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UNIT HEATERS will have a real appeal to many 
owners of stores, garages and industrial plants in 
your territory especially at this time when every- 
one is feeling the pinch of winter weather and 
the inadequacy of their present heating system is 
uppermost in their minds. 





Moreover, now is the psychological time to sell 
them on the idea while the need is most urgent. 
Cash-in on this suggestion .. . check up on the 
profitable business possibilities in your territory . . 

and remember that you can do the job best with 
genuine ‘'Central" Wrought Steel Pipe . . . easy 
to work... easy to thread ... and a pipe widcly 
recognized for its quality and dependability. 


“Tested strength in every length”’ 


CENTRAL TUBE COMPANY 
PITTSBURGH PENNA. 


CENTRAL 
STEEL PIPE 
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VOGEL 
NUMBER 4 


Low-down 
drum-shaped 
tank, vitreous 
china bowl and 


Patop supply. 


VOGEL FROST-PROOF 
HYDRANT 
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Installing a Vogel is 





Adding a Satisfied 








Customer to Your List 





Your future business depends 
on satisfied customers — that’s 
why you are always safe when 
you install a Vogel Frost-Proof 
Closet or Hydrant. They give 
the years of service—free from 
repairs. Vogel Closets and 
Hydrants are built to stand 
hard usage—they expect it— 
and year in and year out they 
continue to operate perfectly 
under all weather conditions. 


So in order to have satisfied 
customers on your list and to 
make new friends install Vogel 
Frost-Proof Closets and 
Hydrants. Your customers 
appreciate quality. 


JOSEPH A. VOGEL CO. 


Wilmington, Del. St. Louis, Mo. 





NUMBER ONE VOGEL 
FROST-PROOF CLOSET 


Simple in operation. Sturdy 
in construction. Half 
a million in operation. 


Literature for your customers 
on all Vogel products will 
be sent promptly on request. 
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It’s Easier 
the Correct X@Us yar fel 


JENKINS CATALOG 


—FROM THIS NE 


N the new Jenkins Catalog are 
over 400 different valves, in a 
wide range of types and patterns, 
sizes and metals. Valves for prac- 
tically any need...indexed two 
different ways to simplify finding. 


Then, each valve is described with 
a thoroughness unusual in valve 
catalogs. All of the facts you need 
to pick the correct valve for a job 
are given. And you get the facts 
quickly with the aid of pictures, 
diagrams, large readable type and 
clearly set tables of figures. 


Use this new 264-page book when 
you need valves. Not only is it 
more convenient to use, and a 
real help in selecting the “one 
best valve” for a particular serv- 
ice, but you can use it with con- 
fidence. Every valve in it is a fine 
valve...made by Valve Specialists 
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for a lifetime of economical per- 
formance. Made so good that 
they are backed by— 


A FAIR OFFER—If you will put a 
Jenkins Valve to a service test on the worst 
place you can find, where you cannot keep 
other valves tight, and if it is not perfectly 
tight, or does not hold steam, oils, acids, 
water or other fluids, longer than any 
other valve, you may return it and your 
money will be refunded. 


JENKINS BROS., 80 White Street, New York, 
N.Y.; 510 Main Street, Bridgeport, Conn.; 
524 Atlantic Avenue, Boston, Mass.; 133 No. 
Seventh St., Philadelphia, Pa.; 646 Washington 
Bivd., Chicago, Ill.; JENKINS BROS., Limited 
Montreal, Canada; London, England 


Jenkins Valves 


BRONZE — IRON — STEEL 


SINCE 1864 


EK NGINEERING 


Pick 




















TELLS COMPLETELY 
WHAT YOU NEED TO KNOW 
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—how the valve is ma 


—what it is made 


—how it works —what 


it should be used for 
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NOW YOU CAN BREAK THROUGH 
PRICE RESISTANCE 
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Speakman Anystream Self- 
Cleaning Shower Head - - - 


Tell your customers of these features: 
Normal, flood or needle shower with the turn of a handle. 
Will never stop up! 
Go out and sell Anystream Self-Cleaning Heads—other plumbers are, and 
are making a good profit every day. No shower is modern without one. 
And every one you sell will help you sell others. 
We'll help you with folders and blotters. Use them in your mail. They cost 
you nothing to send out. 
Take an Anystream head with you on every job. Show your customers how 
it operates. Don't pass up the opportunity for extra profit, especially now. 
Apartment houses, hotels, and clubs, are good prospects. In these places 
you sell a number of heads at a time. One plumber sold 700 to one hotel. 


SPEAKMAN COMPANY, Wilmington, Delaware 


SPEAKMAN Showers & Fixtures 
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‘SHOTGUN BLAST FAILS TO SPLIT 
CHASE RIGID COPPER TUBING 








COPPER CANNON 


The barrel of this artillery-piece 
is a length of 1° Chase Copper 
Water Tube. Breech is rein- 
forced with 2'4 inches of 1'%" 
tube. The explosion of a reg- 
ular 12-gauge shotgun shell 
(about %" diameter, which fitted 
loosely in the bore) failed to 
split the tubing or loosen any of 
the sweated joints that hold the 
breech in place. The load used 
contained 3 drams of smokeless 
powder and 1', ounces of shot. 


RANKLY, we didn’t know ourselves what was going to 

happen when we fired a 12-gauge shell inside a piece 
of one-inch tubing. We knew Chase Rigid Copper Tube 
was mighty strong... but shotgun shells are shotgun shells. 
So we tied a long, long string on that trigger. But when 
the smoke cleared away, there was the tubing, hot and 
powder-blackened, but still sound. 


This test proves the strength of Chase Copper Water Tube 
and Sweat Fittings. If you ever have a customer feel that be- 
cause these rustless tubes and fittings aren’t heavy and clumsy, 
they aren’t strong enough —tell him about the shotgun test.* 














* But don't try it unless vou're an artillery expert—gunpowder is bad medicine for most people. 


CHASE CHASE BRASS & COPPER CO.—Incorporated 
Waterbury, Conn. 





This seal on copper or brass 
és a proofmark of quality. 


CHASE COPPER WATER TUBE 
AND SWEAT FITTINGS 
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If tappings are out of line the 
least bit, ot a big bit, the bel- 
lows bends to meet it, and all 
goes well. 


The line-up to the Header, is 
made with this flexible nickle 
silver bellows, equipped with 
brass connections. 







Here’s a 32-inch Header equipped with the Flexible 
connections. This one costs complete as you see it 


$11.80. 
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Here’s a glimpse of a boiler turned on its side 
showing how this Flexible Header successfully 
meets off-line tappings. 


Burnham Flexible Header 


Makes Header Installing Easy as Pie 
Overcomes Out of Line Tapping Troubles 


6é¢NT'S an answer to the steamfitter’s prayer,” is | and 42 inches. There's a flat base along inside face of 
exactly what one user said about this Burnham Header that can be tapped on any center required. If 
Flexible Header. no centers are specified, Header is shipped not tapped. 


“Why the heck didn’t you get it | Of course, practically any length Header can be made 


Another one asks: 
pennies by connecting two lengths with a close 2-inch nipple. 


up long ago and save us steamfitters all that profanity 
caused by trying to make header connections when Price of Header depends on the length, plus the num- 
lappings were a wee bit out of line?” ber of Burnham Flexible Connections furnished. For 
example, a 25-inch Header sells at $2. If say four con- 
nections are required, you add the cost of 3 Flexible 
se Connections at $1.50 each, and one Union at 30 cents. 
smiling. _ That makes a total of $6.80 for Header complete ready 
We sell you the Headers in standard lengths of 25, 32 for connecting directly to the boiler. 


Now instead of cussing the thing out, you simply bend 
the Burnham Flexible Coupling into place and keep on 


ADVANTAGES 


|. It saves you installation costs. 

2. The one piece Header reduces frictional resistance. 

3. Makes a good looking workmanlike job. 

4. Cuts down swearing to the minimum. In some cases it may even restore a lost 
religion. 

>. Can ship at once. And that means at once. 





Irvington, New York 


Representatives in all Principal Cities of the United States and Canada 
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Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, IIL., R 





Vol. 2, No. 1 








In the Beauty Production Line at Mandel’s 


Mandel Brothers in Chicago boasts 
a beauty shop that has been held up 
to the whole beauty-culture world 
as a model of appointment and effi- 
cency. They arch a haughty eye- 
brow, crimp a swanky marcel and 
give a Niagara shampoo at Mandel’s 
to the accompaniment of Chicago 


Faucets and Shower Heads. Just 
gaze on that array of Chicago Fau- 
cet equipment—only one “bay” 
of the “beauty production line” at 
Mandel’s. Only the best obtainable 
was good enough for this famous 
beauty shop. Quite a tribute to 
Chi-Fau-Equipment, isn’t it? 








561—BIG NUMBER IN 
THREE-WATER 
SECTIONS 


Years ago two automobile manufac- 
turers fought over who developed the 
streamline. Today nobody cares who 
started it, they merely know that it has 
the dash and verve that people want 
today. 

In the No. 561 Three-Water Classic, 
streamline design, carried out with fine 
craftsmanship and heavy chromium 
plate, gives a modern setting to the 
time-tested working units that have 
built the good name of Chicago 
Faucets. 

Of course all three units have the same 
working unit, making regular Chi- 
cago Faucet repair parts standard for 
the entire faucet. We have some spe- 
cial leaflets for boosting sales on this 
item in three-water territories. Ask 
for some. 








DRY SEWER DRAINS 
SEEN AS PUBLIC 
ENEMIES 


The opinion has been advanced by 
good authorities that the sleeping sick- 
ness which has taken a big toll of 
lives in St. Louis and vicinity may be 
due in part to the infection of a minute 
insect which thrives or is bred in dried 
up sewers. Whether this theory proves 
correct or not it is typical of the in- 
creasing agitation against improperly 
sealed sewers which is bound to result 
in compulsory codes and ordinances 
out-lawing the type of sewer drain that 
can run dry and provide an unob- 
structed passage to the sewer. The 
Goss Primer provides a means of auto- 
matically supplying fresh water to 
sewer drains and incidentally provides 
some worthwhile jobs for plumbing 
contractors. 


If you want to post yourself on this 
important matter of automatically 
freshening the water seal in floor 
drains, read the discussions of the A. 
S. S. E. on page 39 of September 
Domestic Engineering. 








us 


CLASSIC LIVES UP TO 
ITS NAME 





A piece of equipment gets its number 
by accident, but when the number 
takes on big proportions there’s no 
accident about that. A few years ago 
we brought out a handsome, sensible 
swing-spout faucet.. There wasn’t much 
commotion about it at the time—and 
its number was just a number—444. 


But it kicked up a lot of commotion 
in the years since and its number is 
just about the biggest number in the 
faucet field today. 


444 went over! It offered a lot of 
value. It struck thousands as just the 
kind of faucet they wanted at just the 
price they were willing to pay. It con- 
nected with the trade, too, because it 
was as much at home on an 8-inch or 
12-inch back sink, and the adjustab'e 
supply arms, made for '2-inch or %4- 
inch pipe, took care of 8-10- or 12-inch 
centers. Just write the number on 
sheet-steel and rivet it in your hat— 


444! 








No. 444 


PUTS OIL BURNER IN 
ITS PLACE 


An oil burner salesman was trying to 
sell his wares to a Chicago Faucet 
Salesman. “Look at that fire!”, said 
the O. B. S., “you never saw anything 
like that before.” 


“Aw Shucks!” said the Chi-Fau man, 
“we make a shower head that would 
put it out in one squirt.” 


Of course he was referring to the 
Brownie Shower Head — the shower 
head that made the face-plate type 
hide its face. Are you using the thirty 
day-trial offer to get the orders for 
Brownies? 





SURE-FIRE 
BROWNIE 
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This test tells 
why you can 
recommend 


Everdur Tanks withstand this gruelling test. Pressure 
changing from 0 to 150 pounds, 13 times every R 
minute for more than 1000 hours! ahi “J 


“without qualification” 








EFORE Everdur tanks were as generally ac- 

cepted as they are today, one well-known 

manufacturer wanted to be certain of their de- 
pendable performance. 





To test their ability to withstand the continued 
expansion and contraction encountered in every- 
day service, he subjected all-welded Everdur tanks 
to pulsating pressure from 0 to 150 pounds, 13 
times a minute. Without any signs of leaks or 
distortion, they withstood this test for more than 
1000 hours ... and 500 hours of such testing is 
































Floor Line __ considered the equivalent of 20 years of normal 
use. Well-made Everdur tanks are strong! 
For durability, freedom from rust, and down- 
The Burnham-Taco Tank for steam, vapor or hot right dependability, Everdur is unrivaled —a very 
water heating systems ...a combination storage tank good reason why twenty-eight leading manufac- 
and water heater... is made by Burnham Boiler Cor- ' 
poration, Irvington, New York, and furnished in turers of domestic water heaters and range boilers 
eleven sizes (40 to 525 gal.) of all-welded Everdur. now standardize on this unusual metal for tanks 
of all non-rust equipment. Everdur zs unusual, 
because it is copper, made as strong as medium 
ANACO NDA Lutte aaees 
—— carbon steel by alloying with silicon and man- 
ganese. Then too, it is readily welded by all usual 
THE AMERICAN BRASS COMPANY methods—making up into tanks that meet NRA’ 
General Offices: Waterbury, Connecticut every specification and the most rigid tests. 
Offices and Agencies in Principal Cities Additional information supplied OM FEQUEST. [rene ne 


AnacOnDA Teof EVERDUR’ elapse 


IN 
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ENGENEERS say: 
“Cast-Iron Radiation 
for Dependability” 







ARCHITECTS say: 
“Concealed Radiation 
for Smartness” 
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Now — you can satisfy both with 


THE NEw CAST-IRON 
ARCO CONVECTOR 


You can offer a// the efficiency and dependability of cast-iron radiation pJus the 

















smartness of concealed radiation in the New Cast-Iron Arco Convector. It incorpo- {I 
rates all the latest developments in heating by convection. And the Arco Convector 
with the Arco Enclosure makes an attractive, dependable concealed radiator backed 
by the undivided responsibility of the world’s largest manufacturer of heating 


equipment. Write today for catalogue! 


AMERICAN RADIATOR COMPANY 


40 WEST 40th STREET - NEW YORK,N.Y. W , 


———— 




















Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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IT’S THE GROUP IDEA 
THAT GETS THE EYE.. 


aud sell 





aay PUSS SE DX 7 
yl oo “Ctandard’ 
[ 


eve we : PLUMBING FIXTURES 


The cleverest merchandising and display plans have always 





used the group idea. When a furniture store wants to sell 





tables, chairs, etc., it shows a dining room. When it wants 
| to sell beds—it shows a bedroom. 








Then why not sell bathroom fixtures by showing them 
grouped and matched in designs — just as the customer 





pictures them in the home. That is the principle on which 


“Standard” newspaper advertising is built—selling fixtures 





by showing bathrooms. 


Each of the three bathroom ensembles illustrated, Chateau, 
Manor and Villa, have been shown to the American public 
over 35,000,000 times. They are the most widely advertised 
bathroom groups. 





Your window or showroom can capitalize on this tremend- 
ous publicity by showing these groups as advertised. Make 
it easier for your customers to decide. Reap the benefit 





of extra customers created by “Standard” advertising for 


Prices are consumer prices for the fixtures in white the bathroom group. 


and are subject to advance without notice. 


Standard Sanitary Mfg. Co. 


PITTSBURGH, PA. Sd 


5 
Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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McDonald DEEP-WELL PUMPS have been a success 
right from the start because they are engineered in 
every detail to render an important service with char- 
acteristic McDonald smoothness and economy. They 
combine the efficiency of the direct lift with the 
accessibility of an off-side packing box. They incor- 
porate an adjustable stroke feature which offers a 
50% range in pumping capacity. Back of them are 
the experience, integrity and metallurgical resources 
of a company which has been serving the public for 
77 years. 


Included in the 26 points of superiority are pat- 
ented features to be found in no other pumps. In the 
interest of yourself and your customers, write today 
for the McDonald Catalog of Water Systems and 
Power Pumps. 







WE DO OUR PART 








ition to Deep Well Pumps, McDonald products 
¥¢ ndmil| Pumps Cylinders atte Jacks 
; and Specialties ? 


A. Y. MCDONALD MFG. CO. u2u0"" 


Omaha Minneapolis Des Moines 


Kansas City Sioux City 
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Illustration Shows Pump with Cover Removed 
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26 Points of Superiority 





i. Positive Oiling Device 
2. Oversized Wrist Pins 
3. Heavy Duty Pump Mot 13 
4. Grooved Motor Pulley 
5. Medified V-Beit 
6. Adjustable Motor Bracket # 
7. Wide, Smooth-Faced Pump .'i2. Heavy Accessible Studs 20. Monel Metal Pisten Rod 
Pulley '\ 13. Exetusive Discharge Head 21. Rigid Connecting Rods 
8. Sturdy Crank Pins and i4. Large Discharge Tapping 22. Double Machine Cut Gears 
Sleeves 15. Heavy Wide Spread Gase 23. Handy Adjustable Air 
9. Extra Deep and Large | 16. Manual Air Control Vaive Pump Arm 
Stuffing Box 17. Handy Drain Piug 24. Lead Balancing Springs 
10. Handy Oi! Level Plug 18. Positive Air Pump 25. Heavy Duty Cross Head 
1t. Accessible Discharge Head 19. Heavy Housing and Large 26. Substantial Polished Steel 


ap Oil Reservoir Guide Reds 
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DRAIN-DRI Is 
OVER the TOP! 


A sales success, 
a proven money-maker 


Drain-Dri is definitely a sales success, 
a hard-hitting, fast-selling money-maker. 
Alert Jobbers have cashed in on Drain- 
Dri from the start. Plumbers who wanted 
profits have gotten profits with Drain-Dri. 
And still Drain-Dri grows in popularity 
and sales! 


We can and will show you why and 
how—But the important thing is— 
DRAIN-DRI DOES IT! If you’ve missed 
Drain-Dri profits, it’s your fault! 


Why? 


The reasons are, (1) Superiority of 
sales features, (2) correct price, correct 
discounts, (3) a sales plan that doesn’t 
stop with the Plumber but goes on to the 
User. 


How! 


Will you continue to stick with slow- 
moving lines, or find out about Drain- 
Dri? Ask your Jobber, or Yeomans di- 
rect! Connect Now with a real money- 
maker! YEOMANS BROTHERS COM. 
PANY, Pump Leaders Since 1898, 1464 
Dayton St., Chicago. 54 Sales and Ser- 
vice Stations Throughout the U. S. A. 


WATCH 


YEOMANS “HI-LO” 
CONDENSATE 
RETURN SYSTEM 


Low price and highest quality won this 

machine a leading place instantly. (We 

are now shipping in volume from stock.) 

Hi-Lo sends hot water back to boilers, 

against boiler pressure. Handles high 

OR low returns. Rust-proof, trouble- 
proof, galvanized, quiet. 
Howell motor, C-H control, 
Lovejoy coupling—no other 
compares! Priced below 
others of inferior make. 
Ask your Jobber. 





> PF 


YEQMANS DRAIN-DRI PUMPER@@§ 


Available to you for profitable resale: Yeomans sewage and drainage pumps, Shone pneumatic sewage ejectors, water supply 
and general service pumps, condensate and bciler feed pumps, rotary air compressors, dry vacuum pumps. Seni sor bulletina. 
Leomans has led in this field since 1898. 
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Another fine example of 
Pring TarLorep To Fir’ 


The New York State Reconstruction Home at West Haver- 
straw, N. Y., provides this typical example of the NEW DAY 
in piping installations in buildings — WELDED PIPING, 
assembled by the faster, more economical AIRCOWELDING 
Process which was developed specifically for pipe welding. 
Central Heating System was AIRCOWELDED throughout, with 
AIRCO oxygen, acetylene, apparatus and supplies. Landes 
Engineering Co., 2112 Broadway, N. Y., was the Piping Con- 


tractor. 


Typical sections of the 6 and 8-inch piping are shown. 
Extra heavy pipe was used. It presented no problem for 
AIRCOWELDING. Study the illustrations for a minute .. . 
note how the piping was literally “tailored to fit” . . . note 
the smooth, easily insulated joints . . . and look at that neat 
swedge reducer. These pictures tell more strikingly than words 
the advantages of WELDED PIPING, and the easy, effective 
way in which piping problems are solved with the simple 


OXYACETYLENE CUTTING and WELDING TORCH. 





WRITE for 
“PIPING 
TAILORED 
TO FIT” 


) PIPING 











This fully illustrated booklet makes clear the decisive ad- 
vantages of WELDED PIPING for buildings of every type 
and size and gives data on methods and equipment. With 
it will be sent also, a bulletin, giving details of the 
AIRCOWELDING Process which explains how it doubles 


welding speed and saves from 30 to 50% in rod and gases. 








A 





Am Repuctrion Sates Co. 


General Offices: 60 East 42nd St., New York 


District Offices and Distributing Stations in Principal Cities 


NATION-WIDE 


WELDING 


SUPPLY S&ES¥iae 
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The American Business Paper 
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A practical expression of the Anglo-Saxon 
genius for the workable compromise 


ee mp. 








- 
(i American Business Paper serves two needs which might, at first 
glance, seem to be diametrically opposed. It is at once a market place where 
the manufacturer may sell his wares, and an educational institution in the 
best sense of the word, independent and authoritative. Our modern liberals 
find it easy to be cynical, without in the least understanding that the com- 
mon sense which does not strive for impossible ideals may yet serve honestly 
the practical needs of every-day life. The business paper is the motive 
force behind our swift, wide distribution of new products on the one hand, 
and a better informed distributing group than will be found anywhere in 
the world. A compromise it may be—but it is one which has demonstrably 
served industry to industry’s satisfaction. 


AW 


One aspect of the Business Paper which explains 
the mutual relationship between its growth 
and the rapid growth of industry in America 


1 HE technical product requires local ways taking place. In addition, the 
technical skill for its sale, installation Business Paper brings to him immedi- 
proc - se for er = eee? ments which sometimes alter conditions 
Te ] “as Ss. 7 . . . ‘ 

ae ee a eee in an industry radically. ‘The Business 
In his Business Paper, the local execu- p sola sai ale” Ade ies eal 
tive, either dealer or technician, receives ee eee B 

otherwise intervene between such devel- 


regularly the information representing 
the latest advances in technique and opments and the knowledge of them on 


marketing. ‘This information covers, in the part of the men at the far end of 
part, the slow improvement that is al- the distributing chain. 


AW 


What men may have spent years of arduous research to develop, once 
it has been put into production, is available to men in every corner of 
the country, through the American Business Paper, almost before the 
ink is dry on the laboratory report. Which is why America’s business 
men are always abreast of the latest developments in their industries. 
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TALL TOWERS SLOAN EQUIPPED 

















SLOAN VALVE CO - CHICAGO 





DOMESTIC 


« 76 of them use -« 


SLOAN FLUSH VALVES 
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Empire State 


Chrysler . 


Bank of Manhattan 
Chanin . 
Waldorf-Astoria . 
N. Y. Central . 
Int'l Tel. & Tel. 
Graybeor . 


New York City has 90 business 


buildings 30 stories and over 





The SLOAN equipped buildings shown on this 
page according to their relative heights are: 


(1256 feet) 
(1050 feet) 
(927 fect) 
(680 feet) 
(600 feet) 
(567 feet) 
(455 feet) 
(400 feet) 
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Thanks: 

I was delighted 
with the informa- 
* tion in last month's 
issue. The enclosed 
check for renewal 








BETWEEN OURSELVES 





| of my subscription 




















shows that I mean 


what I say. 
O. S. H., Tennessee 


Here’s the Story 

IT’S AN UNUSUAL opportunity 
we have in this issue to tell you the full story of the 
plumbing and heating industry—as told by the spokes- 
men for each of the three branches. The industry is 
an interesting one as every one in it will agree. And 
being interesting, it has always attracted a wealth of 
argument and discussion. How many times have each 
of us started or listened to a conversation beginning 
with the well known statement “I'll tell you what's 


wrong with this industry.” 


Of Our Industry 

FIRST, the plumbing contractors 
tell you through the brief they submitted at the gov- 
ernment’s code hearings of the position won by those 
contractors. Then the committee representing the main 
body of manufacturers of plumbing products runs over 
carefully and fully the responsibilities and accomplish- 
ments of their group. The wholesalers at their public 
hearing outlined fully their position in the distributive 
scheme. And at the last moment we were able to secure 
and include the analysis of the soil pipe code by one of 
the manufacturers active in its preparation. As the 
only code directly affecting our industry which has re- 
ceived President Roosevelt’s approval, and because of 
the preferred position it gives to new influences in the 
industry, this code has attracted a tremendous amount 


of attention. 


You'll Need It 

TAKEN TOGETHER, these four 
articles make up a summary by each branch of its place 
and performance. Anyone to understand today’s con- 
ditions and to prepare for tomorrow’s must study these 
reports. It's a complete service we're glad to put on 
your desk for immediate reading and constant refer- 


ence. 


Starts from ‘‘Scratch”’ 

THE SELLING of 600 oil burn- 
ers in the five years since this reader started from 
“scratch” is worth telling about. It’s worth learning 
about. Here in our Automatic Heat and Air Con- 
ditioning section is the account of what this firm has 
done and is doing to build up a profitable business. It 
brings you some definite suggestions. Air condition- 
ing has captured the imagination of the American pub- 
lic—we heard the other day that it may become the 
selling slogan in a year or more of the aggressive auto- 
mobile trade which generally seems to hit upon one new 





idea which every manufacturer and dealer pushes ‘till 
all of us consumers become convinced that we must 
have this new sales feature. 


For the Home 

THE SAME KIND of a job is 
ready to be done, on automatic heat. It sounds like 
home comfort and it means home comfort. Every one 
of us wants the greatest possible amount of freedom in 
our home chores and more especially we want our wives 
and families to have that relief. So this new editorial 
service which you get with your copy of Domestic 
I. NGINEERING is working to bring you business on the 
attractive routes of automatic heating and of air con- 
ditioning. 


About the Load 

THERE’S A GOOD engineering 
article on what to do when the performance of the heat- 
ing plant you install is specified. A research engineer 
has studied the question of the load and as the heading 
says “Load and Efficiency Go Together.” 


He Used This System 

WHEN THE CODES become op- 
erative, a premium will be placed on management. In- 
stead of competing on a price basis as many have done, 
the variations in prices and profits should come from 
efficiency in directing your organization in comparison 
with the other fellow. That’s one reason we're glad 
‘to put “This System Stops Errors” before you as it 
tells of the experiences of a practical operator. He 
found he couldn’t be in the field enough to watch every- 
thing himself so he worked out a practical method of 
assisting the foreman on the job and also to aid the 
office when questions arose. 


Fire Fighting 

WHEN WE were asked to help 
out a reader who had been asked to bid on a job of 
piping for fighting fire with carbon dioxide, we had to 
start looking around. It isn’t an average job but we 
soon found it was an interesting one. Proper protec- 
tion for valuables is a necessary step for so many enter- 
prises, that you'll find some practical helps as well! as 
some interesting ideas in this article on “Piping C0, 


for Fire Fighting.” 
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MONEL METAL HOT WATER TANKS 





Watch your Customers’ Eyes 


LIGHT UP... 


when they See This Tank 


| 
} 








IT’S JUST WHAT THEY’RE 
LOOKING FOR...AND WE’RE 
HELPING THEM TO FIND IT! 


When your customer sees this shin- 
ing “ Whitehead” Hot Water Tank 
...when he sees it is made of Monel 
Metal...just watch his eyes light up 
with the desire to own it. 

For he knows about Monel Metal 
and he’s sold on it. Powerful adver- 
tising in the great million-reader 
national magazines has made Amer- 
icans aware of Monel Metal’s steel- 
like strength, absolute immunity to 
rust and resistance to corrosion. 





8 Kicks, complaints and angry customers are all that a 
plumber gets when he sells tanks that rust out. 


er oe 








THE INTERNATIONAL NICKEL COMPANY, INC. NR 
67 Wall Street, New York, N.Y. 


Mone! Metal is a registered trade-mark applied to an ailoy containing 
approximately two-thirds Nickel and one-third copper. Mone! Meta! is 
mined, emeited, refined, rolled and marketed solely by Internationa! Nicke!. 


So when you tell your customer 
that the “Whitehead” Monel Metal 
Hot Water Tank is available, tested 
for pressure up to 400 lbs., which 
gives it a safety factor 50% to 100% 
greater than any other hot water 
tank...when you tell your customer 
these things, he knows you are giv- 
ing him facts and not mere sales-talk. 


More Profit 
From Less Sales Effort 


And when finally you point out that 
every “Whitehead” Monel Metal 
Hot Water Tank carries 
a 20-year guarantee, you'll 
clinch many a sale with 
less trouble and less sales- 
effort than it takes to sell a 
low-priced, low-profit tank. 

Because they are self- 
sellers and profit producers, 
Monel Metal Hot Water 
Tanks are worth displaying 
and pushing. Let us send 
you complete information ) 
and prices. 











8 The “Whitehead’’ Monel Metal Hot 
Water Tank (Range Boiler). Mfd. in test 
pressures of 200, 250 and 400 Is. 


8 The “Whitehead’’ Automatic Morage 
Gas Water Heater. Made in three types 
—slow recovery or constant demand, un- 
derfired and sidearm—all with Monel 
Metal tanks, safety pilots, snap-action 
thermostats, non-backfire burners and 
heavy insulation, All parts exposed to 
water made of rust-proof materials, 
Heater and all safety devices approved by 


the American Gas Association. 
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Learned from 


experience 


= RS spent as a helper, and 
years more spent as a journey- 
man, fitted you to be a licensed 
plumbing contractor. Still fur- 
ther years as a contractor have 
given skill to your mind and hand 
in carrying out every project, 
large or small. 

As with an _ indi- 
vidual, a big organi- 
zation learns from 
experience. The 78 


years of Crane 








Co. background is evidenced in 
the quality of every item, large 
or small, that bears the Crane 
name 

Beyond manufacturing, another 
important thing has been learned 
from experience: the importance 
of the plumbing con- 
tractor in every sale 
and installation. The 
unvarying Crane 
policy is to co-operate 


to the full with you. 
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C-10482 Crane MONaADA One-piece 
Quiet Acting Closet 


CRANE CO., GENERAL OFFICES: 836 SOUTH MICHIGAN AVENUE, CHICAGO 
NEW YORK: 23 WEST 44TH STREET 


Branches and Sales Offices in One Hundred and Sixty Cities 


CHANGE 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, HEATING AND PLUMBING MATERIAL 























OUR 
PRUUSIRY, 


November, 1933 


Plucking 
the Blue Eagle 


THE Blue Eagle of the NRA is not 
such a popular bird as it was a few weeks ago. Gen- 
eral Johnson is no doubt wondering why all these codes 
of fair competition which have been passing in review 
before him didn’t include clauses protecting him from 
intensive criticism. The too optimistic hopes of the 
first days of NRA have swung to the far extreme of 
skepticism. 

But nothing in sight now warrants any one in dis- 
counting the codes. Whether we like the scheme or not, 
these codes will have a lot to do with business and with 


business men for some time to come. 


Progress 

on Our Codes 

IN OUR industry, the efforts to 

secure workable codes are being actively carried for- 
It’s a good sign that the plumbing contractors, 
the heating contractors, the wholesalers and the manu- 


ward. 


facturers are still at work trying to reconcile codes and 
The 


parade of our industry's problems has been turned into 


to secure government approval of their decisions. 


an open air affair and every one who has participated 
in or followed these various code activities knows a lot 
more today than he did a few months ago of the prob- 
lems and views of the other fellow. 

The contractors and wholesalers have agreed on im- 


portant decisions, especially a definition of what con- 


stitutes a contractor and what makes a_ wholesaler. 
Agreement with the manufacturers is next in line. 


Progress may seem slow but snap judgments are prob- 
ably bad ones when tackling long standing problems of 
a major industry. 


Help Capital 

Goods Industries 

(Lhe following telegram from General Hugh S. John- 
son, National Recovery Administrator, was sent to 


the 


and of the National Con 


Domestic ISNGINEERING as a member of Asso 
clated Business Papers, Inc., 
ference of Business Paper Editors.—\piror. ) 

“ON THE OCCASION of the ses- 
sion of the Associated Business Papers, together with 
the National Conference of Business Paper Editors, 
may I suggest that you give earnest attention to the 
situation now existing in capital goods industries. Your 
group is informed as to the vast amount of purchasing 
of durable goods which has been deferred during the 
You understand that the industries 
halt this 


at a critical time 


past three years. 


producing such goods represent more than 
country’s normal business. We are 
in recovery. Confidence of the great mass of ou 
people in their own future and in the future of the 
country has been restored. Men are going back to 


work; pay envelopes are fatter. We must insure this 
upward trend by making it practicable for purchasing 
of durable goods to be resumed again, so that the in 
dustries that make such goods and the workers nor 
mally employed in those industries may again have an 
income. It is within your province to contribute might 
ily to the release of the dammed-up demand for ma 
chinery and equipment and other goods required by 
mills and factories and our transportation systems for 
fully efficient operation under today’s conditions. As 
you have helped the recovery administration in its 
efforts to date, your Government now asks that you 
give special consideration to ways and means for re- 
viving that part of the nation’s industry that is. still 
sick. 

Hucu S. Jounson, Administrator, 

National Recovery Administration.” 





























hearing held upon it. It was necessary to make some 
amendments to that code, the first being by reason of 
the fact that the original code was intended to cover 
plumbing and heating installation. 

That part of the industry known as the heating plumb- 
ers have withdrawn, and will submit a separate code. 
Consequently, this code pertains to sanitary plumbing. 

Another amendment to the code was made necessary 
by reason of the fact that in the interim the Administra- 
tor and the President approved what is generally known 
as the Soil Pipe Code. The code approved had certain 
elements which the plumbers believe are inimical to the 
welfare of that great industry. 

We have here a prepared statement of the issues in- 
volved, and, with the consent of the Administrator, I 
would like to present that for the record. 

In presenting this code of fair competition for the 
contracting and retail division of the plumbiny industry, 
and in submitting this code to public scrutiny and to the 
consideration of the National Recovery Administration, 
we do so with the realization that it represents the hopes 
and possibly the economic salvation of over 150,000 peo- 
ple. 

The figure of 150,000 is conservative because its rep- 
resents merely those engaged in the contracting division 
of the plumbing division as contractors and those directly 
employed by them, whose spending power and well-being 
are dependent on the successful operation of a code of 
fair competition. 

We have refrained from including in that figure the 
aggregate number of those dependent on the wages and 
salaries paid by the plumbing contractors, for fear that 
the commonly accepted figure of 600,000 persons might 
lead to the inference that we were engaged in fanciful 
computations; for, after all, the consideration of this 
code of fair competition should be made only in the light 
of facts which can be demonstrated as being accurate. 

The figure of 150,000 persons directly employed by 
the contracting division is conservative, to say the least. 

As this code is essentially written to provide a basis of 
fair competition for the master plumbers, let us briefly 
consider the science of his craft: 


THE SCIENCE OF PLUMBING 


se 


The statement that the “Plumbing contractor safe- 
guards the health of the public” and makes urban living 
possible is borne out by the facts of human experience. 
Were it not for his existence and the background of 
scientific and mechanical knowledge which he has ac- 
cumulated in his two thousand years of trade or craft 
existence, a pure water supply, and the safe and con- 
venient elimination of human waste would depend on 
natural surroundings rather than on the skill of man. 
The pestilential housing and living conditions of the 
so-called Middle Ages were due, in large part, to the 
temporary check given to the art of the plumber by the 





*Address by Colonel Patrick J. Hurley on behalf of the 
Code Committee for the Contracting and Retail Division of 
the Plumbing Industry, delivered before Deputy Administra- 
tor Malcolm Pirnie of the National Recovery Administration 
at a hearing in Washington, D. C., October 10, 1933. 


I HE original code submitted was presented and a 





Each Branch of 
Its Own Story 


' 
' 


Contractors, Manufac- 
Present Complete and 
Industry — Here’s 


sumptuary laws and canon law interpretations of the 
period. 

Again, the splendid monuments to the plumber’s art 
fabricated in ancient Rome still convey water to the eter- 
nal city and the craftsmanship of the Averroes whose 
name is embossed on the leaden aqueducts of Rome has 
inspired succeeding generations of plumbing craftsmen to 
perpetuate their name in the excellence of the sanitary 
installations we see about us every day. 

In short, civilization has developed in the degree that 
sanitation has progressed. 


STATES RECOGNIZE HEALTH ANGLE 


As soon as it was scientifically established that impure 
water and imperfect waste removal were responsible for 
many human ailments, the plumbing contractors, in co- 
operation with health authorities and the medical pro- 
fession, started a campaign of public education to bring 
these facts forcibly into consideration, with the result 
that today there are few States in which sanitary and 
scientifically correct installations of plumbing materials 
are not mandatory. 

This battle was carried on in the face of heavy odds. 
Some believed that the installation requirements and 
standards established were unnecessary complications on 
which to base exorbitant installation charges. 

In short, we are so accustomed to fresh, pure water 
and adequate waste removal that we think these two 
desirable conditions are reached in a simple manner which 
can be duplicated by anyone with ordinary intelligence. 

Such, however, is not the case. A man to be duly 
qualified as a plumbing contractor must undergo a train- 
ing of at least five years. 

After this training is completed he must assume, in 
addition, the business risks incident to the contracting 
business. 

From its humble beginnings as a lead working art 
practiced by a limited number of individual craftstnen, 
the plumbing contractor has grown to the point where, 
in addition to the mechanical function he has maintained 









Industry Relates 
at Code Hearing 


turers and Wholesalers 
Valuable Analysis of 
Contractors’ Case 


through all these years, he embraces the function of a 
business man. 

The sanitary appliances formerly manufactured by 
the plumbing contractor have given way to the products 
manufactured by men whose exclusive concern is and 
should be the manufacture of material necessary to the 
plumbing contractor’s art. 

As the industry grew it was found that the require- 
ments of the public were such that the number of plumb- 
ers needed to serve these needs grew from the half- 
dozen plumbers situated in New York City in the seven- 
teenth century to the 25,000 who now have their busi- 
ness existence in this country. 

The volume of business transacted by these plumbing 
contractors may be appreciated when statistics reveal 
that in 1930 they did two billion, four hundred million, 
six hundred thousand dollars’ worth of work. 


WHOLESALE AND RETAIL PRICE LEVELS 


While the bulk of the products of the industry have 
been distributed from manufacturer through the whole- 
saler to plumbing contractor, in the past several years 
mail order and so-called ‘‘direct-to-you” houses have 
entered the distribution field of the plumbing industry. 

These companies have apparently attempted to capital- 
ize on the layman’s limited knowledge of plumbing prod- 
ucts by buying them in substantial quantities on a whole- 
sale basis and selling them at prices lower than the retail 
level of the industry’s normal distribution. 

In a great many cases the product distributed by these 
mail order and so-called ‘“‘direct-to-you” houses has been 
of questionable value. 

In particular, the so-called “‘direct-to-you” houses have 
posed as factory distributors who offer the consumer a 
great saving, but in reality have specialized in inferior 
and defective merchandise, which could only be detected 
as such by a master plumber or someone who had made 
a study of the materials in question. 

Unquestionably the alleged inroads that the mail order 
and so-called ‘“‘direct-to-you” houses have made into this 


industry have been greatly exaggerated by lack of statis- 
tical data. Proof of this assertion may be found in the 
1930 figures compiled by the Bureau of Census on whole- 
sale distribution. These figures indicate that 95.4 per 
cent of the products of the industry flowed through the 
channels of manufacturer to wholesaler, to contractor, to 
consumer, while only 4.6 per cent flowed from manufac- 
turer to mail order or so-called “direct-to-you” houses, to 
consumer. 

While there is no desire on our part to eliminate mail 
order or so-called “direct-to-you” houses in the distribu- 
tion of plumbing products, it is our firm belief that the 
wholesale and retail functions of the industry constitute 
a separate business, and both wholesale and retail levels 
in purchases and sales should be recognized. 

We further believe that when an individual, partner- 
ship, or corporation may qualify both as a wholesaler and 
as a retailer, then, and in that event, each business should 
be conducted separately with an individual system of 
accounting in accordance with the respective codes of the 
wholesale and retail branches of the industry. 

Unless wholesale and retail levels are established in 
this industry covering the distribution of all of the prod- 
ucts of the industry, the purposes of the National Indus- 
trial Recovery Act will be defeated, especially in section 
3 (a), which provides “that such code or codes are not 
designed to * * * eliminate or oppress small enterprises.”’ 


HURT BY COMPETITION 


While it is true that there are many plumbing con- 
tractors who have a capital investment and maintain 
larger stocks in warehouses than is carried by the average 
local store of a mail order company, or the average so- 
called “direct-to-you” house, nevertheless it is also true 
that there are thousands of plumbing contractors who 
do not have such an investment, but who are conducting 
a retail business along progressive lines, and are being 
oppressed by the merciless and cut-throat competition of 
the mail order and so-called “direct-to-you” houses. 

The establishment of separate wholesale and retail pur 
chasing and selling levels in this industry will impose no 
hardship either upon the’ wholesale or contracting or 
retail branches of the industry, but will remove the cur- 
rent inequitable price handicap from which the mastet 
plumber is suffering. 

Furthermore, the establishment of .separate wholesale 
and retail levels in the industry will impose no hardship 
upon the consuming public who at present are not effect 
ing an ultimate saving in purchasing from mail order 
or so-called “‘direct-to-you”’ houses. 

When the consumer now purchases from mail order 
or so-called “direct-to-you” houses and later conforms 
with the law by having a master plumber make the in 
stallation, he invariably has invested a sum as great as 
that he would have been called upon to pay had he con 
fined his transaction entirely to the plumbing contractor. 

In the event that separate wholesale and retail purchas- 
ing and selling levels are not established in the industry, 
then the plumbing contractor will be forced to assume 
wholesale functions either individually or collectively by 
group purchasing, and on the other hand wholesalers as 
they now exist in the industry will. in self-defense, be 
compelled to enter the retail field 
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Patronize Your Neighborhood 


LICENSED Master Plumber 


po YOUR part: 


By Giving that Plumbing and Heating Installation or 
Repair to a Qualified Licensed Master Plumber. It 
means the Steady Employment of Local Labor and ad- 
ditional employment of local skilled Mechanics, Helpers, 
Laborers, etc. It means helping one another to restore 
local prosperity! 


Call Your Licensed Plumber TODAY! 


HAVE THAT 
NOW! 


PLUMBING 
AND HEATING 
The following is a list of members of the Associa- 
tion of Master Plumbers of the Rockaways and 
Broad Channel who have signed the President's 
Re-Employment Agreement and are prepared to 
strictly adhere to the provisions of the plumbing 
industry's National and Regional Codes of Fair 
Competition. 


SUPPORT THIS GROUP WHO HAVE SIGNED 
UNDER THE N. R.A.! 








JOB DONE 


P. A. MeCAULEY 
428 Beach 129th St., Rock. Park 
Belle Harbor §-1433 


A. ABRAMSON 
1110 Regina Bivd., Far Rockaway 
Far Rockaway 17-2838 


¥. B 
PAVID MACKLER 


1936 Cernaga Ave. Far Rockaway 
Far Rockaway 7-0026 | 










er 


ee el 
,OUIS TESSLER sh 


| 
217 Reach 70th St.. Arverne 
Belle Harbor 5§-2747 












FOR YOUR PROTECTION 
If you are not satisfied with your recent plumbing 





installation or repairs, please communicate with the 
Association office. Our Board of Governors will do 
all it can to help you. Please ask for Mr. Harrington. 





Association of Master Plumbers 
MEMBER of the City of New York 
Division of the Rockaways 


1037 White Street 
Far Rockaway, N. Y. 
Phone Far Rockaway 7-0072 



















WE_DO OUR PART 
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So far, but one code of any branch of the manufactur- 
ing division of this industry has been signed by the Presi- 
dent, that of the cast iron soil pipe industry, which we 
discuss in another part of this brief. 

Other divisions of the manufacturing branch of the 
industry have submitted codes, and, in particular, we 
refer to the code of the fixture manufacturers. 

Formal exception was taken to the fixture code at 
the time of its public hearing and a brief was filed by us 
setting forth specific exceptions to certain sections of 
the code. 

In a general way, however, our principal exception to 
the plumbing fixture code is the fact that it treats dis- 
tribution in an irregular and unsatisfactory manner. 

It is easily understood by us that the chief concern of 
the larger fixture manufacturers is to bring all fixture 
manufacturers into harmonious accord. 

The result of such an accomplishment is that the mar- 
ket is maintained and fixture manufacturers are able to 
charge higher prices for the bath tubs, closet combina- 
tions, and other materials of their manufacture. 


DISTRIBUTION IS DISREGARDED 


The disturbing part of this procedure, and we take no 
exception to the fixture manufacturers getting a higher 
price for their products, is the fact that in arriving at 
such an agreement the major manufacturers apparently 
have been forced by the smaller independent manufac- 
turers to disregard distribution in the establishment of 
separate wholesale and retail levels in the industry. 

It is our belief that regardless of how commendable it 
may be for the major manufacturer to bring the minor 
manufacturer in harmony under the code, nevertheless, 
this should not be done if it causes disruption or the pos- 
sible destruction of the normal movement of materials 
through the wholesale and retail branches of this indus- 
try. 

With reference to the wholesalers’ code we wish to 
state first that there have been many conferences between 
the joint national committee of wholesale plumbing prod- 
ucts and our code committee. 

The purpose of these conferences was, primarily, to 
attempt to establish reciprocal rules between the whole- 
salers and the contractors in that: 

First, the wholesalers would exclusively confine their 
sales to the plumbing contractors, and 

Second, the plumbing contractors would exclusively 
confine their purchases to the wholesalers. 

Such reciprocal arrangements between the wholesalers 
and contractors would be especially advantageous. 

This plan would eliminate the increasing tendency of 
the plumbing contractor to shunt the wholesaler out of 
the line of distribution by purchasing direct from the 
manufacturer. This the plumbing contractors have found 
necessary to do as a matter of self-defense and preserva- 
tion in order to meet the increasing tendency on the part 
of wholesalers to sell plumbing products direct to the 
consuming public where they felt that such sales would 
not become known to the master plumber. 

A reciprocal arrangement between the wholesalers and 

(Continued on Page 104) 
Illustration at left shows how 
Rockaways Master Plumbers 


advertise their compliance with 
Presidents agreement, 












































Manutacturers 
Tell Their Case 
at Code Hearing 


I, SPONSORS OF CODE 


Believing that it will facilitate the work of the N. R. A. 
and that it is in the interests of the public, the workers, 
and the companies themselves, as well as in the further- 
ance of economical and efficient cooperation, a group of 
manufacturers engaged in the various divisions of the 
plumbing fixture industry determined that the rational 
policy was to act in union and adopt a joint code. 

This joint code is presented under Section 3 (a) of 
the National Industrial Recovery Act by— 

Sanitary Cast Iron Enamel Ware Association 

Vitreous China Plumbing Fixture Association 

Seat Manufacturers’ Association 

Sanitary Brass Manufacturers’ Association 

National Brass Association.- 

Each of the first three associations is the only one in 
its industry, while the last two together represent. ac- 
cording to estimates, approximately 95 percent of the 
plated brass plumbing fitting industry. 


Il. ADDITIONAL COOPERATINIG GROUPS 


Additional groups affiliated with this industry now 
organized as associations or contemplating organizing. 
have expressed a desire to cooperate or join with these 
petitioning associations in the adoption of this code. 
Among these may be listed— 

The Plumbing and Drainage Specialty Association 

Shower Stall Manufacturers’ Association 

Flush Valve Association 

Range Boiler Manufacturers’ Association. 

The nature and extent of their afhliation will be de- 
termined later. 


fil. JOINT COORDINATING COMMITTEE 


Pursuant to the constitutions of the several associa- 
tions, a joint coordinating committee was appointed at 
the joint meeting of the associations at New York City 
on June 21, 1933, to consist of the following: 

GENERAL MemBers: Walter J. Kohler, chairman; 
president, Kohler Co., Kohler, Wis.; John Berryman, 
president, Crane Co., Chicago, Ill.; George A. Harper, 
president, Burlington Brass Works, Burlington, Wis.: 
Henry Held, president, Rundle Mfg. Co., Milwaukee, 
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Wis.; H. M. Reed, president, Standard Sanitary Mfg. 
Co., Pittsburgh, Pa. 

AssociATE MemBer: L. A. Cornelius, president, 
Wolverine Brass Works, Grand Rapids, Mich.; W. 
Keith McAfee, president, Universal Sanitary Mfg. Co., 
New Castle, Pa.; George Van Arnam, president, Van 
Arnam Mfg. Co., Fort Wayne, Ind. 

We are dealing in this code with sanitary cast iron 
enamel fixtures such as bath tubs, lavatories, sinks, laun- 
dry tubs, drinking fountains and other vessels of simi- 
lar character. Almost 100 per cent of the bath tubs 
sold in this country today are made of enameled cast 
iron. 

The real growth of the sanitary cast iron enamel fix- 
ture industry occurred in the last twenty years, although 
it was interrupted during the war, when its products were 
classifed as non-essential. Following the war there 
was an acceleration of residential building to meet the 
dammed up demand resulting from the war period in- 
activity, and sales of bath tubs exceeded 100,000 pieces 
a month, with corresponding sales of lavatories, sinks 
and other fixtures. Since 1928, however, the output has 
declined to an extraordinary extent. 

Vitreous china plumbing fixtures are the finest clay 
products that can be made for the purpose for which 
they are used. 

The line includes lavatories, which, because of their 
quality, are becoming increasingly popular; toilets, for 
which a clay composition is the practical material to use ; 
drinking fountains; urimals; and other fixtures. 

As a protection to the public and to stabilize market 
conditions, the Vitreous China Plumbing Fixture Asso- 
ciation, in the formulation of this code, has declared 
itself opposed to the sale of second grade or cull fixtures 
in this country. 

The product of the manutacturers of sanitary brass 
goods involves an ancient art, preceded in metal working 
only by that of copper. The fixtures are made in great 
variety and sold at low prices, for there are many manu- 
facturers and the competition has been extremely keen. 

“Seconds” or culls are not recognized in the market 
ing of sanitary brass fittings, but there are many grades 
of quality. 

Sanitary seats are made in all the variety of colors 


Walter J. Kohler, 


Chairman of the Joint 

National Co - ordinating 

Committee of Manufac- 
turers 
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available in vitreous china. Superior articles are to be 
had at low prices. 

A difficulty in stabilizing this industry is that the body 
of the product is made of different materials: wood, 
hard rubber, and various compositions. 

It is not a large industry, but its product is supple- 
mental and necessary to the china fixture industry. 
Some “‘seconds” have been sold in the past, but in adopt- 
ing the code the industry went on record as opposing 
their future sale. 


THE EFFECT OF THE DEPRESSION 


The industries here represented are among those most 
seriously affected by the depression. They depend for 
their market largely upon the activity of residential con- 
struction, which includes single and double houses, apart- 
ments and hotels, although they are somewhat benefitted 
by active construction of other structures, like office 
buildings. 

Chart on next page shows drop in residential con- 
struction during the last five years. 

You will note that residential construction was pro- 
ceeding in July, 1928, at a rate of $2,842,000,000 a year, 
since which time it has steadily declined until in April of 
this year it was at a rate of less than $250,000,000 per 
year. 

During these five years the decline has been precip1- 
tous and constant with a corresponding effect upon the 
industries represented at this code hearing. While non- 
residential building, represented by the upper line, has 
also been severely affected, it was not as drastically re- 
duced as was residential construction. 

Last year residential coustruction was on the basis of 
about 10 per cent of 1928, according to leading con- 
struction statisticians, while during the last mid-winter 
months it was actually as low as 5 per cent, and it 
almost appeared as though our industry was facing 
extinction. 

The decline in sales of our products did not exactly 
conform to the decline in residential building, for mod- 
ernizing of homes and other buildings continued on a 
much more uniform scale than new residential construc- 
tion, as you will note from the horizontal lower line on 
the chart. The continuance of modernization work on a 
reasonably stabilized basis added somewhat to the vol- 
ume of sales. However, in total for the industry and 
for each manufacturer sales have been on an alarming 
and perilously low basis. 


PRODUCING CAPACITY OF THE INDUSTRY 


Probably one-half of the homes in America are in need 
of modernizing, and the stimulation of this market would 
be of considerable help to our industry. Modernizing, 
however, offers so vast a field that no one manu- 
facturer or industry connected with building is able to 
make much of an impression on the public consciousness 
of its necessity. 

Automobiles are generally accepted as having a life of 
five years, although in this depression many are being 
used for a longer period. Replacement is also necessary 
in home and equipment and it should occur every 20 


years or oftener. Unfortunately, about one-third of the 
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population have been on so low an earning basis that 
they are unable to purchase new homes with conven- 
iences generally considered essential. To accomplish 
anything worthwhile in the vast field of modernization, 
however, calls for the fullest cooperation of all industries 
affliated with construction. 

There is no question that the producing capacity of 
the total units in every division of this industry is in 
excess of the requirements. That is not only true today 
but also during periods of business which can be counted 
as active. 

It is safe to say that practically all those engaged in 
manufacturing, distributing, and retailing the products 
of these industries have suffered devastating losses in 
late years, particularly in the last year and a half if due 
account were taken of all necessary charges. 

Between 1928 and 1932 the total sales of the indus- 
tries decreased 80 per cent. 


FINANCIAL LOSSES 


Last year well-known companies after allowances for 
all legitimate charges lost as much as 40c out of every 
dollar of sales. 

Total losses of these industries for the year 1932 have 
been estimated as approaching $20,000,000. 

It further appears evident that since 1928 their total 
net resources have been reduced one-third. 

The losses of the distributors have greatly accentuated 
the financial difficulties of the manufacturers. 

Prices at the beginning of this year were much lower 
than 1932, and this year’s first quarter’s returns were 
positively demoralizing. 

The lack of residential building in the last five years 
has without doubt resulted in a great shortage of homes 
which will become apparent as soon as ihe buying power 
of the American public is somewhat restored and financ- 
ing is possible. 

The conditions of the Federal public works act with 
an appropriation of $3,300,000,000 permits of Federal 
aid to both of these divisions of operation. Some Fed- 
eral money will be available under certain conditions as 
loans for slum clearance, new housing, and moderniza- 
tion of homes, but the sum which can be supplied to 
these purposes from the total fund available will not be 
an appreciable factor in the stimulation of our business. 
However, money spent for public water works and sew- 
age systems will have a very beneficial effect on this 
industry. 

This stimulation must come through private financing 
of residential construction and modernization which, 
under present conditions of banking and public confi- 
dence, cannot be expected to be soon effective. 

New residential construction and also, to an extent, 
modernization of homes, represent long-time invest- 
ments. 

As the cost of the materials and equipment entering 
into their completion are unduly raised the advances 
must eventually be reflected in the selling prices to the 
public. 

Establishing in these industries the maximum work 
week at less than 40 hours and establishing the minimum 
rate of pay at more than 40c per hour may so increase 
prices as to further retard the purchase of our products 
and thus check reemployment. 
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CHANNELS OF DISTRIBUTION 


The industry has developed and 
progressed under the original sales 
plan of manufacturer-to wholesaler- 
to master-plumber or retailer-to con- 
sumer. It is estimated that there 
are about 1,200 to 1,500 distributing 
agencies recognized and treated as 
wholesalers of plumbing supplies, 
and that there are between 30,000 
and 35,000 master plumbers in the 
country who employ, in turn, many 
thousands of journeyman plumbers. 

The industry is unique in that its 
products cannot be safely installed 
by the consumer but they require 
installation, particularly in cities, by 
experienced men licensed by the 
state or city and working in accord- 
ance with the codes of local ordi- 
nances and state health laws. Faulty 
installation has endangered the 
health and lives of families, neigh- 
borhoods and whole communities. 

In this manufacturer-to whole- 
saler-to master plumber-to consumer 
method of distribution the plumber 
sells to the consuming public. In 
this group will be included those 
manufacturers who sell directly to 
the plumber. 

In late years another method of 
distribution has been introduced by 
smaller manufacturers who dispose 
of their products through mail order 
houses and through what is known 
as direct-to-you houses, including a 
few department stores. The mail order and direct-to-you 
practice is to sell direct to the consumer and aid him as 
to plumber installation. In some cases they have them- 
selves had the goods installed. 


LOW MARKET PRICES 


The majority of sales in volume and pieces are made 
by the manufacturer-to-wholesaler-to plumber-to con- 
sumer method of distribution. This involves, however, 
two margins of distributing expense to cover the operat- 
ing cost and provide a profit for the jobber and the 
plumber. While the mail order and direct-to-you method 
appears to have an advantage of only one margin for 
sales expense, it is utterly incapable of meeting the 
plumbing installation requirements of the nation. 

Much feeling has been engendered among the differ- 
ent types of distributors because of charges of low 
prices by competing agencies, which have resulted in 
periodic market demoralizations. 

[It is to the interest of the public, the workman, and 
the industries themselves that there be a stabilization of 
marketing conditions among the various distributing 
agencies. 

Prices in the spring of 1933 were the lowest in the 
history of the industry considering the cost of manufac- 
ture. They were 60 per cent below those ruling at the 
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Rate of Building Awards in Past Five Years, Showing Decline in New Residential 
and Non-Residential Work and Steady Volume of Expenditures for Modernization 


peak of the early 20's, about a decade ago, and were on 


a par with those ruling around 1913. Naturally, the 


various factors entering into the cost of manufacture 
were not reduced in proportion. 


COST ACCOUNTING 


The joint code submitted has a rule relating to the 
establishment of principles of standard cost accounting. 

These five associations acting jointly have engaged 
the services of a firm of nationally known cost account- 
ants, operating in many cities of the country, to study 
the existing methods of cost finding practice in effect 
today in the various manufacturing institutions. 

After further study and consultation this firm will 
prepare a manual governing the principles of cost ac- 
counting to be adopted by each manufacturer of the five 
associations and put into effect at the earliest time prac- 
ticable. This work is proceeding apace, and it is hoped 
the result will be a stabilizing influence in the industry. 


MINIMUM HOURS 


The industry has already done much to spread work. 
Between 1926 and 1933 the aggregate annual sales of 


the industry dropped approximately 80 per cent, while 


(Continued on Page 95) 
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Wholesalers 
Report Their 
Contribution 
to Sanitation’ 


en Code is submitted in behalf of the industry 
of “Wholesaling of Plumbing Products, Heating Prod- 
ucts and/or Pipe, Fittings and Valves.”’ 

In a broad sense, this industry concerns, as to plumb- 
ing products, the manufacture, distribution and installa- 
tion of fixtures, devices and apparatus for the delivery 
of water, safe in quality and character and sufficient in 
quantity, and the quick and safe removal of sewage, 
human excreta and household wastes from places of 
human habitation and occupancy; these are the primary 
functions of a plumbing system. It concerns, as to heat- 
ing products, the manufacture, distribution and installa- 
tion of equipment to make buildings of all sorts, types 
and sizes habitable during cold weather by providing 
warmth under proper control. It concerns as to pipe, 
fittings and valves, the manutacture, distribution and 
installation of equipment for carrying, distributing and 
controlling water, gas, steam, oil and other fluids in 
industrial and commercial use. 

Some knowledge of the origin and development of our 
industry is essential to an understanding of its present 
day problems, particularly as regards plumbing. 


SERVES ENTIRE NATION 


This industry in its inception involved craftsmanship 
only; its members being persons of mechanical and 
engineering skill who fabricated at the site of the work 
such equipment as was installed. The development of 
cities involving increasingly larger and more numerous 
structures brought opportunity and obligation to this 
industry and it measured up to both. It developed 
steadily more efficient equipment, more wide-spread dis- 
tribution and service and at steadily lowering prices. 
Sanitary plumbing and efficient heating have through its 
efforts become available throughout the entire nation 
and to persons of small means. 

And while it was developing new and better prod- 
ucts, wide distribution, lower prices, it took a highly 

*Address delivered before the National Recovery Adminis- 
tration in Washington, D. C., October 3, 1933, at the hearing 
on the code of fair competition for the Industry of Wholesal- 
ing Plumbing Products, Heating Products and/or Pipe Fittings 


and Valves, under the direction of Assistant Deputy Adminis- 
trator Malcolm Pirnie, by William J. Spillane. 





important part in one other function—the safeguarding 
of health. 

Both the kind, type and design of fixtures, devices 
and apparatus and the method of installing them are of 
the utmost importance to our people in that they must 
safeguard the delivering of safe water, free from con- 
tamination, infection and pollution, and the speedy re- 
moval of sewage. In the face of steadily growing, con- 
stantly more crowded populations, this industry has pro- 
vided the equipment required to introduce safely water 
into buildings through supply distribution systems and 
to remove safely sewage and wastes through drainage 
systems. The wholesaling industry has acted not merely 
as distributors of product; it has contributed directly to 
the building of the industry, the engineering and design- 
ing, the education of the public and the public health pro- 
tection through regulation. 

The importance of plumbing in the modern American 
city can not be exaggerated ; life without it on the basis 
of today would be impossible. Plumbing has emanci- 
pated the human race, women in particular, from the 
drudgery of carrying water to and removing waste from 
places of human habitation and occupancy. But unless 
ihis were done with absolute (not comparative) safety to 
human health, it would be entirely without value. Plumb- 
ing fixtures are the terminals of water supply distribut- 
ing systems and control, very largely, the quantity of 
water used. Simultaneously they are the beginnings of 
the sewage system. The line where safe water supply 
ends and sewage begins is sometimes very finely drawn. 


CODES PROTECT HEALTH 


For more than fifty years, recognition of these facts 
by health authorities and legislative bodies, federal, state, 
county and municipal, has resulted in the adoption and 
continuous improvements of plumbing codes throughout 
the country. In this work, this industry has constantly 
co-operated. It is one of our important contributions 
to the growth of our country. 

The experience of these health boards has shown the 
necessity, in the public interest, of licensing installers 
who are found to be qualified by technical and manual 
knowledge of their craft; their experience has likewise 
led these boards to retain the right of approval or dis- 
approval of equipment. Time and experience has dem- 
onstrated the absolute necessity of such regulation. Not 
only has our industry co-operated in such regulation of 
itself; it urges that any system of distribution which 
tends to interfere with it or to break it down is against 
the public interest. 

We assert that the interests of the American public 
and the industry are best served by a method of distribu- 
tion of their products which has prevailed for over 7/5 
years ; that is, from manufacture to wholesale to licensed 
contractor to the consuming public. The industry of 
wholesaling these products is distinctly different in its 
functions from the wholesaling of any other product and 
we, therefore, believe that we will facilitate the work 
of the NRA by making full explanation of our position 
in the economic structure of the nation. 

The principal functions of a wholesale distributor of 
plumbing and heating products including pipe, fittings 
and valves are the accumulation of sufficient and com- 
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plete stocks of the numerous types, sizes and kinds of 
inerchandise to serve the trading area in which he is 
located—to grant the necessary credit terms to his cus- 
tomer to enable said customer to serve the consuming 
public until such time as any given installation may be 
completed or have progressed sufficiently to insure the 
owner of a completed installation—to assemble and test 
merchandise in his stock prior to its installation within a 
building and to deliver the merchandise as required by 
his customer. The wholesaler functions further by aid- 
ing in the selection of materials to meet special condi- 
tions. At this point, it might be well to call attention to 
the fact that most of the improvements in both plumbing 
and heating materials and installations have been sug- 
gested or developed by wholesaling interests in collabora- 
tion with their customer, the licensed contractor, toward 
the end and with the result of making America the most 
ideally sanitary-equipped nation on earth. 

Plumbing and heating products, which, of course, 
include pipe, fittings and valves are, first and foremost, 
an economic necessity in these days of congested cities, 
but are looked upon by the average American citizen 
simply as a convenience. This attitude on the part of 
the public is due largely to the ease with which they are 
made available ; their importance is not appreciated until 
the convenience is made inoperative or not available, but 
put the plumbing or heating equipment of any building 
out of commission for a short time and one readily rea- 
lizes its importance. Picture, if you will, what would 
prevail in the city of Washington if its citizens were sud- 
denly deprived of the use of their plumbing or heating 


systems. 
LICENSE IS A PROTECTION 


It has been said that one of the greatest engineering 
projects the world has ever known (the Panama canal) 
would never have been completed had not the United 
States government taken it over after other nations had 
failed, and then made livable, sanitary conditions for 
the workmen. The first step made by our government 
was to install plumbing and sewage equipment to elimi- 
nate the unsanitary condition that had spread the malaria 
and typhoid which, more than any one thing, had pre- 
vented other nations from completing the project. 

Every municipality, state and even the Federal gov- 
ernment, recognizing the importance of plumbing as a 
safeguard to public health, have enacted codes governing, 
not only the installation, but the type, or types, of ma- 
terials to be used. They go so far as to demand in 
these codes the examination and licensing of the men 
who install them. Recognizing these facts, the industry 
of wholesaling these products have unanimously, over a 
great period of years, confined their sales of the product 
to the men qualified by examination and licenses to 
install them; and wholesalers have been the control by 
which the law has been upheld. 

We contend that when these products are sold directly 
to the public without control many of the health laws of 
the nation are disregarded and either improper merchan- 
dise or improper installations are made by inexperienced 
hands which will endanger the lives of our people. There 
are court records available in many of our larger cities 
wherein it has been shown that improper plumbing ma- 
terial illegally installed does not have to be paid for by 
the owner. 
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The wholesale distributor and the licensed and quali- 
hed retailer who is our customer, combined, make for 
control of health laws. You may ask, Why not delegate 
this control to the manufacturer and the licensed and 
experienced retailer? To support our contention in this 
regard, let me call to your attention that there is not one 
manufacturer in the United States who makes the com- 
plete variety of materials necessary to make the most 
simple plumbing or heating installation. The average 
citizen feels that a plumbing job consists of the fixtures 
that are apparent to him in a bathroom and that the heat 
ing job is the radiation that appears in his room, or the 
boiler in his basement; it requires much other material to 
inake a plumbing or a heating installation complete and 
the industry of wholesaling, being the unique institution 
that it is, not only gathers from all corners of the nation 
the various items required to make these completed instal 
lations, but in addition, assembles, tests and supplies the 
engineering service made necessary, in many instances, 
to properly install, in co-operation with his customer, the 
complete units. 


WHOLESALERS PREVENT DELAYS 


Some have said that the licensed and experienced re- 
tailer should purchase his requirements directly from the 
manufacturer. Picture, if you will, the confusion and 
delay with the inauguration of this method. Our cus- 
tomer would be compelled to await the arrival of pipe 
from Pennsylvania, fittings from Illinois, valves from 
Massachusetts, soil pipe from Alabama, lead from Mis- 
souri, tools from Ohio, earthenware from New Jersey, 
brass goods from New York, enameled ware from Wis- 
consin, woodwork from Michigan—and I could go on 
and name numerous points from which he would have to 
wait the arrival of his requirements. If this method of 
distribution were to prevail, numerous manufacturers of 
the various commodities of necessity would have to as- 
semble stocks in a given trading area. There would be 
much duplication in warehouses, and then the ware- 
house of the manufacturer would become nothing more 
than a wholesaler's stock. 

Our industry affords a complete service in a complex 
and difficult field. 
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The Story of the 
Soil Pipe Code 


By William A. Brecht* 


it is not my purpose to bore you with 
the details of the Soil Pipe Code, but because of the tur- 
moil which exists today in the entire plumbing industry, 
and because of the fact that I am on the Fair Trade 
Committee of the Soil Pipe Association, I think it advis- 
able to reduce my remarks to writing, so that there can 
be no misunderstanding, and so that I will not be im- 
properly quoted. Even this precaution may not preclude 
someone from misinterpreting my remarks. 

}y a strange coincidence, the soil pipe manufacturers 
had a contact with the writing of codes before the Wag- 
ner Bill became a law. One of the men who assisted in 
the framing of the Wagner Bill was a former District 
Attorney, who had been instrumental in indicting the soil 
pipe manufacturers, and who tried the Potters back in 
1921. Consequently, because of this contact, the soil 
pipe manufacturers wrote a code and applied to Wash- 
ington for Code No. 1. We did not get Code No. 1, but 
we did get Code No. 19, out of approximately 7,000 
Codes, and we contend that this was some accomplish- 
inent, in the light of the confusion which has existed in 
the effort to secure Codes. 

The first code that was written contained volumes and 
recorded the history of the soil pipe business from the 
time of King Solomon down to the present day. After 
a number of contacts with different individuals in Wash- 
ington, including General Johnson, our first code was 
written, rewritten and dissected times without number. 

Our first efforts in Washington were responsible for 
the development of “hoof and mouth” disease. We would 
“hoof” around all day and talk about it at night, and in 
those early days, trying to reach the different individuals 
assigned to the various departments, was like trying to 
solve a difficult puzzle. We would see a government 
officer in a room one day, and when we went back the 
next day, he would be gone; that is, he had been moved 
to some other location, and then the work of finding him 
would start all over again. 


TOLD TO CLASSIFY MAIL ORDERS 


After days and nights of writing and rewriting, a 
code was finally presented to Deputy H. O. King, who 
had been assigned to our industry. This code was sub- 
mitted July 22nd, and copies were immediately issued by 
the Government Printing Department, so that those who 
were interested might have copies and be prepared to 
enter their objections. 

In presenting the original code, there was no classifica- 
tion for the various branches of the industry, and the 
Administrator later insisted that the various branches of 





*From address presented at the annual meeting of Central 
Supply Association, held recently in Chicago. Mr. Brecht is 
president of the Hajoca Corporation in Philadelphia. 
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the distributing industry, who were the customers of the 
soil pipe manufacturers, be classified. The various gov- 
ernmental departments insisted that the mail order and 
direct-to-you houses should be recognized. 

The Committee, with full recognition of the conflict in 
the industry, because of the method of distribution 
through mail order and direct-to-you houses, were some- 
what at a loss to know just how to classify these dis- 
tributors. 

With some knowledge of other codes in the industry, 
particularly the Enamel Iron and Pottery Codes, who up 
until that time, in preparing their codes had, as we under- 
stand it, set up the direct-to-you and mail order houses 
in the same classification as the regular jobber, the Fair 
Trade Committee of the Soil Pipe Association placed 
the mail order and direct-to-you houses in the same class 
as the regular jobber. And also bear in mind that the 
departments in Washington insisted that this be done, 
because they claimed that this new type of distribution 
was definitely to be recognized, and must not be legis- 
lated out of business. 


DISTRIBUTORS ARE CLASSIFIED 


When Deputy King made his report to General John- 
son under date of August 29th, he reviewed the code and 
covered the situation regarding the conditions in the 
plumbing and heating industry, and briefly explained 
the matter of our not classifying the mail order and 
direct-to-vyou houses. This report to General Johnson 
was not supposed to be printed with the code, but by 
accident was incorporated in the Code of Fair Compett- 
tion, which was finally adopted and printed for public 
distribution. 

The hearing was called for August 2nd and the five 
days prior to the hearing were cruel days. The tempera- 
ture was over 100 every day and we worked day and 
night trying to satisfy all elements and the different in- 
dividuals of the different departments, with labor in our 
own industry becoming very restless and insisting upon 
some action regarding wages. 

When the knowledge of the classification of the direct- 
to-you and mail order houses became general, the entire 
industry was thrown into a turmoil. 

' At this point I want to make this statement: whether 
or not the classification of mail order and direct-to-you 
houses was written in the soil pipe code or any other 
code, the fact remains that within the last 20 years there 
has grown a new industry, and it was the Committee s 
thought that under NRA it would be possible to correct 
the evils that existed, and that the situation should be 
brought out into the open. 

Under NRA there is a complete change of social order. 
The government is helping to regulate industry and it 1s 
their duty to see to it that every branch of this industry 
is properly protected, to the end that whatever is done 
must be to the interest of all. 

The Committee was also conscious of the fact that cer- 
tain mail order and direct-to-you houses were buying at 
lower prices than any recognized jobber in the United 
States, and that was an unfair practice. Therefore, by 
classifying them in the same class as the jobber, this 
would preclude their buying at lower prices so that they 
could not obtain an unfair advantage. 

(Continued on Page 94) 














W ue a heating contractor, who has 


been content to handle a few relatively small jobs, sud- 
denly finds himself with a number of large contracts, 
all to be in progress at the same time, his organization 
is usually unable to cope adequately with the work in 
a manner conducive to smooth running. He, himself, 
will find it impossible to supervise each individual job 
and at the same time attend to his office duties, and 
he probably will not deem it expedient to install field 
offices. He may have good -mechanics on his payroll, 
but they have not, in the majority of cases, had the 
training necessary to the conduct of the details attend- 
ant on a large contract. 

The writer has been in this position—many jobs to 
be supervised, and Nature’s law, that a body cannot 
be in two places at once, still unrepealed—and it was 
necessary to systemize things so that valuable time 
would be saved, both in the office and the field. As 
every estimator knows, labor is a difficult item to fig- 
ure, and anything that can be done to speed up a job 
and prevent mistakes is very much worth while. This 
is written in the hope that the experience and informa- 
tion recorded will help other contractors who are fac- 
ing similar problems. 


PRICE SHEET SAVES TIME 


It may be as well to begin with the preliminary stages 
of figuring the costs of the project. Every heating 
contractor’s office has its own system of figuring, but 
it is a good idea to have a supply of printed postal 
cards requesting prices on certain material, on which 
it is only necessary to write the name and address of 
the jobber or manufacturer, the title of the project, 
the type of material on which a price is requested, and 
the date of closing of bids, the balance of the card being 
printed. When the material is taken off the plans and 
listed, and pricing begins, more often than not consid- 
erable time is spent in leafing over price lists of cast- 


This System 
Stops Errors 


The author, A. E. Knipp, says: “As 1 
was in sole charge of the work, it was 
physically impossible to be in the field 
very much. Some system was necessary 
to assist the foreman on the job and aid 
the office when questions arose.” Here ts 
the practical system which was worked 
out. The listing of radiation is especially 
considered. 


iron fittings, pipe hangers, valves, and the hundred and 
one items that go into a heating system. This time 
can be shortened appreciably by the use of a price 
sheet made in the office, which can contain every pos 
sible item, and Fig. 1 gives an idea of what is meant. 
It is best to make an original copy in pencil, and then 
have it typed, with two or three carbon copies made 
at the same time. The writer’s first list showed each 
item at its net cost to the firm and it answered ad- 
mirably for a time—until the discounts were changed 
Then it was virtually worthless. So list prices should 
always be used and prevailing discounts, with dates, 
should be written at the top of each column in pencil 
It mav be found convenient to bind these sheets in a 
loose-leaf cover, and this binder will soon become an 
invaluable mine of information if care is taken in filing 
matter to which quick reference is desired. 

It is now assumed that the contract has been secured 
and actual work will soon commence. It will be neces- 
sary to arrange matters so that a mechanic of average 
intelligence can be sent onto the job with the knowl 
edge that it will run smoothly without a great deal of 
supervision. The writer’s first operation is to carefully 
study the plans and specifications and then to make 
drawings—usually of ™ in. or %4 in. scale—of the 
important parts of the installation. such as boiler con- 
nections, ash pit details, fan details, etc., every fitting 
nipple and valve being exactly scaled and pictured, and 

















~~ * > 


-- ee, ne 
* 

















32 


DOMESTIC 





ENGINEERING 





Sheet No.I of 5. H/GH SCHOOL 








Type of Rawarion 





Coatract No. 








Temperature Control Valyes: 1°-44". 4-4", B°-3 4" 

Hand . is /"- 35%", ee 4b" -3a" 
“ 7 uu 

Return Traps iy! -34" 4-34 


Notes:- 7.C.= Tempetature Control Valve. H.C. = Hand Control Valve 


.Width of Legs:-3 tube 44" 5 tube 8". 6 tube 9” 
Additions to length of each Rad. for Valve & Trap. 

























































































No. | No. | No. 59. Ff.) Tofal| Leng rn _ 

item| of | of | of \Hat.\each| Sa, Con . Location of Fads. 

No. \Rads, \Sects.\ Tubes I kad. Ds Cad trol | “appings 

| 2\| 20| &|26"| 70 | 40| $0°\ TO\%x2 BOE\ Cass RoomNo./ First Hoor 
2| /| 70| 3 | 36"| 35 | 35 | 25"|H0.| Ax TBOL| Office |. ws 

3] 2| | 5 | 26"| 5612 | 40"|7C.\%x BOE| Chass RoomNo2 « 
4] 2) 6) SF | 26"| 63 | /26| 45"|7C| Yax Ye" BOE| u 4 #3) nw 8 
| S| 4) 2) 35 |26"| 28) 28) Z0"\ TCA" GOE| »  # » ZS ow a 
+ —__+—__—____4}——_---+— +—— a -” cl 
— —_—- ——____— —— “7 _—— ———————— ———__4-—__—— -- — 
PF GARE EE Dene ga nay ge ORR Pee a 





“vei: COUR. ee 





~ 
er 


| 


ailiceallll 





several elevations given in addition to a plan view. 


that their primary object is to assist the fitter on the 
job and therefore it will be necessary to carefully place 


the various fittings. 


flange union, place it so that it is not necessary to 
spring the line to bring the faces together, or, if a valve 


It 
should be borne in mind when drawing these details 


For instance, when indicating a 


is to be used, endeavor to place it so that the bonnet 


and stem will not need removing when installing. 


the 1ob from the fitter’s 


viewpoint and make the lavout to facilitate 


other words, see 
speedy installation, and so keep down labor 
charges. When the drawings are satisfac 
torily completed four blue prints should be 
taken from the tracing, and if any revisions 
have been made two copies should be sub- 
mitted to the architect for his approval. While 
waiting for this, we can start on the next 
step of our office routine. 

It is probably the experience of most heat- 
ing contractors that errors frequently occur 
in the ordering of radiation, the 
mistake sometimes being due to changes in 


cast-iron 


construction, such as alterations being made 
in window sill heights, sometimes to errors 
on the drawings and sometimes to simple 
Whatever the origin of the 
usually the 
from the build 


clerical errors. 
mistake, the 

radiators to be hauled back 
ing and placed in the contractor's warehouse, 
and the job held up pending the arrival ot 
the correct material. 
nature coming to the writer's knowledge was 


result 1s same : 
The worst case of this 


a change in window sill height being made 
on the top floor of a large aa ae hospital anc 


escaping everyone's notice; from the archi- 
tect down. This resulted in two full car 
Fig. 2——“The writer has found it expedient to construct 


a list as is shown at the right, which is intended to con- 
vey every available piece of information available” 


In 









Fig. 1—“Time can be shortened appreciably 
by the use of a price sheet made in the office. 


The list at the left shows what is meant” 


loads of hospital-type radiation being 
piled on the contractor’s loading plat- 
form. These radiators were shipped 
1,000 miles from the factory ware- 
house to the job and 400 mies back 
to the contractor’s office. 

The writer has found it expedient 
to construct a list as shown in Fig. 2, 
which is intended to convey every 
available piece of information of 
value to both office and field. If the 
list is very complete, the foreman 
will use it continuously during the 
roughing-in process, and, human na- 
ture being as it is, he will do his best 
to discover errors in it, and if he 
will lose no time in communi- 
It will 


does, 
cating the fact to the office. 


be noticed that the list is made to contain the quan- 


tities of valves and traps. 


Other information, such as 


legless radiation, special leg heights, special styles of 
radiators, etc., can be included under appropriate head- 
ings, and when the time comes for ordering, it saves 
much labor to refer to the list instead of checking over 
the plans and specifications again. 

A tew words as to the actual making of the list 


might not be amiss. 
(Continued on 
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The Need 
tor More 
Plumbing 
in Modern 
Buildings 


By 
THOS. J. DORSEY 


\ EK master plumbers install plumbing and 


heating in your buildings and you usually pay us about 
13 per cent of the cost of the building job. With 
that 13 per cent a number of us manage to make a 
reasonable business-man's profit from year to year, but a 
large number of us feel like Henry Ford when the end 


of a year finds us out of the red. We have been spoken, 


of as “robbers,” but the list of bankruptcies in the plumb- 
ing and heating line furnishes a smashing contradiction 
of that statement. We have been accused of needlessly 
complicating the piping of a building by causing high 
requirements to be inserted into the plumbing code, but 
every inch of pipe in a building 1s there for a reason, and 
any qualified contractor can tell you exactly what the 


reason is. 
THE IMPORTANCE OF QUALITY FITTINGS 


Why is plumbing important?’ Last month a survey 
was made by the Colorado State Agricultural College, 
showing that the child death rate is decidedly higher in 
homes where there are no plumbing facilities than it is 
in homes where these facilities are found. In homes with 
no water in the house, the death rate is 198 per thou- 
sand, as compared with 117 per thousand tor homes 
with water in the house. In homes with no bath in the 
house the death rate is 165 per thousand as compared 
with only 73 where there is a bath. In homes where 
there is no toilet the death rate is 169 per thousand as 
compared with 108 where a toilet is installed. 

In the year 1930, consumption of water per person in 
Metropolitan New York was 142.4 gallons per head per 

Mr. Dorsey is a well known master plumber and a former 
President of the Manhattan Branch of the Master Plumbers 


Association of Greater New York. This address was delivered 
recently before a group of architects in New York City 


day. New Yorkgould not exist a week without its world- 
famous water supply, and were it not for the master 
plumbers of the city, who bring the water into the drink- 
ing glass or bath tub as pure as the day it leaves the 
reservoir, this city would be afflicted by plagues of water- 
borne diseases. As it is, such diseases are virtually un- 
known in this city. Realizing this, people are spending 
more money on plumbing. In the seven years up to and 
including 1930, over 29 millions of bathtubs, lavatories, 
sinks and other enameled ware were shipped by manu- 


facturers in that industry. This compares with under 
18 millions of such items shipped during the seven years 
from 1917 to 1923 inclusive. Sanitation has always 


unproved with advances in civilization 
MODERN BATHROOMS AT LOWEST FIGURES 


few architects realize that a bill of high grade plumb- 
ing fixtures carries about 40 per cent brass goods and 60 
per cent basic fixtures: It may be well for you to re 
member that when a master plumber gives you a price 
which is almost unbelievably low in comparison with his 
competitor's, it 1s usually the brass fittings and trim- 
mings which suffer insofar as the quality of the job is 
concerned. A tub of any reputable manufacturer 1s 
roughly as good as a tub of any other reputable manufac 
turer—but it is really the fittings which count. They 
are the workable parts, the parts which cause repair bills 
and general dissatistaction. Dont sacrifice quality for 
price on this important item of your specification. 

The statement was once attributed to the Ford Auto 
mobile Co. that “the public could have any color Ford 
it wanted—so long as it was black.” But now Fords are 
coming to us in color. 

Color has entered the plumbing industry, too, along 
with colored bed sheets, colored toothbrushes and colored 
frying pans. This development has greatly stimulated 
interest in our products. Manufacturers are creating 
period designs in plumbing fixtures. The woman of dis 
crimunating taste can have a period bathroom or kitchen, 
just as she can have the Madam Jumel ( Joo-mell’) pat 
tern of silverware. 


(Continued on Page 41) 





Thomas J. Dorsey 











_-- ne 





ae 

















“H 
ELLO! Is 


this Domestic I-NGINEER- 
ING? This is a Chicago 
Plumbing and Heating 
Company. We pre- 
paring a bid on the new 
Government Archives 
building at Washington 
and the plumbing specifi- 

include a CO, 

system 
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cations 
fire 
Can you give us a gen- 
eral outline of what such 
includes and 
installations 


protection ing deeds to real estate. 


a system 
how actual 
have been made?” This 

telephone inquiry came 

from one reader and our answer which is contained in 
the following article of wide interest, is offered to all of 
our readers. 

Carbon dioxide gas is used as an extinguishing me- 
dium for fire. In itself, it is a product of combustion 
and is what is known as an inert gas. The word “inert”’ 
means inactive chemically. Thus, carbon dioxide will 
not combine readily with any other chemical substance 
to form one or more new substances. As fire, or com- 
bustion as it is termed chemically, depends upon the 


“Installation and Service Division, Waltcr Kidde & Company, Inc., New 


York City. 
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Fig. 1—One of many aisles in record room contain- 
One discharge nozzle is 
near first electric light 


By H. G. Kincaid" 


Fighting 






chemical combination of the oxy- 
gen of the air with some other 
material such as wood, coal, 
paper, oil, alcohol, or other fuel, 
it is evident that if the supply of 
air can be cut off, the fire cannot 
continue to burn. If the air sup- 
ply is kept cut off from the fuel 
until the fuel has had a chance to 
cool off, no further combustion 
will take place and we say the fire 
is out. All fire extinguishing me- 
diums depend on this cutting off of 
the air supply. Even water extin- 
guishes a fire in a piece of wood by 
creating a thin film between the 
wood and the air. On the other 
hand, water can not create such a film on certain 
flammable liquids such as oils or gasoline, and must 
be mixed with some chemicals to make it lighter 
than these liquids so it will float on top of them to 
be able to create the blanketing effect. This ex- 
plains the reason for the use of “foam” in fire extin- 
guishing. Carbon dioxide, however, by actually dis- 
placing the air surrounding any burning material forms 
a blanket of inert atmosphere and the fire cannot then 
continue to burn. In order that the fire does not re- 
ignite when the carbon dioxide is ventilated off, it 1s 
necessary to maintain the inert atmosphere for a longer 
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or shorter period of time, depending on the nature of 
the burning material. Thus a fire in bales of cotton 
may have to be kept in an inert atmosphere for a num- 
ber of days to prevent re-ignition when it is exposed to 
fresh air, while a fire in gasoline or other flammable 
liquid may require an inert atmosphere for only a few 
seconds for complete and permanent extinguishment. 
Therefore, a careful study of each hazard must be made 
before a system is designed to take care of it. If, then, 
each installation is different due to different conditions 
which exist, it will be seen that unless the piping and 
distributing system is installed as predetermined, the 
system will not function at its greatest efficiency or 
may fail entirely in its purpose. 

As the reader has seen from the foregoing, these 
systems are installed for all sorts of hazards. A list 
of typical installations includes fur vaults, record vaults, 
transformer and oil switch compartments, paint mixing 
machinery, enamel dipping vats and drying ovens, rotat- 
ing electrical machinery, oil storage rooms, chemical 
storerooms, and hundreds of other hazards, both com- 
mon or peculiar to certain industries. These systems 
also have been used successfully for years in the pro- 
tection of all sorts of marine fire hazards. 

For extinguishing fire with carbon dioxide, an ade- 
quate supply must be kept on hand and a means of 
supplying it quickly to the fire must be provided. The 
means of storing the gas is under pressure in steel cylin- 
ders similar to those in which oxygen, nitrogen, chlorine, 


Fig. 2—The photograph at the top shows a battery of twenty- 

four cylinders. Each cylinder contains 77 lb. of CO, gas, mak- 

ing a total of almost one ton of gas which is discharged into the 
main record room in less than 244 minutes 


Pig. 3—At the right is a layout of three of the storerooms which 
are grouped together and treated as one space 
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and similar gases are stored. A system may require 
anywhere from one to several hundred such cylinders, 
depending on the size and type of hazard. Each cylin- 
der is provided with a valve so designed that it may 
be opened fully almost instantly by cutting out a sealing 
disc of thin metal. Also, each cylinder is provided with 
a syphon tube similar to the tube in a seltzer bottle. 
Carbon dioxide when stored in cylinders is normally 
largely in a liquid state. By maintaining it in this liquid 
state through the distributing piping system and allow- 
ing it to expand only after it has been discharged into 
the desired space, the discharge can be effected much 
more rapidly than would otherwise be possible. By 
this means the desired inert atmosphere is created in 
from ten to thirty seconds, thus snuffing out the flames 
almost instantly. This rapid discharge does not de 
pend alone on the use of syphon tubes in the storage 
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cylinders, however, but also requires piping and dis- 
charge nozzles whose sizes are determined by the quan- 
tity of gas involved. The piping is graded in size some- 
what in the same manner as water sprinkler piping. 

It has been stated that the gas is stored under pres- 
sure. The pressure in the cylinder varies with the tem- 
perature. At 70 deg. Fahr., the pressure is 850 Ib. 
per sq. in. and increases as the temperature rises. The 
sealing disc in each cylinder acts as a safety disc which 
will burst when the pressure reaches approximately 
2,700 Ib. per sq. in. at approximately 145 deg. Fahr. 
(This prevents serious damage which might result from 


sate «art wewrano 












ae CV MEER AN OS IMBEPE MDE NTLY OF 2.4 OTHER UNITS 


Cv. omen OE. 4ee8 


ENGINEERING 





November, 1933 


Fig. 4—At the left are directional valves and auto- 
matic releases 


Fig. 5—Below is a diagrammatic layout of the cylin 

ders and valves shown in Figs. 2 and 3. Note how the 

operation of the extreme left release causes the dis- 

charge of both rows of cylinders while all others dis- 
charge only one row 


the explosion of a cylinder if it were exposed to in- 
tense heat.) Therefore, it is recommended that cyl- 
inders be installed in a location where the tempera- 
ture normally does not exceed 120 deg. Fahr. and 
never goes above 130 deg. Fahr. Thus, the piping 
system may be liable to be called upon to carry a 
working pressure of 2,000 Ib: per sq. in. under ex- 
treme conditions and about 1,000 lb. per sq. in. nor- 
mally. To handle these pressures, it is necessary to 
use extra heavy pipe in all sizes from 1 in. upward. 
Standard weight pipe is safe only in % in. and 3% in. 
sizes. No standard weight fittings are permissible, nor 
are cast-iron fittings allowed. For all sizes of fittings 
up to and including 2 in., extra heavy malleable fittings 
are required. From 2% in. upward, only drop forged 
fittings may be used. Where reducing fittings are not 
available, bushings may be used only when of machined 
steel or brass of the flush pattern. All fittings must 
be able to withstand a 6,000 Ib. per sq. in. bursting 
pressure test. Due to the fact that on large size pipe 
drop forged fittings are expensive and hard to obtain 
on short notice, it is not customary to use sizes larger 
than 3% in. When larger capacity pipe is required, 
it is better to run two lines. As a 3'%-in. pipe will 
carry a maximum of 81 cylinders, it is seldom neces- 
sary to go over this size as each 50-lb. capacity cylin- 
der will take care of 1,100 cu. ft. on all hazards of 
over 50,000 cu. ft. 


(To Be Concluded) 
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Questions 


AND 


[-—- 
To THE EDITOR: 

We have a six-story block equipped with the old two- 
pipe steam system with ordinary valves on the supply 
end and nothing at all on the return end of the radiators 
except the pipe connection. The returns go back to the 
boiler through nothing but a check valve and the plant 
has been in operation for about 20 years during which 
time it has been subject to short circuiting through the 
return connections. We propose to turn this system into 
a vapor system leaving the supply connections as at pres- 
ent and placing a thermostatic trap on the radiator return 
connections. 

For certain reasons it is desirable to change this job 
a riser at a time leaving out the thermostatic element in 
the traps until the whole system is revamped and then 
going over onto vapor operation after putting in the ele- 
ments in all the traps. The owner, however, desires to 
stop the short circuiting in the risers as soon as possible 
and we believe that a water seal in the bottom of the re- 
turn will do this. If so, how deep should the water seal 
he made considering that the boiler normally is operated 
at ten pounds pressure and will be so operated until we 
complete the change over to vapor. 

Can you tell us what benefits are claimed for the Hart- 
ford Loop? Pa 

Canada. 


TO THE READER: 

Our correspondent has tackled quite a problem and we 
are somewhat doubtful of its final success. Especially 
when he tells us that the “normal” operating pressure of 
the boiler is 10 lb. by which we assume that this is the 
usual pressure required to heat the building. We would 
suggest that the pipe sizes be investigated very carefully 
before going into this job blindly as they may be entirely 
too small to operate satisfactorily on vapor. Second, the 
radiators also may be scanty and they will give off 
slightly less heat with vapor than they did with 10-Ib. 
steam. 

Short circuiting between the steam and return lines 
may be almost entirely stopped by water sealing the re- 
turn risers as our correspondent suggests, such seals 
usually being made about thirty inches deep; possibly in 
the present case—owing to the rather high operating 
pressure—it would be better to make them 48 in., deep. 
These seals will not stop short circuiting between two 
radiators connected to the same return riser at the same 
level, when one is large and the other small, but this 
seldom gives serious trouble. We would recommend an 
automatic return trap on the return at the boiler so that 
pressure can be carried in cold weather without danger 
of backing up the returns. 

In reply to the question about the boiler loop commonly 
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Answers 


bs 


How can a two ptpe steam system twenty 
years old be changed to vapor? Also, what 
are advantages of Hartford loop? 


Customer complams of loud ‘gurgling sound 
when kitchen sink empties. 


How much heat from a firepot cowl? Can 
* at supply standing radtation’ 
Wants degree days for Benton Harbor, 


4. 


Michigan, What is degree-day definition? 


termed the “Underwriter’s Loop,” the advantages claimed 
are several ; principally they consist of greater safety due 
to it being impossible to back the water out of the boiler 
into the return regardless of how great the pressure 1s 
in the boiler and even if the boiler steam valve is acct- 
dently left closed. Besides this they eliminate the resist- 
ance offered by the flap in the check to the return of 
water to the boiler which has to lift the flap in order to 
get back; also they prevent losing the water from the 
boiler in case of damage, leak or other injury to the re- 
turn line back of the loop. The lability of dirt under 
the flap of the check preventing its operation also 1s done 
away with. 


2— 
To THE Epiror: 

We recently installed a sink which replaced a large 
soapstone sink that had been in service since the house 
had been built, some 30 odd years. The sink 1s hung 
on the wall of the kitchen, and on the other side of the 
wall is the dining room. 

Our customer has complained of a very loud gurgling 
noise at the last minute as the sink empties. 

In the past, of course, with the soapstone sink a dish- 
pan was used. Now the dishpan 1s eliminated and a 
large strainer is plugged and holds the sink full of water. 
The sink empties very fast and forms sort of a whirlpool 
motion and at the last minute this very loud gurgling 
noise is heard. The notse is practically as loud as a 
syphon action closet makes at the last minute, and can 
be heard plainly through the kitchen wall in the dining 
room. 

[ inspected the fixture myself and after talking with 
the journeyman who installed the job, we thought that 
possibly if we could slow up the drain of the sink, that 
this would eliminate this trouble, so we plugged some of 
the holes in the strainer, but this did not correct the 
condition. 

There are many large strainers installed now, and in 
most cases where these strainers are in the sink, the 
dishpan is eliminated, and the same condition should 
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exist on all these installations as we have now as a 
problem. 
Will you see whether you can give me any informa- 
tion as to how this gurgling noise can be eliminated? 
N. H. H. W. 


To THE READER: 
From the information given, it would appear that 
when the drain valve is open the waste water flows with 
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Fig. 1 


such rapid velocity that it siphons the last of the water 
out of the trap which causes the gurgling noise 
mentioned. 

We note that this residence was formerly fitted with 
another sink with probably an entirely different drain, 
the probabilities are that it was very much smaller than 
the present one. It is altogether likely that 
the old drains were so vented as to prevent 
too rapid discharge of the sink contents 
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The venting may be improper, an opinion expressed 
because of the fact that the gurgling noise appears only 
at the last minute. 

Improper venting may mean in this case that the re- 
vent 1s stopped up as occasionally happens. 

Another suggestion is that the trap seal may be too 
shallow. 

Another authority gives it as his opinion that the 
easiest way to remedy this difficulty is to install or in- 
sert a vent in the drain at the point marked X in the 
accompanying sketch, Fig. 1. 

Remedies suggested, in case none of the suggestions 
mentioned above are possible or desirable, are first to 
do just what you have already done, plug some of the 
holes in the strainer or to insulate the piping. A better 
way of reducing the capacity of the strainer would be 
to secure another one in which the openings are smaller. 


To THE EDITOR: 


We would like to know just how much heat can be 
obtained from a water coil located in the fire pot of a 
warm air furnace when the coil is connected to a storage 
tank and the tank, in turn is connected to standing radia- 
tion. The radiation in question is located on an incline 
which rises at an elevation above the floor on which the 
heating equipment stands. It consists of two 15 and 
one 35 sq. ft. radiators, respectively. Also, what is the 
correct way in which to install this radiation? 

Michigan. 


m. <. 


To THE READER: 

In regard to the circulation of a hot water heating 
system for the conditions you outline, piping connections 
are indicated in the accompanying sketch marked Fig. 2. 
A hot water boiler is indicated because if a hot water 
heating system is to be installed, more capacity than that 
available from the water coil will be required. Venting 





when the waste outlet was open. When the 


Ver? 
sink with the large strainer opening was in- poets RRR 
stalled, the venting of the old drain was not Tee or Pipe { Tank 
so located or of sufficient capacity to proper- font duner 
ly vent the waste and the objectional noise _ 
resulted. ligh Pont anton 
The above is given with the assumption 
that this is a single compartment sink. Supply Riser ities 
However, if the present sink is a double from Boiler’ |) | 
compartment sink with two wastes entering fomperaturt 
a continuous drain, you have an entirely weer 


different condition than that described 
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above, as the flow of water from one com- ow J} auntie 
partment would cause a gurgle in the trap : Heating or 
of the other compartment. | fange \iy — Boster for Domest 
Having consulted several authorities about Bother" fat Rtar lapely 
this problem, we give a summary of their fs es 
opinions and suggestions: — psi pee Saige ee 8 
The trap may have too long a neck giving 
the water too much travel before meeting ais 
ig. 


the bottom of the trap. 
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a PENBERTHY AUTOMATIC CELLAR 


W Nay ee 
BO * Tl 
( Fa ait Sa RS rs, 
more 
us 


vf 


PRODUCTS 








MODEL R 
Made in 2 Sizes 


Max. Cap. Retail 
gal. perhr. Price 


12 720 $25.00 
2R 1240 £40.00 







MODEL S 
Made in 1 Size Only 


Maximum Capacity 
600 gallons per hour 


Retail Price . $14.50 


MODEL L 
Made in 3 Sizes 


Max. Cap. Retoi! 
gal. perhr. Price 


3L 1650 $55.00 
4t 2400 # £80.00 
5L 3200 110.00 











i | D HENEVER conditions or cost make it de- 

4 Rg sirable to use a water (of steam) oper- 

Pp P ated cellar drainer for the removal of seepage water, there is now a 

Cc oO Penberthy unit ideally suited to the job. The Model “S”, recently added 

«Fu to the Penberthy line, gives the plumbing contractor a unit that is “com- 

petitive’ in price but decidedly superior in quality and performance. It 

enables the plumbing contractor to sell a superior product to the people 

who consider price alone—it means business that formerly went elsewhere. 

Penberthy Automatic Cellar Drainers—like Penberthy Automatic Electric 
Sump Pumps—are carried in stock by jobbers everywhere. 


PENBERTHY INJECTOR COMPANY 


Manufacturers of Quality Products Since 1886 
Detroit, Michigan Windsor, Ontario 





| Builders of PENBERTHY 
| Automatic Electric Sump Pumps | 
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PENBERTHY PUMPS REMOVE SEEPAGE WATER 
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WE KNEW ITF WOULD RETURN 





WE KNEW the demand for quality in plumb- 
ing fittings would come back, just as it has 
in every other field. That’s why, during the 
lean years when buyers went “bargain hunt- 
ing,’ we held firmly to quality standards. 


Buyers today are wiser. They’ve learned 
that cutting price corners doesn’t always 
pay. They’re seeking quality again. Then 
give them quality, with the M-VB line. 


M-VB is foremost wherever fine mate- 
rials, and sturdy, careful construction are 
wanted. M-VB fittings are the dependable, 
efficient type of merchandise that builds a 





| 


profitable repeat business. They have done 
it for others, and they will do it for you. 


The M-VB line includes a complete 
variety of tank fittings to meet every set of 
conditions. They do the job right .. . and 
they do it economically in the long run. 
M-VB fittings are made to give lasting ser- 
vice and complete satisfaction. This is your 
cue. Ask your jobber about the M-VB line 
or write direct for our catalog. 


MORENCY-VAN BUREN DIVISION 
Seovill Manufacturing Company 


STURGiAS MICHIGAN 


FIrITT?’TiIN GS 
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of the system is imperative. This is shown. Note that 
the high point of the main may be vented either by an 
air vent or by a %-in. line running to the expansion tank 
outlet. It is assumed that all of the space is excavated 
and that the running of the return line as shown is 
possible. It is important that the radiation be placed so 
that the bottom of it is on a level with or above the 
bottom of the water leg of the boiler. Any of the radia- 
tion below this will not heat. 


{— 
To THE EpiTor: 
We are trying to locate the number of degree days 
for the heating season of 1932-1933 for this locality and 
it occurred to us that you would have a record of this 


figure. 
Will you also please give us the definition of “degree 
day”? G. B. D. 


Benton Harbor, Mich. 


To THE READER: 

The 1933 Guide of the American Society of Heating 
and Ventilating Engineers gives the following informa- 
tion about the degree days for Michigan. We can find 
no record of degree days for Benton Harbor. 

Degree Days 


SN bi itee wy ds y ad ime bee 8319 
ei nk seb an vers wae ak eae 6202 
I a ote os be pulse «in oa 8866 


Here is the desired definition: 

“The ‘degree day’ is now generally accepted as a fair 
index for arriving at the daily heating load. Briefly it 
has been defined as the difference in temperature be- 
tween the daily mean (or average of the maximum and 
minimum) and 65 deg. Fahr. which has been assumed 
by the American Gas Association as that mean tempera- 
ture above which heat is not required.” 


Questions 


For 
READERS 


The following question was asked in the September issue, 
and the following answer is by a reader: 





Is circuit venting as effective as loop venting ? 


At the 1933 convention of the American Society of 
Sanitary Engineering this subject was discussed by 
some of the members outside of the meetings. There 
seemed to be a divided opinion. A common understand- 
ing of what constitutes circuit venting is that it consists 
in the extension of the horizontal branch soil or waste 
lines and the connection of these extensions into a main 
vertical vent stack, the entire system including both main 
soil or waste stack, main vent stack, and branch soil or 
waste lines, providing for each line of fixtures a com- 
plete air circulation through the branch which serves 
them. 

The use of the circuit vent system is considered of 
special value when applied to lines of water closets, 
such as are very common in public toilet rooms, for the 
reason that the free circulation of air through the hori- 
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zontal lines does away with the necessity of venting the 
individual fixtures in the ordinary manner. 

As for the loop vent, this is a modified form of the 
circuit vent, used when a line or group of fixtures on 
a single floor is to be circuit vented and there are no 
fixtures on the floors above. 


How Would You Answer 
This Question? 


What causes circulation in a gravity hot water heating 
system? 

Answers based upon your experience, suitable, will be paid 

for and published in the January issue. 


The Need for More Plumbing — 


(Continued from Page 33) 





Many owners have gone to great expense to install a 
bathroom that will arouse the amazement of all their 
visitors and friends. There is an apartment in Chicago 
with a $30,000 bathroom, and I understand that the 
bathtub alone in the bathroom of the new residence of 
Mrs. Graham Fair Vanderbilt in New York is valued at 
$25,000. These facts are of general knowledge, and the 
high figures have perhaps prevented some people from 
installing modern bathrooms because of the expense. 

Our industries wish that you, gentlemen, would give 
greater consideration to increasing toilet facilities in 
specifications for modern office buildings. Frequently, 
whole floors are without such facilities, even in the newer 
buildings. A prominent real estate man in New York, 
formerly president of the Real Estate Board of New 
York, once said that buildings with 20,000 feet of area 
to the floor should have a toilet to every floor. One 
office building here has had to have its plumbing and 
heating equipment “modernized” three times in order to 
compete with new structures. The ordinary ratio of 
toilet seats now generally accepted in the office building 
held, is one seat for every twenty women, and one for 
every twenty-five men. 

These are facts which, perhaps, may be new to you. 
But there is no reason why plumbing contractors and 
architects cannot give much to each other that is of mu- 
tual benefit. 

[ would like to close with a quotation from Raymond 
M. Hood, whose work as an architect on the American 
Radiator Building, the Tribune Tower in Chicago, Radio 
City, and other notable projects, has made him world- 
famous. It is from an article he wrote for The Ladle 
some months ago. In that article he said: “Between 
architects and master plumbers, co-operation is being 
achieved. Sub-contractors no longer look upon the 
architect as a high and mighty person who thinks he 
knows it all. And on the other hand, the architect no 
longer looks upon the master plumbers and other sub- 
contractors as workmen who must be told what to do. 
He realizes more and more that omniscience 1s not within 
his power; that the plumbing contractor, for instance, 
knows the plumbing business and plumbing products bet- 
ter than the architect—and is quite capable of making 
pertinent and valuable suggestions. We must all work 
together to make this attitude a universal one in the 
building industry.” 
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System 


(Continued from page 32) 


cient, and it is suggested that the paper used be of 
letter-head size, of thin, but durable, stock. The four 
sheets should be pinned onto the drawing board, with 
pencil carbon paper inserted afterward. In the event 
of an erasure becoming necessary, or if the work 1s 
left for any length of time, the carbon paper can be 
readily removed, preventing the soiling of the work 
sheets. It is thought desirable that all the copies be 
made at one time, as this reduces the chance of error. 
While entering each radiator on the list from the plans, 
it 1s a simple matter to check the number of sections 
against the number of square feet as marked. If any 
serious discrepancies show up, then the matter can be 
taken up immediately with the architect. It is also bet- 
ter to start the listing from one corner of the building 
and work around it, regardless of the radiator sizes 
or the types of rooms, for it should be borne in mind 
that this list is primarily for the benefit of the con- 
tractor and his organization. When the list is finished, 
a few minutes taken in adding up the number of radi- 
ators and the total square feet is well spent, for the 
totals can be checked against the original take-off sheets 
and any errors traced. Should corrections become nec- 
essary during the progress of the job, they must be 
made on all copies. When the time comes for ordering 
the radiators, all that it is necessary to do is to pin 
one copy to the office order form. 


LIST PREVENTS ERRORS 


The writer has tound the use of this list of great 
assistance in keeping errors at the minimum, and on 
several occasions it has prevented costly mistakes. The 
mere tact of the existence of the list and its possession 
by the foreman makes him conscious of the fact that 
there are measurements to be checked and double- 
checked, and, so far, 
But it should also be stressed here that errors must 
not be made by the office, for 1f they occur very often, 
the field force will soon learn to ignore any of the 
data sheets supplied to them, and the effort will be 
wasted. One experience, showing the value of the 
radiation list, might be interesting. Work on a build- 
ing was under way and the fitter started roughing in 
his radiators, armed with his list. During the course 
of a telephone conversation made soon after he arrived 
on the job, he mentioned that the list was incorrect, 
but that it did not matter, for he was using the manu- 
facturer’s catalog as a guide. This called for quick 
investigation and it was soon established that the fitter 
was using an out-of-date catalog, as the manufacturer 
had changed the ratings since it was published. If no 
radiator list had been made out and supplied to the 
fitter, the entire job would, in the ordinary course of 
events, have been roughed in incorrectly, and the fin- 
ishing of the job would have been anything but pleasant. 

The office has not yet finished its work, for there is 
still one more list to be made out, this time a list of 
material, cataloging the quantity of each item to be 
used in the installation. Fach class of material should 


it has never failed its purpose. 


be under its own heading, such as, Cast-Iron Fittings, 
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Pipe, Flange Unions, R. RK. Unions, Radiator Hangers, 
etc., etc. Here again it is the duty of the office to sce 
that nothing is omitted, for all this material should be 
shipped onto the job at the same time, and if the fitter 
has to wait for some items that were omitted, it means 
time wasted and money lost. This list has another val- 
uable feature inasmuch as it is very useful in keeping 
down accumulations of fittings and other items returned 
from previous jobs. Before any material is ordered, 
the list should be handed to the shop man, with instruc- 
tions to take out of stock any material shown, place it 
apart, and check it off the list. Due regard should be 
taken, of course, not to deplete the stock of items in 
constant demand. With a little ingenuity, odd sized 
fittings can be adapted usually and the bins full of 
“cock-eyed” fittings, found in even the best regulated 
shops, can be eliminated. The fitter, too, can read 
the list and quickly gain a very comprehensive idea of 
the layout of the job, and if he sees some items listed 
that he cannot find a use for, he will inquire and have 
the point cleared up long before the job reaches that 
particular part. So, when a mechanic is sent to start 
on a contract, armed with his detail drawings and his 
several lists, he virtually has constant contact with his 
supervisors. And the men that have been under the 
care of the writer would sooner leave their toolboxes 
behind rather than go without their “papers.” 


NOT MUCH WORK INVOLVED 


It may be considered that making out these lists and 
drawings involves a lot of work, but a litthke thought 
will show that sooner or later during the progress of 
the job, something of the sort is always done. When 
the radiation is ordered, some kind of a list is handed 
to the manufacturer; when valves, traps, fittings, pipe, 
etc., are needed, they have to be listed. When it is 
thought desirable to make some changes in the original 
lay-out, the architect must be consulted, and he usually 
demands that the contractor submit drawings. So why 
not go through the whole routine at one time, while 
every detail of the installation is fresh in mind. 





oa 


Exhibit of Standard Sanitary Mfg. Co. at New Orleans con 
vention of Master Plumbers 
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ore emphasis on the 
value and need of modern standards 
of automatic heat—less emphasis on 
the weakness of other fuels or other 


types of automatic heat equipment— 


Pais sound suggestion 





brought out in our fast issue has 


drawn the cordial support of leaders 





in the three branches of the automatic 
heat field. You'll want to read what 


they tell us. 





nd a helpful grouping 
of timely sales, engineering and news 


for your prompt use. 
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The Triple Duty 
System is pal- 
ented Patent 
No. 1,533,630 







New work may . be 
“= @ scarce as hens’ teeth, 
* ing item with a real 
weooourmat Selling story and real 
profit behind it. Wherever you 
install a B and G Triple Duty 
Heater you can guarantee sub- 
stantial savings and amazing new heating comfort. 

The B and G Triple Duty Heater offers 3 big 
advantages to owners of hot water heated homes. 
When installed on the boiler, this completely auto- 
matic device furnishes domestic hot water the year 
around at a fraction of previous cost. It automat- 
ically maintains uniform room temperature during 


B and G Indirect Heaters and Circula- 
tion Boosters are available as separate 
units, thus increasing three-fold your 
chances of making a sale. 
On either steam or hot water boilers, 
the B and G Indirect Heater furnishes 
domestic hot water winter and summer 
at fuel savings of 50% to 70%. 
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... provides BETTER HEATING and 
Mat heres a modern, RACINE RMN Lohan 7 Wa Seem aS 
than the cost of HEATING ALONE! 











the heating season. It positively assures, through 
forced circulation, the quickest possible heat to all 


radiators. 
And note this! 


By heating domestic water with the 


same boiler that heats the house, and by improving 
and controlling circulation, the combined cost of 
heating and hot water is reduced as much as 20%. 


A TRIPLE OPPORTUNITY FOR MODERNIZING PROFITS 





For 


jobs where boiler water 
circulation is faulty, a B and G Booster quickly cor- 
rects the difficulty—provides quicker, more uniform 


heat on less fuel. 


Bell and Gossett equipment is sold everywhere by 
leading wholesalers of plumbing and heating supplies 


and is adaptable 
to either coal, gas 
or oil-fired instal- 
lations. Send the 
coupon, for de- 
tailed information. 


— — 


Bell and Gossett Company, ; 

Dept. D. E., 3000 Wallace St., Chicago 
Send me the profit facts on B & G Triple 

Duty Heaters and other B & G Hot Water 

Specialties. 
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KAINER GOVERNORS C3 &B: 





sare MONEY SAVERS 


for the Home Owner 


that Home Owners Will Buy 


TO OBTAIN FUEL ECONOMIES AND AUTOMATIC 
WATER CONTROL ON HOT WATER HEATING SYSTEMS 


STANDARD GOVERNOR C-3 


The Kainer Governor STANDARD model C-3 
is exceptionally popular in the heating field. 
A splendid all-round fast selling item which 
because of a slightly simplified construction 
carries a somewhat lower list price without 
sacrificing sturdiness or the reliable accurate 
performance so essential in a heating specialty 
of its kind. 


Easily installed it provides a fully closed hot 
water system with AUTOMATIC control of 
the hot water. 











Periodic inspection without disturbing either 
the unit or its adjustmients is a decided con- 
venience to both heating contractor and home 
owner, a feature adopted, created and spon- 
sored by KAINER. 


DE LUXE GOVERNOR 


Choosing the RIGHT control for the hot water 
plant IS IMPORTANT. 


The Kainer Governor DE LUXE model B-2, 
the LEADING unit and PIONEER of our 











entire line has an enviable “three point” rec- 


ord. First, thousands of residentials are DE . 
LUXE equipped. Jobbers cannot keep them e / 
on their shelves because of popular demand / ] ? AY 0 Uy. 


and contractors everywhere are eager to in- 


Stall this profit producing, time proven DE fo I O ur 


LUXE unit which — — saa 

‘bili d 

iat saat poten themes pre vcr “ng Seg too , | O PO I NT STO RY 
& PRICE LIST 


been able to employ. KAINER PRODUCTS 
are the outgrowth of twenty years of manu- 
facturing experience. When ordering specify 
Kainer GOVERNOR DE LUXE model B-2. 


KAINER & COMPANY -- 761 Mather St.- -CHICAGO 
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CONTINUOUS 
TROUBLE-FREE 
SERVICE 




















The totally different design and construction of 
Milwaukee Radiator Traps account for their marked 
superiority and continuous, trouble - free service. 


The diaphragm, for example, is not set into the 
trap cover but is attached to a ‘cage’ or plate. 
Perfect seating is the result. This construction, and 
the fact that trap covers and diaphragms are inter- 
changeable, makes cleaning the system merely a 
matter of removing diaphragms and blowing steam 
through the system. No extra covers or tools are 
needed... and the permanent adjustment of the 
diaphragms is not disturbed. 


The amount of volatile liquid in every Milwaukee 
Trap is identical. No solder is used... the liquid 
is hermetically sealed by a special cold seal 
process, exclusively Milwaukee. 


Milwaukee Radiator Traps and the complete line 
of Milwaukee Heating Specialties are stocked by 
leading heating and plumbing jobbers... assuring 
you the added convenience of dealing with your 
local dealer at no extra cost. 


Manufacturers of 
Milwaukee Heating Specialties; Milwaukee 


Y 


Send the coupon for your copy of our 
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MILWAUKEE VALVE COMPANY MI twaAtrKre 


“Approved” Bronze 
Valves; Milwaukee Valves and Fittings for the OT! Industry 


new condensed 


In the Palmolive Build- 
ing, Chicago, Holabird 
& Root, Architects, 
3600 Milwaukee radia- 
tor traps and valves have 
been giving continuous 
trouble-free service 
since 1929. 


WITH MILWAUKEE RADIATOR TRAPS 









i 


Type V Trap, with vertical seat and 
outboard diaphragm, is preferable 
for use where water conditions are 
severe. 








Type H Trap, with horizontal 
seat and inboard diaphragm. 
Five other styles to select from, 
to suit your particular service. 


E 
wiscons tN R 


District O%fices in os 
Twenty-three Principal Cities 





catalog and price sheet, No. 112. 










Milwaukee Valve Company, Milwaukee, Wis. 


Name a8 pees Se 


Business Address 


Please send me Catalog and Price Sheet No. 112 
Company. st ec 


DE1133 





__ City and State 
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AIRIGATE 


the equivalent 
of gold from 
your junk bin 


“We recommend ‘Airigater’ as a protection against com- 
plaints when cold radiators are thought to mean improper 
installation or defective apparatus. Aijrid and Vac-Airid Valves 
always give satisfaction when they are clean. All operators and 
owners of steam heating plants using air valves should possess 
an ‘Airigater. AMERICAN RADIATOR COMPANY, 40 W. 
40th St., New York." 

“Our experience with complaints on alleged defective valves 
has proved that in the majority of cases the trouble is wholly 
due to dirt and sediment accumulating in the air valves. By 
the use of ‘Airigater,’ which we heartily recommend, Dole Air 
Valve replacements have been greatly reduced. THE DOLE 
VALVE COMPANY, 1913 Carroll Ave., Chicago." 


"We find that in practically all cases where our valves fail 
to function properly that dirt is the cause of the trouble. We 
strongly recommend ‘Airigater' for cleaning Hoffman Valves. 
Owners will not handicap their heating plants with cheap, in- 
efficient air valves when they know how easily they can main- 
tain the best valves indefinitely with this ingenious device. 


HOFFMAN SPECIALTY COMPANY, INC., Chrysler Building, 
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New York." 


"We have conducted a number of tests on ‘Airigater’ for 
We found that the 
valves had been made inoperative as a result of dirt, grease, 
etc., collecting therein. After cleaning with ‘Airigater' the 
valves functioned entirely satisfactorily. W. A. RUSSELL AND 
COMPANY, Grand Central Terminal Building, New York." 


cleaning Warco Air and Vacuum Valves. 























AIRIGATER The First Successful and Approved 
Device for Cleaning Automatic Radiator Air Valves 














Patent No. |,886,738 


Airigate (Fortis), used exclusively in AIRI- 
SATER, is a high solvent, especially adapted 
for cleaning air valves. It possesses the 
rare combination of instantly dissolving all 
obstructing deposits but not attacking 
metal. Guaranteed not to injure any air 
valve. It is the only liquid approved by 
leading air valve manufacturers. 











LL automatic radiator valves need periodic cleaning. Prove it for 
yourself. You can make two of the tests made by Air Valve 
Manufacturers. 


|. Airigate a large number of air valves that you know to be totally in- 
operative. Then install them and watch their perfect operation. 


2. Airigate all of the air valves on a job where no valve trouble has yet 
been observed. Note the immediate improvement because of quick, 
even venting at lower steam pressure. 


AIRIGATERS for your tests will cost you nothing.because, ONE AIRI- 
GATER RETURNS MORE THAN ONE HUNDRED DEAD AIR VALVES 
TO THEIR ORIGINAL USEFULNESS! 

Now your customers will buy high grade air valves from you and get 
the best results from your heating plants. Airigating is a simple chore 
easily and quickly performed by the owner. He is delighted with the 
immediate improvement in his whole heating plant. And you get the 
credit. 

Don't Wait for Some Competitor to Tell Your Customers About 
AIRIGATER! 

Write today for "Care and Operation of Steam and Vacuum Heating 
Plants" and interesting information about a practical plan for increasing 
profitable air valve business with AIRIGATER. If your Jobber does not 
stock AIRIGATERS send us his name and you will be supplied promptly. 
No. 5 AIRIGATER fits all makes of radiator air valves. With adapters, 
it cleans Main Vents, Line Vents and Radiator Traps. 

Retail Prices. United States $2.00 Canada $3.00 


AIRIGATE COMPANY 
30 N. La Salle St. Chicago, Ill. 
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“MADE-TO-ORDER” 
CLIMATE....for any 
kind and size of space 


A great, comprehensive line of 
equipment...spanning every aif 
conditioning need...and made 
available at one convenient, re- 
sponsible source...is offered by 
Sturtevant! It ranges from small 
household humidifiers to central 
systems for complete comfort-air- 
conditioning of entire skyscrapers. 


This Sturtevant equipment is wor- 
thy of your full confidence. In it 
you get the sound, seasoned en- 
gineering of a pioneer in air con- 
ditioning. An impressive idea of 
the extraordinary experience be- 
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‘CUBBYHOLE” 
UNCH ROOM 














hind it, may be gained from the 
fact that both America’s first and 
America’s /argest complete comfort- 
air-conditioning jobs are Sturte- 
vants. The former was installed 
over 20 years ago. 


You are cordially invited to make 
use of Sturtevant’s vast fund of air 
conditioning experience. Well- 
posted Sturtevant representatives 
at strategically located offices would 







be glad to confer with you. Write 
us, requesting catalogs or a call 
from our nearest representative. 


@ Sturtevant Cooling and Air Conditioning Corp., 

a division of B. F. Sturtevant Co., is organized for 

engineering and installing complete Industrial 
and Comfort Systems. 


B.F. STURTEVANT CO. 


Specialists in complete air conditioning 
with refrigeration since 1912 
Main Offices: Hyde Park, Boston, Mass.; Chicago, 


Ill., 400 N. Michigan Ave.; San Francisco, Cal., 
681 Market St. Branch Offices in Other Cities 





urieévan 


REG U S&S. PAT OFF 


ONE OF AMERICA’S MOST COMPREHENSIVE LINES OF ain 6) CONDONING EQUIPMENT 






November, 1933 


















No. 12 





THRUSH 
WATER 
CIRCULATOR 
For providing 
positive mechan- 
ical circulation, 
to overcome slug- 
gish circulation 
and other heating 
troubles, for do- 
mestic water sup- 
ply systems and 

use in con- 
Senge with the 
low Control 
Valve in the 
Thrush Flow Con- 
trol System. 
in three 

sizes. 


THRUSH 
FLOW CONTROL 
VALVE 


Designed for use in 
conjunction with 
Thrush Circulator 
in Thrush Flow Control 
System to control 
physical distribution 
of heating medium. 
Made in 3 sizes. 


(Patented) 


PRESSURE 
REDUCING 
VALVE 


For automatic 
filling on large 
boilers. Has large 
waterways and 
will fill the system 
tapidiy. Finely 
made, fully guar- 
anteed. 


DIFFERENTIAL 
PRESSURE 
RELIEF 

VALVE & 


A safe and de- 
pendable Pres- 
sure Relief. No 
tight fitting guide. 
Large metal diae- 
phragm actu- 
ates movement 
of free working 
valve member. 





STANDARD 
DUAL CONTROLWDNIT 
Pressure Reducing Valve with oullt-in 
strainer and Pressure Relief Valve. A 
high grade automatic unit for controll- 
ing tankless jobs. 


— 
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Thrush offers the proper Equipment for 
any type of Hot Water Heating In- 
stallation . . . and any price range! 


i. icon of neglected 

heating plants is one of your biggest 
sources for immediate business. Learn about 
the Thrush line of specialties for Hot Water 
Heating and Domestic Water Supply and the 
dozens of different possibilities for the im- 
provement of the efficiency of any type of 
Hot Water Heating plant, old or new. Just a 
few of the items are shown on this page. Get 
the complete Thrush price list and literature 
on any product which interests you—or tell 
us your specific problems. Thrush engineers 
can help you make more profit, and satisfy 
your customers more completely. Use the 
coupon. 


H. A. THRUSH & COMPANY 


Peru, Indiana 


[ MAIL THIS COUPON NOW! 











H. A. THRUSH & CO., 
P. O. Box 459, Peru, indiana 


Send price list showing complete line of Thrush Hot Water 
s. 





DOMESTIC VALVES 


REDUCING 
VALVE 
Al," Auto- No. 9 
matic Pres- 
sure Reduc- 
ing Valve 
with Strainer 
for use with 
either water 
or air of other 
special work. 


RELIEF VALVE 
A good Do- 
mestic Water 
Relief Vaive, 
entirely de- 
pendable, at 
a low price. 









PRESSURE REDUCING 
VALVE 


A 1° ced brass Pressure Re- 
ducing Valve. Absolutely 
dependable. 
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en tide 
in the Heating Boiler field 


An 


outstanding star in 
the field of larger 
residences and 
smaller public and 
commercial 


buildings. 
WINNING POINTS 
TANKSA ‘VER 


supplies year ‘round clean 
hot water without a separ- 
ate storage tank 


TANKHEATER 


a far more efficient in- 
direct water heater 


AUXILIARY GRATE 


for refuse disposal and for 
stand-by heating duty in 
oil fired installations. Sup- 
plied on order at slight 
additional cost. 


COMBUSTROL 


the automatic draft bal- 
ancer—greatest efficiency 
increasing development of 
recent years. 


ALL-STEEL 


the famous Fitzgibbons 
steel-boiler-plate-electric- 
welded construction, good 
for the life of the building. 


JACKETED 


heavy-gauge steel, taste- 
fully enameled in Marine 
Blue, supplied on order at 
slight additional cost. 
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Fitzgibbons R-Z-U JUNIOR 





MULTI-SERVICE star that not only does a top notch heating job, 
but shoulders the HOT WATER SUPPLY assignment as well, 
and provides an AUXILIARY GRATE. 


A boiler that will shine in any heating system, and with either 
coal or mechanical firing. Built lean and “close-to-the-ground” the 
largest size will go through a 31” doorway and fit into basements of 
ordinary height without a pit. 


A boiler that is unusually fast in picking up the heating load, 
and packed with heat making efficiency that cuts fuel bills "way down. 


Architects, Engineers and Heating Contractors in every section of 
the country are acclaiming the R-Z-U JUNIOR as the greatest boiler 
value introduced to the heating industry in many years. 


R-Z-U JUNIOR BULLETIN D gives full details. WRITE FOR A COPY. 


Fitzgibbons Boiler Company, Inc. 


GENERAL OFFICES: 570 SEVENTH AVE., NEW YORK, N. Y. 
Works: OSWEGO, N. Y. 
BRANCHES AND REPRESENTATIVES IN PRINCIPAL CITIES 
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The KEENEY Lock 
which 
the valve from being 
tipped on its side. 


Nut 


prevents 








Keeney Upright Air Valves 
provide uninterrupted heating service 


Oftentimes heating systems “lag” in operation. Heat 
is slow to “go to work” and the result is many call- 
backs before the entire job is Okay. These call-backs 
have never yet been found profitable for the heating 
man. 


Sometimes the heating system is at fault. But many 
times it is because of an ordinary air valve that is 
faulty and there is much messing around to be done 
before the heating system is ready to go to work. And 
this messing around is not profitable. 


This condition can be prevented before it happens. 


Just use KEENEY Upright Air Valves. 


Years of experience are built into every KEENEY 
Valve. Experience which has developed the KEENEY 
until it now stands ready to do the job for which air 


valves are intended in a fashion which means profit at 
the time of installation and new business in the future. 


The patented Lock Nut on the KEENEY Air Valve 
eliminates the possibility of the valve being tipped on 
its side. The non-corrosive metal pin has a bullet 
shaped point which prevents sticking. The threaded 
shank makes a solid base for the float to rest on. 


But these are just a few of the features which are 
typical of KEENEY Upright Air Valves. ‘There are 
others and they are more important to you today than 
at most any other time of the year because the heating 
season is under way. So, why not get the KEENEY 
story and profit by it? 


THE KEENEY MFG. CO. 


NEWINGTON CONN. 


Think of KEENEY first 


Write for full information on our line of 
Automatic and Vacuum Air Valves. Also 
Wood Wheel and Key Air Valves and Floor 


and Ceiling Plates. 


STANDARDIZE ON THE KEENEY LINE 
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SPENCER —Now Adds 


LOW COST NEW BEAUTY 
PNOMLO) NEG =X TRA CONVENIENCE 


HEAT 


with Thermostat with the new two-tone jacket 
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Still Another Selling Feature 


In addition to efficiency, comfort » economy eo — ow Ae Re. aes sme 
and thermostatic control, Spencer Maga- Se 
zine Feed Boilers now offer a new two- 
tone jacket, so clean and attractive that the 
boiler room becomes a children’s playroom. —f 
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Spencer Advertises—"Enjoy Auto. FT ene 
matic Heat Without Counting the Cost?” = 222222 eres 


eee eee ewer eres 


wweree eee eee eee 


of home-owners have been reading this = [222205055 eee ees 


message: ‘““Compared with other automatic [2.0555 
heat offering similar advantages, Spencer 
Magazine Feed Boilers can save you as = f222200555 ; ern 


much as 50% on Fuel Cost! On Spencer’s Sl a ataesea aca’ ; | Seeeceseeeeeesseesten 
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new, easy time-payment plan, savings on Peete © Wicccceececussessss 


your fuel bills make up a substantial part of feo Sie 
yourmonthly payments.’’Spencerisnotonly = 22225" Snes 
telling people how they can get Automatic f!:2005 Sioa 


Heat at Lowest Cost on Easy Payments, oar ay) Naren 
but is sending them direct to you for it! SO coon ) Sa 











Each Spencer Advertisement Carries a : : % 
this Line:*““SOLD AND INSTALLED ES <0 : Rest 
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How much you benefit from this Spencer Dees a, 
advertising depends on how you “tie in” [Me l—'*/ / is 3 
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your selling with it. Talk Spencer Auto- PRALIEY ey, Dg 
° matic Heat to your replacement prospects. ee eee Does x ee _— 
Display a Spencer Boiler. Installa Spencer 2 ye Cay oO pores po 


in your own home. Write us today for the (ggie:ooso=: RE, oe RR 


Spencer Sales Plan. 


Magazine Feed 


BOILERS 


Jor steam,vapor or hot water 









SPENCER HEATER COMPANY, Williamsport, Pa. ¢ Division of Cord Corporation « BRANCHES IN PRINCIPAL CITIES 
The Spencer Foundry Company, Ltd., Penetanguishene, Ontario, and Montreal, Quebec, Canada 

















Sold Six Hundred 
Burners from “Scratch” 





PERFECT coordination of sales Inc., heating contractors, Reading, Pa., for the rapid 
effort and installation efficiency is the rea- strides this firm has made in selling automatic heat. 
son given by Reading Fuel Engineers, Starting from scratch about five years ago, this firm 














has already installed more than six hundred oil burners 
and claims to have merely scratched the surface of pos- 
sible sales for such equipment in this city of 100,000 
people. 

The organization of this concern by men of vision and 
good judgment would make a story in itself. With years 
of experience in the heating field, they visioned the time 
when every modern home would have automatic heat. 
The firms with which they were connected in executive 
capacities were reluctant to enter this field, and so these 
men left their positions to organize their own company 
in order that they might take advantage of the oppor- 
tunities they saw so clearly. 

The installations made by this firm cover practically 
every type of heating system from the smallest homes 
to the large industrial plants. The satisfactory operation 
of all installations has given the firm its well-earned 
prestige and is bringing a constantly increasing volume 
of business. 

seing fully acquainted with their territory, it was not 
difficult for these men to prepare an initial list of pros- 
pects for automatic heat. The first list was selected from 
the local directories and represented the cream of pos- 
sible customers. However, this list represented but a 
small fraction of the possible prospects. Nevertheless, 
it was the nucleus with which the company could begin 
operations 


BUILDING A SALES FORCE 


After a number of installations had been made and 
were operating to the satisfaction of the owners, plans 
were made to employ several salesmen so that a larger 
number of prospects might be contacted. Unhke many 
other distributors, the members of this firm are no 


swivel-chair executives, for they spend their time out in 
the field, working just as long and hard as any of their 
salesmen. 





Cleanliness in the base- 
ment is one sales ap- 
proach used by this firm. 
They also offer assistance 
in planning a modern 
basement 


A sales room is maintained where a complete hook-up 
of an oil burner with a jacketed boiler can be used for 
demonstrations. Prospects who are interested, but who 
can not readily visualize the various features connected 
with automatic heat, are brought to a show room where 
everything can be explained and demonstrated. 

In presenting figures to cover operating costs, every 
effort is made to have accurate data, for it is consid- 
ered bad policy to deliberately underestimate costs or 
make wild guesses. When a prospect asks for approxi- 
mate operating costs, the estimates are based on figures 
available for similar installations. By allowing for dif- 
ferences in relation and house construction, fairly accu- 
rate figures can be given. 

After a salesman has secured the interest of a pros- 
pect, the next step is to ask permission to examine the 
heating system so that recommendations may be made 
regarding the type of burner necessary and changes that 
should be made in the heating system. If permission 1s 
granted, a heating engineer then accompanies the sales- 
man to make a survey of the system. No burners are 
installed before such a survey is made. 

After all, a satisfactory installation is more important 
to the firm than just to make a sale. Satisfied customers 
take precedence over profits, and it is this effort to ren- 
der a satisfactory service that has placed Reading Fuel 
I-ngineers in such a dominant position. 


MAKING CERTAIN OF GOOD INSTALLATIONS 


The examination of a heating system may result in 
recommendations for certain changes before an oil 
burner will be installed. While an oil burner may over- 
come many deficiencies in a heating system, no chance’ 
will be taken that might lead to future trouble. The 
policy is to do the job right in the first place and avoid 
erief later. 

Every burner is serviced for one year free of charge 
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DATE INSTALLED INSTALLATION & COST RECORD SOLD BY 
USERS NAME ADDRESS 
MAKE AND TYPE OF BURNER SIZE 
gn on Paneer tae pasieinen ecnamnten Cost and installation rec- 

ord card which keeps the 
MAKE OF CONTROLS VOLTAGE INST. REPORT NO. firm straight on causes 
MAKE OF PUMP SIZE GUARANTEE NO. for service calls 


TANK CAPACITY 











NET COSTS SELLING PRICE 


GROSS EARNING 





INSTALLATION COST COMPLETE 
EXCAVATING & CONCRETE WORK 
MISC. COSTS 

SUPERVISION 

COMMISSIONS 


COST OF CORRECTIONS OR PARTS REPLACEMENTS 





house to house to locate prospects be- 
cause a sufficient number of live leads 
can be developed in other ways. The 
best sources for live prospects are 











the present owners of oil burners. 
The salesmen can drop around to see 








to the customer. That is another reason why the firm is 
not disposed to take unnecessary risks. Service calls 
are very few where the heating system is properly engi- 
neered. If not, there may be many calls for service, 
even though the burner may operate properly. Service 
calls are not only expensive, but customer dissatisfac- 
tion may be gauged by the number of such calls. 

A trained service man is available at all times. In 
addition to installation and service work, this man sup- 
plements his income by doing sales work on commission 
basis. 

A service record is kept for each installation. When 
a service call has been made, the nature of the trouble is 
listed on the card, together with the ti:me required to 
make the adjustment. In this manner it is possible to 
tell how much is spent for service and to diagnose the 
major causes for such calls. 

It is not necessary for the salesmen to canvass from 








Another satisfied custo- 
mer who learned the com- 
fort and convenience of 
automatic heating equip- 
ment 


DAN 


TH 


these owners and invariably secure 
from two to six good leads. 

When calling on old customers, the salesmen do not 
intimate that they came for the express purpose of de- 
veloping new prospects. The conversation usually 
begins with the salesman’'s inquity regarding the burner, 
asking whether any service is required. This solicitude 
is appreciated by the customer and is usually rewarded 
with the names of friends and acquaintances to be in- 
terviewed. 


SELL COMFORT OF AUTOMATIC HEAT 


The salesman's principal arguments deal with the 
economy, comfort and conveniece of automatic heat. 
[f the prospect is not familiar with the convenience of 
thermostatic control, this is demonstrated in the sales- 
room or at the home of a user. He is shown how such 
control makes possible the maintenance of uniform tem- 
peratures, thereby avoiding those illnesses that may be 


(Continued on Page 67) 
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and Etticiency Go Together 






When performance is specified, 
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| Hk overall thermal 


efhciency which can be obtained 
from any heating plant depends 
very largely on the rate of op- 
eration. This fact is universally 
known, though sometimes overlooked, among engineers 
and, without doubt, is widely known among heating men 
in general. Yet, one often hears it said that the eff- 
ciency of such-and-such a heating plant is so-many 
per cent, without any qualifying statement whatever. 
The figure thus given is usually the full-load efficiency 
which is nearly, if not quite, the best obtainable. The 
average efficiericy in actual operation is less than this, 
especially in mild weather, and the principal reason 
therefor is the smallness of the average heating load. 
The heating plant of any building must be large 
enough to maintain a comfortable temperature indoors 
during occasional cold snaps. These cold snaps are 


infrequent, however, and usually do not last long so 
that, during a large part of the time, the heating plant 
operates at only a small fraction of its rated capacity. 
For instance, the lowest temperature ever recorded in 


load should be designated also 





“The average load imposed 
upon a heating plant in ac- 
tual service is only a small 
fraction of the full capacity 
of the plant.” The illustra- 
tions at the left show a typi- 
cal installation in a paper 
plant. However, this was 
not used by Mr. Price in 
his tests 


By L. C. PRICE, Research Engineer 


University of Arkansas, Fayetteville, Ark. 


Fayetteville, Arkansas, is 24 degrees below zero, Fahren- 
heit. The lowest normal temperature, which is the 
average of daily temperatures over many years, is 37.5 
degrees above zero, and occurs about the middle of 
January. Heating plants in Fayetteville are designed 
for —-10 degrees F.; that is, they operate at rated ca- 
pacity to maintain a temperature of 70 degrees indoors 
when the outside temperature is 10 below zero. Tem- 
peratures of 10 below zero seldom occur in Fayetteville, 
and a drop to 24 below has occurred only a very tew 
times in over 40 years. Nevertheless, prudence demands 
that the boilers be designed for 10 below so that, by 
heavy firing, the houses can be kept comfortable dur- 
ing periods of extraordinary severity. It is evident that 
a boiler so designed will usually operate much below 
its rating. Knowing the design temperature and the 
outdoor temperature, we can calculate the percentage of 
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full load on the heating plant at any time, or the aver- 
age load for any period. 

Heating engineers ordinarily express both intensity 
and duration of a heating season in terms of degree- 
days. [he temperature inside a house is usually kept 
at /0 deg. Fahr. in the daytime, but lowered at night 
so that the 24-hour average is assumed to be 65 deg. 
‘ahr. The heating plant must be operated whenever 
the average outdoor temperature is below 65 deg. Fahr. 
and the heating load is then directly 
proportional to the difference between 
65 deg. Fahr. and the outdoor tem- 
perature. The number of degree-days 
in a heating season, or any other speci- 
fied length of time is the product of 
the number of days in the period times 
the average difference between 65 de- 
grees and the outdoor temperature 
during the period. Tables of daily 
normal temperatures for many cities 
in the United States are published by 
the U. S. Weather Bureau. 

Figure 2 shows differences between 
65 degrees and normal outdoor tem- 
peratures plotted against time for the 
city of Fayetteville, Arkansas, for a 


of 
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The lowest normal outdoor temperature in Fayetteville 
in January will call for operation of the heating plant 
(65 — 37.5) X 100 
at only , or 34.4 per cent of capac- 
70 + 10 
ity. Of course, there will be many days when the out- 
door temperature will be far below 37.5 degrees, but 
these are nearly always offset by other days with higher 
temperatures. The other months of the heating season 





| BOILER EFFICIENCY CURVES 
NO. / GAS BURNER 


NO. 2 GAS BURNER 


BOILER OUTPUT, SQ.FEET OF STEAM? HKADIAT/ION 





heating season. Obviously, the area Efficiency curves obtained by actual tests of a small domestic boiler using gas fuel 


under the curve is a measure of the 
number of degree-days in the season. 
The average temperature difference between 65 degrees 
and outdoors can be found by dividing the number of 
degree-days for the period by the length of time in 
days. 

From the foregoing, it is evident that if T,, is the av- 


NORMAL HEATING LOAD 
FAYETTEVILLE, ARK. 
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Here are the differences between 65 degrees and normal 
outdoor temperatures plotted against time for the city of 
Fayetteville, Arkansas 


erage normal temperature during any specified period, 
T, is the design temperature, the average normal load 
(65 — T,) X 100 
during the period is — — percent of rating. 
70 — Ty 


are shown here 


are less severe than January, so that the average rate of 
operation over a heating season in Fayetteville is only 
21.6 per cent of capacity. The same is true in general 
of any other locality, although the exact figures differ. 
It is apparent, therefore, that the fuel economy of a 
heating plant depends much more on its efficiency at 
part load than at full load. 

The relation between load and fuel consumption rate 
for a typical domestic steam heating boiler is shown in 
Figure 4. The line expressing this relation is some- 
times straight, and sometimes—for instance, when cer- 
tain control methods are used with gas fuel—has a slight 
downward concavity. The intercept on the vertical axis 
represents the rate at which fuel must be supplied just 
to keep steam up in the boiler, Under such a condition, 
the output will be zero and so, of course, will the eff- 
ciency. As has been said already, the best efficiency 
will be obtained when the plant is working at, or near, 
its rated capacity. It follows that when operating at 
reduced load, the efficiency also will be reduced. 

Efficiency curves obtained by actual tests of a small 
domestic boiler using gas fuel are shown in Figure 3. 
The two sets of curves represent two different gas burn- 
ers. The top curves of both pairs were obtained by 
the use of an efficient burner control method; the lower 
ones by a control method not so good. These curves 
show the importance of specifying the load in connec- 
tion with the quotation of any efficiency figure, and of 
the low-load efficiency as an indication of the fuel econ- 
omy in actual operation. 

The left-hand pair of curves represents the perform- 
ance of a gas burner which, when installed in the test 
boiler, gave an overall efficiency of 79 per cent at the 
full boiler rating. When the boiler output was reduced 
to 21.6 per cent of rating, the efficiency dropped to 63 

(Continued on Page 72) 
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The Battle of the Fuels— 


Sell Automatic Heat! 


From an Oil Man— 


“My attention has been called to the October issue 
of Automatic Heat and Air Conditioning Section in 
DoMESTIC ENGINEERING, and the article on the front 
page, as well as the one on Page 61 under heading: “The 
sattle of the Fuels—Sell Automatic Heat!’ 

“T quite agree with the position you have taken, that 
much good is being accomplished in informing the 
American public of the advantages of automatic heat. 

“On the other hand, the good results from this can 
be destroyed if the distributors of one fuel are to con- 
stantly condemn the type of products used in another 
form of heating. 

“Recent newspaper ads have indicated a tendency to 
so condemn other fuels, and in my opinion this is a 
mistake and will not result to the best interests of 
those engaged in selling automatic heat.”’ 

(Signed). G. Suebert, President, 
Standard Oil Company (Indiana) 


From a Coal Man— 

“I have read with a great deal of interest the edi- 
torial on Page 61 of the October issue in which you 
emphasize the importance of ‘selling automatic heat.’ 
For a good many years, coal has been burned in a very 
crude and inefficient way, and the public have had rea- 
son to be very dissatished with the results. In my mind, 
there is no question but what there has been recently 
more experimental work and more research work done 
on proper heating and ventilating and on development 
of heating and ventilating systems than on any other 
appliances for human comfort. 

The selling of ‘automatic heat,’ regardless of whether 
it be a coal stoker, an oil burner or a gas burner, pro- 
vides probably the largest field for merchandising effort 
now open to aggressive merchandisers. Coal, stoker 
fired, in most communities, provides the most econom- 
ical automatic heat obtainable, and automatic coal burn- 
ers provide the coal industry with a fighting ally with 
which to wage its battle for its share of the business. 
A difference of opinion, of course, makes ‘horse races’ 
and there will be some who prefer gas, some who pre- 
fer oil, but everyone ultimately is going to want and 
demand ‘automatic heat, as well as better boilers, bet- 
ter furnaces, better distribution of the heat and better 
temperature conditions all through the house. 

“The market is practically unscratched. The public 
is just beginning to understand that by putting in an 
automatic burner, whether coal stoker. oil burner. or 
gas burner, that they can secure far more comfort and 
convenience than was ever dreamed of a few years ago 
[he market is too large for any one fuel, and one manu 
facturing company or any one dealer to corral. Ther 
are going to be tremendous developments in this field 
during the next few vears and there are going to I 
certam profits tor «ce ilers who see this vision and take 

dvantave of ww ] merchandising 


fe . mdopting wreerressive 


policies, and I think most of the dealers would do well 
to thoroughly investigate the advantages of ‘automatic 
coal burners.’ ’ 
Signed, H. H. Kurtz, Treasurer, 
Committee of Ten and 
Treasurer of Stoker Mfrs. Assn. 


From the Accessory Side— 


“We most certainly can heartily endorse the opinion 
expressed in the editorial, “The Battle of the Fuels,’ 
which appeared on Page 61 of your October issue. Com- 
petition between competitive fuels or between manu- 
facturers of equipment for handling various kinds of 
fuel can be constructive and at the same. time effective 
in selling the particular product concerned. Without 
question, the greater the volume of advertising behind 
automatic heating of every form, the greater will be 
the acceptance and the sales of products of all those 
interested.” 

(Signed) G. B. Benton, 
Assistant Sales and Advertising Manager, 
Minneapolis-Honeywell Regulator Co. 


From the Dealer— 


Louis J. Braun, secretary of the Chicago Master 
Steam Fitters’ Association, following a sales study 
meeting, had this comment to make: 

“You are right when you say that every move made 
in this competition between the various fuel is going 
to make the public more conscious of the advantages 
of automatic heating,” said Mr. Braun. “That’s one 
side of the picture. 

“Then there’s the side of the heating dealer who 1s 
selling one form or another of automatic heating. As 
coal, oil and gas develop their competitive struggle for 
ithe home heating market, the dealer may not see that, 
although he is interested in only one of these fuels, he 
is not being hindered in his sales efforts by what the 
others are doing to make converts. 

“Fundamentally, those who are trying to sell coal 
(which means stokers), oil or gas, have first to sell the 
home owner on the comfort convenience and economy 
of automatic heating. If they can’t do that, they cant 
make any sales. If, then, the result of all this mer- 
chandising of the various fuels really brings the public 
interest in automatic heating to a high point, it’s the 
local dealer who is going to have the opportunity to 
develop sales in his community. 

“After all, sales of heating equipment must be made 
locally; the dealer’s reputation, his presentation of th 
subject, and the existence of successful automatic heat 
mg jobs he has operating in his community, give tum 
the opportunity to contact the home owner successtt!') 

“There is no question in my mind that ‘The » 
of the I NGINEERING has 


it, will result m larger 


Fuels.” as Domestic 
sales ot all forms ah mieten 


heating eqpuipnernt arn ACCESSOTICS | 
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Near Every Oil-Burner Manufacturer 


GENERAL ELECTRIC EQUIPMENT QUALLY good, equally dependable, equally 


FOR efficient, as G-E ignition transformers, is 
OIL BURNERS INCLUDES: 
TRANSFORMERS the nation-wide distribution service for these 
ee i f It anticipat ir requirement 
TS. . *s your re ‘ments 

CONTROL ransformers anticipates y | 
TIME SWITCHES by maintaining in stock near you a full reserve 
CABLE 
WIRING SUPPLIES on which you can call at a moment’s notice. 


General Electric Company, Schenectady, N. Y. 
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Fig. 1—The air conditioning apparatus room for the coffee shop of the Barnum Hotel in Bridgeport, Connecticut, is shown here 





Summarize Cooling Data Now! 


Operation performance of an actual 


installation is given in this description 


ARTICLE II 


By ANDRE MERLE 


A RULE which should always be observed 
has to do with the proper air balance and pressure which 
must be maintained within the conditioned area. Make 
certain that sufficient fresh air is introduced over and 
above that of the air exhausted. A vigorous air flow 
should be turned toward the kitchen and a slight outward 
flow toward the patron entrances. This feature will be 
one of the determining factors in the ultimate comfort 
and economy of operation of the system. The air flow 
into the kitchen, while of utmost importance, should not 
be excessive ; otherwise the owners will be faced with an 
exceptionally high operating cost. The even air distri- 
bution enjoyed at all hours in the Coffee Shop, espe- 
cially free from odors, can be attributed to the above 
engineering. 

The minimum quantity of fresh air which enters the 
system during both the winter and summer peak condi- 
tions is 2,/00 cubic feet. This amount has proved to 
be sufficient for the exhaust ventilation make-up to the 
kitchen and also maintain a slight positive pressure in 
the conditioned area, and provides not less than 15 


c'f.m. per person of fresh air. This 2,700 c.f.m. of 
fresh air is mixed with 3,000 c.f.m. of withdrawn air 
from the conditioned area. The combined mixture of 
5,700 c.f.m., total amount of air handled, is then passed 
through the air conditioner. In this manner all of the 
air which enters the conditioned area is first properly 
washed and filtered, heated and cooled as required and 
its humidity regulated so as to produce the maximum 
comfort obtainable. A study of the control diagram 
clearly indicates this modern arrangement. Note that 
the air conditioner (dehumidifier) was designed for 100 
per cent capacity. This arrangement has reduced the 
estimated operating cost considerably, as full advantage 
of evaporative cooling can be utilized when available. 
The conditioning apparatus is located in the basement, 
directly under the front portion of the coffee shop with 
the refrigeration unit in an adjoining room. These are 
clearly shown on the accompanying sketches and photo- 
graphs and indicate the location of all of the supply 
air outlets, returns and the air conditioning apparatus. 
(Continued on Page 70) 
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WRITES 


“There is no appliance the Plumber or Fitter sells that will make 


more satisfied customers for him than EXCELSO Heaters.” 
(NAME ON REQUEST) 


sega’ 
Sora 


NSOLICITED, this statement of apprecia- Owners want to buy money saving equipment 
tion of a properly designed > well and EXCELSO Indirect Water Heaters produce 
built product carries a good thought to all ample domestic hot water supply in connection 
users of Indirect Water Heaters. with Steam, Vapor and Hot Water Heating 
For fifteen years EXCELSO Indirect Water Boilers at PRACTICALLY NO EXTRA COST. 


Heaters have been the source of splendid Fall We offer our entire facilities to aid you in 
profits for Plumbing and Heating Contractors securing profitable EXCELSO Business. Write 
all over the Nation. at once for Sales Helps and begin today to 


This year, more than ever before, presents canvass old customers for EXCELSO Orders 
profit opportunities to the aggressive dealer. YOU CAN’T GO WRONG! 








as 
EXCELSO Single Copper Coil Water EXCELSO Double Copper Coil Water EXCELSO Triple Copper Coil Water EXCELSO Dual Copper Coil Water 
Heaters. Seven sizes, 3 to 140 gallons Heaters. Four sizes, 160 to 420 gallons Heaters. Four sizes, $00 to 1000 gallons Heaters. Four sizes, 1000 to 2500 gal 
Capacity. For small and medium sized capacity. For large residences and small ee For medium sized apartments, lons — ity. For large apartments, 
residences. apartments. industrial plants, etc. hotels, hospitals and ofhce buildin 


\ 


EXCELSO PRODUCTS CORP. surraco.w'y 












Oil Burner Industry Tries New Code 
Obtains President’s Approval and 


Code Authority Is in Charge 


Mi orcan J. HAMMERS, president of the Amer- 
ican Oil Burner Association and vice president and gen- 
eral manager of the Petroleum Heat and Power Com- 
pany, who was recently appointed chairman of the Oil 
surner Code Authority, announces that he has been 
granted an indefinite leave of absence from his com- 
pany in order that he may devote his full time to the 


organization of activities of the Code Authority. He will 
be located at the office of the Authority, 342 Madison 
Avenue, New York City. 

President Hammers has mailed members of the Oil 
burner Industry copies of the code of fair competition 
for this industry, as signed by the President under the 
National Industrial Recovery Act. This code is in part: 


Code of Fair Competition for the Oil 
Burner Industry 


I. PURPOSE 

To effectuate the policy of Title I of the National In- 
dustrial Recovery Act, this code is set up for the pur- 
pose of increasing employment, establishing fair and 
adequate wages, effecting necessary reduction .of hours, 
improving standards of labor, and eliminating unfair 
trade practices, to the end of rehabilitating the Oil 
Burner Industry and enabling it to do its part toward 
establishing that balance of industries which is necessary 
to the restoration and maintenance of the highest prac- 
tical degree of public welfare. 

No provision in this code shall be interpreted or ap- 
plied in such a manner as to promote monopolies or 
monopolistic practices—permit or encourage unfair com- 
petition or eliminate, 
small enterprises. 


oppress or discriminate against 


Il. PARTICIPATION 


lkach member of the industry, subject to the jurisdic- 
tion of this code and accepting the benefits of the activ- 
ities of the Code Authority hereunder, shall pay to the 
Code Authority his proportionate share of the amounts 
necessary to pay the cost of assembling, analyzing and 
publication of such reports and data, and of the main- 
tenance of the said Code Authority and its activities; 
said proportionate share to be based upon value of sales, 
as the Code Authority, with the approval of the Ad- 
ministrator, may prescribe for each division or sub- 
division. 

lil. DEFINITIONS 


A. CLAsses oF EQuipMENT.—For the purpose of the 
«(ministration of the code all products of the Oil Burner 
Industry shall be broadly defined as follows: 

Class 1. Domestic Oil Burners which shall be motor 
driven or otherwise, designed primarily for use with 
central heating plants in one or two-family dwellings 
or similar uses. 


Class 2. 


Commercial Oil Burners which shall be mo- 
tor driven or otherwise, designed primarily for applica- 
tion to the heating plants of multiple dwellings and com- 
mercial and public buildings or similar uses. 


Class 3. Boiler-burner units which shall be combina- 
tions of oil burners and boilers or furnaces, designed 
primarily for heating domestic or commercial types of 
buildings or similar uses. 

Class 4. Distillate Oil Burners which shall be burn- 
ers designed primarily for use in connection with cook- 
ing ranges, space heaters and domestic water heaters or 
similar uses as follows: 

(a) Conversion burners consisting of distillate burn- 
ers designed to be installed in cooking and heating units. 

(b) Cooking or heating devices manufactured ex- 
pressly for use with oil burners, the burners becoming 
an integral part of the unit at the point of manufacture. 

Class 5. Industrial burners, which shall be burners 
designed primarily for producing heat or power for 
industrial process and/or purposes. 

B. Units or tHe INpustry.—Where used in this 
code the following definitions shall apply: 

|. Manufacturers are persons, including but not lim- 
ited, individuals, partnerships, associations or corpora- 
tions engaged in the production of oil burners by fab- 
rication and/or assembly. 

2. Distributors are persons, including but not lim- 
ited, individuals, partnerships, associations or corpora- 
tions operating under a contract and/or franchise to pur- 
chase burners from a manufacturer and whose oil burner 
business is the sale of oil burners to dealers for resale 
at retail, 

3. Dealers are persons, including but not limited to, 
individuals, partnerships, associations or corporations op- 
erating under a contract and/or franchise with a manu- 
facturer or distributor and whose oil burner business 
is the sale of oil burners at retail. 


[V. LABOR PROVISIONS 


The labor provisions established for the oil burner 
industry are the fundamental rules approved or pre. 
scribed by the President of the United States. 

B. STANDARD Work WEEK AND MINIMUM WAGE 

(a) The Standard work week for the Oil Burner In 
dustry shall be as follows: 
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l.. For manufacturing operations, not to exceed an 
average of 32 hours per week during the period January 
to June, inclusive, and not to exceed 40 hours during 
any one week of that period; not to exceed an average 
of 40 hours per week during the period July to De- 
cember inclusive, and not to exceed 48 hours during 
any one week of that period; a maximum average of 
36 hours per week for the period of one year. 

2. For the installation and servicing of oil burners, 
not to exceed an average of 32 hours of labor per week 
during the period March to August, inclusive, and not 
to exceed 40 hours of labor during any one week of 
that period, not to exceed 48 hours of labor in any 
one week during the period of September to November, 
inclusive ; not to exceed an average of 40 hours of labor 
per week during the period December to February, in- 
clusive, and not to exceed 48 hours of labor during 
any one week of that period ; a maximum average of 38 
hours of labor per week for the period of one year. 

3. For office and employees engaged in managerial 
or executive capacity receiving less than $35.00 per week 
not to exceed a maximum average of 40 hours per 
week, averaged over a six months period, and not to 
exceed 48 hours during any one week of that period. 

(b) It is the declared policy of the industry that 
in so far as consistent with sound business practices, the 
same personnel shall be kept throughout the year. 

(c) The minimum wage rate in the Oil Burner [n- 
dustry shall not be less than 45 cents per hour. For 
office or employees engaged in managerial or executive 
capacity the minimum wage shall be not less than $15.00 
per week. This paragraph establishes a guaranteed min- 
imum rate of pay regardless of whether the employee 
is compensated on the basis of a time rate or on a piece- 
work performance or otherwise. 

(d) Inthe event that any member of the Oil Burner 
Industry shall also be a member of another industry, 
such member may, with the approval of the Adminis- 
trator, pay such wages and work such hours as provided 
in the approved code governing such other industry. 
For purposes of pricing products of the Oil Burner 
Industry, however, not less than the above minimum 
wage shall be used as the basis of calculating costs. 

(e) No person under sixteen years of age shall be 
employed in the Oil Burner Industry, provided, how- 
ever, that where a state law specifies a higher minimum 
age, no person below that age so specified by such law, 
shall be employed in that state. 


V. COST PROVISIONS 


No member of the Oil Burner Industry shall sell or 
exchange any product of the industry at a price below 
his own individual cost as determined by a standard 
cost accounting system to be set up by the Code Author- 
ity for the Oil Burner Industry, subject to the approval 
and supervision of the Administration; (a) Pursuant 
to the above provision, the Code Authority shall en- 
deavor to develop and submit to the administrator for 
approval within 120 days after the effective date of this 
code a uniform system of cost accounting designed to 
make possible the accurate determination by each mem- 
ber of the industry of his own individual cost. 

Upon approval by the Administrator of such system 
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of cost accounting, complete advice concerning it shall 
be distributed by the Code Authority to all members of 
the Oil Burner Industry. Thereafter, no member of 
the industry shall sell or exchange any product of the 
industry at a price below his own individual cost. 


VI. INDUSTRY REGULATIONS 


1. Fraudulent and deceptive practices, false or mis- 
leading advertising, mislabeling, misbranding or the re- 
moval of manufacturers’ labels, is unfair competition. 

2. The misappropriation of a competitors’ business 
by inducing breach of contracts, espionage, piracy of 
styles or designs, imitation of trade names is unfair 
competition, 

3. Defamation of competitors or of competitors’ 
products is unfair competition. 

4. The sale of oil burners or oil burning equipment 
below cost and/or below published prices filed with the 
Code Authority, as herein provided, is unfair competi- 
tion. 

5. The giving of secret rebates, special services, dis- 
counts, free display units, or advertising allowances in 
excess of an amount equal to that expended by a 
dealer for local advertising and not in any case in excess 
of $10.00 per burner sold, or the providing for the ab- 
sorption of transportation costs, is unfair competition. 

6. Commercial bribery, in the form of gratuities to 
salesmen or employees of distributors or dealers or the 
offering of rewards or premiums to purchasers of oil 
burners, or the payment of permit and/or inspection 
fees, or the giving away or selling of fuel oil at less 
than the prevailing market price in the territory, 1s 
unfair competition. 

/. The acceptance of monies from fuel oil suppliers 
by oil burner distributors, dealers, or manufacturers for 
fuel oil delivered to users of the particular make of oil 
burner, where the oil burner distributor, dealer, or manu 
facturer does not secure the signed contract for the fuel 
oil, is unfair competition. 

8. Trade in allowances for a burner greater than the 
scrap value thereof, or in excess of $25.00 for class 
1 or 2 burners or in excess of $1.50 for class 4 (a) 
burners, is unfair competition. 

9. The retail sale of oil burners on time payments 
extending more than nine (9) months, which carry 
financing terms more liberal and/or charges more lib 
eral than 8O per cent of the charges made by reputable 
financing institutions, whose principal business is_ the 
discounting of installment contracts, 1s unfair compe 
tition. 

10. Rendering service for class 1, 2 or 3 burners he- 
yond the first year after date of installation for less 
than $10.00 per vear, replacement of parts extra at 
not less than cost, is unfair competition. 

11. It is unfair competition to negotiate or enter into 
distributor or dealer contracts and/or franchises which 
do not include uniform clauses ; 

A. Between class 1, 2 or 3 manufacturer and dis- 
tributor; class 1, 2 or 3 manufacturer and dealer; or 
between class 1, 2 or 3 distributor and dealer, providing 
as follows: 

(1) That violation of the code for the Oil Burner I[n- 
dustry will make the contract and/or franchise subject 
to immediate cancellation. 
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10 Horse Power Century 
3-Phase Squirrel Cage Motor 


DEPENDABLE 
... ALWAYS 








HEALTH, COMFORT, CONVEN- | 
IENCE—day or night —in theaters, | 
offices, churches, public meeting places — | 


depend upon unfailing operation of 
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heating, ventilating and air conditioning | 


equipment. 


To assure that continuous operation so 
necessary to real service from Blowers, 
Fans, Stokers, Oil Burners, Pumps, Re- 
frigerators, Compressorsand similar equip- 
ment—even when operating under severe 
strain—use Century Three Phase Motors. 


Rigidity is built into them through the 
liberal use of metal in the refined grey 
iron frame and end brackets. 


Available in Constant and Multispeed— 
Open, Splash proof, Enclosed or Fan 
Cooled types. 


CENTURY ELECTRIC COMPANY 
1806 Pime Street * + St. Louis, Mo. 
Offices and Stock Points in Principal Cities 





MOTORS 


Century Motors are builtin Alternating and Direct Current, Single 
Phase, Polyphase, Split Phase, Multispeed and Specie! Motors, 
ranging in site — depending on t ype— from 1/250 to 600 horse 
power. Also Motor Generator Sets, Rotary Converters and Fans. 
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(2) The following standard guarantees: 

(a) The manufacturer guarantees all parts of the 
equipment shipped under this agreement for one year 
(and no longer) from date of installation thereo/{ 
against defective material or workmanship (but not 
against damage caused by accident, abuse or faulty in 
stallation) when the equipment is installed in accordance 
with the manufacturers specifications, and will repair 
or replace free of charge, f. o. b. factory, all such defec- 
tive parts if returned to the factory, charges prepaid. 
The manufacturer’s liability for damages caused by any 
such defective parts shall be limited to such repair or 
replacement and in no event shall the manufacturer be 
liable for indirect or consequential damages. 

(b) The dealer agrees to guarantee to all of his cus- 
tomers who purchase oil burners from him, free service, 
day and night for at least three (3) heating service 
months, and not more than twelve (12) months from 
date of installation, and free replacement of parts due 
to defective material or workmanship for a period of 
one year from date of installation, unless waiver of this 
provision be secured from the purchaser in writing at 
or betore the time of sale. 

B. Between class 4 manufacturer and distributor ; 
class 4 manufacturer and dealer; or between class 4 dis- 
tributor and dealer, providing as follows: 

(1) That violation of the code for the Oil Burner 
Industry will make the contract and/or franchise subject 
io immediate cancellation. 

(2) The following standard guarantee: 

(a) The manufacturer guarantees all parts of the 
equipment shipped under this guarantee for one year 
(and no longer) from date of installation thereof 
against defective material or workmanship (but not 
against damage caused by accident, abuse or faulty in- 
stallation) when the equipment is installed in accord- 
ance with the manufacturer’s specifications, and _ will 
repair or replace free of charge, f. o. b. factory, all such 
defective parts if returned to the factory charges pre- 
paid. The manufacturer’s liability for damage caused 
by any such defective parts shall be limited to such 
repair or replacement and in no event shall the manufac- 
turer be liable for indirect or consequential damages. 


Vil. ADMINISTRATION OF CODE 


To effectuate further the policy of the Act, a Code 
Authority is hereby designated to cooperate with the 
Administrator as a planning and fair practice agency 
for the Oil Burner Industry. 

This Code Authority shall consist of twelve (12) mem- 
bers as follows: 

(a) Five members who shall be members of the I:x- 
excutive Committee of the American Oil Burner As- 
sociation, Inc. 

(b) One member who shall be the chairman of the 
Board of Governors of the Dealer Division of the Amer- 
ican Oil Burner Association. 

(c) One member who shall be the President of the 
Distillate Burner Manufacturers Association or his 
nominee. 

(d) One member who shall be the President of the 
Pacific Coast Oil Burner Association or his nominee. 

(e) One member who is not a member of any of 
the above Associations and who shall be selected by 
the Administrator. 











v 





November, 1933 


(f) Three non-voting members who shall be ap- 
pointed by the Administrator. 

1. The Code Authority may present to the Admin- 
istrator recommendations based on the conditions in the 
industry as they develop from time to time which will 
tend to effectuate the operation of the provisions of this 
Code and the policy of the National Recovery Act. In 
addition, it shall have the power to require from time 
to time such reports from the industry as in its judg- 
ment may be necessary to advise adequately on the ad- 
ministration and enforcement of the provisions of this 
code in cooperation with the Administrator. 





Sold Six Hundred O:!l Burners— 


(Continued from Page 55) 


attributed to great variations in temperature as weather 
conditions change. 

The cleanliness of automatic heat is stressed, explain- 
ing the absence of dirt and ashes and the cost of remov- 
ing litter from the basement. Showing how to modern- 
ize the basement for various purposes is another ef- 
fective argument. 

The economy feature is demonstrated in the use of 
the cheaper grades of fuel oil which can be used with- 
out odor or smoke. Longer boiler life is proven by ex- 
plaining that uniform heat is applied to all parts of the 
combustion chamber, as compared with the great varia- 
tions in heat under hand-firing methods. 

An “installation and cost record” card is used to keep 
accurate data on every oil burner installed 

The entries on the card show the date of every call 





patie tates 





From owners who are satisfied this firm of dealers gets its 
leads for new sales 


for service, as well as the net cost to the firm. <A serv- 
ice requisition is filled out in the office for every call, 
and the number of the requisition is entered on the rec- 
ord card, together with the time and labor cost and the 
cost of parts used. If it is necessary to refer to the 
nature of the service rendered, the requisition file is in- 
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No. 515 
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BELLOWS WHICH PRODUCE 
POSITIVE SEALING ACTION 





Built Upon an Entirely New Principle— 
Positive and Powerful Bellows Seal Main- 


tains the Vacuum and Keeps Radiators Hot 


As soon as the steam enters the 
valve, it causes expansion in the 


float and the concave diaphragm 





snaps into convex position, forcing 
No 


915 





Ideal \ acuum 


Valve 


the seating pin to seal the vent. 
When the steam pressure drops, 
the return of air into the radiator 
is prevented as the vacuum causes 


the bellows to expand and keep 





the valve sealed. Shell is chrom- be a 


Ideal Vacuum 
Valve 


ium-plated. 


ASK YOUR JOBBER TO SHOW YOU THIS NEW VALVE! 


Convince yourself by comparing this moderately priced 





improvement with any vacuum valve. 


y 


en 


AMERICAN RADIATOR COMPANY 
40 West 40th Street, New York, N. Y. 


Division of 


AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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MORE SALES 


BIGGER PROFITS 
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Range Oil Burners 


offer you a complete line 


























at prices for all 





LYNN De LUXE 
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LYNN AUTOMATIC De LUXE 
The Rolls Royce of Automatic Oil Burners 


LYNN De LUXE 
The Last Word in Range Oil Burners 


NEW LYNN LYPRO 


Famous for Efficiency 


LYNN JUNIOR 
Built-in LYNN Quality 


Power Burner Dealers wanted to 
market the new Lynn Line of 
Hotel and Restaurant Equipment 


Lynn Products are Nationally known for 
their uniform high quality 

















wv — en 
utomatic t 
Air Condititning Bosttin 




















FULL GUARANTEES ON ALL MODELS 





A few valuable territories still open. Send 
for complete catalogue with dealer discounts. 


LYNN PRODUCTS COMPANY 


7-17 WILLOW STREET, LYNN, MASS. 
























































ditioning industry definitely are brighter. 
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stantly available. All requisitions are filed in numerical 
order. 

These cards are used for contract service also. The 
annual service fee is entered in the “selling price” col- 
umn, and all calls made during the contract period are 
charged in the “net cost” column, similar to the charges 
on the card illustrated. At the expiration of the con- 
tract period the net cost items are totaled, showing 
whether or not the firm earned a profit on the contract. 


SERVICE CALLS TABULATED 


Where no annual service contract is sold after the 
{ree service period expires, all subsequent calls are 
charged for at a fixed rate per hour plus cost for parts 
used. Such service calls are entered on the card show- 
ing the original installation, the net cost of labor and 
parts being entered the same as shown on the card, but 
the selling price or charge to the customer is extended 
into the “selling price” column, thus showing the profit 
earned on every call. 

Calls for emergency service are very few, due to the 
fact that the firm is particularly active in checking up 
on the service of all burners in its territory. Frequent 
inspection calls help to reduce the number of service 
calls and help to eliminate the dissatisfaction that ensues 
when no attention is paid to a customer after a burner 
has been installed. 

The two executives of the firm and three salesmen are 
continually covering a large list of prospects. Salesmen 
are employed on a basis of 12% per cent commission on 
sales, and in addition receive any sales assistance neces- 
sary to close sales with their prospects. 

This firm reports that 1932 was the low point in sales 
volume, but that the present year has shown a remark- 
able increase in sales, which is indicated by the fact that 
July and August sales this year exceeded the sales total 
for the entire year of 1932. 





Finds Air Conditioning Winning Bigger Market 


The way in which homeowners and business men have 
accepted air conditioning within the last ninety days 
definitely indicates that the country is going on the 
“cold” standard during the spring, summer and autumn 
months, according to H. W. Newell, vice president of 
Frigidaire Corp., air conditioning and_ refrigeration 
subsidiary of General Motors Corp. 

The fact that humanity need not be at the mercy of 
energy sapping and tormenting heat and humidity 1s 
Leginning to register, according to Mr. Newell, who 
stated thousands of homes, retail establishments, offices 
and other types of buildings have been equipped with 
air conditioning thus far this year. 
~ Air conditioning is proving a boon to victims of pollen 
hay fever and asthma, he said, by bringing cool, dry 
climate into hot and humid areas from which sufferers 
from these maladies formerly had to flee. 

Summer comfort rapidly is becoming a subject of «is- 
cussion in home, business and industrial circles, he 
stated, with the result prospects for the infant air con- 
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Automatic Heat 
Question and Answer 


Reader is Troubled with Condensation 


To THE EDITorR: 


We have had a lot of complaints about houses where 
water runs off of the ceilings and walls. These houses 
have plaster finishes on sheet rock and beaver board and 
all heated with natural gas. Some owners have become 
<o dissatisfied that they have discontinued the use of gas. 
Some of these homes have low ceilings, others high. Some 
of the heaters are vented while others are not. I would 
like to hear from you as to what your ideas are for cor- 
recting this trouble. I will tell you just what happened 
to me at my own home, which is not heated by gas but 
hy pine knots, as the wood supply is very plentiful. Mv 
home is built with plaster board over a tight sealed wall. 
The wall finish is smooth, having a three coat oil paint 
job. This past winter was a severe one for this terri- 
tory, the temperature getting as low as 9 above zero. We 
had to keep everything pretty well closed. With very 
little ventilation, the condensation just poured off the 
walls, doors and ceiling, just like rain. I can’t see where 
the gas is to blame for all the trouble in the other homes. 
One of the houses I went to see formerly used oil-heat, 
with good results, but the installation of gas has resulted 
in a lot of gowns hanging in clothes closets being ruined 
by mildew. I consulted one heating engineer and he said 
the trouble was caused by lack of ventilation. I forgot 
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to mention most of the heaters are the radiant type, while 
some are of the circulating type. I would like to learn 
what your advice would be in a case of this kind. 

Covington, La. we 
To THE READER: 

Condensation occurs when the temperature of a sur- 
face is below the dew point of the moisture in the sur- 
rounding air. Accordingly, in order to prevent con- 
densation there are two alternatives; one is to increase 
the temperature of the surface on which condensation 
occurs and the second is to lower the dew point of the 
moisture in the air. In the case of raising the tempera- 
ture of the walls and ceiling on which condensation de- 
posits, this may be done by insulation so as to reduce 
the heat losses from them. A second method is that of in- 
creasing the supply of heat. In regard to lowering the 
dew point, this may be done by ventilation which intro- 
duces air having a low relative humidity. 

Any one of these solutions will correct your difficulty 
if carried far enough. In the case of your gas fired 
heaters, which are unvented, the moisture content of the 
air in the room is increased because water vapor pro- 
duced in burning gas is discharged into the room. Ob- 
viously, 1f this water vapor is vented to the outside, the 
possibility of condensate on the ceiling is minimized. 

As for the houses you mention which are heated with 
wood, undoubtedly the difficulty is caused by the inter- 
mittent nature of the heating which permits the walls and 
ceilings to become thoroughly chilled between firings. 
There may be some other factors in your problem, of 
which we have no knowledge. 























CAN BE EQUIPPED 
WITH LOW WATER 
AND/OR PRESSURE 
SWITCH — ALSO 
OVERFLOW VALVE. 


the new 


FEEDER and SAFETY 


Because every type of automatic heat, gas, oil burner or stoker installation should 
be provided with the WATTS Boiler Safety, you have a tremendous market opened 
to your aggressiveness at the present time. 

In your territory there may be many new installations of automatic heat 
or many change-overs—presenting you with a live opportunity to take 
advantage of profitable business. 


Established 1874 


Automatie Heat demands 


Boiler 





This WATTS Boiler Feeder and Safety is designed 
and constructed in the same efficient manner as 
every product in the WATTS Line, assuring you 
of positive operation at all times. The feed valve 
is located so that it insures low temperature oper- 
ation preventing scale formation; the bellows are 
made from special bronze, and scientifically bal- 
anced to give unfailing service and long life; all 
other parts are readily accessible and may be 
quickly removed for cleaning and replacement. 
Here’s an opportunity. By writing for full infor- 
mation, you can take advantage of it. 


WATTS REGULATOR CO. 


249 Lowell St., Lawrence, Mass. 


SGN G. ABLLY,. INC. 
EXCLUSIVE DISTRIBUTORS 
210 E. 45th St., New York City 
W. H. CUNNINGHAM & HILL, LTD. 


269 West Richmond St... Toronto 2, Canada 
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BARBER 


Automatic Jet Gas 


BURNERS 


No. 330-B Barber 


Automatic Burner 










Illustrating No. 324-B Bar- 
ber Automatic Burner in- 
stalled in a round boiler. 
Note its simplicity of in- 
stallation and the excellent 
scrubbing action of the 
flame. 





BARBER BURNERS are low in first cost, low in 
operating cost, and so developed mechanically 
that they have reached the highest point of 
safety, economy and efficiency. 


BARBER JET GAS BURNERS will convert any 
hot water, steam or furnace system into a 
clean, even, economical and completely auto- 
matic heater. Installation is simple and inex- 
pensive, owing to the fact that nothing in the 
existing system must be replaced. 


TODAY is the time to cash 


in on Gas Conversion Jobs 


Write us today for our NEW CATA- 
LOG and NEW revised attractive DIS- 
COUNTS. Let us tell you how we assist 
the Dealer with literature and dealer co- 
operation that will enable you to capital- 
ize on the demand for BARBER Automatic 
Heat. 


THE BARBER GAS BURNER CO. 
3702 Superior Ave. Cleveland, Ohio 
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Cooling — 


(Continued from Page 60) 


The conditioning unit has a capacity of 5,700 c.f.m. 
It occupies a space 9 ft. long, 4 ft. 7 in. wide, and is 


4 ft. 8 in. high. 


This unit is subdivided by means of 


a panel which segregates the conditioning chamber into 
two compartments of one-third and two-thirds area, re- 


spectively. 


It is used for both dehumidifying and 


humidifying and acts as a complete air washer. Chilled 
water at 41 deg. Fahr. is sprayed through numerous 
nozzles mounted in two spray banks discharging con- 
versely toward each other. In this manner the required 
air dew point of 54 deg. Fahr. was maintained. 

There is a total of 18 spray nozzles delivering 72 


g.p.m. 


The one-third 


section of the dehumidifier con- 


tains 6 nozzles, piped for continuous spray, for one-third 
of the capacity of the water. ‘This two-thirds section 
contains 12 nozzles with an intermitent duration of the 
spray water. 

The supply fan is of the full housing, single inlet, sin- 
gle width type operated at 1,150 r.p.m. and driven by 


a 2 h.p. motor. 


This motor also can be controlled 


through a remote control switch located in the Coffee 
Shop proper. 

The required refrigeration is furnished by a com- 
pressor having an ice melting capacity of 20 tons. It is 
driven by a 25 h.p. double motor. The complete unit 
is isolated from the floor by a 2-in. cork pad and 4-in. 
by 4-in. timbers lagg bolted to a concrete foundation. 

The control features of the refrigeration unit and 
auxiliaries are completely automatic. The refrigeration 
rate is actuated by an immersed direct acting thermo- 
stat, with the temperature regulating element extending 


in the washer tank. 


An additional feature is the safety 


thermostat (electrically operated) which is immersed 
in the water cooler and set so as to break the circuit 
and stop the refrigeration machine when the chilled water 
is lowered to 36 deg. Fahr., thereby preventing the pos- 
sibility of freezing. 
lines are insulated with cork of ice water thickness and 
covered with a mineral rubber finish. The water cooler, 
gir washer, fan and recirculating pump were completely 
insulated with 2-in. cork board lagging and a %-in. plas- 
ter finish and then painted. The supply duct passing 
through the basement was also insulated so as to pre- 
vent condensation. Two layers of 1-in. fibre board, over 
which is a plaster finish, was applied. 

The centrifugal chilled water pump delivers 80 g.p.m. 
at 100 ft. head, and is direct-connected to a 5 h.p. motor. 
The pump and motor are mounted on a 2-in. cork and 
2-in. by 4-in. timber foundation for isolation and a 
drip pan. 

Quiet is becoming a more important factor each day. 
The patrons of modern restaurants demand this added 


personal comfort. 


All cold water and CO, suction 


In order to insure noiseless opera- 


tion, extreme care had to be exercised during the con- 
struction and erection of all apparatus, steam and water 
piping, the galvanized iron distribution ducts and all 


other connections. 


All foundations were insulated and 


isolated and the piping connections between pumps, water 
coolers, etc., were well insulated. Pipe and duct hangers 
were lined at the connections so as to prevent trans- 


mission of sound back into or from the building struc- 
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ture proper. Canvas connections were installed wherever 
the duct system was connected to the conditioning ap- DOCTOR, THE BABY HAS 
paratus. A COLO AGAIN! 
One of the physical requirements which the air con- 
ditioning system is called upon to perform was one of 
“cleanliness.” This item was of extreme importance, 
as the many and highly valued ‘“‘murals’”’ were being sub- 
jected to rapid deterioration due to their exposure to 
fine particles of street dust and soot. The operation of 
the system brought about a considerable saving in paint- 
ing and decorating expenses. The entering air was thor- 










THATS BE- 
CAUSE THE AIR. 
iS Too DRY 


« 
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BUT OUR. 
HOUSE FEELS | 
COLD AT 75° 









OVERH EATED 































oughly washed and filtered before passing to the con- 4 1 GETAN 
ditioned zone. The air conditioning system performed i Mee ORTHO- 
similar to a huge vacuum cleaner in this respect. The \. CLIME 
upkeep of painted walls, ceilings, etc., averages 3c per % 





square foot of surface per year, and the installation of ae 


the air conditioning system reduced this item approxi- — 
—AND OUR COAL 
BILLS ARE MUCH 
—— LOWER ! 
















NOW WE NEVER HAVE ~ 
COLDS OR SORE THROATS 
ANYMORE! (25> 


mately 90 per cent per year, which produced an appre- 
ciable reduction in the annual maintenance bill. 

The complete cost per person averaged $55.00; the 
cost per c.f.m., $1.75; the cost per square foot of con- 
ditioned area, $5.50; the cost per cubic foot of condi- 
tioned air space, 50 cents, and the total installation per 
ton amounted to $500. 

In order to arrive at a reasonable return on the in- 
vestment figure previous to the actual sale, a detailed 


survey was made and the more important facts brought The Greatest 


forward are as follows: 

Owning, operating, maintenance, electric power, water AY / QO : ] d 
and steam will average 20 per cent of the total cost of aves /pportuntty ever p ace 
the complete installation. As the total cost of the sys- 


tem erected and all cutting, patching, water, power and in the hands of a Dealer 


plumbing, etc., was in the neighborhood of $10,000 x 
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20% gives us a figure of $2,000 per year. After de- | VER-DRY air heats more slowly and requires 
ducting the cost of revamping the existing heating and more fuel. And with dry air you have to over- i 
ventilating system, we discovered that the difference. in heat in order to feel warm. Air, too dry, is the greatest 


single cause of the common cold, sore throat and 
consequent diseases. 

The F-M Ortho-Clime is an inexpensive, efficient 
means of warming, cleaning and humidifying air. 
Ress Ue eshte Install one, for the average home, in place of the 


cost would be more than recovered in the increase in both 
patronage and additional moneys spent per meal along 
with the savings in both painting and decorating. 


— ~~ Ter er ee ees 





Reports Increase in Use of Gas for House usual radiator and fuel bills are reduced and dangers 
Heating of over-dry air eliminated. 
An increase in the number of customers using manu- Ortho-Clime also cleans, cools and drys the air 
factured gas for house heating is shown in the “Annual for summertime comfort. 
Statistics of the Manufactured Gas Industry in the The remarkable efficiency ; 


United States,” just issued by the American Gas As- and low price of Ortho-Clime 
combined with an actual need 
and great market make it the 
biggest profit opportunity 
ever placed in any dealer’s 


sociation. 
The number of house heating gas customers of the 
gas companies, whose statistics were collected,’ was 


=o) eR re Oe ees © en + 





61,000 at the end of 1932. The same companies had esene.4 

59,000 customers at the end of 1931; 54,000 in 1930, Use the coupon 

and 44,000 in 1929. House heating was the only divi- today. Dealer terri- 

sion in which the number of customers increased during tories are going Se 

1932, fast. i 
In millions of cubic feet, these consumers used 19,- 

666,000 for house heating in 1932; 19,908,000 in 1931; FAI RBAN KS, MORSE & CO. 

18,384,000 in 1930, and 14,261,000 in 1929. MANUFACTURERS, CHICAGO, U.S. A. 


Revenue from these consumers was $15,148,000 in Branches and Service Stations Covering Every State in the l/nion 


1932; $16,061,000 in 1931; $15,235,000 in 1930, and lata MAIL THIS COUPON one = = 


~*~ > . n” 
$12,076,000 in 1929. ee _ | | BAIRBANKS, MORSE & CO., Dept. I-11 
Uhe annual gas sales per customer in millions of cubic | # 900 South Wabash Ave nue, Chicago, Ill. 











feet in 1932 was 325. in 1931. 339: in 1930, 344. and Please send me full information on ORTHO-CLIME. r 

in 1929, 325. 
: ‘ : SPE on csicninsHeeneewedsasedéunnbstnnas oi ahscenecsonceeseseows ! ; 
Che average annual revenue received from each of | ; 

these customers was $250 in 1932; $274 in 1931; $285 — ! Address... . 
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in 1930, and $275 in 1929. 
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SHOW YOUR CUSTOMERS 
THIS NEW LOW- PRICED 
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Ar LAST! A dependable, low-priced temperature 
regulator—using old, tried principles in a new way—one you 
can sell with confidence, install with ease and minimize service 
cost—the “Genuine Detroit”. 


Every owner of a hand-fired boiler or furnace is a prospect! 
And the attractive display panel shown here can be used asa 
window display, for demonstration in your showroom or it can 
be carried right into the prospect’s home. Just plug it into 
the lighting circuit. It can be set to operate continuously or 
by the thermostat for demonstration purposes. The demon- 
stration panel costs only $2.50 plus the price of the instru- 
ments, which may be used later for installation. 


“Genuine Detroit” Temperature Regulators can be installed by 
any journeyman. Only two bell wires to connect—no licensed 
electrician required. Just plug it into the lighting circuit and 
it works—without cleaning—without oiling—without wearing 
parts. Here is your chance to get the business that rightfully 


belongs to you. 


Sold through American Radiator Company or your jobber, or 
write direct for complete information about this new unit! 


DETROIT [UBRICATOR (OMPANY 


DETROIT, Mich., U. S. A. 
Canadian Representative: Railway and Engineering Specialties, Ltd. 
Montreal, Toronto and Winnipeg 
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Load, Efficiency— 


(Continued from Page 57) 






per cent with one control method and to 56 per cent 
with the other. With the other burner, the full-load 
efficiency was 73 per cent, while at 21.6 per cent of 
rating, the efficiencies by the two control methods were 
59 and 53 per cent, respectively. 

It should be noticed that, while the first burner shows 
a higher efficiency at full load, yet, when poorly con- 
trolled, it gives a lower efficiency at the average heating 
load than does the other burner with a better control. 

















TYPICAL 
FUEL CONSUMPTION 


CURVE 





, FUEL CONSUMPTION RATE 


8 











BOILER OUTPUT 

















The relation between load and fuel consumption rate for a 
typical domestic steam heating boiler is shown in the above 
chart 


_ To use the overall efficiency at 21.6 per cent of rat 
ing as an indication of the probable operating economy 
of a heating plant in Fayetteville is to assume that a 
straight-line relation always exists between fuel con- 
sumption rate and boiler load. That assumption 1s 
true with the better control method, and nearly true in 
the other case. 

To summarize, consideration of the facts presented 
above leads us to conclude that: 

First, the average load imposed on a heating plant 1n 
actual service is only a small fraction of the full capacity 
of the plant, and therefore 

Second, the full-load efficiency of a heating plant 
gives little indication of its economy in actual operation, 
since the efficiency is always less at part load. 

Third, it is entirely possible for a heating plant hav- 
ing a high full-load efficiency to give poorer economy 11 
actual service than another plant, not so efficient at full 
load, but having a better efficiency at light loads due to 
better conditions of installation or control. 

Fourth, simultaneously with every quotation of eff 
ciency, the accompanying load should be specified. 

















roducts 
¥ FOR Dealers 


Protection Device for 
Steam Heating Plants 

The possibility of a steam boiler being fired dry is de- 
signed against in the equipment shown in the accompany- 
ing illustration. This new low water cut off duplex 
switch and water feeder has just been announced. It is 
described as being of the improved bellows-sealed, pack- 
less construction type. As indicated by the photograph, 
it is designed for gauge glass mounting. There are two 
ways in which protection against low water may be pro- 
vided and both are offered with this device. First, the 
fire may be shut down and held so until the boiler 1s 
manually refilled. This is accomplished with the low 
water cut off which is connected to the electric circuit 





so that if a low water condition occurs, a mercury switch 
cuts off all power. Second the fire may be shut down 
and simultaneously an automatic water valve will open 
to allow the refilling of the water boiler. The low water 
cut off and solenoid valve supply this entirely automatic 
safety control. If the water feeder valve is not used, 
the connections provided for it may be used to operate 
an alarm bell. The water feeder valve is installed di- 
rectly in the cold water inlet with the idea of preventing 
liming and the collection of sediment. As a further 
possibility, the steam or vapor pressure control may be 
screwed into the built in siphon on the top of the low 
water cut off, thus making it a duplex switch to provide 
high limit control and automatic shut down 1n case of 
low water. The water feeder also may be used with the 
duplex switch as described above for use with the low 
water cut off. This equipment is available for any pres- 
sure or vacuum up to 25 pounds. The Minneapolis- 








This section ts for the latest 
news of automatic heat and air 
conditioning products. The 
general new products « section 
starts on page ninety-seven. 


Honeywell Regulator Co., Minneapolis, Minnesota, is the 
manufacturer of this equipment, 


Humidifier 
for Homes 

Here is a humidifier which has been placed on the 
market for use in homes. It is described as being capable 
of properly humidifying a complete home of from 5 to 
Y average rooms with a total capacity of about 18,000 
cu. ft. It is designed to be self supplying and self regu- 
lating. The unit consists of a series of trays over which 
heated water is made to flow for evaporation. ‘The water 
is heated by connections to a fire pot coil, water supply 
and drainage connections are provided. The Spring 
Dawn Co, 918 S. 17th St., St. Louis, Missouri makes it. 





Oil Burning 
Steam Boiler 

This oil burning steam boiler has been placed on the 
market to provide a wide variety of uses. It 1s availabl 
in several sizes. A type of construction has been applied 
to eliminate the need of a foundation. The boiler and 
burner have been made as an integral unit and each has 
heen designed for the express purpose of operating with 
the other. All of the air delivered into the combustion 
chamber is handled by a blower to provide a controlled 
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and predetermined mixture of air and oil. Operated 
with automatic controls, the burner runs intermittently 
to take care of fluctuating loads, the idea being to pro- 
duce only the amount of steam actually required. The 
matter of cold air being siphoned into the combustion 
































Listed as 
standard '- 


AUTOMATICALLY 


The HOTSTREAM — 


DRAFT-O-STAT 


95% of the gas, oil and coal-fired furnaces and 
boilers need “Draft-O-Stat” to insure maximum 
combustion efficiency. Large manufacturers and 
engineers recommend it. 


















Every building is a prospect. It costs very little 
—is easy to install—creates satisfied customers. 
Users claim up to 25% fuel savings. 






chamber with consequent cooling of the boiler has been 
2,000 wide-awake dealers are making a profit with designed against by eliminating the necessity for stack 
“Draft-O-Stat.” Many sell over 100 per month. draft. Sizes range from 5 to 500 b. h. p. and working 
pressures range from vacuum to 200 Ib. per sq. in. These 
boilers may be used for heating buildings as well as for 
use in plants; by the installation of pressure reducing 
valves. The boiler is of the four-pass down-draft type. 
Cleaver-Brooks Company, located at Milwaukee, Wisc. 
has introduced this equipment. 








Domestic sizes 6” to 20”. Industrial sizes with 
hand control 16” to 36”. 













Investigate now! 


THE HOTSTREAM HEATER CO. 





Makers of Heaters that Heat CLEVELAND, OHIO 
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SENSATIONAL 


York oil burner sales for September established an all time 
record of 1102 burners as compared to our best previous month, 
1066 in September, 1931. York is the oldest and largest pro- 
ducer of pressure type oil burners, the type that so greatly out- 
sells all others. 


Air Valve for Individual 
Radiator Control 
This adjustable air venting device has just recently 
, | Geit been placed on the market, with the idea of providing 
ya ane ee Thie ot Pod ong Eten a means for balancing radiation and for controlling indi- 
motor, flanged packless pump, micrometric air regulator, rotaire vidual radiators. It is made to divert heat from one 


diffuser, controlled flame and many other outstanding features ; t : 
has proven to be one of the finest if not the finest burners ever radiator to another by means of an adjustment device. 


developed. 


Due to the unusual success of this model we are the first com 
pany to be in a position to offer an insurance policy costing 
just one dollar guaranteeing the parts of the burner for three 
years. A most unusual sales help and the best proof you can 
offer your customers that York burners are long past the develop- 
ment stage. 

This sensational Model RO burner is only one of the famous 
York line. You should write for complete information or have 
one of our traveling engineers stop to give you the facts. 


YORK OIL BURNER COMPANY, Inc. 
YORK, PA. 











Each valve is made to be set so as to control the desired 
radiation wanted in the room in which it is installed. An 
adjustable vent is regulated to take into consideration 
the distance steam must travel from the boiler, the idea 
being that the greater the distance is, the larger the 
radiator and the larger the vent should be. These valves 
are made with a thermostatic bellows control and with 
a float seal against water. They are designed to be 
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noiseless in operation. Also they are made so as not to 
spit. Anderson Mfg. Co., 195 Albany St., Cambridge, 
Mass. is the manufacturer. 





An Oil Burning 
Bake Oven 

An oil burning bake oven designed for residences, 
hotels, bakeries, delicatessens, banquet halls and similar 
establishments has been recently announced. This new 
oven is a 4-tray unit with a capacity of 48, 1% Ib. loaves 
of bread or 24, 10-in. pies, or the equivalent. Removable 
doors and trays also permit deep pan roasting. This 
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baking unit is designed to burn ordinary No. 1 fuel oil. 
The operating range is described as being especially wide 
and the oven is made to provide uniform temperatures 
through all four shelves. Each oven temperature has its 
corresponding setting on the oil control dial to enable 
the operator to choose the degree of heat desired for each 
Dake. Once set, the oven is designed to hold this tem- 
perature without further adjustment. The oven exterior 
is made of heavy gauge steel reinforced with angle iron. 
It is lined with heavy gauge steel designed to be rust 
resisting. The burner stove is of metal selected for high 
temperatures and is of electric welded construction. 
Thorough insulation, 2 in. thick, is installed in the oven 
body and doors. The manufacturer is Motor Wheel 
(Corporation, Heater Division, Lansing, Michigan. 


Device for Cleaning 
Air Valves 

A device for cleaning automatic radiator air valves has 
been placed on the market. The accompanying illustra- 
tion shows how a dirty and inoperative air valve is 
screwed onto the side of the cleaning unit. This de- 
vice contains a liquid cleaning solution which is flushed 
through the valve. This solution is described as being 
a high solvent especially adapted for cleaning air valves 
and as possessing the quality of instantly dissolving all 


3 


obstructing deposits without attacking the metal. This 
device 1s furnished in a size designed to fit all makes of 
radiator valves. Adapters also are provided for clean 
ing main vents, line vents and radiator traps. The clean- 
ing solution is forced through the valve by compressing 





A New Development in Steam Heating With Many Thousands 
of Legitimate Prospects — THE VACUUM FORM 











Makes the old job 


work more effi- 








In an entirely new 
way. 


A real apparatus. 


A real money 
maker. 
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Simple to install. 


THERMO 














Will sa tisfy the 
most skept ical 
customer. 


Well worth a trial 
on any job. 

















Makes water run up-hill, which means 100 
percent circulation on every job. 

Overcomes trapped pipes, friction and all of 
the conditions that contribute to poor circulation. 

Transforms the one or two pipe, or air line job 
into a high class vacuum system, at a moderate 


cost. 








Write for additional information and get ac- 
quainted with a sure way to take a profit from 
the many thousands of steam plants now in op- 
eration. Don’t wait for new work. 


D. & T. MANUFACTURING CO. 
3001-3009 LA SALLE ST. —s ST. LOUIS, MO. 
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Your Floor Stock - 
BUILD UP PROFIT! 


pyre is a new way to cut down your 
* overhead and increase the profitableness 
of your operations. "Why have a lot of money 
tied up in various size burners when one 
Model S-4 Wayne Burner will care for the 
needs of any domestic boiler, furnace or heat- 
ing plant in your whole territory? It’s a de- 
pendable, soundly engineered and beautifully 
designed burner of highest efficiency, burning 
lowest price oil. Best of all, it is backed by a 
real sales building plan. Write today for de- 
tails... and dealer proposition. 


* WAYNE MODEL S4 


Wayne Oil Burner Corporation 
602 Glasgow Ave. Fort Wayne, Ind. 
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WILL BUILD SALES 


@ THIS completely equipped display and demon- 
strating stand, ready for mounting your Electric Janitor, 
either model, is supplied without cost with orders for 
8 or more Electric Janitors, Minneapolis-Honeywell’s 
lowest priced requistor for all domestic coal, coke 
or similarly fired heating plants. Order through your 
jobber or write for further information. Minneapolis- 
Honeywell Regulator Company, 2801 Fourth Avenue 
South, Minneapolis, Minnesota. Branch and distribu 
ting offices in al! principal cities 




















MINNEAPOLIS-HONEYWELL 
Control Systems 
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the sides of the unit, using the same principle employed 
in squirting oil out of an oil can. After the valve is 
thoroughly flushed, it is removed from the cleaning de- 
vice and is ready again for installation. Airigate Com- 
pany, 30 N. LaSalle Street, Chicago, Illinois, is the 
manufacturer. 





Equipment for 
Regulating Draft 

The equipment shown in the accompanying illustration 
has been placed on the market for the purpose of reduc- 
ing heat losses through chimneys and for controlling 
rates of burning. It is described as being applicable to 
equipment burning oil, coke, coal or gas. It is operated 
by the heat effect of escaping flue gas on a thermostatic 
element in the regulator. Hot flue gases cause the actu- 
ating element to operate and open air ports thus permit- 
ting the entrance of the air into the flue pipe. The equip- 
ment shown is available in three sizes for flue pipes from 
4 to 6 in., from 7 to 10 in. and from 10 to 15 in. respec- 
tively. McWilliams Electric Co., 58 E. Washington 
Street, Chicago, is the manufacturer. 





Correction in 


Stoker Rating 


The October issue of DoMEsTIC I-NGINEERING on page 
86 contained a statement to the effect that an overfeed 
stoker was built to take care of houses up to 12 rooms 
or radiation approximating 15,000 sq. ft. This amount 
should have been listed as 1500 sq. ft. The Howe Scale 
Company of Rutland, Vt., has taken over the national 


distribution of this unit which is known at the Hannon 


stoker. 
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Directors of A. O. B. A. Fix Dates for 11th 
Annual Convention 


The directorate of the American Oil Burner Associa- 
tion held its regular quarterly meeting in Washington, 
D. C., October 10, and decided to hold the 11th annual 
convention and oil burner show March 5-9, 1934, in the 
exhibition and convention hall of the Commercial Mu- 
scum in Philadelphia, Pa. Hotel Benjamin Franklin 
was named as the official headquarters. It was also de- 
cided to have live exhibits, because it has been found 
from a previous experience in Boston that the showing 
of burners in actual operation increases public interest 
and attendance many-fold. 

Because of the known value of the territory as a 
great oil burner market and because of the solidifying 
effect the oil burner code is having in all branches of the 
industry, a record-breaking attendance is expected. 

The constitution of the A. O. B. A. was amended 
at this meeting increasing the number of directors from 
18 to 21. The three new offices were filled by the elec- 
tion of E. A. Halblieb of Delco Appliance Corporation, 
A. J. Fleischmann of May Oil Burner Corporation, and 
J. H. Hirsch of Automatic Burner Corporation. 

The meeting was attended by the following: M. J. 
Hammers, E. P. Bailey, M. J. Binkley, W. F. Brannan, 
C. H. Chalmers, J. J. Donovan, H. Finnie, F. W. Gatter, 
R. C. Hoffman, S. C. Hope, J. A. Lattner, Earl Marr, 
R. M. Sherman, M. E. Simpson, A. G. Baerenklau, R. S. 
Bohn, L. L. Jacobs, J. W. Scott, Harry I. Tapp and 
Arthur W. Clark. 





Range Burner Manufacturers Complete 
Organization 


The Range Oil Burner Manufacturers Association 
completed its organization October 7 at a meeting at 
the Hotel Bond, Hartford, Conn. Members, which in- 
clude manufacturers in New England, officially con- 
firmed the election of the following officers: President, 
Harry H. Goldstein, American Burner Manufacturing 
Co., Hartford; vice-president, Max Strauss, Merrimac 
Oil Burner Systems, Boston, Mass.; treasurer, George 
Grobard, Liberty Oil Burner Co., Hartford; secretary, 
I. Chester Bland, Bland’s Range Oil Burner Co., Hart- 
ford; directors, Edward A. Teplow, Super Heat Burner 
Corp., Hartford; A. Grobard, Ideal Oil Burner Co., 
Hartford; G. Grobard, American Oil Burner Manufac- 
turing Corp., Hartford ; Samuel Ketover, Home Heater, 
Inc., Providence, R. I.; John Gannon, Standard Prod- 
ucts, Inc., Clinton, Mass.; C. G. Hallowell, Red Head 
Oil Burner Co., Hartford; E. Fox, Fox Oil Burner 
Co., Boston, Mass. 

Edward A. Teplow was placed in charge of publicity 
and he is also a member of the membership committee 
and has as his associates Max Strauss and Samuel Ket- 
over. The new association has members from more 
than twenty New England oil-burner factories, a major- 
ity of the entire range burner group. It is intended 
to make the association national in scope and cooperate 
with the NRA administrators in eliminating unfair busi- 
ness practice and enforcing the code of the industry. 
Harry H. Goldstein is directly in charge of the adminis- 
tration of the code stipulations. 
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2317 KNOX AVENUE 





W 


Look Over Your 
City's Sky Line 


CEL! 


QUALITY WATER HEATER 
Sales are everywhere 
in view 
MAKE CALLS— 
Orders Will Follow 


EXCELSO PRODUCTS CORP. 
57 Clyde Avenue Buffalo, N. Y. 


Ack Your bthe 


HAAAAAHAARAA 
ME TAPHRAM 





NALALALALALALALA LALA LAL 


METAPHRAM 
Type D2 


for low pressure, vapor 
or vecuum — oll, coal 
of stoker fired. 


METAPHRAM Gradual Control 


covers the entire range of domestic 
hot water and low pressure boilers and 
tank heaters, either gas, oil or coal fired. 


Descriptive Bulletins on Request 


NATIONAL REGULATOR CO. 
CHICAGO 
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The 
HYDROLATOR 





Getting 
Set 
for 

Winter 














After 3 or 4 depression years with no repairs at 
all thousands a hot water heating systems are in 
bad shape—they need a HY DROLATOR. Home- 
owners have a little more money than before, 
and a lot more confidence. Maybe you can’t 
sell’em a complete new heating plant but you 
can easily put over a HY DROLATOR deal. They 
don’t cost much—and besides the homeowner 
gets it all back anyway in fuel savings. 


Your customers don’t want to freeze through an- 
other winter with a “sick” hot water system. And 
they won’t freeze either if you'll just tell ’em 
about the HY DROLATOR. 


Write for Complete Information 


JANETTE MANUFACTURING COMPANY 





Chicago, Illinois 





| 560-62 West Monroe Street 





“SALES— 
BETTER 


PRICES— 
STEADIER” 


That's the latest general report on the 
industry. And it should be encouraging 
to Nu-Way dealers. Every year sales of 
the Nu-Way line get easier because each 
burner in use helps sell another 

And the line gets broader — increasing 
sales possibilities. There's the Nu-Way 
Genii Automatic Oil Burner for heating 
from five rooms up. High radi- 











ant energy flame; small motor 
with low power consumption; 
quiet efficient pump; air mixing 
principle that insures perfect 
combustion; maximum heat with 
minimum oil—those are the 
features that make selling the 
Nu-Way Genii a satisfaction 
and source of profit. Then 
there's the complete Nu-Way- 
Kewanee unit—boiler and burner 


made for each other—products 
of two leaders in their indus- 
tries. And the Nu-Way Auto- 
matic Oil Water Heater is 
selling because it is efficient and 
economical. . . . Write for de- 
tails about the line, and learn 
all about our sales plan and our 
dealer helps. You can build a 
real business on the Nu-Way 
line. Better start now. 


THE NU-WAY CORPORATION, Rock Istanp, Itiurnors 


66 CONuwa 99 
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One Hundred and Fifty Oil Burner Dealers 
Attend Dinner 

Charles D’Elia, president of the D’Elia Electric Co., 
Bridgeport, Conn., distributors for products of the Auto- 
matic Burner Corp., was host to 150 dealers at a dinner 
given recently at the Stratfield Hotel, Bridgeport. The 
object of the meeting was to discuss and demonstrate 
sales plans for the fall campaign. The outlook was 
described as being far more favorable than in recent 
years. 

Officials of the Automatic Burner Corporation present 
included J. H. Hirsch, president; Joseph Hirsch, vice- 
president and sales manager; Ralph Caldwell, head of 
the merchandising department. Mr. Caldwell gave a 
very interesting talk, discussing sales policies. Frank 
Stibbs, an official of the D’Elia Electric Co., Inc., and 
Charles D’Elia, president, also addressed the gathering. 





J.H. McIlvaine Appoints New Distributors 

John H. Mcllvaine, president of the McIlvaine Burner 
Corporation of Chicago, has just appointed the follow- 
ing additional distributors: 

George H. Blood, 68 River street, Marlboro, Mass.. 
will cover Massachusetts territory, including the cities: 
Marlboro, Hudson, Bolton, Stow, Berlin, Clinton, Lan- 
caster, Sterling, Northboro, Westboro, Southboro, Sud- 
bury, Wayland, Weston, Natick, Framingham, Ashland, 
Hopkinton and Holliston. 

suerkel & Co., Inc., 18 Union Park street, Boston. 
will be distributors for Metropolitan Boston and the 
North Shore district. 

The Utilities Distributing Corporation, 79 Sabin 
street, Providence, R. I., distributors for Rhode Island, 
have appointed John W. Meiklejohn & Sons, Broad and 
Weybosset streets, Providence, as dealers. 





Anchor Post Fence Co. Appoints More Dealers 

Anchor Post Fence Co. of Baltimore, Md., manufac- 
turers of oil burners, has just appointed the following 
dealers : 

Branch & Callanan, Saranac Lake, N. Y.; Chodosh 
srothers & Wexler Coal Co., Rahway, N. J.; George 
W. Cullen, Ossining, N. Y.; Empire Fence Co., Roch- 
ester, N. Y.; Stuart U. Ferguson & Co., Utica, N. Y.; 
Jedlicka Bros. Co., Inc., Sayville, L. I., N. Y.; Lugale 
Construction Corp., Brooklyn, N. Y.; Ernest Meade, 
Bayonne, N. J.; G. D. L. Raymond, Stamford, Conn., 
and Charles Ottman, West New Brighton, Staten Island, 
N. Y. 





Obtain Fluid Heat Franchises 

George Lamoureux has organized Lamoreux, Inc., 
at Worcester, Mass. The new company has obtained 
the Fluid Heat franchise for Worcester. 

W. F. Goodnough has organized Toilsavers, Inc., at 
White Plains, N. Y. In addition to handling Fluid Heat 
burners, Toilsavers, Inc., will make a specialty of decor- 
ating basements. Ed. Ackerman, who has spent years in 
the oil burning field, has joined Toilsavers, Inc., as 
sales manager. 

The Baltimore show rooms of the Fluid Heat Division 
of the Anchor Post Fence Company, have been moved 
from 25 West Mt. Royal avenue, to 2434 North Charles 


street. 
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600 Dealers 
At Sales Meeting 


Oil Burner Code Authority Holds Meeting in 
Washington 

The Oil Burner Code Authority, which was recently 
organized, held a meeting at the Woodman Park Hotel 
in Washington, D. C., October 11, at which Morgan J. 
Hammers, its chairman, presided. To serve on the 
finance committee of the Oil Burner Code Authority the 
following were appointed: Morgan J. Hammers, chair- 
man; R. M. Sherman and R. S. Bohn. The committee 
on the incorporation of the Code Authority was also 
appointed as follows: M. J. Hammers, Haldeman Fin- 
nie, W. S. Salway, L. E. Johnson and R. S. Bohn. 

Haldeman Finnie was appointed chairman of the 
standing committee on uniform accounting, the complete 
personnel of which will be appointed later. 

Those attending the meeting of the Code Authority 
were: M. J. Hammers, chairman; Charles Muirhead 
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BALANCED RADIATION 





LL VENT-RITE Valves have adjustable venting capacity, 
an exclusive feature which permits BALANCED 


RADIATION — and 
which is found on no 
other radiator air valve 
on the market today! 


INDIVIDUAL RADIA- 
TOR CONTROL is en- 
tirely possible with 
VENT-RITE valves— 
every radiator through- 
out the house may be 
adjusted to heat alike 
or one or more can be 
speeded up or re- 
tarded just as desired. 
Easy for the heating 
contractor to install, 
regulate and service— DROPPED 
guaranteed to give #A* 
years of satisfaction. 


NICKEL SILVER 
VACUUM CHECK 


VENTING PORT 
in heavy machine screw cap, 

















tie" VENT PORT. Can be 
reguleted to any desired 
capacity. 


FLOAT. Thermostatic in 
— giving double action 
se 


HEAVY HEX. LOCK NUT 


THERMOSTATIC BELLOWS 
Sensitive and positive in action, 
perfecting double ection seal. 


Nueap WASHER. Makes 
‘ joint leek proof. 


AIR CHANNEL 






Symon ruse 7 WN 


VENT REGULATING SCREW 
Complete information sent upon request. 


ANDERSON MANUFACTURING CO. CAMBRIDGE, MASS. 


VENT-RITE 


(CONTROLLED VENTING) 





RADIATOR AIR VALVES 
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(alternate for C. U. Williams), L. E. Johnson, W. J. 
Smith, R. S. Bohn, M. E. Simpson (alternate for W. S. 
Salway), |. C. Johnson (alternate for H. Phillis), R. W. 
Sherman, H. Iinnie, W. Schwan (assistant to Deputy 
Administrator Paddock), Harry F. Tapp, executive sec- 
retary, and John S. Lord, counsel. 





Six Hundred Oil Burner Dealers Attend 
Sales Meeting 

The Heater Division of the Motor Wheel Division of 

Lansing, Mich., recently sponsored a sales meeting for 


distributors at Boston, Mass., the Samuels Supply Co. 

The meeting was attended by approximately 600 oil 
burner dealers and it was addressed by M. I*. Cotes, 
manager of the Heater Division of the Motor Wheel 
Corporation, who outlined his company’s fall and win- 
ter sales plans. The Samuels Supply Co. closed the 
meeting with a smoker. 














REAL PROFITS 
for 

AUTOMATIC HEAT 

DEALERS 


Greater hot water supply 
Faster flow 

Longer life 

Most economical 


These are the features of the HI-TEMP Hot Water 
Coil that are most interesting to your customers. 
These are the features that enable you to sell the 
HI-TEMP almost on sight. 


Save money for your customers. Build up more 
business for yourself. Install HI-TEMP in con- 
junction with instantaneous storage heaters which 
will save customers as much as seven months gas 
bill, because as long as there is a furnace fire, there 
is abundant hot water supply without the use of gas. 


Write for literature and prices. Also, territory open 
for representatives. 


PRODUCTION PLATING Works, Inc. 
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... ONE OF MAN'S 
GREATEST INDUSTRIES 


Ss GROWING UP 


Man's emancipation from the vagaries 
of Nature's atmosphere is building a 
great industry. The heating, venti- 
lating, air conditioning engineer, the 
contractor and producer of equip- 
ment for indoor weather control are 


coming into their own. 


The extent to which you and your in- 
terests profit, depends on how actively 
you keep in touch with progress and 
apply what you learn. 


Your golden opportunity to jump right 
into the forefront of the advance and 
to peep into the future, is provided by 
the INTERNATIONAL HEATING & 
VENTILATING EXPOSITION coming 
to Grand Central Pal- 
ace, New York. 









It's none too soon to 
plan your visit. 








Be sure not to miss it. 





THIRD 
~) INTERNATIONAL HEATING & 
ast VENTILATING EXPOSITION 
NEW YORK:NY 
February 5-9--1934 


@137X 
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Sales Helps 


Booklet on Heating with Oil 

Scott-Newcomb, Inc., of St. Louis, Mo., has issued 
a booklet, “Heating Economically with Oil,” containing 
descriptions and illustrations of the mechanical details 
of a new oil furnace as well as reports of recent tests 
to which it has been submitted by Professor F. A. 
Berger and R. R. Tucker of the Mechanical Engineer- 
ing School at Washington University in St. Louis, Mo. 





Circular About Hot Water Circulators 

Thermostat Devices Mfg. Co., Inc., of Glenside, Phil- 
adelphia, Pa., has issued a circular featuring its hot 
water circulator. This device is an electrically driven, 
marine type propeller introduced into either the flow or 
return line of any hot water heating system to mechani- 
cally accelerate the flow of water from the boiler to the 
radiators. This circulator can be used on either gas, oil 
or coal-fired boilers. 





Folder Describes Automatic Air-Controlled 
Stoker 

The Will-Burt Company of Orrville, Ohio, has issued 
an &-page folder describing and illustrating its line of 
automatic air-controlled stokers, in which all parts are 
interchangeable. In describing the operation of these 
stokers, the folder states that all working parts operate 
in a bath of oil, reducing all wear to a minimum, thus 
insuring many years of service, and it adds that oiling 
once a year is all that is necessary. 





Circular Announces Advance in Ignition 
Transformer 

General Electric Co. of Schenectady, N. Y., is dis- 
tributing a circular announcing an advance in ignition- 
transformer construction. This new transformer for oil 
burners is equipped with detachable plug-type high volt- 
age terminals, and with leads for direct connection to the 
burner electrode assembly. The circular also states that 
the company’s electric equipment for oil burners includes 
transformers, motors, control time switches, cable and 
wiring supplies. 





Catalog of Compressors for Air Conditioning 


Worthington Pump and Machinery Corporation of 
Harrison, N. J., has issued a new catalog, 16 pages, 
8x10% in. in size, illustrating and describing in detail 
its compressors equipped with feather valves for re- 
frigeration, ice manufacture and air conditioning. These 
compressors are designed to cover the entire range of 
requirements—from the extremely low temperatures 
demanded in oil refinery work, through the ordinary re- 
frigeration services, to the special needs of air condi- 
tioning. 





Booklet on Air Conditioning 
Campbell Metal Window Corporation, Division of 
American Radiator & Standard Sanitary Corporation, 
New York City, has published a neat booklet on air con- 
ditioning under the title of “Air—The Most Vital Ne- 
cessity in Your Life,” containing much general informa- 
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tion. about air. The company’s air conditioner is also 
described and illustrated in detail, and some of the fea- 
tures stressed are that it will supply: 1, cool air when 
you need it; 2, dry air when needed; 3, fresh air when 
needed; 4, warm air when needed; 5, moist air when 
needed ; 6, clean air when needed, and, 7, quiet air. 





Circular About Controlled Forced Draft 

Miles Furnace Fan Division of the Henry Furnace & 
foundry Co. of Cleveland, Ohio, is distributing a cir- 
cular describing and illustrating its forced draft and con- 
trol. This device is a forced draft unit, made in several 
sizes to deliver air volumes as required and capable of 
overcoming various amounts of resistance. The circular 
states that the air and pressure control unit effects an 
instant and minute control of the air volume and static 
pressure in response to the pre-determined steam pres- 
sure or water temperature. 


Folder Announces New Automatic Pressure 
Control 

A. W. Cash Valve Manufacturing Corporation of 
Decatur, Ill., is distributing a folder announcing its new 
automatic pressure control for hot water heating sys- 
tems, which may be installed with new systems or on old 
ones. This unit eliminates the expansion tank or it 
works in harmony with one; it raises the pressure in 
the system, thus raising the boiling point, and speeds up 
circulation. This folder also stresses the point that old 
and new gravity hot water heating systems may be made 
fully automatic by the use of this concern’s pressure 
control, metaphram damper regulator and temperature- 
pressure gauge. 








Fulton Sylphon Co. Issues Two Bulletins 

Fulton Sylphon Co. of Knoxville, Tenn., has issued 
two well illustrated bulletins, 8'4x11 in. in size, featur- 
ing its unit heat regulators and its temperature regula- 
tors. The unit heat regulator gradually opens or closes 
its valve to modulate the steam supply to one or a gang 
of unit heaters. Under normal conditions, the valve 
assumes a fixed position but is always alert to heating 
demands caused by changes in temperature at the point 
of the location of the thermostat. This regulator con- 
sists of two major parts, a steam valve and an adjustable 
thermostat. The temperature regulator, described in the 
other bulletin, is principally a remote control instrument 
for controlling the flow of steam at a point distant from 
the thermostat or switch location. It ts an electrically 
“on and off” type regulator. 


Bibliography of Information on Air Conditioning 

The Plumbing and Heating Products Unit of the 
United States Department of Commerce, Washington, 
D. C., has compiled a “Bibliography of Information on 
Air Conditioning,” which has been mimeographed and 
is available in pamphlet form. It consists of 30 pages, 
8x101% in. in size, and contains a list of trade associa- 
tions, institutes and societies interested in air condition- 
ing, a list of titles of recent magazine articles on air 
conditioning, foreign magazine references, and govern- 
ment reports on air conditioning, cold storage and re- 
frigeration. The last section of the pamphlet is devoted 
to a list of addresses, iooks, pamphlets, and releases 
on air conditioning. 
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There's big money for you in Century if you want to make big money, write 
Automatic Oil Burners. Quantity sales today for complete details of Century's 
without sacrifice of discounts plus mini- 
mum time and expense for installation 


and service. That's the secret of Century's 
successful dealer plan. 


Extreme simplicity, volume produc- 
tion, and low factory overhead, permit 
the manufacture of the highest type and 
quality burners priced in keeping with 
the mass market income. 





Then, Century's exclusive Fac- 
tory Test insures that once a burner 
is insialled, it seldom requires 
extra attention. Service costs are 
decidedly less. You keep your 
profits on every sale. 


CENTUR 


~ 


money-making dealer franchise. 
Special offer open right now! 
CENTURY ENGINEERING 
CORPORATION, Dept. D-11 
CEDAR RAPIDS, IOWA. 





OIL BURNER 
Al. al ny 4 











105 Heat Regulator Motor 


SELL DEPENDABLE 
REGULATORS — 
AVOID SERVICE CALLS 


The Model 100 Set, ready for installation, con 
siste of the Model 105 Heat Regulator Motor, SO-T 
Room Thermostat, Transformer, [Thermostat cable 
and all necessary chains, pulleys, etc. 


COMPLETE DETAILS ON REQUEST °! 


AA late tAliC 


121 NORTH BROADWAY, MILWAUKEE 

























| 





© 6 FP ewer ee ee oe . 










































































Ww 








GET ACQUAINTED WITH 
COMBUSTIONEER 


ORE than 7,000 
individuals and 
firms know from 

actual experience the 
advantages — the econ- 
omy — the satisfaction 
of COMBUSTIONEER 
Automatic Heat. 
Ourdealers know 
COMBUSTIONEER as 
one of the most profit- 
abie lines they have 
ever sold. 

Users and dealers both agree that COM- 
BUSTIONEER design and construction reduce 
service calls to the minimum. 

The COMBUSTIONEER Line is complete. It Rom w hesenics 
is available for homes, apartments, hotels and int 
90°, of the factories. 

Responsible firms or individuals are invited to 
write for details of our liberal, exclusive sales 





Coal alm. ys has 
hecn the pee- 
ferred fuel. With 
COMBUSTION- 


automatic 
fuel as well. 
Constant han- 
dling of coal and 
ash ts climinated. 


franchise. Some very desirable territory is | 
. . Coal is automat. 
still available. ag . 
; : : ically fed nto 
Write today if you are interested in a sales the furnace or 
franchise that offers not only immediate re- boileras re- 


quired. Uniform 


turns, but also the opportunity of building up 
a permanent, profitable business of your own. 


COMBUSTIONEER, INC. 
SPRINGFIELD, OHIO 


the automatic coal burner 


tempe rature or 
steam pres cure 
is ma ntained au- 
tomatically under 


all conditions. 























The Fairfield Oil Burner 


NRA Member 


One Model. Featuring 
quality and flexible ca- 
pacity up to 3000’ steam 
radiation. 
Lowest 
price. Sold 
direct to dealer—No con- 
tract required. 







Est. 
1918 





Greenwich, Conn. 
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AUTOMATIC GAS-STEAM 
RADIATORS 














Modern heating 
equipment, meet- 
ing present day 
demands, ap- 
proved by the American Gas 
Association Testing Laboratories. 
Can be used as part of the regu- 
lar plant in heating season, or 
as a separate heating unit in un- 
seasonal weather. Its biggest 
selling features are economy of 
vperation and ease of installation. 
Write for information. 








Autematic Gas-Steam Radiater Ce. 
Brushten and Themas Sts., Pittsburgh 
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General Electric Co. Reports Steady Increase 
in Business 


The General Electric Company of Schenectady, N. Y.., 
has added 7,600 employes to its payrolls since March 1, 
and the total annual payroll rate is today $17,000,000 
greater than it was on that date, Gerard Swope, presi- 
dent, made known October 24 in a statement to the 
company’s 187,000 stockholders mailed with regular 
dividend checks. New business booked the first nine 
months of the year has shown a steady rise, and for 
the first time since 1929 orders have exceeded those for 
a like period of the previous year. Another significant 
fact, Mr. Swope points out, is that this year, for the 
first time in three years, orders for the third quarter 
totaled more than the sales billed in the same period. 

In referring to the NRA President Swope declares 
that General Electric Co. has conformed not only to the 
letter but to the spirit of the act and began operating 
under the Electrical Manufacturers Code, as to hours 
of employment and wages, a week before the code went 
into effect on August 15. 





Many Agents Appointed by the Stevens-Root Co. 


The Stevens-Root Co., manufacturer of hot water 
heating systems at 51 East Grand avenue, Chicago, Ills., 
has recently appointed the following concerns as its 
sales agentsg 

Ace Combustion Engineering Co., Shreveport, La. 


Edwin C. Anderson, 507 Mack building, Denver, 


Colo. 

W. M. Bailey, 415 Second street, N. E., Charlottes- 
ville, Va. 

Wm. P. Bausmith, 123 East Sixth street, Cincin- 
nati, O. 


Cleveland Pump & Supply Co., Rockefeller Building, 
Cleveland, O. 

S. D. Cochran, Smith Tower Annex, Seattle, Wash. 

R. R. Cooper, 122 Jay street, Schenectady, N. Y. 

Craighead Company, 306 Ninth street, North, St. 
Petersburg, Fla. 

Foster Sales & Equipment Co., 1929 East Mulberry 
street, Evansville, Ind. 

General Heating Specialty Co., Reliance bldg., 10th 
and McGee streets, Kansas City, Mo. 

Guy Hamilton, P. O. Box 123, Nashville, Tenn. 

Haynes Selling Co., 1518 Fairmount avenue, Phila- 
delphia, Pa. 

Healy-Ruff Co., 765 Hampden avenue, St. Paul, Minn. 

Heating Apparatus Co., Inc., 1202 Fulton street, 
Brooklyn, N. Y. 

George W. Herlin, 401 North Santa Fe street, E! 
Paso, Tex. 

W. R. Lewis & Co., Construction bldg., Dallas, Tex. 

D. E. McCulley Co., 1820 St. Mary’s avenue, Omaha, 
Neb. 

Charles W. Miller, 338 South Second street, Mil- 
waukee, Wis. 

J. O. Newton & Son, 323 South Franklin street, 
Chicago, III. 

Power Plant Specialty Co., 9th Floor, New Center 
building, Detroit, Mich. 

A. J. Purcell, 631 New Britain avenue, Hartford, 
Conn. 
C. W. Sisson, 65 Franklin street, Boston, Mass. 
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WEANS EXTRA SALES 








HOFFMAN 


DOUBLE-SHELL 
CONSTRUCTION 


COSTS YOU NO MORE 


vw. Let your own eyes witness the amazing difference 

wvcoamer Made by the patented Hoffman Double Shell. 
With a new scientific testing apparatus, dramatic proof 
is given that a Hoffman Airport Valve will not spit 
under any condition. 

Send the coupon today, and in your own office, we will 
make the test that is everywhere convincing buyers ‘from 
Misscuri.”’ 

The Hoffman Airport (No. 70) is the only valve in 
its price range that has this patented construction— 
offering full protection against water damage and full 
assurance of rapid, silent and complete venting under 
most adverse conditions. So—isn’t it just plain good 
judgment to get the best when it costs no more? 

All Hoffman Valves have the Double Shell, plus the 
famous Double Air Locks on vacuum models. And, for 
every venting need, there is a Hoffman Valve. When you 
specify and install them, you can leave the job with an 
easy mind. For Hoffman Valves never /et you down. 


VENTING NEED 
























SEND COUPON TODAY 


HOFFMAN SPECIALTY CO.., Inc. 
Dept. RX-92 Waterbury, Conn. 


Please send me literature on the Hoffman I ine of Vent 


ing Valves (. Show me the Hoffman ‘'Spitless” Test 
Name 

Address 

0 State 
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LOW WATER 
CUT-OFFS 


for boilers of an 
No. 48 size. Max Seg 


pressure, 275 lbs 
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Use the water level controls 
that have blazed the trail! 


a, new features are developed in a piece of 


equipment, competitive manufacturers at first 
ignore the new features entirely. Later—when the 
features begin to assert their merit —competition 
goes to great length to disprove that merit, but— 


When competition begins to adopt these features, 
the proof of leadership is conclusive and final! 


This has been the story of McDonnell leadership 
in the development of boiler water level controls. 
The cool feed-valve feature was introduced in 
June 1929, and its merit has been proved in thou- 
sands of installations. Other basic features that 
have blazed the trail of water level control equip- 
ment are the double sylphon construction, and 
that latest feature, the adjustable goose-neck which 
cuts installation time from hours to minutes for 
small-boiler installations. 


Never forget, however, that these features are 
simply the outward evidence of refinement in every 
detail — refinement that cannot be any more easily 
imitated than the experience which produced it. 


Today’s McDonnell line is absolutely complete. 
There are two excellent low-water cut-offs illus- 
trated at the left—the No. 48 for jobs where a high 
uality cut-off at a low price is desired, and the 
io. 38 for small boilers where the dealer prefers 
the quick hook-up feature made possible by the 
adjustable goose-neck. 
There are also three combined feeders and cut-offs (illus- 
trated at the right) which make the water level as auto- 
matic as the firing for every oil-fired heating plant—the 
No. 37-35 for boilers under 2500 feet capacity; the No. 
30-S-31 for boilers from 2500 to 5000 feet; and the 
30-L-31 for boilers above 5000 feet. 
Now is the time to equip yourself to cash in on the proved 
line of boiler water level controls this fall. 


McDONNELL & MILLER, 1306 Wrigley Bldg., Chicago, Ill. 


Write today for this July 1 Con- 
densed Catalog & Price Manual. 


It contains flow charts, wiring diagrams and 
other useful data in handy, practical form. 
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Max. steam pressure, 15 lbs 
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SupPLY News 


Month's Developments among Manufacturers, 
Wholesalers and Salesmen in All Sections 








E. S. A. Fall Meeting Is Postponed 


Because definite developments on the wholesalers code 
might not be known earlier, the Eastern Supply Association 
has postponed its fall meeting until November 15 and 16. 
The previous dates, as announced in our last issue, were 
October 25 and 26. The meeting will be held at the Hotel 
Astor, New York. 

It has been decided to have a two-day meeting this year 
because of the importance of the N. R. A. codes on the future 
business life of the industry, and also on account of the 
necessity for conferring on all important matters in this 
phase of business recovery. It is the purpose of this meeting 
to consider the latest developments affecting the supply busi- 
ness in the immediate future. 

The morning session on November 15 will be open to all 
members, and the afternoon meeting will be for wholesalers 
only. 

All members will attend the morning session November 16. 
An unusually large gathering is anticipated. 





Buys Controlling Interest in American Tube 
Works 


Walter E. O’Hara of Somerville, Mass., and associates have 
purchased the controlling interest in American Tube Works 
in that city, one of the largest plants manufacturing copper 
pipes and tubes in the country. Mr. O'Hara has been named 
president of the company, and Jerome A. Newman of New 
York City has been made chairman of the board of directors 
and head of the sales department. Other directors are 
Joseph Lindsey, Brookline; Mrs. Arria Cotton Morrison, Bos- 
ton, and Joseph A. Lincoln, South Dartmouth, Mass. The 
new general manager of the plant is James B. MacRobert, 
Boston. 

The American Tube Works was founded in 1851 by Joseph 
H. Cotton, a pioneer in the making of seamless brass pipes 
and tubes in America. The ownership of the corporation has 
been in the Cotton family since its foundation, and Mrs. 
Arria Cotton Morrison will continue as a director with the 
new concern to represent the Cotton family. The corpora- 
tion is organized under Massachusetts laws and is capital- 
ized with $865,000 in preferred stock and $300,000 in common 
stock. “Tt employs 800 men and:-has branch offices in Boston, 
New York, Philadelphia and Chicago. 


Mehr Supply Co., Inc., Starts in Business 
The Mehr Supply Co., Inc., has just started in business at 
435 West Forty-second street, New York City. The new 
company will deal in plumbing, heating and engineers’ sup- 
plies. Its president is James Mehr, formerly treasurer of 
Charles Darmstadt, Inc., of New York City. 


Midstate Supply Co., Inc., Now in Business 

Midstate Supply Co., Inc., which was recently organized, 
has started in business at Erie boulevard, east corner of 
North McBride street, Syracuse, N. Y., dealing in plumbing 
and heating supplies, and engineers and mill supplies. The 
officers of the new company are John Chapman, J. J. Me- 
Cormick, Otto Feyerabend and W. E. Woodward, who were 
all formerly connected with Pierce, Butler & Pierce Manu- 
facturing Corporation of Syracuse for a period of from 12 to 


Or 


25 years. 


West End Supply Co. Starts in Business 
The West End Supply Company has started in business 
at 14120 Lorain avenue, Cleveland, Ohio, to deal in plumbing, 
heating and factory supplies. The new company has a com- 
modious warehouse with railroad siding. W. M. Blaumann 
and J. J. Mothlys, both formerly connected with the Eljer 
Ohio Company of Cleveland, are in charge of the business. 


Mueller Co. Will Open Plant in Los Angeles, 
Calif. 


A new $250,000 plant for Mueller Company, located in the 
Hostetter industrial district of Los Angeles, Calif., will start 
production on December 1. The plant, which will manufac- 
ture plumbing, water and gas valves, has been erected to 
serve the Pacific Southwest, Hawaiian and Oriental trade. 

Mueller Company maintains sales branches in several lead- 
ing American cities, but facfories are located only at Deca- 
tur, Ill., in Ontario, Canada, and now in Los Angeles. The 
site purchased by the company is regarded as of sufficient 
area to permit the eventual doubling of the plant’s size. 


Copper and Brass Research Association Holds 
Thirteenth Annual Meeting 

The Copper & Brass Research Association held its thir 
teenth annual meeting at the Bankers Club in New York 
City, October 19. The election of officers was the out- 
standing feature of the meeting. Frederick Laist, vice 
president of the Anaconda Copper Mining Co., was elected 
president to succeed the late R. L. Agassiz, who served as 
president of the association from the time of its formation 
in 1921 until his death last summer. The following were 
elected vice presidents: F. S. Chase, president of the Chase 
Brass & Copper Co.; C. D. 
Copper & Brass Incorporated; H. Donn Keresey, president 
of the Anaconda Wire & Cable Co., and Louis 8S. Cates, 
president of Phelps Dodge Corporation. CC. T. Ulrich, 
treasurer of the Kennecott Copper Corporation, was re- 
elected treasurer. 


Dallas, president of Revere 



























J. R. O’Brien, Inc., Starts in Business 

J. R. O’Brien, Inc., has just opened offices and warehouse 
at 2509-2511 Forty-second road, Long Island City, N. Y., to 
represent the Grand Haven Brass Foundry of Grand Haven, 
Mich., the Public Service Brass Corporation of Los Angeles, 
Calif., and the Price-Pfister Brass Manufacturing Company. 
also of Los Angeles, Calif. The company’s sales organiza- 
tion, which has just been formed, will cover the states of 
New York, New Jersey, Pennsylvania, the New England 
states, and Washington, D. C., as well as southern territory. 

The new company has also been appointed exclusive sales 
representatives in the Long Island territory for the Cleaver- 
Brooks Co. of Milwaukee, Wis. It has also been appointed 
by the Keystone Pottery Co. of Trenton, N. J., to call on 
architects and engineers only, in the states of New York 
and New Jersey. 

J. R. O’Brien, the president of the company, has been 
connected with the plumbing and heating industry for 20 
years. Before coming to the East six years ago, he was sales 
manager of the Thomas Haverty Co. of Los Angeles, with 
which concern he was connected for twelve years. 





American Standards Association Takes Over 


Some Work of Bureau of Standards 

The American Standards Association has been asked to 
take over simplification and industrial standardization activi- 
ties of the Bureau of Standards in Washington, in accord- 
ance with decision of Secretary of Commerce Roper. The 
purpose of the Secretary’s decision is to concentrate the 
responsibility in a single organization representative of in- 
dustry, the public, and the government. The consolidation 
of functions in the hands of a single organization is especi- 
ally important since it comes at a time when the national 
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economy demands a sharp acceleration in standard-making 
to keep pace with the need for industrial agreements under 
the National Recovery Act. 

The American Standards Association has its headquarters 
at 29 West Thirty-Ninth street, New York City, and its presi- 
dent is Howard Coonley, president of Walworth Company, 
Boston, Mass. 

In announcing the above change, President Coonley says: 
“We feel that this transfer will have far-reaching conse- 
quences for every branch of American industry concerned 
with standardization. The possibilities for joint action will 
be greatly broadened if industrial and other groups can ‘o- 
operate in the establishment of a comprehensive system of 
fundamental technical standards; and we are happy to offer 
to all of these groups the machinery of the American Stand- 
ards Association and the Bureau of Standards—now welded 
into a single unit.” 






















Will Manufacture Heating Specialties 
Thermatic Appliances, Inc., of 9050 Alpine avenue, Detroit, 
Mich., has been incorporated with a capita) of $20,000, to 
manufacture heating specialties. 

















Capitol Pipe & Nipple Mfg. Co. Is Incorporated 

The Capitol Pipe & Nipple Mfg. Co. has been incorporated 
with a capital of $5,000 to take over the Capitol Pipe & 
Nipple Works, Inc., at 2762 West Jefferson avenue, Detroit, 
Mich. 


Cork Insulation Co. Moves to Larger Quarters 

Cork Insulation Co., Inc., has moved its executive offices 
to larger quarters in the Commerce Building, 155 East 44th 
street, New York City. 



























he truth about 
PUMP LEATHERS 


Temporizing with the facts about pump leathers invites pump 
troubles. Cheap pump leathers are always a temptation to the pur- 
chaser, That’s the “Fly in the Ointment.” Their appearance is invit- 
ing but frequently their service is disappointing. Short-lived—costly 
replacements follow all too soon. A few cents saved at the start grow 
into dollars spent at the end. 

The surest way to guard against dissatisfaction among your pump 
customers is to sell them Myers Quality Pump Leathers. Made in all 
standard sizes of selected tanned stock, scientifically treated, formed 
and sized by special process, and packed in attractive tube cartons for 
shelf display, little wonder so many good dealers now stock and sell 
them exclusively. 

When our representative calls, ask him about them, or write us 
direct for new Catalog and prices. 


THE F.E.MYERS & BRO. 
COMPANY 


ASHLAND, OHIO. . 
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New England Wholesalers En- 
dorse Plumbing Contractor 
as Retailer 


The Plumbing and Heating Wholesalers of New England, 
Inc., held their fifth convention at the Equinox House, Man- 
chester, Vermont, October 7, 8 and 9, with the largest and 
most enthusiastic attendance which this organization 
has had. 

The outstanding feature of the convention was the unani- 
mous adoption of an amendment to the by-laws stressing the 
point that plumbing fixtures are to be sold through the 
plumbing contractor as the retail outlet. 

The business meeting was held on October 9, and the two 
previous days were given over to the enjoyment of golf and 
exploring the beautiful scenery in that part of the state. 

President M. W. Dennison opened the convention with an 
address of welcome, in which he emphasized the efforts of 
the code committee to protect the interests of the plumbing 
and heating contractor, whose assistance and support is 
vitally necessary in the distribution of plumbing and heat- 
ing material. 

Jay R. Benton, former attorney-general of Massachusetts, 
addressed the convention on “Some of the Legal Aspects of 
the National Industrial Recovery Act.” 

Joseph J. Crotty, vice president of the Central Foundry 
Company, delivered an address on “Squalor or Sanitation,” 
in which he made a plea for the elimination of slum areas 
in our large cities and for increased construction of new 
dwellings with proper lighting facilities, heat, ventilation, 
and sanitary plumbing. Mr. Crotty also advocated the re-in- 
spection of old plumbing in order to maintain it in a sani- 
tary condition. 

J. E. Holmes, manager of sales for the Pipe Division of 
the Republic Steel Corporation, addressed the members on 
“The Wholesaler’s Position Under the Steel Code.” His 
address covered many items ‘of interest and was most 
instructive. 

Russell Bontecou, vice president of the Grinnell Company, 
Inc., addressed the members concerning the new conditions 
arising from the filing of the Valve and Fittings Code. 

In the afternoon Irving T. Bennett, manager of the mer- 
chandise promotion, department of the Rome Division of 
Revere Copper and Brass, Inc., delivered an interesting talk 
on “Brass Pipe—Opportunitie: for Sales and Profits for 
Wholesaler and Contractor.” 

R. C. Sullivan reported for the Code Committee and told 
of the efforts made for the protection of the interests of the 
members and their customers, and of the difficulties encoun: 
tered in having a code which is to cover all the various 
problems in all parts of the country. 

W. H. Shurtleff reported for the board of directors and 
announced that Palmer Plumbing Supply Co. of Rochester, 
N. H., has been admitted to membership under the classi 
fication of Wholesale Dealer in Plumbing Supplies, Heating 
Supplies, Pipe, Fittings and Valves. 

The Webster & Putnam Plumbing Supply Co. was re-in- 
stated as member. 


CHANGE ELIGIBILITY RULE 


The report of the board of directors concerning the amend- 
ment of the by-laws, covering the eligibility for membership, 
which was unanimously approved by the convention, follows: 

Applicants for membership in the classification of Plumb- 
ing Supplies shall be required to subscribe to the following 
principles: 

1. That public health and sanitation are best safeguarded. 
that the public interest is best served and that conditions of 
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FULL-FLOW wrought copper 
fittings and copper pipe 





© 1933—American Radiator Company 
Patent Number 1850049—Others Pending 

















R perfect joints in sweated 
connections, use both Arco 
Full-Flow Wrought Copper Fit- 
tings and Arco Copper Pipe. 
Patented wrought metal process 
assures uniform wall thickness, 
perfect fit and contour. Special 
precision process makes all fit- 
tings identical. Leading jobbers 
everywhere distribute Arco 
*Precision-Made” Copper Fit- 
tings and Arco“Precision-Made” 
Copper Pipe. Ask them for prices 


and literature, or write direct. 






AMERICAN RADIATOR COMPANY 
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More Business 
for You 
















































WHEN 
You Sell 
Better Plumbin 


Copper plumbing has already established its 
superiority in the public mind, and now NIBCO 
leads in a further extension of its use. Copper 
waste and vent lines afford all the advantages 
found in other copper plumbing—reduced load, 
freedom from corrosion, and the like—and in 
addition have special benefits in drainage ser- 
vice, such as heat conductivity. 

NIBCO drainage fittings meet the most exact- 
ing requirements. Lead in your community with 
this newest and most advanced plumbing service. 
It means prestige for you—and that means busi- 
ness, cash for the register, right now. Ask your 
jobber or ask us for further information. 












NORTHERN INDIANA BRA@ QU 


ELKHART, INDIANA 
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fair and equitable competition will more easily be main. 
tained, if plumbing fixtures are sold through the plumbing 
contractor, as the retail outlet. 

2. That the plumbing contractor, as the proper retail out 
let for plumbing fixtures, is entitled to a reasonable margin 
of profit to cover his costs and provide a return on his 
investment, and that any sales policy, by those who buy at 
wholesale, which would prevent the plumbing contractor 
from securing his legitimate profit, is an unfair method of 
competition. 

3. That the use of their purchasing power, by those who 
buy at wholesale, in direct competition with the plumbing 
contractor, by effecting sales to consumers at wholesale 
prices, is unfair. 

4. That the quoting or publishing of prices, by those whu 
buy as wholesalers, at less than the plumbers’ cost, plus a 
reasonable margin to safeguard the plumbing contractor, as 
the retailer of plumbing fixtures, is unfair. 

5. That wherever the necessity appears for completing a 
sale of plumbing fixtures, for any reason whatsoever, the 
prices quoted shall be made as described above and such 
margin of profit reserved for the plumbing contractor shall 
be paid to the plumbing contractor actually making the 
installation. 

6. That selling at retail prices to the consumer, who has 
been encouraged by advertising, or otherwise, to believe that 
such prices are wholesale prices, is misrepresentation and 
is an unfair method of competition. 

7. That fair and ethical competition requires that whole- 
salers shall make their sales policy public, by declaring to 
the office of the secretary whether they shall sell at whole- 
sale only, or at wholesale and retail, that this information 
may be made available by the secretary to any interested 
party, and that it is unfair competition for a member, re- 
corded as selling at wholesale only, to sell at retail, without 
having first notified the secretary of the change in his status. 

8. That the only exceptions to the above are federal, 
state, county or municipal governments, and persons, firms 
or corporations who employ master plumbers, permanently, 
on a full time basis. 





William Alvin Brecht, Jr., Called by Death 

William Alvin Brecht, Jr., son of W. A. Brecht, president 
of the Hajoca Corporation, Philadelphia, Pa., died on Satur- 
day, October 7, in his 27th year, and was buried on Tuesday, 
October 10, at White Marsh Memorial Park, the funeral 
being attended by many representatives of manufacturers 
#nd wholesalers in the plumbing and heating industry in 
the eastern part of the country. Mr. Brecht, Jr., graduated 
from Pennsylvania State College in 1929 and entered the 
service of the Hajoca Corporation that year. He continued 
with this concern until incapacitated by illness. 





C. S. Mersick & Co. Hold Successful Outing! 

C. S. Mersick & Co. of New Haven, Conn., held their an- 
ual outing at Guilford, Conn., September 9. Over sixty 
attended and took part in the athletic events and enjoyed 
an excellent dinner. Vic Ericsson and Ken Provost were 
the committee in charge and they did a splendid job. 

The winners of the quoit-pitching contest were Ray Lyon 
of C. F. Church Mfg. Co. and W. T. Pease of Whitehead 
Metal Products Co. The winners of the 100-yard dash were 
A. Sanford of C. S. Mersick & Co., and C. Chartrand of 
Henry Weyand Co. The winners of the three-legged race 
were Henry Weber and A. Sanford. The winner of the 
broad jump was Capt. Jack Purcell of the New Haven Fire 
Dept. Jos. Woods of Speakman Co. was the winner of the 
golf pitching contest. The winner of the fat man’s race was 
Wm. Miller, and the table prize was won by Harry Rowe 
of Bridgeport Brass Co. of Bridgeport. 





















C.s.A. Meeting 


Central Wholesalers V ote 
Approval of Organizing 
a National Federation 


N informative and helpful discussion of code devel- 
A opments affecting the plumbing! and heating in- 
dustry, of the progress in securing such codes and of 
the responsibilities of wholesalers in adapting themselves 
to such codes, made the two-day session of the Central 
Supply Association of definite benefit to its members. 
The meeting was the 39th annual one and was held 
on Oct. 25 and 26 at Chicago. 

President Harry Nelson, who presided; W. J. Spil- 
lane, chairman of the joint national committee of whole- 
salers; Walter J. Kohler, head of the manufacturers’ 
code committee; J. J. Kennedy, chairman of the tubular 
division of the iron and steel code; A. J. Jupp, chair- 
man of the valve and fitting industry code committee, 
and William A. Brecht, acting chairman of the soil pipe 
manufacturers’ code committee, all contributed to the 
code discussion. (The case for the manufacturers and 
wholesalers and the soil pipe report are given in full 
earlier in this issue. ) 


WILL FORM NATIONAL ASSOCIATION 


The Central Supply Association voted to empower its 
code representatives, Mr. Spillane, Mr. Nelson and John 
C. McEwen, to work with similar committees to form 
the National Federation of Supply Wholesalers. This 
will be an association of associations giving wholesalers 
a national representative body. 

Following an address by Martin Weil, the associa- 
tion voted $500 for the support of the Plumbing and 
Heating Industries Bureau which will raise its $14,000 
budget for 1934 by association contributions rather than 
by support of individual companies. 

W.E. Price, president of the Knapp Supply Co., Mun- 
cie, Ind., was elected president of the Association for 
the coming year. John C. McEwen, general manager 
of the N. O. Nelson Mfg. Co., St. Louis, was elected 
first vice president; H. C. Yelton, president of the In- 
land Supply Co., Chicago, was elected second vice presi- 
dent. Mr, Price in his acceptance spzech pledged him- 
self to the principles of the long established method of 
distribution ; namely, manufacturer to wholesaler to con- 
tractor to consumer. 


Walter J. Kohler, president of the Kohler Co., was 
elected to represent the C. S. A. as national councillor 
to the Chamber of Commerce of the United States, and 
Martin Weil, vice president of the Weil-McLain Co., 
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W. E. Price, 


Newly elected president of Central 
Supply Association 


Chicago, was elected to represent the C. S. A. on the 
board of directors of the Plumbing and Heating [ndus- 
tries Bureau. 

An advisory board of three past presidents and two 
other members was created to advise with the officers re- 
garding the operation of the association. George Hoff- 
man, Crane Co., Chicago; F. S. Kaulbach, Standard 
Sanitary Mfg. Co., Pittsburgh, and Messrs. Nelson, 
Spillane and Talbott, will constitute this committee. 


ELECT 20 NEW MEMBERS 


The following twenty members were admitted to 
membership during the year: Bayley Heating Suppl) 
Co., Milwaukee, Wis.; Biggs-Kurtz Hardware Co.. 
Grand Junction, Colo.; Brammall Supply Co., Benton 
Harbor, Mich.; Bruce-Rogers Co., Fort Smith, Ark. ; 
H. D. Bullock Co., Toledo, Ohio; Central Plumbing 
Supply Co., Hannibal, Mo.; Clay & Bailey Mig. Co., 
Kansas City, Mo.; Cleveland Heater Co., Cleveland, 
Ohio; Ewinger Supply Co., Burlington, lowa; Fisher 
Supply Co., Marshalltown, lowa; Hajoca Corporation, 
Philadelphia, Pa.; Hughes Supply Co., Mansfield, Ohio ; 
Jacksonville Farm Supply Co., Jacksonville, Ill. ; Lansing 
Supply Co., Lansing, Mich.; May Co., Galesburg, IIL. ; 
Plumbers & Factory Supplies, [nc., Columbus, Ohio; 
ueen City Supply Co., Cincinnati, Ohio; Snyder-Bent 
ley Co, Youngstown, Ohio; Sturgis Supply Co., Sturgis, 
Mich.; Van Denberg Supply Co., Rockford, Il. 

The following resignations were accepted: Beckman 
srothers, Des Moines, lowa; Clowe & Cowan, Inc. 
Amarillo, Tex.; Dunlay-Armand Co., Houston, Tex. ; 
Fisher Supply Co., Marshalltown, lowa; Kretschmer- 
Tredway Co., Dubuque, lowa; L. H. Kurtz Co., Des 
Moines, lowa; Leighton Supply Co., Ft. Dodge, Lowa: 
Manners-Motz Co., St. Paul, Minn.; Western Suoply 
Co., Linco!n, Nebr.; Wigman Company, Sioux City, 
lowa. 
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Mr. Jobber 





Here is the last word 
in Steam Supplies 








Hot Water Valve 
No. 142 


nond 


Compression Gauge Cock 
Without Stuffing Box 
No. 350 


-—-§ 


Compression Gauge Cock | 
With Stuffing Box | 
No. 355 


A. S.M.E. Std. Pop Valve | 
No. 270 


Steam Valve 
No. 41 


ae eter 











Water Gauge 
No. 335 





Mass. Std. Fuse Plug 
No. 370 


Order your steam supplies where you | 
can be sure of not only a complete line 
but quality that has made Capitol the 
leading factor in this field. | 


Write for Our Catalog Showing Full 
Line of Plumbing and Heating 
Materials. 





Bohn Aluminum & Brass Corporation 
CAPITOL BRASS DIVISION 
ett deal 
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Delaware Valley Trade Golfers Close Season 


Delaware Valley Trade Golf Association held its second 
and last tournament of the season recently at the Concord 
Country Club, Concordville, Pa., with an exceptionally large 
attendance. This meet -was arranged through the courtesy 
of the Speakman Company of Wilmington, Del., with Willard 
A. Speakman, Harry E. Speakman, A. V. Gemmill, James 
Fraser and Fletcher Wright as hosts. 

The weather was perfect, the course sporty, and the hosts 
excellent, making it a most enjoyable event in every respect. 

A nine-hole game was played in the morning, and an 
eighteen-hole in the afternoon. 

The prize winners in the morning were: First, Robert 
Burns, net 37; second, Chick Snodgrass, net 38; third, A. A. 
Tomlinson. , 

The prize-winners in the afternoon round numbered 15, 
and three guest prizes were awarded. In numerical order 
the winners were: 1, A. V. Gemmill; 2, W. A. McPhail: 
3, H. J. Carr; 4, Charles V. Haynes; 5, C. W. Wanger:; 
6, Robert Savill; 7, L. E. Adams; 8, H. J. Kleinman; 9, John 
Radice; 10, R. F. Kleinman; 11, J. F. Wright; 12, E. L. 
MacWhorter: 13, Philip Faherty; 14, James Fraser; 15, 
George Lang. 

The winners of the guest prizes were: 
2, Ellis McPhail; 3, Bruce Campbell. 

An excellent dinner was served after the game, and it was 
thoroughly enjoyed. Charles P. Hackett, president of the 
association, acted as toastmaster, and all the guests and 
many others made brief addresses. Captain James Fraser 
and Fletcher Wright awarded the prizes after the dinner. 

The scorekeeper’s record follows: 


1, Robert L. Ottke; 


Morning Round 


Members Gross Net (7uests Gross Net 
C, P. Hackett..... 57 44 A. A. Scharnag!. 50 50 
C. V. Haynes..... 61 48 (reorge Duncan... 49 49 
W. A. McPhail.... 47 40 Ellis McPhail..... 47 47 
Cc. W. Wanger.... 54 46 Geo. T. Sauter.... 50 50 
Russell Knight.... 61 48 Jack Reber....... 69 69 
Robert Burns..... 52 37 W. G. Robelen.... 55 5D 
ie ae 56 47 Robert Burns..... 78 78 
John Radice...... 53 42 Bruce Campbell... 45 15 
Chick Snodgrass.. 46 38 P. Ba. Meeesott... 2c os 45 45 
A. V. Gemmill..... 47 42 Horace Quinley.....No ecard 
Frank Newton... 56 44 Ec. W. Fleetwood....No card 
A. A. Tomlinson... 53 42 W. J. Busser...... 58 58 
ee S .  aeee 58 47 Alfred Day....... 60 60 
Robert Saviil..... 60 49 

Afternoon Hound 

Members Gross Net (7uests Gross Net 
Jphn Radice...... 108 86 A. A. Scharnagl... 106 106 
> a ll eee 102 88 George Duncan... 112 112 
tussell Knight.... 118 92 W. G. Robelen.... 117 117 
C. P. Hackett..... 118 92 SQGK BOOST. ii es 132 132 
CC, V. Haynes...... 108 82 Robert Burns, Jr. 129 129 
es Gy BOERS ck os en 105 83 William Raub..... 111 111 
SS a 115 9] Robert Zahm..... 117 117 
Chick Snodgrass.. 105 89 Harry Craney..... 121 121 
H. J. Carr.. 99 81 Ellis McPhail. 89 89 





Harry Elliott, Peter Peterson, A. V. Gemm'll, Bruce Campbeil. 


Chas. V. Haynes, Herman J. Kleinman and Russell F. Kleinman 
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Archie M. Maddock, Willard A. Speakman, C. W. Wanger, 
Robert Savill and A. A. Tomlinson 


Members Gross Net (;uests Gross Net 
Ee. lL. McWhorter. 106 &8 Robert L. Ottke... 86 86 
Robert Burns..... 115 R5 Joseph Maston.... 107 107 
Philip Faherty.... 118 88 EF. J. Williams.... 108 108 
Wm. McPhail..... 90 76 a De ikciane Oe 98 
A. M. Maddock... 117 99 Bruce Campbell... 8&9 R9 
L. E. Adams...... 101 84 Peter Peterson.... 102 102 
A. V. Gemmill.... 84 ( Cc. WwW. maeiner..... B88 98 
J. W. Worthingion 110 92 AS ae ll ee 103 103 
James Fraser..... 108 88 Hugh Kenworthy. 97 97 
H. J. Kleinman... 103 85 Fred Thompson... $9 99 
Frank Newton....Withdrew (;eorge Sauter.... 90 90 
R. F. Kleinman... 100 g8 7, ae ES: ... 289 119 
George Lang...... 108 R88 Horace Quinby.... 124 124 
James Dwyer..... 112 92 ’mery Fleetwood. 10604 104 
C,. W. Wanger.... 99 83 ™. 6. BweBeer....<. .No ecard 

Alfred Day..........-NO card 
Frank Meyer...... 110 110 


Eastern Trade Golfers Meet at West Crange 


The Eastern Trade Golf Association held its monthly 
tcurnament at the Crestmont Golf Club, West Orange, N. J., 
October 5, with a good attendance, thirty-one members and 
four guests participating in the game. 

The prize-winners were: A. T. Miano, L. C. Klemmer, 
Harry P. Bartlett, John C. Kjerner, T. M. Kellogg, W. T. 
Rogers, S. C. Carrier, E. A. Kerbey, G. E. Olsen, W. H. 
Driscoll, D. W. Hughes and F. Glander. 

The prizes were donated by Eastern Trade Golf Associa- 
tion, Wm. H. Murphy, Wm. J. Cochran, H. W. Reis, W. L. 
Fleisher, John E. Weil, Thomas M. Kellogg, T. W. Powers, 
Heather-Mathews Co., Leo M. O'Neil and B. S. Bacon. 


‘*The Thirteen Club’’ Elects Officers 

“The Thirteen Club,” a recently formed organization whose 
members are affiliated with the plumbing and heating trade, 
held a meeting at Manchester, Vt., during the recent conven- 
tion of the Plumbing and Heating Wholesalers of New Eng 
land, and elected the following officers: President, William 
J. Moore; vice president, Frank Johnson; secretary, Arthur 
G. Archambault, and treasurer, J. M. Griffith. 

The following members from Bostcn, Bridgeport, Wor- 
cester, Providence, Manchester and New York were present: 
C. H. Prouty, Richard Lane, J. M. Griffith, Frank Johnson, 
Karnst Mullins, W. J. Moore, A. G. Archambault, Henry Noe, 
John Milliken, John Ross, E. O. Manseau, R. C. Lauger, W. 
Pinckham, Theodore Henry, Roland Pease, A. B. Kelley, 
J. Burne, and Duncan McAuliffe. 


Death of Nelson C. Spencer 
Nelson C. Spencer, president of the Spencer Air Condi- 
tioning Company cf Buffalo, N. Y., died at his home in that 
city October 25 in his 67th year. He was the founder of 
the company, which manufactures various types of machin- 
ery tor air conditioning. 
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@ Everything you look for in your source of Valve supply 
will be found in Jarecki service. Thé company is large, 
old-established and responsible. The Valves are well 
proportioned . . . sturdily made . . . tested far 
BEYOND their working pressure ratings. Back of them 
are the engineering, manufacturing and metallurgical 
resources of a company which was serving industry 
long before Abraham Lincoln occupied the President's 
chair. The line is complete. Let us tell you more 
about it. 


JARECKI MANUFACTURING COMPANY 
Erie, Pa. U.S.A. 
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Business Personals 


R. J. HAMILTON, president of the American Radiator Co., 
New York City, and vice president and trustee of the John 
B. Pierce Foundation, has been appointed industrial adviser 
at the hearing of the code for the Cast Iron Boiler and 
Cast Iron Industry, according to announcement just issued 
by the National Recovery Administration. 


C. H. Rose, assistant treasurer of the Youngstown Sheet 
« Tube Co., Youngstown, Ohio, has been elected by the board 
of directors to serve also as assistant secretary. 


JoHN H. Goss, vice president of the Scovill Manufacturing 
Company of Waterbury, Conn., has been appointed industrial 
adviser on the code for the fabricated metal products and 
metal finishing and coating industry. 


S. S. PrLucer, formerly with Jarecki Mfg. Co. of Erie, Pa., 
has been appointed district sales representative of the Semler 
Company of Jeannette, Pa., to cover eastern Pennsylvania, 
Maryland, Delaware, Virginia and Washington, D. C. 


Jack Curry, who has been representing the Woodward- 
Wanger Co. of Philadelphia, Pa., in Virginia, North Caro- 
lina and South Carolina, has been transferred to New York 
State and will cover Westchester county and part of Con- 
necticut for the same concern. 


FRED W. GATTER, sales manager for the McIlvaine Burner 
Corporation of Chicago, has established temporary headquar- 
ters in New York City and he will remain there the balance 
of the year. He has been holding a series of sales meeting; 
for dealers’ salesmen in Eastern territory. 


W. W. Warson, formerly engineer of the Comfort Cool- 
ing Bureau conducted by the Detrcit Ice Publicity Associa- 
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tion, has recently become associated with Tom Brown and 
Associates, manufacturers’ agents of air conditioning equip- 
ment at 487 West Alexandrine Avenue, Detroit, Mich. 


J. F. G. MI“Ler has been appointed vice president of the 
B. F. Sturtevant Co., Inc., of Hyde Park, Boston, Mass., with 
headquarters at Hyde Park, where part of his duties will 
consist in assisting the sales offices to any extent possible. 
Mr. Miller has been connected with the American Blower 
Corporation for the past 27 years, having served part of 
that time as engineering salesman in charge of offices at 
Detroit and St. Louis. In 1916 he went to Detroit as genera! 
sales manager and assistant treasurer, and within the year 
was made vice president, general manager, treasurer and 
director, which offices he has held since that time. He is 
thus exceptionally well prepared for his new duties. 


Hat R. MEEKS has been appointed sales manager of the 
Specialties Division of the Liberty Refrigeration Corpora- 
tion of Providence, R. I. Mr. Meeks was formerly sales 
manager of Holcomb & Hoke Mfg. Co. of Indianapolis, Ind., 
and later for the Mills Novelty Company of Chicago, III. 


FRANK N. Dutton, formerly with the National Plumbing 
Supply Company of St. Louis, Mo., is now acting as manu- 
facturers’ representative in St. Louis territory (eastern 
Missouri and southern Illinois) for the following concerns: 
United States Sanitary Mfg Co. of Pittsburgh, Pa.; Speakman 
Co. of Wilmington, Del.; Kennedy Valve Mfg. Co. of Elmira, 
N. Y., and Hedges-Walsh-Weidner Co. of Chattanooga, Tenn. 


FRANK MILLS has been appointed sales manager for the 
Heater Division of Motor Wheel Corporation of Lansing, 
Mich., and has assumed his new duties. Mr. Mills has been 
with the oil burner industry for more than 
For the past three years he has been 


connected 
eighteen years. 








Accurate, sharp threads 





one of the reasons why 


Kennedy Fittings 
assure satisfactory jobs 





HE threads in Kennedy Malleable 

Iron and Brass or Bronze Pipe Fit- 
tings are machined by precision equip- 
ment to limits of 0.010 in. Your machin- 
ists and fitters will find that Kennedy 
Fittings start easily on the pipe, make 
up tight joints quickly, and are perma- 
nently leakproof. 

When you use Kennedy Fittings you 
are protected against make-overs and 
trouble jobs at no premium, for all Ken- 
nedy Products are always sold at stand- 
ard market prices. Ask your local supply 
house for Kennedy Valves and Pipe Fit- 
tings, and standardize on them for your 
own protection. 


The Kennedy Valve Mfg. Co., Elmira, N. Y. 
Warehouses and Sales Offices in Principal Cities 








VALVES—-PIPE FITTINGS—FIRE HYDRANTS 
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with the Preferred Utilities Company of New York City, 
and previous to this connection he spent twelve years with 
Wayne Oil Burner Corpofation of Fort Wayne, Ind. 


CHESTER Bess, sales representative for the Pittsburgh 
Valve & Fittings Co. of Barberton, Ohio, has been appointed 
representative for the Grabler Manufacturing Company of 
Cleveland, Ohio, to cover New York State outside of New 
York City, and part of Pennsylvania. Mr. Bess entered upon 
his new duties November 1. He has covered this territory 
since 1920, first for the Republic Brass Co., then for the 
Grabler Republic, Inc., and the last four years for Pitts- 
burgh Valve & Fittings Co. 


JAMES LANIGAN, formerly with Pierce, Butler & Pierce 
Mfg. Corporation of Syracuse, N. Y., is now associated with 
the Geo. Wallace Co. of New York City. 


“DL. A. BERNERT has been appointed manager of the Warren 
Webster & Company’s branch at Birmingham, Ala. Mr. 
Bernert has been associated with Warren Webster & Co. 
for the past two years and before this was connected with 
Cc. P. Lighty, consulting engineer in Birmingham. The Bir- 
mingham branch is located in the Watts building. 


FRANK WIEDEMAN, formerly president of the Frank Wiede- 
man Company of Milwaukee, is now acting as manufacturers’ 
representative with headquarters at 6550 Hillcrest Drive, 
Wauwatosa, Wis. 


Tom KENbDREW, formerly for sixteen years with the Enter- 
prise Brass Works of Muskegon, Mich., has joined the sales 
force of the American Brass Novelty Company of Grand 
Haven, Mich., and will handle sales in the Central States. 


“JosEPH Hereert, formerly with the Herbert Boiler Com- 
pany of Chicago and later with the Central Foundry Com- 
pany of New York, has been appointed sales manager of the 
Stoker Division of Wm. Bros Boiler and Manufacturing 
Company of Minneapolis, Minn., with headquarters at 53 
West Jackson Boulevard, Chicago. 


GPORGE B. INGERSOLL, who retired recently as assistant gen- 
eral manager of the Beloit, Wis., works of Fairbanks, Morse 
& Co., after an association of 32 years, has been elected 
city manager of Beloit, Wis. He was born in that city 
in 1867 and was graduated from Beloit college in 1889. 


N. Y. P. & H. Golfers Hold Two-Day Outing 


The Plumbing and Heating Golf Association of New York 
held a two-day outing at the Buckwood Inn, Shawnee-on- 
Delaware, Pa., October 18 and 19, with a good attendance. 
The main feature of the outing was a golf tournament, at 
which eleven prizes were awarded. The prize winners were: 
Boyd Watson, Robert Bulman, T. A. Johnson, Mr. McGuire, 
A. D. Morris, Joseph Woods, F. C. Allen, B. H. Deacon, Jr., 
H. Garrity, B. Fassler, and J. W. McGarry. 

Both the golf and the evenings’ festivities were thoroughly 
enjoyed by members and guests. 


The scorekeeper’s record follows: 


Members Members 

us: SE cases 98 94 Lew Powers....... No Card 
7. A. Johnson..... 85 $2 B. Fassiler......... 91 No 
CORR: WO, < cccccue 94 92 Card 
sovd Watson...... 118 116 err re 91 9] 
(. H. Liebfried.... 95 92 Guests 

ae a ge oe 131 135 A. D.. BOC. « «os ES 108 
oe 4 ee és ba 8 2 105 101 W. D. Pinkham....108 100 
Carl Hinzel........122 124 H. S. Officer..... 113 105 
Karl Roberts...... 92 89 ww. €. Biatete: ...- 188 119 
C. S. Coleman..... 98 101 Paul Berryman....111 No 
Jerry Edwards....109 102 Card 
Joseph Woods..... 106 106 B. H. Deacon, Jr.. 84 83 
ee eee 115 118 Robt. Bulman..... 96 92 
= fs Ree 115 113 J. W. MeGarry.....107 104 


M. Smolka.........No Card oe OE aly ai _.No Card 
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DEPENDABLE because — 


As in the case of every AMES PUMP, it is 
specially designed to meet the particular 
conditions of service for which intended. 

The Ames Sump Pump, pictured above, 
has been carefully designed to render the 
most efficient pumping service against low, 
medium, or high heads in the handling of 
condensate, sewage, and liquids containing 
high percentages of solids. 

A characteristic of this pump is the com- 
bined thrust and radial bearing located 
well above the floor plate level where it is 
readily accessible and free from damage by 
water leakage. 





WRITE FOR BULLETIN NO. 1200 





WE DO OUR PART 


AMES PUMP COMPANY, INC. 
30 CHURCH STREET @e NEW YORK,N.Y. 
Monvufacturers of vacuum heating, condensate, cen- 
trifugal pumps, and fuel oil pumping-heating units 
Division of American Locomotive Company 


Representatives in all principai cities. Products manufactured and 
sold in Canada by Montreal Locomotive Works, Ltd. 
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We Do Our Part 
What tt means to 
the Plumber 


These words have a broad meaning in the plumbing in- 
dustry. Not only is it the slogan used for the 
NATIONAL RECOVERY ACT but it is the thought be- 
hind the cooperation between the manufacturer and the 
plumber. 

The Koven organization has always had the reputation of 
doing its part in backing the plumber with quality mer- 
chandise that can be relied upon in every instance. 
Every product made by this organization combines quality, 
workmanship, reliability. 


RANGE BOILERS 
Galvanized or Copper 

SCULLERY SINKS 

BARBER BOILERS 

KOVEN-PARACOIL 
TANKS 












STORAGE TANKS 
Steel or Copper 
FUEL OIL TANKS 
EXPANSION TANKS 
SEPTIC TANKS 





wt 00 Our Part 


Insist on the best by asking for 
KOVEN Products from your jobber. 


Send for New 1933 Plumbers’ Hand Book 





E 
L.O. KOVE N.... 


154 Ogden Ave. 


JERSEY CITY, N.J. 
 _ 
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Soil Pipe Code— 


(Continued from Page 30) 


To me, the question of vital importance is: At what price 
is the material to reach the public? Is the mail order or 
direct-to-you house to be permitted to disregard entirely a 
recognized procedure in the industry, or is the installer to 
be given an opportunity to get a fair profit on the materia! 
which he handles, as well as a fair profit on his labor? 

I do not believe it was or is within the realm of possibility 
for the industry itself to solve this problem. Therefore, inas- 
much as the government is now taking a hand in the regula- 
tion of industry, it is their duty to define limitations for 
each branch of the industry and see to it that there are no 
unfair trade practices. 

After the hearing was concluded, the real work started, 
because the code was again presented to the various depart- 
ments who were assisting the Deputy in the preparation of 
the code for submission to General Johnson, and from Au- 
gust 2nd to September 7th, when the cede was finally ap- 
proved by the President, the Committee labored day and 
night to rewrite the code, so that a!'l departments—legal, 
economic, the public and the industry, could be satisfied. 

I am sure that I am not making a misstatement when | 
say to the other branches of the industry that a code is not 
completed when the hearing is ended. The real job comes 
after the hearing. 

Whether or not the industry as a whole is satisfied with 
the Soil Pipe Code, I am unable to state, but I do know 
that the Committee gave everything they had, in time and 
energy, to prepare a code that would definitely correct many 
of the evils that existed and wipe out for all time unfair 
practices, and that’s what we battled for over the long days 
and nights of preparation, and to the time of final acceptance 
of the code. 


UNFAIR METHODS ELIMINATED 


We have succeeded in eliminating many unfair trade prac 
tices. We have established a better labor condition for the 
men, and we have attempted to distribute the production, so 
that labor in each location would share properly in the 
amount of going business. 

Throughout all of the deliberations, there never was a 
thought of selfish interest. The Committee was appointed to 
represent the industry, with full authority, and to that end, 
they gave their constant time and thought. At no time was 
there any thought or any attempt made to legislate in favor 
of one particular class against another, but certain facts had 
to be recognized, and it was highly important that the evils 
or unfair trade practices, developed because of the conditions 
of the industry, should be brought out into the open and 
definitely determined by the government, so that each 
branch of the industry should be properly protected. 

It is my belief that the situation will be clarified and not 
be allowed to drift as it has over the years, and that no 
branch of the industry will profit by unfair trade practices. 

Most important of all, I want to impress upon everyone 
this fact: The Code of Fair Competition for the Soil Pipe 
Industry is a law, signed by the President of the United 
States, and the entire industry must abide by this law. We 
have had evidences of either misunderstanding or deliberate 
attempts to evade the law, and those who have been s0 
unfortunate or have used such bad judgment as to attempt 
to break the law, as well as all other manufacturers, are 
now very conscious of the fact that the government intends 
to see that everyone in the industry obeys the law. 

This law is something that must not be trifled with. The 
government is lending its support in an effort to bring about 
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national recovery, and they will not tolerate any chiselling 
and are bending their efforts to the end that labor shall 
receive a fair rate of pay and that business shall be stimu- 
lated, so that industry can get a proper return on its invest- 
ment and be able to pay taxes to the government. I thank 
you. (Applause.) 


H. G. Nye, Jr., and A. Nye Win Three Yacht 
Races 

Harry Gale Nye, Jr., and Americus Nye, both of the Nye 
Tool and Machine Works of Chicago, are receiving congratu- 
lations from friends 
on account of their 
record in winning 
victories at the re- 
gatta of the Inland 
Lakes Yachting As- 
sociation, which was 
held recently on 
Lake Mendota at 
Madison, Wis. The 
two Nye_ brothers 
won the three first 
prizes in five races, 
as follows: For the 
Inland Lakes Cham- 
pionship, in which a 
fleet of 40 yachts 
participated; for the 
Warren - Carpenter 
trophy and for the 
Perpetual Bray 
“Gale Ill,” the Winner trephy. The two lat- 
ter have served a; 
prizes over a period of 30 years, as they have to be won 
three times by the same boat before they become the per- 
manent property of the winner. The sails used on the win 
ning yacht, “Gale III,” were made by the sail-making firm 
of Murphy & Nye, of which Harry G Nye, Jr., is a member. 





Manufacturers’ Code— 


(Continucd from Page 27) 
during the same period the number of factory employees 
fell off only about 53 per cent. Several cempanies have 
not laid off a single man during this period, but have kept 
their workers employed on a staggered part-time basis. 

In 1926 when the average work week in these four indus- 
tries averaged from 47 to 51 hours per week, the companies 
reporting empleyed 22,275 employees. The list from which 
these averages were compiled included office, furnace, and 
kiln workers, in addition to regular shop day workers whose 
working week averaged somewhat longer than the former. 
The average employment during the first six months of this 
year amcunted to 10,800, but in the month of June it reached 
a total of 13,090 employees. 

When sales reach 75 per cent of 1926 business all of the 
unemployed in the industry today will have been reabsorbed 
under the maximum 40 hour week for regular day shop 
workers and the 36 hour maximum week suggested for 
workers on centinuous 24 hour operations. 

Immediate absorption of unemployed must be principally 
in consumption product inductries rather than in capital 
goods industries like ours, which depend largely upon new 
residential construction, because the latter will be among 
the last to revive due to the size of the unit investment, 
the long-time commitments involved, the depletion of indi- 
Vidual savings during the last four years, and the difficulty 
of financing. 
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RED JACKET 
FEATURES 


Tue Red Jacket Shallow Well 


Water System was not built to Will deliver 250 aciua 
meet anyone’s price. Don't let (|, callons per hour oh 
the low price of only $43.75 mis lepth 

lead you. There’s no other sys- ea 
tem on the market at anywhere 2. require no oil. No oil 
near this price that will give the og Gg sn aiallamtaay 
troublefree service and satisfac- 

tion that Red Jacket will. Quan- B_ Powered by Century % 
tity production makes our low eae ae 

price possible. Low price alone ee 


would not maintain quantity sales 4 SS. ae 











unless our dealers were making stainless steel 
satisfied customers. 
7 Pressure switel relief 
- Taw’ ‘’ valve and heavy galvan 
LIBERAL DISCOUNTS ° ized tank 
Progressive dealers all over the Genes: eats. elt bal 
country are swinging to Red G, anced. smoothly finished 
e an attractively painted 
jacket because of the liberal 
dealer discounts, quick turnover "7 
and satisfied customers. Write R 


for full details today! 


Also complete line oj hand, 
windmill and three-way pumps. 
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RED JACKET MANUFACTURING CO., DAVENPORT, IOWA 


Mfgrs. of Pumps and Water Systems for 57 Years 





DORWARD- 






WATER SYSTEMS an DEEP WELL POWER HEADS 
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As good inside as 
outside .... because 
of DURIRON 


Outside show is a poor substitute for inner worth. 
The old false front has disappeared along with the 
cow town. 


The building industry has learned its lesson. Now 
modern buildings are given as much attention inside 
as outside. The result is much finer construction, 
more conveniences, and materials that stand up 
under wear and tear. 


Duriron is one of these. Because it is the world’s 
best corrosion-resistant drain-pipe, it has found favor 
with the leading architects. They know that Dur- 
iron, once installed, is good for a life-time. The 
question of costly replacements will never come up. 


Duriron Acid-Proof Drain-Pipe is installed the same 
as extra heavy cast-iron soil pipe. Joints are calked 
—not cemented—and remain leakproof. 


WE DO OUR PART 


Quick shipments. Write for prices 
or send bill of materials for quotation 





THE DURIRON COMPANY, INC. 
Dayton, Ohio 


410 N. Findlay St. 
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Duriron Co. Appoints New Managers at Boston 
and Philadelphia 


The Duriron Co., Inc., of Dayton, Ohio, has appointed E. D 
Brauns as manager in charge of its office at 1505 Race street, 
Philadelphia, Pa., and D. Augsburger as manager of its office 
at 1255 Little building, 80 Boylston street, Boston, Mass. 
Mr. Brauns was for many years with the company in Day- 
ton, and he has been in charge of the Boston office during 
the past year. Mr. Augsburger was also formerly located at 
the company’s plant and general offices in Dayton. 
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Ames Pump Co., Inc., Appoints Representatives 


The Ames Pump Co., Inc., division of the American Loco- 
motive Company of New York City has completed arrange- 
ments with the following concerns to be its representatives 
in the cities in which they are located: Hoyt-Grant Com- 
pany, 52 Whitney avenue, New Haven, Conn.; Sheffler-Gross 
Company, Drexel building, Philadelphia, Pa., and Chase 
Pump & Equipment Company, 345 Montgomery avenue, 
Providence, R. I. 
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Appointed Representatives by Sarco Co., Inc. 

Sarco Co., Inc., of New York City has appointed the follow- 
ing representatives: H.C. Freese, 811 East Armour boule- 
vard, Kansas City, Mo., to cover that city and surrounding 
territory, and Colby Equipment Co., 136 North Delaware 
avenue, Indianapolis, Ind., to cover that city and its terri- 
tory. 









Appointed Sales Representatives in the South 

W. T. Mayfield Company cf Birmingham, Ala., has been 
appointed sales representatives in Southern and Southeast- 
ern states for the valve department of Ohio Brass Co. of 
Mansfield, Ohio, according to announcement just issued by 
W. T. Jameson, sales manager of this department. 















Wedge Protector, Inc., Secures Larger Quarters 


The Wedge Protector, Inc., manufacturer of cups and pro- 
tectors for pipe and fittings at 5208 Harvard avenue, Cleve- 
land, Ohio, has leased a one-story building with 10,000 sq. ft. 
floor space and a railroad siding at 3899 East 82nd street 
in Cleveland. Increased business made it necessary to secure 
larger quarters, according to H. A. Unke, president of the 
company. 


















Death of Charles E. Newell 
Charles E. Newell, founder and one of the owners of the 
Cleveland Pump & Supply Co. of Cleveland, Ohio, died 
recently at his home in Clifton Park, near Cleveland, afte! 
a sudden heart attack, in his 72nd year. He was born in 
Phillipstown, Ill., and came to Cleveland in 1885. His wife, 
three sons and a daughter survive him. 


Otis Baker Cowles Dies 


Otis Baker Cowles, formerly president of the Onondaga 
Pump Works of Syracuse, N. Y., died recently at his home 
near that city in his 102nd year. He retired at the age of 
90, after having been in the pump business for over 50 years. 


Passing of Jacob M. Spitzglass 
Jacob M. Spitzglass, vice president of the Republic Flow 
Meters Company of Chicago, died recently at his home in 
that city. Mr. Spitzglass was born in Russia and came ([o 
this country in 1914. He was the inventor of an electrical 
device for recording the flow of fluids. 

















A New Compact 
Water Closet 


In the case of the fixtures shown here, the tank and 
the bowl are firmly bolted together to give the appearance 
and service of unit construction. It is supported entirely 
on its pedestal base, thus it does not require any wall 
support. It is 28 in. high, 27 in. from the back to the front 
of the seat and 20% in. over the tank. The unit is described 
as being full sized in all of its essential parts having a deep 
seal, ample water area and strong flushing action. Standard 
Sanitary Mfg. Co., P. O. Box 1226, Pittsburgh, Pa., is the 
manufacturer. 








Boiler Return Trap; 
Radiator Trap 


In addition to a differential loop and a line of pumps, there 
has been announced a third device for the return of con- 
densate to the boiler. This is the new boiler return trap, 
designed for use with vapor-vacuum systems fired with oil, 
gas or soft coal where pressures are generally built up 
quickly. It is also for use on installations where unit heaters 
or other devices require a constant pressure of more than 
Ss ounces. 

At low pressure, water returns to the boiler by gravity, 
but when the pressure exceeds this point, the boiler return 
trap functions to return condensate promptly to the boiler. 
A feature of the trap is its balanced, double seated valve 
mechanisms controlling the steam supply and exhaust ports. 
They permit the use of light weights to promote quiet opera- 
tion. Large port areas also are obtained for rapid equaliza- 
tion of pressure when the steam valve opens. All seating 
surfaces and working parts are made of non-corrosive metals 
and are enclosed entirely within the trap. 

The receiver vent provides storage capacity for the con- 
densate accumulating while the trap discharges to boiler 
and prevents temporary flooding of the end of the return. 
Air is vented through a valve on the receiver vent, which 
closes against its return to the system, allowing operation 
under partial vacuums. 


New Store 
sv JOb Items 








These traps and receiver vents are made in four standard 
sizes. 

Also recently introduced by this company is a new radia- 
tor return trap. Among its features are a bellows-type ther- 





mostat which is hydraulically formed and tested in the 
making under 500 Ib. internal pressure. With this process, 
the folds of the bellows maintain a uniform metal thickness 
unimpaired by tool marks. 

The thermostat is attached to the cap and can be inter. 
changed without adjustment in any valve body. Trap speci- 
fications are: 

\%-in. connections, angle and swivel patterns. Nominal 
capacity for pressures under 1 Ib., 200 sq. ft. of radiation. 
Port %-in. Maximum guaranteed operating pressure, 15 Ib. 
Bellows 1%-in. diameter, 6 convolutions. 

The manu‘acturer of these two items is Hoffman Specialty 
Company of Waterbury, Conn. , 


An Oil Burning 
Water Heater 

The oil burning water heater which is illustrated here 
just recently has been placed on the market. It has been 
designed so that when it is used in sections where there 
is no gas, it may be installed together with a coil to furnish 
hot water. It is stated that this equipment can be used in 
connection with any standard gas water heater by removing 
the gas plate and pipe. It is rated as burning fuel oil, 
kerosene or any clean oil of not less than 38 degrees Baume. 
It is made in two sizes. The 5-in. burner is for a 30 gallon 
tank and the 7-in. burner is for a 150 gallon tank. It can 
be regulated to maintain a continued supply of hot water. 
In addition to this oil burning water heater, the manufac- 
turer makes a line of six different sizes and styles of burn 
ers for use in kitchen ranges, cabinet heaters, hot water 
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heaters and garage and laundry stoves. Federal Oil Burner 
Co., located at 10 Devonshire Street, Boston, Mass., is the 
manufacturer. 





and NOW—the New 


NYE Universal Pipe Cutter 
——, One or Three Wheel —, 





HIS cutter while made with a swinging block wheel 
holder similar to the Saunders pipe cutter is of an 
entirely different construction. 

It has large size rollers spaced farther apart than other 
cutters of same sizes to insure easier cutting. 

When used as a three-wheel cutter this method insures a 
more equalized distribution of cutting, thus producing a 
uniform cut. 

Its hollow body combined with the supported wheel 
block insures rigidity. This cutter is equipped with a 
spring to hold the block against the screw end of the 
handle. 

Furnished with two rollers and one new Nye Thin 
Blade ground wheel as standard equipment. Can be 
furnished as a three wheel cutter at no extra cost. 


No. | a. 2. No. 2—Cuts 1,” 





Vise for 
Finished Pipe 


Here is a vise which has been designed especially for 
gripping new material, round, square, or irregular shapes, 
without crushing, bending or injuring the finish. The jaws 
are of wood, 1% in. by 3% in. by 4 in. long. These jaws 
are interchangeable and one standard set is included with 

| the vise. The capacity is as follows: light materials to 3 
in. largest dimension; heavy materials to 2% in. largest di- 
mension, copper and brass pipe \-in. to 2%-in. and iron 
pipe %-in. to 2-in. It opens 105 degrees for either bench 
or post installations. The base is 5 in. by 10 in. in size with 
\%-in. bolt holes. This line of equipment also includes a 
similarly designed wrench, 18 in. in size. It opens up 165 
Wolverine Industries, Harbert, Michigan, makes it. 


Cuts \” to 2”. 


The NYE Tool & Machine Works 
4120-30 Fullerton Avenue, Chicago, IIl., U. S. A. 

















TWO WAYS OUT 


ELIMINATE VALVE TROUBLES WITH CURTIN VALVES 
AND BALL COCKS 


degrees. 





Satisfaction is assured when you 
install Curtin tank fittings in 
your customers fixtures — Be- 
cause 

The Curtin valves are made of 
bronze castings—built for service 
Have full unrestricted water- 
way. Will thoroughly flush the 
largest closet with minimum 
amount of water. Refill any 
closet, NO Refill tube required. 
[he Curtin ball cock operates 
noiselessly and rapidly under 


. CURT 


is 


‘MRS 


all conditions. Opening by-pass 
regulator makes it possible to 
obtain maximum volume of 
water in proportion to pressure. 
Aspirating chamber prevents 
water from spurting out around 
plunger and wetting the tank 
cover. 

[he powerful compound lever- 
age, together with the silent 
operation of bali cock, recom- 
mends it for use in all your 
important installations. 


N VALVE CO., Medford, Mass. 





A New Line of 
Quality Abrasives 

A recently discovered electro-coating process has resulted 
in there being placed on the market a new line of coated 
abrasives, or sand paper. The idea underlying this 
velopment has been to make abrasives more effective by 
standing all particles on end, shifting them into a sym- 
metrical line-up and setting them firmly in an adhesive 
backing. Armour Sand Paper Works, 1355 W. 3lst 
Chicago; Behr-Manning Corp., 1933 Sidford, Troy, N. Y.; 
The Carborundum Co., Niagara Falls, N. Y., and Minnesota 
Mining and Mfg. Co., 797 Forest St., St. Paul, Minn., «re 
the manufacturers using this process. 
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THE TRADE 





News of what plumbing and heating 
contractors are doing the country over 





Officers of Eight States Discuss NRA Code 


A one-day conference of the presidents, board of direc- 
tors, secretaries and sub-committees of the “forty-niners” 
of the Master Plumbers’ associations of the States of North 
Carolina, South Carolina, Georgia, Florida, Alabama, Ten- 
nessee, Louisiana and Mississippi was held at the Biltmore 
Hotel in Atlanta, Georgia, on October 14. This conference, 
the first of a series of similar meetings which are to be held 
throughout the country, was called for the purpose of dis- 
cussing Code matters in connection with the National Re- 
covery Administration, and to lay plans for an intensive 
drive for an increased membership. 

Robert J. Barrett, president of the National Association of 
Master Plumbers, presided at the meeting, and talks were 
also given by Frank Bentley, national secretary, and Joseph 
G. Hildebrand, executive secretary of ‘he National Asso- 
ciation. Joseph W. Pate of Birmingham, Alabama, and 
Louis Petrie of New Orleans, Louisiana, national directors 
were also in attendance. 


Three New Associations Organized in Ohio 


Through the activities of Howard C. Baker of Toledo, 
vice president of the Ohio State Association of Master 
Plumbers, three new local or district associations have been 
organized in the northwestern section of Ohio. 

The Tri-County Master Plumbers’ Association is composed 
of master plumbers in Fremont, Fostoria, Findlay, Tiffin and 
several other towns, and its officers are: President, Ed- 
ward Flynn, Tiffin, and secretary, Grover Myers of Myers 
& Lichtle, Fostoria. 

The Northwestern Ohio Master Plumbers’ Association has 
its headquarters in Napoleon, and it has, in addition, mem- 
bers in Defiance, Bryan, Wauseon, Delta, Archbald and 
Paulding. Its secretary is Mr. Bard of Bryan. 

The Sandusky Association of Master Plumbers has also 
been organized, and its officers are: President, Ed. Noel, 
and secretary treasurer, William Beckberger. 

Mr. Baker had the able assistance in this organization 
work of the following master plumbers in Toledo: Presi- 
dent James Younkman, Secretary G. L. Gladieux, William 
Cameron, Louis Daniels and Charles McMinnemon. 


Suffolk, Va., Master Plumbers Organize 
The master plumbers of Suffolk, Va., have recently formed 
un association and elected the following officers: President, 
J. L. Owens; treasurer, A. 
M. Davis. 


MacLeary, and secretary, A. 


g9 


Organize New Association of Heating Con- 
tractors in Massachusetts 

A new unit of the Heating, Piping & Air Conditioning 
Contractors National Association has been formed in 
Northeastern Massachusetts. The new organization covers 
the territory north from Boston to the New Hampshire line 
and west from the ocean to the Lowell-Lawrence sector 
At the organization meeting John B. Feehan of Lynn was 
elected president of the association, which has been named 
The Heating and Piping Contractors Association of North- 
eastern Massachusetts. Robert Robertson, Jr., of Salem 
was selected as secretary and the following were named 
directors: John P. Murphy, Beverly; John F. Cabeen, Salem; 
George F. Woodbury, Peabody; George E. Ryan, Lynn; 
Finlay Chisholm, Lowell; Orvil F. Bennett, Haverhill, and 
Eliot W. Tarr, Gloucester. 


Idaho Master Plumbers Form State Association 


Master plumbers of Idaho recently held a meeting in 
Twin Falls in that state and organized the Idaho Association 
of Master Plumbers, which is to be affiliated with the Na- 
tional Association of Master Plumbers. 

By-laws were adopted, and the following officers were 
elected: President, George C. Tway, Idaho Falls; vice presi- 
dent, J. A. Campbell, Twin Falls; second vice president, 
Edgar F.. Lessinger, Boise; secretary-treasurer, R. C. Kil- 
lian, Pocatello; directors, P. O. Thompson, Rexburg. 

The new association adopted a schedule of prices and a 
wage scale for the industry in Idaho, and it also defined 
the qualifications of a master plumber. 

Alex W. Murray of Twin Falls, one of the two surviving 
charter members of the National Association of Master 
Plumbers, attended the meeting and spoke about the needs 
and the history of the National Association. 

The new state association will hold its annual convention 
in Boise, Idaho, May 5, 1934. 


Will Not Tolerate Violations of NRA Code 


President Joseph G. Hayes of the Indiana Master Plumb 
ers’ Association will soon make appointments of those who 
are to serve on the NRA surveillance committee of that 
organization. Those found, who seek to evade compliance 
with the fair practice provisions of the code, will be called 
before the state board to show reasons why their licenses 
should not be revoked. 

It is expected that the new setup will drive out violators 
of the industrial code who will not “play fair.” 
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It’s Easy to Sell 
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The“MARVEL 

—the only water system with” Full Cushioned 

Power”— (pump mounted on rubber cush- 

ions) —noiseless in operation. 

Capacity 250 gallons per hour—Repulsion 

Induction Motor — Air Volume Control— 

Stainless Steel Piston Rod. 


Write for catalog showing complete 
line of Hand and Power Pumps. 
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imprint, free of charge. 


There is a difference. 


‘*Steel Square’’ 





RIVERSIDE B 


What a Difference! 


There are Galvanized Boilers--and there are 
RIVERSIDE GALVANIZED BOILERS 


Riversides are backed by nearly a 
half century of fine boiler making . . . backed by quality, 
experience and nationwide acceptance and built by a 
manufacturer who knows how to build boilers to meet the 


most exacting specifications. 


Construction 


Long ago Riverside dis- 
carded the ‘‘rule of 
thumb method for 
putting in and tapping 
spuds. Heads and 
bottoms of Riversides 
have integral spud con- 
struction, eliminating 
possible water leakage 
through the spuds. Side 
spuds, top and bottom 
spuds are accurately 
tapped by specially de- 
signed modern ma- 
chines. None but per- 
fectly aligned spud; at 
right angles are the re- 
sult. The elimination 
of cock-eyed spuds in- 
sures an installation 
you will be proud of 
And your customer 
will say “Theres the 
job of a real mechanic”. 


Attractive two-color mailing piece entitled ‘Pigs may be Pigs” but RIVER- 
SIDE Galvanized Boilers are NOT just Boilers, 
Slip them in your invoices and they will “pep up 


OILER WORKS, 


(Since 1889) 


will be sent with your 
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Interest in NRA Reflected at Northern California 
Federation Meet 


A spirit of optimism and confidence pervaded the autumn 
meeting of the Northern California Federation of Plumb 
ing and Heating Industries when close to a hundred maste) 
plumbers and representatives of jobbing and manufacturing 
interests, and their wives, gathered at Sonoma Mission Inn 
Boyes Springs, September 23 and 24. Saturday afternoon 
was given over to the master plumbers’ conference, while 
the evening, following the banquet, was devoted to an open 
meeting attended by members of all branches of the in 
dustry, while the ladies were being entertained at whist 
This was followed by dancing. Sunday morning was fea 
tured by an informal golf tournament, the Mission Inn 
course being considered one of the finest north of the bay 
region. 

The afternoon session, presided over by President James 
F. Mauzy of Walnut Creek, was devoted largely to a dis 
cussion of the projected state code for master plumbers. 
One big meeting at a central location was decided upon 
when the San Francisco delegation offered to arrange for 
such meeting. 

The afternoon conference bore out forecasts that have 
been freely made by association officials, both state and 
local, to the effect that the new industrial situation has done 
more for organization work than any other one thing. Mem. 
bership gains ranging from 50 to more than 100 per cent 
were reported. A past president of the California state 
association pointed to the fact that that body has already 
swelled its ranks by more than 1,000, estimating that in 
the near future the total membership will probably aggre- 
gate between 1,200 and 1,500. 

Banquet festivities were presided over by Marino Crin- 
ella of Petaluma, president of the Merchant Plumbers As- 
sociation of Scnoma County, who introduced, among others, 
Mrs. Wm. Gibb of Boyes Springs who extended a warm 
welcome to the ladies and announced the arrangements. 

“Never in recent years have the three branches of our 


% 
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Top picture, left to right: Jas. F. Mauzy, Walnut Creek, 
president of the Federation; J. V. Young, San Francisco. 
vice president of the Federation; Wm. Gibb, Boyes Springs: 
J. B. Hawley, Sacramento, treasurer of the Federation, and 
Gus Marcy, Sonoma. Bottom picture: W. J. Monihan and 
Alexander Coleman of San Francisco, W. D. J. Evans of 
Oakland, H. P. Hanson of Palo Alto, and T. J. Kennedy 
of Martinez. 
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industry felt more disposed toward working together than 
they do today,” said President Mauzy when introducing the 
speaker of the evening, W. B. Isaacs, regional director of 
the NRA, adding that “. . . the spirit of the times demands 
close-knit co-operation.”’ 

At the outset the speaker likened the present business 
situation to wartime conditions, stressing the necessity for 
stringent industrial control and co-ordination “to furnish 
the sinews of war.” He then traced the destructive eco- 
nomic cycle which involved slackened volume, cutting costs 
by discharging help, mounting unemployment, reduced buy- 
ing power. “All this,” said Mr. Isaacs, “bred fear. It 
is to overcome fear that the NRA has been called into be- 
ing. By this means we shall restore confidence and re- 
verse the direction of the vicicus circle. What must 
we do to make the NRA effective? Already, three million 
men have regained their jobs. That has given confidence 
to a hundred million; and confidence is all we need to create 
the prosperity we all want. What will it do for you 
and your industry? For one thing, it will eliminate unfair 
competition; it will eliminate those who would sell their 
goods at cost.” 

The trend of improvement which, like the approach of 
the depression, swept westward across the country, was 
substantiated by the speaker when he quoted excerpts from 
a recent report of the various Federal Reserve districts. In 
the eastern regions business has gained 32 per cent, in the 
middle west 27 per cent, the southwest 17, mountain states 
12 and California 2. 

At the conclusion of his talk, Mr. Isaacs answered a 
number of questions put to him from the floor. The fol- 
lowing were some of the facts developed: 

In the event of conflicting provisions as between the na- 
tional code and the state code, the former will prevail. 


Very few code violations, as reported, are valid, in one in- 
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dustry, out of 100 alleged violations only two were proved 
authentic. To the question “Should codes be drawn up 
pending the adoption of a national code?” the speaker an- 
swered in the affirmative. Queried relative to code infrac- 
tions, Mr. Isaacs replied, “Each industry will police its 
own affairs as far as reporting violations of code provisions.” 

The next meeting of the Northern California Federation 
of Plumbing and Heating Industries will take place soon 
after the first of the year, the time and place to be an- 
nounced later by President Mauzy. 


Chicago Plumbing Trades Finish 1933 Golf Season 

The Chicago Plumbing Trades, comprising master plumb- 
ers and supply men, held their last golf tournament of the 
1933 season on Wednesday, October 11, at the Rolling Green 
Country Club, through the courtesy of Rupert J. Weber, a 
member of this club. 

The event was favored with good weather, and the fair- 
ways and greens were in fine condition. About sixty mas- 
ter plumbers and supply men were in attendance, and fifty 
two took part in the game. 


The prize-winners in Class A were: 1, Wm. K. Glen; 2 
Wm. J. Spillane; 3, T. Wilkins. The winners in Class B 
were: 1, Wm. P. Arnold; 2, Ralph Lindblad; 3, O. Lindahl. 


Blind bogey prize went to Rupert J. Weber, and S. Larson 
won the guest prize. 

Jos. Comer won the association cup for the second time. 
Another leg on it, will give it to him permanently. Mr. 
Comer also won the season prize in Class A, while the sea- 
son prize in Class B was won by Henry Swade. 

Following the dinner and the award of the prizes, George 
EK. Hoffman, manager of sales of Crane Co., spoke briefly 
on the code of fair competition, advising his hearers to be 
patient pending the adoption of the various codes affecting 
the plumbing industry. 


when inside surfaces must be CLEA N , think of 


PRETZ-MOON PIPE—the only pipe 
made by the “continuous process’’—is 
just as clean inside as outside—for this 
reason. @ Inthe “continuous process” of 
manufacture the flat ribbon of steel from 
which the pipe is made passes through a 
long furnace where it is heated to the 
right forming temperature. Unlike other 
methods of manufacture, the hot metal 
does not touch the furnace floor, but is 
carried on special supports above the 
dirt and foreign matter that collects in 
any furnace. Thus, the inside surface is 
just as clean as the outside. @ That is 
why so many engineers and contractors 
insist on Fretz-Moon Pipe. And that is 
why 17,000 feet was installed as air pip- 
ing for temperature control in the North 
Junior High School, Lynn, Mass., illus- 
trated at the right. The Architects were 
Sanborn & Weed, Lynn, Mass.; the Heat- 
ing Engineer was James P. Dwyer, Bos- 
ton, Mass.; the Plumbing and Heating 
Contractor was Reardon Bros. Co., Lynn, 
Mass.; and the pipe was installed by 
Johnson Service Co., Boston, Mass. 





“Continuous Process’ Pipe 









































FRETZ-MOON TUBE CO., Inc. © Butler, Pa. 
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PENNSYLVANIA 
RANGE BOILERS 


Can’t Leak at the Seams Because the 


SEAMS ARE CRIMPED 


along the meeting 
edges. Crimping elimi- 
nates the necessity of 
pulling the seams to- 
gether by tack riveting 
or welding as the seam 
meets perfectly before 
fastening. No undue 
stress is placed on any 
part of the boiler. 


Sold 
Thru Jobbers 


Complete line of All 
Welded and Riveted and 
Welded Galvanized 
Boilers. 









Pennsylvania Range Boiler Company 
Established 1895 


24th & Washington Ave. Philadelphia, Penna 














BRUNSWICK sells only 


through plumbers! 


Buy from a House That Protects Your interests! 


Many different trade-outlets are robbing 
the plumber of business that once was his 
exclusively. They threaten his very existence. 
When you specify Brunswick equipment, you 
are helping to protect your livelihood. ean 


THE BRUNSWICK-BALKE-COLLENDER CO.. 623-33 $. Wabash Ave.. Chicago 
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PYRALIN SEATS 
WHALE-BONE-ITE SEATS 


WHITE SEATS 
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Master Plumbers of the Rockaways Hold NRA 
Mass Meeting 


More than 150 master plumbers of the Rockaways, L. I. 
N. Y., and plumbing supply house representatives attended 
the NRA mass meeting of the Association of Master Plumb 
ers of the Rockaways, held recently at the Men’s Club in 
Averne, L. I. William McNaught in addressing the meeting 









































Walter W. Hock 
Chairman, Board of 
(,overnors 


William McNaught 
President 








said that the large attendance indicated that every master 
plumber desired to co-operate with the government and the 
National Association of Master Plumbers to re-establish 
better business conditions in the plumbing industry through 
out the country. 

William E. Foley, vice president of the New York State 
Association of Master Plumbers, read the proposed code of 
fair competition for the plumbing industry, submitted by 





Peter M. Scott 
Treasurer 


J. F. Harrington 
Field Secretary 


the National Association of Master Plumbers, and this was 
discussed at some length. 

Other prominent speakers at the meeting were: Mose 
Symington, secretary of the New York State Board of th 
NRA: I. Erwin Shapiro, assistant district attorney; C. H. W 
Hasselriis, New York City NRA Speakers’ Bureau; Andrew 
J. Kenny, superintendent of the Highways of Queens; John 
F. Karle, former state senator, and Jacob Stockinger, Jr 
president of the Queens Master Plumbers Association. 

All speakers stressed the importance of presenting a united 
front to the government and of giving support to the work 
ings of NRA. 
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‘Rhode Island Master Plumbers Hold Open 
Meeting 


Under the auspices of the 
Rhode Island Master Plumb- 
ers Association and the Provi- 
dence Master Plumbers Asso- 
ciation an open meeting was 
recently held in the Provi- 
dence Gas Co.’s hall at Provi- 
dence, R. I. Both members 
and non-members were _ in- 
vited and more than 300 were 
in attendance. 

George Grimord, of Woon- 
socket, president of the Rhode 
Island Associaticn, presided 
at the meeting and intro 
duced the speakers, who were 
P. W. Donoghue, formerly 
president of the National As- 
sociation of Master Plumbers; A. L. Roberts, president of 
the Massachusetts Association, and J. Preston Perham, for- 
merly treasurer of the National Association of Master Plumb- 
ers. Following the addresses the master plumbers’ pro- 
posed code of fair competition was endorsed. The meeting 
also resulted in the addition of 35 new members. 





George Grimord 


Manchester Master Plumbers’ Organize 
The master plumbers of Manchester, Conn., have organized 
the Manchester Master Plumbers’ Association and have 
elected the following officers: President, S. Little: vice 
president, E. A. Lettney; secretary, Carl W. Anderson, and 
treasurer, James Dalton. 


Fort Madison Masters Elect Officers 


The Master Plumbers’ Association of Fort Madison, Iowa, 
recently held its annual meeting and elected the following 
officers: R. B. Lawrence, president, and Stephen Beimer, 
secretary and treasurer. 


Plumbing and Heating Contractors to Cooperate 
With Construction League ‘‘Master’’ Code 


The Construction League of the United States has pre- 
pared and submitted a “master” or basic code to the Na- 
tional Recovery Administration, and public hearings have 
been held before Deputy Administrator Malcolm Muir in 
the Department of Commerce Building in Washington, D. C. 

In this code a pioneer attempt has been made to lay 
down by one set of regulations a fair practice guide ap- 
plicable to twenty-two separate divisions of the construc- 
tion industry, with provisions, however, for supplemental 
codes to take care of the details peculiar to each branch. 

The following branches of the industry have signified 
their intentions of cooperating under this basic code: 

American Institute of Architects, American Institute of 
Steel Construction, Inc., American Road Builders’ Associa- 
tion, American Society of Civil Engineers, American So- 
ciety of Mechanical Engineers, American Water Works As- 
sociation, Associated General Contractors of America, Con- 
tracting Plasterers International Association, Heating, Pip- 
ing and Air Conditioning Contraqggjoss National Association, 
International Cut Stone Contractors and Quarrymen’s As- 
sociation, International Society Master Painters and Deco- 
rators, Inc., Mason Contractors Association of United States 
and Canada, National Association of Marble Dealers, Na- 
tional Association of Master Plumbers of the United States, 
Inc, National Committee of Building Congresses, National 
Electrical Contractors Association, Portland Cement Asso- 
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ciation, Producers Council, Inc., Roofing and Sheet Metal 
Industries Conference Tile and Mantel Contractors Asso- 
ciation of America, National Building Granite Quarries As- 
sociation, Inc., and Cement Gun Contractors Association. 





Indiana Master Plumbers’ Membership Drive 
Makes Great Progress 


President Joseph G. Hayes of Indianapolis and other 
officers of the Indiana Master Plumbers’ Association began 
a membership campaign throughout the state last summer, 
which has preved so successful that plans are now being 
made to continue this work until every master plumber has 
been “signed up” under the NRA program. 

President Hayes and Secretary-Treéeasurer Frank E. Irish 
were recently in Bloomington, Ind., where they held con- 
ferences with those engaged in the plumbing and heating 
industry and urged them to co-operate with the state organ- 
ization. Plans were also made for a later meeting. 

Secretary-Treasurer Irish and John Anderson of Indian 
apolis, representing President Hayes, were also recently in 
New Albany and held an enthusiastic meeting in that city. 

Favorable reports from all parts of the state are being 
received at the office of the state association, and the 
officers are much encouraged over the response by master 
plumbers. 


Frank C. Clemens 

Frank C. Clemens, head of the Frank C. Clemens Plumb- 
ing Company, 28 North Jefferson street, Dayton, O., died 
September 24, after being confined to his home since April, 
1931. He was in his 
63rd year at the 
time of his death, 
and had been en- 
gaged in the plumb- 
ing and heating 
business for more 
than 40 years. He 
had been a member 
o° the Ohio State 
Association of Mas- 
ter Plumbers since 
1895, being seldom 
absent from its con- 
ventions. He served 
as state secretary 
when Charles Ware 
was state president 
and in 1928 was 
elected to the state 
presidency. He also 
had filled all offices 
in the local associa- 
tion. Mr. Clemens 
championed the 
cause of a fair re- 
turn to the plumbing 
and heating contractor and carried out in his own company 
the business principles and activity he advocated for others. 


Frank C. Clemens 


Death of Henry F. Ryffel 


Henry F. Ryffel of the Ryffel & Ratz Plumbing Company 
of St. Louis, Mo., died recently at his home in that city. 
Mr. Ryffel was a loyal and energetic member of the St. Louis 
Master Plumbers’ Association, of which he was a past presi 
dent. He was also a past president of the Missouri Master 
Plumbers Association and a familiar figure at National con 
ventions, and had a large circle of friends throughout the 
country. His wife, a son and a daughter survive him 
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This emergency repair with 
SMOOTH-ON NO. I 
avoided a costly shut-down 





PIECE broke out of one end of the reducing 

tee in this line in disassembling and no new 
fitting could be obtained. The piece was plastered 
back with Smooth-On No. 1 and more tamped 
under a metal ring put over the flange end as a 
reinforcement. This repair lasted 5 years until the 
equipment was discarded, and was still perfect 
then. 

Instances where Smooth-On No. | protects the 
E.ngineer’s reputation and is the means of avoid- 
ing excessive shutdown are occurring ever day. 
Be prepared. 

Get Smooth-On No. I in 1, 5, 25 or 
100 lb. package from any supply house, 


and write to us for a free copy of the 
Smooth-On Instruction Book. 


SmootH-On Mee. Co., Dept. 12, 
570 Communipaw Ave., 


Jersey City N. J. 


Doit wit SMOOTH-ON 
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Col. Hurley on Plumbing Con- 


(Continued from Page 24) 


contractors would eliminate both of these unfair practices 
and would restore orderly distribution in the industry. 

In proposing for consideration a plan embodying such 
reciprocal arrangements hereinbefore described, it is of 
course, recognized that there must be two types of whole- 
salers, designated, briefly, as 

A-—Limited to those who confine their sales exclusively 
to the master plumbers, and 
B—Those who do not. 


All other requirements of wholesalers A and B should be 
identical. 


In this connection we direct attention to the definition of 
a wholesaler as submitted in our code. This definition is 
not our composition, but was written at the request of the 
joint national committee of plumbing wholesalers. We be- 
lieve it weak and that it should be substantially strength- 
ened. 


THE SOIL PIPE CODE 


In the cast iron soil pipe code, a price discrimination has 
been inserted which may change the channel of distribution 
of that particular commodity, and establish a precedent for 
the rest of the industry. 

It will change the time-honored and time-tested channel! 
of distribution and divert it into untried and untested chan- 
nels and completely eliminate from the economic picture 
the 25,000 plumbing contractors and their 125,000 employees 
as they now function and exist. 

Your attention is particularly directed to peculiar circum- 
stances that syrround this code. 

While originally it was entirely fair and contained no 
price discrimination for the contracting branch of the in- 
dustry, there were subsequent changes made that have the 
effect of eliminating the master plumber. 

Nothing was heard regarding this code after the public 
hearing was held, nor, to the best of our knowledge, were 
there any news releases made by the National Recovery 
Administration concerning it. 

Finally, however, word reached us that it had the approval 
éf Deputy Administrator H. O. King, and that it was on 
General Johnson’s desk for final approval. 

We further had an opportunity of reviewing the amended 
code. An examination of it indicated that new price pro- 
visions and definitions had been inserted, which would sub- 
stantially discriminate against the master plumber, and 
further give him a buying disadvantage of ten and five per 
cent. 

The action of the association was immediately to write 
General Johnson and register a complaint against this very 
unfair action. We also immediately communicated with our 
affiliated associations to join in this protest by wiring Gen- 
eral Johnson, asking that we be given a hearing before this 
code was signed. 

As a result of this collective action, a conference was 
granted us by Deputy Administrator King. At this con- 
ference with Deputy Administrator King, we very quickly) 
learned of his unfavorable attitude toward master plumbers. 

He seemed to be partial to the mail order and so-called 
“direct-to-you"” companies. His remarks to the members of 
our committee plainly indicated that he was not well in. 
formed on this subject. 

Following this conference with Deputy Administrator 
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King word next reached us that General Johnson had ap. 
proved the code and that it had gone to the White House 
for President Roosevelt’s signature. 

Upon learning this, we immediately wrote President 
Roosevelt and asked that we be given a fair hearing. In 
addition to this, we requested all our State associations and 
local associations to register a similar protest. This action 
was taken by them, and several hundred telegrams of pro- 
test were sent to the White House. 

Despite our requests for a hearing, the code of the soil 
pipe industry was signed. 

It has now been made public under Registry No. 1128-01, 
through the Superintendent of Documents. 

This paper contains the executive order, General John- 
son’s letter to the President, the report of Deputy Adminis- 
trator King giving a resume of the code, and the code itself. 
It is now significant that the discriminatory price schedules 
which are part of the code are not published in this printed 
public document. 

To the soil pipe code we take the following specific ex- 
ceptions: 

1. It was signed by President Roosevelt without granting 
the hearing requested. 

2. It establishes widely different prices for retailers. One 
group is discriminated against. 

3. It covers a product that requires a sanitary installa- 
tion, vitally affecting the health of communities and indi- 
viduals, and takes no recognition of the fact that 75 per cent 
of the population of the United States is covered by sanitary 
plumbing codes which regulate the installation of soil pipe. 

4. It fails to properly define the master plumber under 
its definitions, although the plumber must spend five years’ 
time in his apprenticeship to acquire the skill for the in- 
stallation of soil pipe and other materials. 












Lat Sh shot 


> 





. err 
. 
- = 
~.* 
» 


o —- | 
Dy + 
Oa ae 


.* - 
ae 







De 


“«® 


- 





Pr «= ™ a ~ 
Se RTT ay 
. > » “Sg 


’ 
. 


T was welcome ® 
| Company 45 
low as $99.50, P 
ture — aske 
method to sm 

Here 18 the 
Now yo 
of this 


Depending upon sae 


Plus insta! ation 


ews to the owne 
ced the New 


noun 
lus installation. 


d for comp! 
all home he 
biggest sellin 
u have an en 


ofitable business: 
a se profits in you 


CAN RADIATOR COMPANY 


help you tap the 


40 West 40th Street, 


DOMESTIC ENGINEERING 105 


~ 


5. It champions the mail order and “direct-to-you” houses, 
and guarantees their continuance in setting up a price dis- 
crimination of ten and five per cent against the other re- 
tailer—the master plumber. 

6. The resumé of the code boldly states that it hopes to 
set a precedent for the whole plumbing goods industry. 
Such a precedent oppresses small interests, and might have 
the effect of legislating 25,000 master plumbers out of busi- 
ness. 

7. According to the statistics of the United States Bureau 
of the Census, mail order and “direct-to-you” distribution 
in the pumbing industry amounted to but 4.6 per cent in 
1930. The code gives a price advantage to this minority. 

8. It completely disrupts established distribution in this 
industry, i. e., manufacturer to wholesaler, to contractor, 
to consumer. 

9. The resumé mentions that in 1930 a mail order house 
was reported to have done thirty million dollars worth of 
business. This is insignificant when Department of Com 
merce figures show between eight and nine hundred million 
dollars worth of business done by plumbing wholesalers. 

10. The resumé makes constant reference to the mail 
order houses, but the code and its accompanying price 
schedules includes “direct-to-you", houses. There is a vast 
difference between the two. 

ll. The resumé mentions there are fifteen thousand 
master plumbers in the country. This figure should be 
twenty-five thousand. 

12. The resumé states the mail order houses buying in 
large volume could easily set up wholesale plumbing divi 
sions, and plumbers could gain nothing by having the mail 
order houses classed as retailers. Such a statement is 
ridiculous, because, if mail order and “direct-to-vou" houses 
were classed as retailers, their selling prices would be on 
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CRIP 


The RIG2ID bites onto a pipe 
like a hungry wolf—an in- 
stant tight grip that will not 
slip. No fussing around to 


make it take hold. 












T HE remark- 


able RIib> 
jaws are the re- 
sult of long expert- 
ence and study. The 
hook jaw, with its ac- 
curate pipe scale, is full- 
floating. The heel jaw is 
replaceable. They're so 
nicely balanced that they al- 
ways give you instant “ and 
let-go—-you can’t lock ‘em on a 
pipe. And the adjusting nut fairly 
spins in its wide open housing. 
For real wrench satisfaction ask your 


Jobber for Ri ZOID -. 
THE RIDGE TOOL CO., ELYRIA, OHIO, U.S.A. 
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retail levels, regardless of buying prices of any intermediary 
structures they might set up. 

13. The resumé states that there was a threat made by 
the plumbers. That statement deserves that proof be made 

14. General Johnson’s letter to the President states that 
the code has been approved by the various advisory boards. 
James E. Hughes of the Economic Planning Board states 
that the revised code—with its new price schedules—was 
not submitted to the board. 

15. Section D of Article 1 of the code restricts the whole- 
salers from performing the functions of a contractor. Sec- 
tion F of the same article imposes no such restrictions on 
the “direct-to-you” or mail order houses. 


CONCLUSION 










While a great deal of credit should be given to the leader- 
ship of the Construction League of the United States in 
preparing the general code already considered by the Na- 
tional Recovery Administration, of which code ours is a 
subdivision, the contracting and retail division of the plumb- 
ing industry can, because of the service it performs in 
safeguarding the health of the nation and through making 
urban life possible, demand in its own right the most 
serious consideration of its code. 

The National Association of Master Plumbers, under whose 
guidance the code of fair competition was prepared, has 
been in existence as an organized body in the United States 
continuously for the past fifty-one years. 

At the present moment they represent in their member- 
ship over sixty per cent of the 25,000 plumbing contractors 
engaged in individual business in this country. 

In addition to the codes introduced by the manufacturers 
you are being asked at this time to consider the code of 
the wholesale division of the plumbing industry. 

Who knows what disturbing factors may be introduced 
in this and other codes affecting the plumbing and heating 
industry? 

We believe that the practice of considering the plumbing 
contractor as an isolated entity and divorced from the rest 
of the plumbing and heating industry is a most serious mis- 
take with probable repercussions in the industry as a whole. 

Considering this circumstance and in spite of the almost 
insuperable difficulties raised by the handling of the situa- 
tion, we, nevertheless, believe that the code of fair competi- 
tion which we have offered represents a sound, practical. 
and workable guide for the conduct of the plumbing con 
tractors throughout the country. 

Unless obstacles thrown in our way through codes already 
considered and those to be considered make an orderly pro- 
cedure impossible, we are firmly convinced that the code 
we have submitted will effect the conditions so desired by 
President Roosevelt and the National Recovery Administra. 
tion. 

Our code represents the consolidated opinion of over sixty 
per cent of the contracting division of the plumbing in- 
dustry. Because of a sincere belief that it will be of prac- 
tical benefit to our branch of the industry and to further 
effect the policy outlined in Title I of the National Industria! 
Recovery Act, we earnestly solicit its adoption. 

The question to be raised by the witness pertains to the 
rights of the elements engaged in this industry. 

From the manufacturers to the wholesalers—I might in 
terpose there that according to the Census of 1930, which 
is the latest available, and I say that with the understand 
ing that many changes, no doubt, have occurred in the 
interim, at that time there were 2,786 wholesalers engage 
in the wholesaling of plumbing supplies. 

Under that Census there were 25,000 master plumbers en 
guged in the business. These master plumbers transacted 
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approximately $2,5000,000,000 worth of business annually. 


This figure includes the cost of material, the cost of labor, A NEW INVENTION! 
and the cost of conducting the business. DAHLOUIST-TURBO 


The master plumbers, in turn, employ upwards of 100,000 
jcurneymen. They alsc employ many thousands of foremen, 
apprentices, helpers and laborers. 

From the manu‘acturer through the wholesalers, through 
ihe master plumbers, to the consumer, 95.4 per cent of the 
plumbing business of the United States was conducted in 
1930. 

The rates established for that line, which is transacting 
ninety-five per cent plus of the business, were as follows: 

The soil pipe code, to the wholesalers, provides a base of 
ten, ten, and five per cent; the wholesalers to the master 
plumbers, who are the retailers and the installers of the 


Does away forever with 
Discolored and Dirty Hot Water 


In these days of new inventions 
your trade won't stand for dirty, 
discolored, rusty hot water. They 
insist on the best and you can give 
it to them if you se'l Dahlquist 
copper range boilers and hot water 
storage systems equipped with the 
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fixtures, provide a base rate of ten per cent. TURBO 
Now, I have a chart here, beginning with the manufac A mee patented — The TURBO, Theodore W. Dahl- 
° P . hich event ° 4! : : 
turer, going through the regular established line, and we iin, cnuauatin as oe latest invention, reduces 


have from the manufacturer to the “direct-to-you” house pin cost of gas—prevents costly burn- 
the same base rate as the wholesaler, that is to say, a base oe a. Outs—and keeps hot water clean. It pre- 
of ten, ten, and five per cent. vents sediment from forming on the boiler 





Then the “direct-to-you” goes directly to the consumer, bottom. ies | 
not passing through the wholesaler, not passing through The patented — Write for ae 
. ! Lite ; (2 hile se arine ecnragi 
the retailer, not passing through the plumber, but the TURBO placed in cers may rely entirely on 


all Dahlquist boil- 
ers uses 50°/, less 
gas, and gives a 
continuous supply 
of clean, fresh 
sediment-free hot 


“direct-to-you” gets the same rate as the wholesaler who 
must come through the other avenue. 

Our contention will be that that gives to the “direct-to- 
you” an unfair advantage over the established line in the 
industry. It gives him greater profit. 
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I will not go into the detail of that, but will wait until i ‘ 
we have put a witness on the stand whom you can examine. Acuatherm sight. day and 

In that same category, coming directly from the manu- ni 
facturer, we have the great national mail order houses. DAHLOU isT MEK q5. a a ANY 
The provision for them is also a base of ten, ten, and five 50 West 3rd St. . Boston, Mass. 





per cent, the same as that established for the wholesale 
plumbers, and they go directly again to the consumer, and 
not through the regular retail establishment, that is, the 
25,000 master plumbers, giving-them also an advantage over 
the direct channel of trade. 

Now, the issues that will probably be raised by this chart 
and by the statements of the witness who will follow me 
will be these: 

Can the “direct-to-you”’ houses and the mail order houses 
be manufacturers and not subject to the same conditions of 
the code made for manufacturers? 

Can they engage in the wholesale industry and not be 
subject to the same conditions of the code that governs 
wholesalers? 

Can they be retailers and not be governed by the con- 
ditions of the code that governs retailers? 

Our contention is that if they can be that, it gives them 
an unfair advantage over the established line in the indus- 
try. It gives them a preference to the detriment of those 
who have established themselves in that industry. 

With that brief statement, if it pleases the Administrator, 
I would like to present Mr. Hildebrand, the executive secre- 
tary of the National Association of Master Plumbers. 

(J. G. Hildebrand, executive secretary of the National As- 
sociation of Master Plumbers, then presented the code of 
fair competition for the Contracting and Retail Divis‘on of 
the Plumbing Industry as amended.) 
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After a discussion of the code as amended, Col. Hurley 
made the following statement: 

Mr. Administrator, that concludes our statement. I want, 
at the close, now, to reiterate that the question we have 
raised is whether or not there can in the plumbing industry Carefully, expe ‘gi on rong oe i € er iO ey 
be those engaged in the manufacture of plumbing equip wench ca: | ° , 
ment who are not amenable to the manufacturers’ code; THOS. DEVLIN MFG.CO..Inc., BURLINGTON, N. J. 

Whether there are those engaged in the wholesaling of 
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stops and wastes 


(a K-C QO" Product) 


Consider these Features 


Symmetrical Design — Neat — Compact — Stem 
Washer easily renewed—Stem is provided with 
upper seat— When fully opened, there is no 
pressure on packing—Long Stem enables 
stuffing box to be re-packed, while Stop and 
Waste is open or closed—Large Waterway 
allows full volume — Extreme Durability — Long 
Service Life. 
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AND HEATING EQUIPMENT 


For 68 years, the Marsh line of gauges, instru- 
ments and heating equipment has been charac- 
terized by quality materials, careful workmanship 
and engineering skill for adaptability and per- 
formance. Many items have been recently added 
and the complete line is offered for your con- 
sideration in our new catalog No. 68. Write for 
your free copy today! 


JAS.P. MARSH CORPORATION 


Home Office: 2075 Southport Ave., Chicago, Il. 


Sales offices in principal cities 
In Canada: The Jas. Morrison Brass Mfg. Co., Ltd., Toronto 
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the commodity who are not amendable to the wholesale code: 

Whether there are those who are engaged in the retai! 
business of the industry who are not amenable to the re- 
tail code; and we state specifically that under the soil pipe 
code, which has been approved, there are those who are 
given that preferential treatment, they are permitted to 
run the gamut from the manufacturer through the whole- 
salers, through the retailers, to the consumer, and not be 
subject to any of the requirements that the regular channe! 
of busines is subjected to. 

Those who are so given such preferential treatment are 
permitted a profit of ten, ten, and five per cent, the same 
as those who are confined to the wholesale business, and 
we would point out also that after the wholesale industry 
a base of ten per cent must be given to the retail master 
plumbers who can reach the consumer, thereby giving these 
who have received preferential treatment under the sci! 
pipe code which has been approved an advantage of fifteen 
per cent over the established line of business in reaching 
the consumer. 

The question now before the Administrator is not only the 
adoption of a code of fair competition for the master plumb 
ers of the United States, but a coordination of the entire 
industry from manufacturers to wholesalers, to retailers, to 
consumers, and I submit that before the question is finally 
determined, it will be necessary for the Administrator to 
consider the branches of that industry that affect each other 
in the delivery of the products finally to the consumer. 

I might say to the Administrator that in my opinion 
this plumbing industry, which represents 95.4 per cent of 
the goods delivered to the consumer, are not looking for 
the best of this situation. 

They merely want a square deal. They do not want an- 
other element of the industry left free to inflict upon them 
unfair competition, and to destroy the business of these 
trained master plumbers who, through five years of prepara- 
tion for their industry, or their trade, have prepared them- 
selves to comply with the sanitary laws of the various com- 
munities. 

Those who are left free under the soil pipe code have made 
no such preparation and cannot comply with the sanitary 
laws, except through the use of the service of those who 
are equipped with the experience and the education along 
that line. 

We earnestly ask the Administrator not to permit one 
line of the industry to be left in the position so that it can 
inflict unfair competition on the 95.4 per cent of the indus- 
try which is carried on through the regular channels. 

Deputy Administrator Pirnie, in closing the hearing, made 
the following statement: 

I think that the main problem presented this morning is 
recognized to be one of great importance. It is recognized 
that there is a very great service between the manufacturer 
and the ultimate consumer, which must be compensated for 
in the distribution of the manufactured material in the 
proper manner to the ultimate consumer. 

This question has been given consideration in connection 
with hearings on the codes for the plumbing fixtures indus- 
try and the wholesale plumbing industry, to the extent 
that the Deputy Administrator has requested the Indus- 
trial advisers of these three groups to form a committee 
for these three industries and give very careful study to 
this entire problem, and to report back to the Deputy Ad- 
ministrator at as early a date as possible. 

Mr. Flentje, of the Industrial Advisory Board of the 
plumbing contractors’ code; Mr. Flaherty, of the wholesale 
plumbing code, and Mr. Kalbfleisch, of the plumbing fix- 
tures’ code. 

You gentlemen are here and have listened to this presen 
tation at this hearing this morning, and I trust they will 
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cet-in touch immediately with the code committee of the 
plumbing contractors, and obtain from them such informa- 
tion as will be helpful. 

We need thorough co-operation throughout all steps of 
the industry, in order that the industry itself may pros- 
per and go forward under various codes which are necessary 
for their proper definition of the various activities. 

These hearings are not finally closed, in order that there 
may be still available to the Administration the right to 
call the group together again, should it be found to be 
necessary. 

Subject to the call of the Administrator, I declare this 
formal hearing adjourned. 


New Trade Literature 


Folders from The John Douglas Co. 

The John Douglas Co. of Cincinnati, Ohio, has issued two 
folders, one illustrating and describing closet combinations, 
urinals and lavatories designed for installations in taverns 
or cafes, and the other, entitled ‘The Leader,” featuring 
closet combinations and lavatories, and stressing the im- 
portance of having all plumbing fixtures installed by 
licensed master plumbers. 


Folder on Automatic Pressure Regulat‘on 

Air Reduction Sales Co. of New York City has issued a 
folder, entitled “At Last Automatically Maintained Pressure 
tegulation,” 13x12 in. in size, describing and illustrating this 
company’s new two-stage oxygen regulators and acetylene 
regulators. The folder is attractively printed and illustrated 
in four colors and it is designed for distribution among users 
of oxyacetylene welding equipment. 


Catalog of Spiral Pipe, Riveted or Welded 

Taylor Forge & Pipe Works of Chicago has issued its cat- 
alog No. 33, consisting of 64 pages, 8%x1l1 in. in size, and 
containing much general information about its products, 
spiral pipe, riveted and welded, forged steel flanges, pipe 
joints, fittings for lightweight pipe, bolts and gaskets, and 
valves. Other useful information is also included in this 
catalog, such as tables of flow of water through nozzles, 
flow of water in pipe, and pressure of water at different 
eievations. 

Catalog of Heating Equipment 

Jas. P. Marsh Corporation of Chicago has issued catalog 
No. 68, describing and illustrating its line of heating equip- 
ment and industrial instruments. The catalog consists of 
60 pages, 8%x1l in. in size, and among the products to 
which most space has been devoted are: Radiator valves, 
thermostatic radiator traps, equalizer and boiler return trap, 
medium pressure steam traps and vents, pressure and vacuum 
gauges, altitude and hydraulic gauges, ammonia and water 
gauges, hot water thermometers, gas proving outfits, indi- 
cating and recording gauges, dial thermometers, and record 
ing thermometers. 


Booklet on Welding of Wrought Iron 

A. M. Byers Company of Pittsburgh, Pa., has issued an 
attractive booklet, entitled “Welding of Genuine Wrought 
Iron,” containing a treatise on this subject accompanied 
by many illustrations. A little quotation from this treatise 
will give the reader some idea of the character of the in- 
formation found in this booklet, as follows: “The proce- 
dure for welding wrought iron is in general the same as 
that used in welding mild steel. There are, however, cer- 
tain slight modifications which must be observed if the best 
results are to be obtained. The temperature at which 
Wrought iron is welded is particularly important. Due to 
the purity of the base metal the fusion temperature of 
Wrought iron is somewhat higher than for mild steel. The 
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Specify G é C Boilers 


Copper 
the 
Everlasting 


Metal 





G&C 


for 


Quality 
Service 
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Domestic Cop- 
per Range Boiler 
is the finest con- 
structed, most 
sanitary boiler 
ever perfected. 
Compare it with 
other types. Note 
that the convexed 
bottom is joined 
to the shell by 
solid copper riv- 
ets, heavily 
backed by solder, 
a vast improve- 
ment over the ob- 
solete, locked and 
floated type. This 
means higher ten- 
sile properties and 
an impressive ap- 
pearance of great- 
er strength. 


The drain at the 
lowest point of the 
convexed bottom 
eliminates any 
sediment trap, 
thus doing away 
with dirty, rusty 
water that fre- 
quently results 
rom inefficient 
drainage of sedi- 
ment in ordinary 
type boilers. You 
can assure your 
customer of abso- 
lute freedom from 
this annoyance 
with the G & C 
Copper Range 
Boiler. Rust free 
pipes, longer serv- 
ice and cleaner, 
purer water are 
features your cus- 
tomers will wel- 
come, 























REPRESENTATIVES 
G E R S T E | N Gerstein & Cooper Co., Balti- 
& more, Md.;: G. Mason Price, 
Montreal, P. 3 at 
Cc N York “§ 
C O O P E R Troop Water Heater Co., Pitts- 


1-3 W. Third St. 
South Boston, Mass. 


burgh, Pa.: Strong. Carlisle & 
Hammond Co.. Cleveland. Ohie: 
Edw. Sinn, Harrison, WN. J. 

















~~ A 


5 2 te SEAL 


The Patented Triple Seal ‘Tank Ball forms a water- 
tight seal in three places on the valve seat: (1) Over 
the upper edge, (2) Against the side wall, (3) Against 
the lower edge. 





94% pure, live rubber. Will not swell or lose its 
shape. GUARANTEED FOUR YEARS. Order 
from your jobber today. 

The standard size Triple Seal 


Ball fits all flush valves up t 
and including 234 inches 


RADIATOR SPECIALTY COMPANY 


Charlotte, N. C. Los Angeles, Calif. Toronto, Canada 
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NATIONAL 


Quality Heating Equipment 


NATIONAL RADIATOR CORPORATION 


General Offices: Johnstown, Penna. 


NATIONAL SERVICE THROUGH THESE 
BRANCH OFFICES AND WAREHOUSES: 




























Baltimore, Md.—2622 Matthews St. 
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157 Federal St. 


-904 Main St. 
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Cincinnati, Ohio—3530 Spring Grove Ave. 
Milwaukee, Wis. 
New York, N. Y. 
Philadelphia, Pa. 


511 Mason St. 
55 W. 42nd St. 
508 Liberty Trust Bldg. 


1511 Investment Bldg. 
3032 Norfolk St. 
C.—2205 5th St. N. E. 
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proper temperature at which wrought iron should be fusion 
welded ranges between 2700 deg. Fahr. and 2750 deg. Fahr. 
Wrought iron can withstand higher temperatures than other 
ferrous metals and in general should be worked hotter for 
best results.” 





Bu'letin Features Heating Specialties 


The Milwaukee Valve Company of Milwaukee, Wis., has 
issued a bulletin featuring its heating specialties, including 
thermostatic traps, packless radiator valves, boiler return 
traps, drip and blast traps, and duplex water feeders. Repro- 
ductions of photographs of a dozen skyscrapers, in which 
these specialties have been installed, are included in this 
bulletin. 

Circular on Gas Tank Heater and Tank 

Ruud Manufacturing Company of Pittsburgh, Pa., 
issued a circular illustrating and describing its “one-package” 
tank and gas tank water heater combination. This com- 
bination joins in a single unit the tank and the tank heater. 
The tank water heater has a double coil of copper tubing, 
copper circulator connected to tank and heater, non-break- 
able pressed-steel jacket, black japanned, and the tank is 
of galvanized iron, finished in battle-ship gray, and it has a 
capacity of twenty-two gallons. 


has 







Folder Announces New Shower Bath Cabinet 







The Shower Cabinet Division of the Henry Weis Mfg. Co.., 
Inc., of Elkhart, Ind., is distributing a folder announcing a 
new shower bath cabinet designed for use in summer cot- 
tages, vacationists’ cabins, tourist camps, in the basement 
of homes, or in servants’ quarters above garages, etc. The 
receptor, entrance stiles, corner strips and top header rim 
are finished with a special gun-metal black enamel, baked 
on at 350 deg. F. The side and back walls are in the natural 
silvery pattern finish of selected galvanized steel. All other 
trim and the fittings are finished with cadmium plating, 
reported by the U. S. Bureau of Standards to be 
durable than nickel plate. 


more 


Booklet on Japanese Plumbing 
T. Suga & Co, Ltd., plumbing and heating contractors 
in Osaka, Japan, have issued a 48-page booklet, 74x5 in. in 
size, describing and illustrating the plumbing system in the 
St. Luke’s International Medical Centre in Tokio, Japan, the 
installation of which was recently completed by this concern. 
Many of the plimbing fixtures and fittings in this large 


‘ complex of buildings were imported from the United States 


of America. The installation is described both in Japanese 
and in English. The firm of T. Suga & Co., Ltd., was estab- 
lished in 1900 and it has branches in Tokio, Kyoto, Kobe, 
Seoul, Nagoya, Sumiyoshi, Fukuoka and Darien. 


Convention Dates 


November 8-11, 1933.—-N. A. P. R. E.—The annual convention 
and educational exhibition of the National Association of 
Practical Refrigerating Engineers, at New Orleans, La., with 
headquarters at the Roosevelt Hotel. 

November 15 and 16, 1932.—KE. S. A.—The annual meeting 
of Eastern Supply Association, at Hotel Astor, New York ity. 

December 6-8, 1933.—-A. S. R. E.—The annual 
the American Society of Refrigerating Engineers, in 
York City, with headquarters at the Hotel New Yorker 

February 5-8, 1934.—-A. S. H. V. E.—The annual meeting of 
the American Society of Heating and Ventilating Engineers, 
in New York City. 

February 5-9, 1934,.—I. 


meeting of 
New 


H. V. E.—tThe third annual Inter- 


national Heating and Ventilating Exposition at the Grand 
Central Palace in New York City. 

May 5, 1934.—I1. M. P. A.—The annual convention of the 
Idaho Master Plumbers’ Association, at Boise, Idaho. 

May 21 to 24, 1934.—C. M. P. A.—The annual convention of 


at = rae 


Association. 
Hotel Senator. 


Master Plumbers’ 
headquarters at 


the California State 


mento, Calif... with 
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Women’s 
Activities 


By DOROTHY EDWARDS 


President Robt. J. Barrett Sends Message to 
Women’s Auxiliary 


We have always been conscious of the good work done 
by the Women’s Auxiliary, and Robert J. Barrett, president 
of the National Association of Master Plumbers, also appre- 
ciates the important part women play in the industry. The 
following message from Mr. Barrett emphasizes this point: 


To THE WOMEN’S AUXILIARY: 


In these strenuous days when the NRA is endeavoring to 
put new life blood into the business veins of the country 
and all factors are working toward revival, the co-operation 
of every member of the plumbing and heating fraternity is 
needed to give the greatest possible impetus to the New 
Deal in our industry. 

As members of the Auxiliary, you women have stood 
behind your men folks during the dark days, helping to hold 
them together as an organization through social gathering: 
and the like. Your Students’ Loan Fund work, adopted at 
your last convention, your past accomplishments, your 
charitable work—all are highly commendable. In fact, the 
splendid influence and co-operation of the Women’s Auxil- 
lary are indisputable. 

However, now that you have completed the groundwork, 
many of your groups are prepared for expansion in your 
undertakings. True, some auxiliaries have already taken 
the big step forward and have followed, or are following, a 
specific activity to awaken plumbing consciousness in the 
minds of the people of the community and at the same time 
fulfill the object of your Constitution and By-laws to “‘fur- 
ther the cause of sanitation.” 

Therefore, as president of the N.A.M.P., I commend such 
activities as will help the cause of sanitation and urge 
those groups which are ready to undertake some such 
activity during the coming year, if possible. 

Then, when the end of the present season rolls around, 
every member of the plumbing and heating industry, includ- 
ing the Auxiliary, will be able to report, “We have done 
our part!” Rosert J. BARRETT, 

President, N. A. M. P. 
Washington, D. C. 


Cincinnati Auxiliary Entertained by Its President 

The Cincinnati, Ohio, Women’s Auxiliary held its regular 
monthly meeting October 3 in the conference room of the 
American Building. Miss Emma Niesen was appointed by 
the president to arrange for a luncheon to be served before 
the next business meeting which will be held in November. 
After all business was transacted the ladies spent a social 
hour playing cards. Honors went to Mrs. Charles Laile 
and Mrs. Edward Frank. The president, Mrs. George Doench, 
served delightful refreshments. 


Ogden Auxiliary Is Very Active 
The Ogden, Utah, auxiliary held its monthly meeting the 
evening of October 4 at the home of Mr. and Mrs. C. W. 
Bishop. After the usual business meeting the ladies were 
joined by the men in a social evening. A wonderful lunch- 
eon was served by Mrs. Bishop. On September 22, a sur- 
prise house-warming party was given for Mr. and Mrs. 
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The Cost of CONVECTOFIN 


Keep up-to-date on modern radiator 
costs. Ask for our price list, just out 
CONVECTOFIN, which takes the 
place of radiators, is the FIRST 
built-in heater to give CERTIFIED Che BUILT-IN HEATER 
PERFORMANCE. No more worry 


about heating capacity. Unfailing re- 





CON VECTOFIN 


saves in materials, in 


sults. Want our catalog also? 


space, in handling, in 
effort, and in time 
15 fewer pieces Types 
and sizes for every 


heating service 


Commodore Heaters Corp. 
11 W. 42nd St. New York 
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Triple Wear Wrenches 


The Warnock wrench is easyto adjust. The strap is arranged in such a 
way that it can be drawn absolutely tight in one movement. Notice, 
too, that this strap is triple folded at the point of greatest strain. 


For chrome. brass and nickel plated pipe 











WARNOCK MFG. CO., Worcester, Mass. 

















ACHESON 


When the bid isclose, you must 
be positive of every piece of 
equipment in your installation 
That kind of an installation 
demands that ACHESON 
BRASS FITTINGS be used, 
the dependable line for the 
plumber to use 


See our line of Fittings ACHESON MFG. COMPANY 
in. Domestic Engineer- RANKIN. PA. 


ing Plumbing and Heat- 
ing Catalog. Warehouse 197 Lafayette St.,.New York City 


BRASS FITTINGS 
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Milton Bachman, who had moved during the summer. 
Look for the Arm-and-Hammer Bunco was played and following this a delightful oyster 


supper was served. Mrs. Bachman was presented with a 
lovely gift from the auxiliary. 
The first meeting of the season was held on September 


Adjustable DIES and STOCKS 15 at the home of Mr. and Mrs. Guy Leigh. The attendance 


NiadcBiitthidins Reacts bene, was excellent. Following the usual business procedure, 


tive identification, these dies are far supe- / § bunco was played and refreshments served. 
rior to other adjustable dies: Special Van- % 
a Ly om Steel: — off sae * 
orrect Cutting and Throat Angles; if . ae 
Renple Chip Clenrance, Cat fost . ." SS, | Chicago North and North West Auxiliary 
er, casier .. cut smoo reads ; ; “ e 
and spin off pipe witho-it tear- , 4 Celebrates Tenth Anniversary 
ing or sy Hold sharp- ka 
ness. it all stocks. | ; > anniversary was celebrate y the North and 
ARMSTRONG BROS | Roden tenta mma ogc y jas eleb ated by : 
stocks are smooth fin- @ , A North West Women’s Auxiliary of Chicago on October 17. 
“nine ee an nats 4 : ; _ A party was held in the Marine Dining Room of the Edge- 
ARMSTRONG _* | water Beach Hotel, with 20 members in attendance. The 
BROS. TOOL CO. | table was very prettily decorated with fresh flowers by the 
‘*The Tool Holder People’’ : " th: Mra , ai hai ‘ . 
323N. Francisco Ave., Chicago,U.S.A. committee in charge, Mrs. John Blair, chairman, assisted 
by Mrs. George Matthews and Mrs. R. J. Weber. A most 


enjoyable afternoon was spent playing cards. 


Mueller's Latest ies 


Rock Island-Moline Auxiliary Opens Season 


Creation Cmaaal Mrs. Kirk A. Journy held the first fall meeting of the 
Rock Island-Moline, Illinois, Auxiliary on October 9 with 
4 TC eA T nine in attendance, including one guest. Miss Dorothy Lamp 
was welcomed as a new member. Mrs. E. L. Householder, 
secretary, reported sending greetings to Mrs. Rose Friend of 
LINE OF STAPLE FITTINGS Milwaukee, past national historian, who had celebrated her 

Beautiful workmanship, brilliant chromium plate, reasonably 85th Birthday in June. ; 
priced. Not nearly so costly as the usual ARTCRAFT lines Minutes of the national convention held at New Orleans 
and only a little higher than old fashioned round pattern. were read and the members of the auxiliary “wish to con- 
Ask for particulars and prices. gratulate the newly elected national officers, and hope that 
we may be of some assistance to them, during their term 

M UELLER Cf2.. Decatur, lI. in office, through our state auxiliary.” 

The hostess served refreshments at the close of the bus:- 
ness meeting and a social hour was enjoyed. The November 


HINDLEY’S PLUMBERS’ SPECIALTIES | meeting will be in the form of a luncheon bridge at one 


Keep a full line of Hindley's Plumbers’ Specialties | o'clock on Monday, November 13, at the Swanson Tea Rooms, 
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on hand at all times. Don't hold up any | Rock Island. This will be the fifth anniversary of the aux- 
work because you don't have a full line of | iliary and all members are planning to attend. 
specialties. The expendi- | in REI ales 


ture is too small to take | North Shore Auxiliary Opens Season 
such a chance. | 








Mrs. Fred Flader of Evanston, Ill., entertained the aux- 
See our Line in | tere nf y : > : ‘ actare’ saciati 

Domestic Engi- | iliary of the North Shore Plumbing Contractors Association 

neering Piumb- | at her home on September 21. It was the opening meeting 
ing and Heating | : 2 ‘ . 

Catalog | of the season. There were 15 members present. The first 

HINDLEY | secretary of the state auxiliary, Mrs. J. J. Cahill, now of 

MFG. CO | Phoenix, Arizona, was also present. Delicious nut date 

. 7 . * * 

torte and coffee were served. A business meeting followed. 

oo | Bridge and bunco were played later with prizes going to 

, | Mrs. Cahill, Mrs. Norman and Mrs. Butow. 


Valley Falls, R. 1. 























UNION | THE “MODERN” RANGE BOILER 


SATISFACTION | 30, 40 and 50 Gallons a ae 
If you have never used a 200, 250 and 300 lb. Test 


Dart UNIon you still have cs 
to learn the meaning of In the above capacities the top and body of the 
ae : “een & ‘‘Modern” Boiler is formed from a single extra- 
unton satisfaction. Every heavy Copper Shell and drawn cold-seamless to 
union in the complete Dart -_ _?——— thus Pane oe the — joint ane 
—— a fniehe the side seam an eaving on a bottom joint. 
line wens eo you & finish: The bottom head is hydraulically pressed on the 
union. From the materials shell and riveted securely with Copper Rivets 
of which Darts are made to closely spaced. Over J op ae] a eceenlens A 
ia ; . sa and is spun and swea reinforci » 
the final “a = manufac joint and maklog a solid construction which is | 
ture, nothing is left undone, impossible to come apart under any circumstance. | 
in order that the union you Every boiler is reinforced internally and guaran- 
receive will give union satis- — collapse. The interior is thoroughly pe 
tin ; 
faction. | 
a ; Sold Through Wholesalers Onl 

E. M. DART MFG. CO., Providence, R. I. . y 
The Fairbanks Company, Sales Agents HAYES MFG. co., Paterson, N. J. 


Canadian Factory, Dart Union Company, Ltd., Toronto, Canada Established 1870 
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Beer and 


SECTION OF 


Brewers Code Bans 


(ae leading brewers 
associations have just 
voted approval of a 
code of fair competi- 
tion and this has been 
submitted to the agri- 


cultural adjustment 





Sales of Equipment 


administration. A 
significant forward 
step is the decision of 
the brewers to take no 
part in the furnishing 
of beer and bar 


equipment to. .- - 


(See Page 118) 
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SCHWARZ LABORATORIES 
FURNISH PROOF—"' The 
physical properties of beers stored 
in aluminum and aluminum alloy 
tanks are entirely normal’, says 
the report of an exhaustive survey 
made by Schwarz Laboratories, 
Inc.—foremost beer research 
chemists. 
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for Beer Coils 7 


and here are 6 good reasons why 


Want to get a bigger share of 
the beer plumbing business? 
Want to make each installation 
a real advertisement for the next 
job? Then read how ALCOA 
Aluminum beer coils are help- 
ing alert plumbers everywhere 
to quote lower prices and turn 
out better jobs. 


1. ALCOA Aluminum tubing 
costs less-—one-third as much as 
the tubing frequently used for 
this purpose. 

2. It’s made of a special alloy 
much stronger than ordinary 
tubing—that is much less likely 
to puncture—will stand pound- 
ing better than “soft” metals 
commonly used. 


3. It’s more easily formed. It can 
be bent by hand to diameters as 
small as 114". 


4. It resists corrosion—needs no 
protective coating—no lining. 


5. It’s non-toxic—doesn’t affect 
the color, taste, composition or 
clearness of the beer in any way. 


6. It lasts longer—costs practi- 
cally nothing to maintain. It 
can be cleaned with simple 
cleansers. 


Decide now to supply ALCOA 
Aluminum equipment on all 
your beer installations. And use 
the above facts to convince your 
customers of the quality ma- 
terials you handle. 


ALCOA Aluminum Beer Coil 
tubing is now available in most 
principal cities. If your regular 
source of supply does not have 
it in stock write to ALUMINUM 
COMPANY of AMERICA; 1852 
Gulf Building, PITTSBURGH, PENNA 
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The new Liquid-Zahm Con- 
trolled Pressure System 
makes it possible to draw 
each stein uniformly without 
wasting a drop. Correct pres- 
sure assures clear body 


foam of g 





BEER AND BAR EQUIPMENT 


Section of 
DOMESTIC ENGINEERING 115 


SO NE Ree a ER ee ee ee ee ge ed is 
as 


i 





WE believe you can increase your profitable business 
by handling the “LIQUID” line of Modern Bars 
and Beer Dispensing Equipment because: 

—It is complete from tapping bung to bars of the 
finest marbles and hardwood. 

—It is priced to give you a good profit. 

—The Liquid reputation is your guarantee of cus- 
tomer satisfaction. 

— Making your business local“ Beer Equipment Head- 
quarters” will bring you many related jobs of 
service, installations, etc. 

—A Liquid sales or service man from the nearest 
branch office will cooperate to aid your sales or 
installations when necessary. 

—and finally because for forty years, in season and out, we 
have steadily mmgnes and produced improvements for 
greater beauty and efficiency in dispensing equipment. 
Get into this actively growing business now by writing 
for our 64 page catalog. ee. 





consistency. 

















BEER DRAWING SYSTEM Dispensing Units in Wood 
or Stainiess Steel Beer Coolers Electric - 
— Pressure — Bir 














| THE LIQUID CARBONIC CORPORATION 


| 3100 SOUTH KEDZIE AVENUE, GHIGAGO, ILLINOIS QE 
CHIGAGO SALES ROOM: 619-621 SOUTH WABASH AVENUE 
Branches in 37 Principal Cities in the United States and Canada @ London, England @ Havana, Cuba 





Red Diamond Beer Cooler and 
Dispenser for Four Coiis 


Red Diamond Beer Cooler 
for Two or Three Coils 
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Red Diamond Beer Service Bar for One Half-Barre! 
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There's Real Profit in Beer 





Tapping Equipment 


When You Stock One Complete Line 


When you stock just one type of beer tap, you can serve 


just one type of customer. When you handle the “Grand” 


line, every brewery, beer distributor and beer retailer in 


your locality is your logical prospect. Because the “Grand” 


line of tapping equipment is complete. 


It includes every 


type of tapping equipment in modern use. 


Thousands of “Grand” Taps, Valves and Tapping Rods— 


for both steel and wood barrels—in use 


wherever beer is 


sold, have proved their reliability and long life in actual 


service. And hundreds of plumbers and 


plumbing equip- 


ment jobbers have proved for themselves the handsome 


profits to be made from handling this complete line. 


Made by expert worknien from the finest materials obtain- 


able; accurately machined and rigidly 


inspected, every 


ha 
* 


piece of “Grand” equipment is fully guaranteed against 


any defect of material or workmanship. 


In addition to the tapping equipment illustrated the 


“Grand” line includes Beer Faucets, Water Faucets, Beer 
Switches, 1-2-3- and 4-way Distributors, Pipe Coil Cleaners 
and Cleaning Compound, Air Pumps, Picnic Pumps, Bar 


Rails and Fittings and all needed couplings, connections 


and fittings. 


You can be one of the alert plumbing merchants who are 


cashing in on this complete line. Write today for full 


information. 


Brass 


GRAND HAVEN 
BRASS FOUNDRY 


GRAND HAVEN, 


MICH. 








No. 2441 
“Grand” Air Tap 


No. 2210 


Bent Cock Tapping 
Rod, 24” for quar- 
ter barrels. For 
half barrels, order 
No. 2211; for bar- 
rels, order No. 2212. 
Cocks are made 
extra heavy with 
special long wear- 
ing bronze keys. 
Tubes are _ tinned 
inside and outside, 





No. 2443 
“Grand” beer Valve 
for Wood Barrels. 
For Steel Barrels, 

order No. 2444. 









No. 2440 
“Grand” beer Tap. 
Threaded end _ for 
block tin coupling. 
Can be used with 
either wood or steel 
barrels. 

For use with hose 
instead of block tin 
coil, order No, 2442. 





















No. 2215 
“Grand” beer 
Tap. 





No. 2430 
“Grand” beer 
Tap. 
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Ready for Business 






























Dealers in beer and bar equipment face in the next few weeks an op- 
portunity which will likely be reminiscent of the busy days of last 
spring. Every one in the field recalls the tremendous rush of in- 
quiries, of orders and of frantic demands for products and supplies 
which met the relegalization of beer. 


Now the impending repeal of the prohibition amendment opens the 
market for those products and equipment which will be in demand 
to serve the restored liquor trade. 


Take, for a moment, the situation as it was revealed to this business 
paper last spring. The tremendous and sudden demand caught most 
every one unprepared. Our first efforts to meet our readers’ de- 
mands for information, for names of manufacturers, for sources of 
supply for the dozen and one products they wanted to sell and for 
which many had urgent customers, these efforts had to be quickly ex- 
panded to meet the rush of inquiries which came to our offices. 


The expansion of that service to readers has been a continuously inter- 
esting and constructive task. Information was wanted on new prod- 
ucts, on sales points, on the many points of installation and service 
which customers were asking. It was our responsibility to meet these 
inquiries and this demand for information in a thorough and con- 
vincing manner. 


The way the demand was met is best answered by the steady growth of 
this business paper service, by the manner in which readers have 
continued to show progressively i increasing interest in the type of in- 
formation we assemble and publish and by the satisfactory relation- 
ship which many manufacturers built up through our pages with 
these interested readers. 


Now with repeal in sight, with these readers and manufacturers tack- 
ling the new problems which that change will disclose, we are tak- 
ing another step forward in serving them. 


The name under which you will now receive this business service has 
been changed tt BEER AND BAR EQUIPMENT — in recogni- 
tion of the broadened field which now calls for the active merchan- 
dising efforts of the men who have found it productive in the past 
few months. With the change in name, go plans for a broader edi- 
torial service. The field has shown its appreciation of our 
past efforts. We have met its needs and answered its in- 
quiries. You can count on us tO meet your new needs 

and to take care of your Poze. mew inquiries. 








Sinqmnaiial Manion aot 


> “t-~<, 


| 
| 
| 
| 
| 
| 
\ 
| 
: 
| 
: 
| 
| 
: 
| 
| 
: 


hcinhenasties li apid iaengtncndalshdiadaainemienditidetiadins natalie oti a ain ee 
aw « ” * " , ” > 


~ 


¢ 


— 


. ~ 


| 
" ‘ 


oe 
a" 


Work to Aid Beverage Equipment field 


Manufacturers Through National Beverage Dispensing Equipment Association 
Develop Code for Industry—More Members Needed 


ROMPTLY on the resumption of beer selling, man- 

ufacturers of beverage dispensing equipment who 
were In position to serve the revived business took 
steps to aid and strengthen their industry. 

The National Beverage Dispensing Equipment Asso- 
ciation realized that the industry faced conditions un- 
usual in the annals of American business. Here was 
an industry, recreated almost overnight and faced by 
a tremendous initial demand from customers who had 
in most cases little or no knowedge of the products 
they wanted to buy or of the service which those prod- 
ucts would be called upon to give. A whole confusing 
and uncertain series of regulations and of uncertain 
credit conditions had to be faced. It was the aim of 
the National association to work for the long time de- 
velopment of the industry along lines which other older 
industries had had the opportunity to test and prove 
during years of unhampered operation. 

And then a few months later 
the whole fabric of American 
business was disturbed by the 
NRA program, the sudden insist- 
ence on codes of fair competition 
presenting a new set of problems 
as well as a new opportunity for 
the makers of beverage dispens- 
ing equipment. 


E. L. Gramlich, vice president of the 
Brunswick-Balke-Collender Co. and 
director of the N.B.D.E.A. 


WHAT THE N.B.D.E.A. IS DOING 


For the above reasons we are glad to present a 
brief outline of the National Beverage Dispensing Equip- 
ment Association, of its organization, purposes and 
program. 

The membership of the association is now composed 
of the leaders in the industry who are unselfishly giv- 
ing of their time and effort to comply with the wishes 
of the President and organize the industry under the 
provisions of the NRA. 

All industries have been given a mandate to govern 
themselves along lines specified in the NRA, and when 
the purposes of the N.B.D.E.A. are thoroughly under- 
stood, it is logical to expect all manufacturers of beer 
dispensing equipment and soda fountains will give the 
association their hearty support and cooperation. 

The officers of the association are as follows: L. D. 
ly, president; C. G. Carter, executive vice president ; 

R. Lee Smith regional vice presi- 
dent (eastern); W. G. Seeger, 
regional vice president (central) ; 
C. J. Palmer, managing director. 
The directors are C. G. Carter, 
Liquid Carbonic Corp.; Stanley 
H. Knight, Stanley Knight 
Corp.; L. G. Blessing, Bastian- 
Blessing Co.; L. D. Ely, Russ 


W. K. MelIntosh, Chairman, The Li- 
quid Carbonic Corporation, and direc- 


tor of the N.B.D.E.A. 


L. D. Ely, President of the Russ Soda 
Fountain Co. and president of the 


N.B.D.E.A, 


Members of the Steering Committee 
for Code of N.B.D.E.A. 
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soda Fountain Co.; W. G. Seeger, Seeger Refrigerator 
Co.; R. Lee Smith, United American Soda Fountain 
Corp.; E. G. Vail, Gurney Refrigerator Co. ; E. L. Gram- 


lich, Brunswick-Balke-Collender Co.; and H. R. Perlick, 
R. Perlick Brass Co. 
It will be seen that the directory is representative of 


the entire industry, including those engaged in the man- 


ufacture of complete beer equipment, brass parts and 
fittings, and soda fountains. 


Membership dues in the association are prorated on 
the basis of dollar and cent shipments of beverage dis- 
pensing equipment by individual manufacturer, as com- 


pared to the total of such shipments made by all mem- 


bers. This method insures that each manufacturer pays 


only his proportionate share of the cost of administer- 
ing the fair trade practices of the industry code. 
While the main offices of the association will be in 


Cleveland, with Mr. Palmer in charge, there will also 


be an office in Washington at 218 Munsey Building. 
This is in charge of Louis B. Montfort, one of the 
prominent attorneys of the nation’s capital. 
fort will act as legal adviser of N.B.D.E.A. on all mat- 
ters pertaining to the operation of the NRA provisions, 
and his services are available to members of the as- 
sociation. 
HOLD PUBLIC CODE HEARING 


The public hearing on the code has been scheduled 
for November 8 and the so-called steering committee 
was appointed by the directors of the National Beverage 
Dispensing Equipment Association to represent the in- 
dustry at this hearing. 

The revised code as filed covers both labor provisions 
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Mr. Mont- 






and general fair trade practices and, when approved by 
the President, will become the governing law of the 
beverage dispensing equipment industry. Later, there 
will be considered also, and framed, rules and regula- 
tions with respect to terms of sale These detailed pro- 
visions will be discussed at a meeting of the entire in- 
dustry which will be called for that purpose as soon 
as the basic code is approved by the President. 

Many manufacturers do not yet understand that the 
codes which are being adopted for the different indus- 
tries will govern sales of the particular commodities 
specified in these codes, regardless of whether they 
constitute the main business or only a small percentage 
of the total business done by any particular manufac- 
turer. In other words a manufacturer may be manu- 
facturing and selling only a few items covered by the 
beverage dispensing equipment code, and his sales in 
this department may represent only a small percentage 
of his total business, yet he is subject to the provisions 
of the code adopted by the industry, insofar as his sales 
of beverage dispensing equipment are concerned. 

This is natural and proper, as the NRA is designed 
to eliminate unfair competition, and this could not be 
accomplished unless all handling certain commodities 
were equally bound. 

Eventually all manufacturers will realize that this self- 
governing mandate does not impose restraint, except 
upon unfair practices, but, on the contrary, frees in- 
dustry of many of the shackles which have bound them. 
Such a realization should impel manufacturers to throw 
their support to the organizations being formed for the 
protection of their industries. 


Brewers Put Ban on Equipment Sales 


EFINITE decison bv brewers to stay out of the business of furnishing beer and bar 
equipment to the retail trade is indicated by the code of fair competition of the brew 


ing industry of the United States just approved. 


This approval was given by the two lead- 


ing brewers associations and by a group of independent brewers at a recent meeting in New 


York. 


The code goes to the Agricultural Adjustment Administration carrying the following 


recommendations of the brewers: 


FAIR COMPETITION 


No one engaged in the brewing industry shall: 


(ec) After the expiration of existing licenses own, directly or 
indirectly, and no member of any firm engaged in the brewing 
industry shall, after the expiration of existing licenses, own any 
interest in any license to sell said fermented malt liquors for 
consumption on the premises covered by such license. Nothing 
herein contained shall apply to licenses issued to brewers to 
give away or sell fermented liquors on premises of which the 
brewery is a part. 


(d) Directly, or indirectly, nor shall any officer or director 
of any corporation, or a member of any firm or association 
engaged in the brewery business, furnish, give, or lend any 
money or the equivalent thereof to any person, firm, associa- 
tion, or corporation, or to any other person for the use, benefit, 
or relief, directly or indirectly of said person, firm, association 
or corporation selling fermented malt liquor for consumption 
on the premises where sold; nor guarantee the repayment of 
any loan or fulfillment of any obligation of any person, firm, 
association, or corporation selling fermented malt liquor for 
consumption on the premises where sold to any third party; 
nor guarantee the loan or repayment of any money for the ful- 
fillment of any obligations by any person to any person, firm. 


association, or corporation selling fermented malt liquor for 
consumption on the premises where sold. 

Nothing herein contained shall affect the usual, ordinary com- 
mercial credits for the fermented liquors sold and delivered. 


(e) Directly or indirectly, nor shall any officer or director 
of any corporation or a member of any firm or association 
engaged in the brewing industry furnish, give, rent or lend any 
equipment, fixtures or supplies to others dealing in said fer- 
mented malt liquors. 

(f) Directly or indirectly nor shall any officer or director 
of any corporation or a member of a firm or association en- 
gaged in the brewing industry furnish, give, lend or rent any 
interior decoration other than signs, or furnish, give, lend or 
rent any sign or signs costing collectively more than $100.00 
in any one calendar year for use in or about or in connection 
with any one establishment on which fermented malt liquors 
are consumed on the premises where sold, provided that signs 
in operation on the effective date of the Code, or signs then 
under non-cancellable order which cost not more than $400.00 
shall not be subject to the provisions of this paragraph: nor 
shall any member of the Industry pay any money or other 
thing of value for the privilege of placing or painting a sign 
on the premises occupied by anyone selling fermented malt 
liquors for consumption on the premises where sold. 
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A private club bar 
equipped complete by 
Moersch and Degnan, 
Escanaba, Michigan. Com- 
plete installation cost (to- 
gether with other work 
derived while making this 
installation) $493.12 


“Headquarters” tor 
Beer Dispensing 
Equipment 


A dealer tells 

how his firm 

planned for 

the return of 
beer 
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First” said James Degnan, of 
Moersch & Degnan, beer equipment dealers in Escanaba, 
Mjch., ‘‘we desire to thank you sincerely for the very val- 
uable and timely assistance given us in making the con- 
tacts which enabled us to obtain all needed information 
and quotations on beer equipment. When beer was legal- 
ized in Michigan, we had a complete stock on hand and 
were able to cope with the spontaneous demand of local 
dealers. The fact that we were prepared to meet any de- 
mand, identified us at once as ‘Headquarters’ for beer 
dispensing equipment for Escanaba and vicinity. 

“In at least ninety percent of the local installations, we 
have furnished and installed, complete, the novelty box, 
pumping equipment, drains, cooling equipment, etc., etc. 
So far our sales aggregate several thousands of dollars, 
which is a goodly amount considering the small popula- 
tion of 14,000 and prevailing economic conditions. <An- 
other attractive feature is that these sales were strictly 
cash. Not a day passes but someone comes into our 
store for some piece of equipment or repair part and 
they usually leave with other articles they did not intend 
to purchase, i. e., Beer pipe cleaners, drain pipe solvent, 
etc. One call led to the sale of a heating plant and 
others to plumbing fixture installations. 
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BETTER EQUIPMENT WILL BE USED 


“We feel that gradually, when conditions warrant, 
most of the improvised dispensaries will be replaced by 
modern equipment; in fact, we already have given quo- 
tations on several possible replacements. 

“Incidentally, it might interest you to know that we 
recently obtained one of the best constructed and thor- 
oughly insulated wood novelty boxes we believe there is 
on the market at reasonable cost. We and our customers 
are so pleased with its performance that I thought you 
would like to have the information for your files. We 
know there are many dealers looking for just such 
equipment at this time. 

“We have every reason to believe that beer equipment 
will continue to be a substantial and profitable part of 
our business.” 

In the interests of securing as clear a picture as possi- 
ble of just what conditions beer equipment dealers are 
facing in their development of this new market, we asked 
Mr. Degnan just what were the repair parts to which he 
referred above. 

“The repair parts, to which I referred,” said Mr. Deg- 
nan, “are purchased to replace parts of equipment which 
had been in use during pre-prohibition days, which in 
many cases were put into use for a few months until 
business warranted new accessories. Many of the tav- 
ern operators of today were in business before prohibi- 
tion and the fact that Escanaba had approximately one 
hundred saloons in its ‘heyday’ will give you an idea of 
the number of bars which were still in existence and 
available for reconditioning for the time being. Below 
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is a list of accessories which we have sold to renovate 
these old-time bars: 
New faucets (sold many). 
New coils. 
New regulators and gauges, 
New tapping tubes. 
Taps (sold many ). 
Valves, gaskets, etc., etc. 
(Developed in interim of 
letters. ) 


your first and second 


“For example: In the last few days a gentleman 
from a neighboring town (65 miles distant) came to us 
and purchased for cash the following: 


Two Chromium-plated Beer Faucets........... $13.00 
Rr ein bark eaeekeane sean s 6.50 
” BE Ik Nek voy 0 5-6 on wc a whee 0 5 4.50 
ee MBO Pika ok oes eves nt ea cesen 10.50 
gia) Se re ar ie 50 

$35.00 


SERVING FOR FUTURE SALES 
“By the improvised dispensaries I referred to, I mean: 
“1. Old-fashioned ‘walk-in’ Ice Boxes, converted into 


dispensing units. Barrels of 


Beer (2 or 3 depending on 
A beer garden installa- 


tion. Compressor and size of box) were placed in 
novelty box purchased the ice 
from Moersch and Deg- 
nan, Escanaba, and in 
stalled by them. Rest 
room facilities were also 
installed at the time— 
total cost $250.00 


compartment, coils 


were installed. connections 
made and faucets run to the 
outside. This, the owners felt. 


would suffice for the present. 
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day to replace with modern dispensing units. 
One quotation in particular is to replace 
one of the above outlined set-ups. Price of 
this bar, consisting of compressor and al! 
connections, aggregates $1,000.” 









REACHING EVERY ONE 







Another development in the beer equip- 
ment market has had to do with the possi- 
ble influence of the beer dealer or whole- 
saler in the choice of the equipment. Opin- 
ion is divided, due evidently to local con- 
ditions ; some sections finding it valuable to 
contact the beer wholesalers, others feeling 
that they do not figure in the picture. We 
asked Mr. Degnan about this angle. 
“With reference to the wholesale distrib- 
utors of beer,” he said, “would say that 
just previous to the legalization of beer in 
Michigan, we in addition to calling on pros- 
pective operators, also approached all local 
authorized wholesale beer distributors and 
advised them that we had a complete stock 
(Continued on Page 144) 



























Above: This mechanically 
cooled refrigerator is a 
typical illustration of a 
number of the “impro- 
vised” installations de- 
scribed, where a large in- 
vestment was not neces- 
sary. The complete in- 
stallation for dispensing 
beer amounted to $39.39. 
There was only sufficient 
room to accommodate 
one-half barrel. The 
owner is well satisfied 
and is able to take care 
of present demand satis- 
factorily. However, when 
conditions warrant, he 
expects to purchase a 
complete modern dispens- 
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Left: A grill. Compressor 
and bottle cooler  pur- 
chased from Moersch and 
Degnan. Additional work 
—such as installation of 
kitchen equipment and 
rest room facilities were 





apatianiess acquired while making 
the beer dispensing in- 
stallation. Below: Soda 
fountain has connection 
made for one beer faucet 
“2. In the case of a soda 


fountain dispensary, one of 
the soda faucets was replaced 
by a beer faucet, coils were 
installed in the mechanical 
cooling equipment and con- 
nections were made to the 
barrels, situated in the base- 
ment. 

“3. In several instances, 
our customers had a local 
carpenter construct a novelty 
box and our tinsmith insu- 
lated and lined same, we in- 
stalling all necessary coils, 
faucets and so forth. 
“These temporary arrange- 
| ments we are hoping some 
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() NE of the newest fields in which air conditioning 
is proving its value from the standpoint of stimu- 
lating business is in the newly opened beer stores. An 
air conditioned tap room assures a continuous supply of 
fresh air in constant circulation, keeping the atmosphere 
always clear of tobacco smoke and food and beer odors, 
William S. Shipley, president of the York Ice Ma- 
chinery Corporation, points out in a discussion of new 
developments in this field. No longer is it necessary 
for patrons to get up and “go out for a little fresh air.” 

“Every one of these so-called modern tap rooms,” 
Mr. Shipley says, “ought to be air conditioned. It is 
the one thing they haven’t got to make them really 
modern. Many of them have luxurious furnishings, 
an atmosphere of refinement, dignity—everything that 
they should have to make their patrons really comfort- 
able, except the one thing that really does make people 
comfortable—conditioned air. 

“These tap rooms have come into existence with the 
return of beer. Many of them are established in sub- 
stantial, well appointed buildings and some in old man- 
sions. No expense has been spared to make their in- 
teriors inviting to the most exclusive class of patronage. 
Yet the air in one of these tap rooms can very quickly 
become dead, lifeless, stagnant with the odor of what 
the poet might have called the ‘bouquets of yesterday.’ 

“It is a simple matter to install one or two of the air 
conditioning units to provide for the circulation of fresh 
filtered air at an even temperature. The use of these 
units permits the regulation and control of the two im- 
portant elements in air comfort—temperature and hu- 
midity. Proper air conditioners will provide purified 


air of just the proper temperature in warm weather and, 
in conjunction with a heating system, provide the cor- 
rect degree of humidity for personal comfort in the fall 
and winter. 





itions Beer Stores 

















air conditioning systems 


“Some units are complete 


in themselves, compactly designed, automatic, and as 
simple to operate as the turning of an electric switch. 
Designed for installation directly within the room to 
be conditioned, these units may be attractively finished 
to harmonize with any furnishings or decorations, and 
their installation in the present day tap room would 
involve no large expenditure or major alterations, but 
would provide the one needed touch of modern year 
‘round comfort for patrons. The tap rooms are play- 
ing a tough game of competition today, a real fight 
for business, in which each one of them has to bid 
against the other as well as against other forms of com- 
petition. The tap room that provides conditioned air, 
in addition to its other attractions, gets the bulge on 
its competitors. 

“People patronize the air-conditioned movies and air 
conditioned stores and offices. But they can only stay 
in these places a limited time. But you and I can go 
into a tap room and stay as long as we like, and if the 
temperature and humidity are always just right for our 
comfort, regardless of what it may be like outside, we 
are going to come there oftener, stay longer, and spend 
more money. Thus there is a real dollars-and-cents 
advantage to every tap room in having, literally, an 
‘air of its own.’ 

“Air conditioning is coming for the tap rooms of 
tomorrow, just as it has already come to our crack rail- 
road trains, our theaters, our office buildings, and even 
into our homes. The day is fast approaching when no 
tap room that dares to call itself thoroughly modern 
will be without that added touch of air conditioning 
that assures the maximum of physical comfort to pa- 
trons every day in the year, regardless of the outside 
elements. For air conditioning is the new giant on the 
horizon of the twentieth century.” 
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Brewers are adopting 
the rule that their 
beers are to be sold 
only where they are 
properly served. 

Anheuser-Busch, Inc., 
gives their require- 
ments in the following 








Recommendations 















for Quality Bar Installations 


This Article Continues a Series 


Press ‘RE in the barrel is a phase of proper 
handling of draught beer that is very important. The 
carbonic acid gas in draught beer is formed by a special 
fermenting process which requires from three to four 
weeks for completion, after which three months of lager- 
ing or aging is necessary. In some beers, carbonation 
is formed by forced means—charging the beer imme- 
diately before putting it into the barrel. 

If it were not for pressure connected with the vent in 
the top or head of the barrel, the carbonic acid gas in the 
beer would escape. In other words, as beer is drawn 
from the barrel, the space created would perm:t the gas 
to escape from the remainder. By filling this space with 
gas under pressure, the life in beer is kept locked in. 

A novelty box containing forty feet of 3-in. coil re- 
quires a gas pressure of from 8 to 9 lb. for satisfactory 
performance. For more coil, increase pressure ; for less, 
decrease. Under no circumstances should pressure fall 
under 8 Ib. If a cellar box is used, pressure of from 12 
to 14 Ib. usually is necessary. 


This pressure should be kept on the beer in the barre! 
over night. The pressure should be turned on imme- 
diately when tapping a new package—even before the 
first glass is drawn. Some beer dispensers mistakenly 
suppose they can save pressure by turning it on after a 
barrel is partly emptied. On the contrary, constantly 
maintaining pressure prevents waste. 

The pressure also serves to force the beer up through 
the pipes, around in the coils and out of the bar tap. 
Therefore. it is essential that these tanks, their working 
parts and their connections be kept in perfect condition. 

Where there is a rubber check valve or nipple in the 
gas connection, this should be inspected at least every six 
months and renewed if found defective. If it becomes 
faulty, the beer will lose its carbonation and become flat. 
An efficient and well-iced coil box is a big part of proper 
equipment. We recommend 40 ft. of %-in. 5-ounce 
block tin coils. It takes about 40 ft. of coil to reduce 
the pressure sufficiently so that the beer served from the 
faucet will flow without creating too much foam. A 
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shorter coil means that the pressure on the beer at the 
service tap will be too great and in consequence the beer 
cannot be drawn satisfactorily. Besides, the flow of the 
beer through such a long ice-covered, or mechanically 
refrigerated coil delivers it to the customer at the proper 
temperature. 


PROTECTION FOR COILS 


These coils should be safeguarded in the box by a pro- 
tector. This prevents the coils from being mashed and 
retains them in their proper condition. Dispensers should 
be cautioned to keep the coil box of an ice cooler filled 
with finely crushed ice at all times. In order to prevent 
the coils from being damaged, ice should be crushed 
before it is put in the coil box. 

Inside the coil box there must be an overflow stand- 
pipe, the top end of which must be on a level above the 
coils. Such an arrangement will insure proper refrigera- 
tion of the coil. 

The draught beer barrel should be kept in an ice box 
or refrigerator in which 
a temperature of from 
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Scrape the excess foam off the top with a beer 


slightly. 
scraper. 
The wrong way to serve draught beer is to open the 
tap handle only part of the way on the assumption that 
this will keep the beer from foaming too much. A prop- 
erly set up coil box with 40 ft. of coil in it delivers the 
beer at the mouth of the faucet with just the right 
amount of pressure to let the liquid flow gently with its 
iv the time the beer has 
travelled 40 ft. through the coils, the pressure has spent 
its force. But, if you only partly open the tap and thus 
reduce the opening out of which the beer can flow, you 
excite the beer, causing it to foam. 
No effort should be spared to surround beer dispensing 
service with evidences of 
Glasses must be tmmaculate. 


carbonic acid gas undisturbed. 


sanitation. 
Those stacked on the back 
bar should be highly polished, to leave an impression of 
sparkling cleanliness. Glasses in which milk, ice-cream 
sodas, or any other fatty drinks have been served should 
not be used for beer because butter fat or a greasy sub- 

stance of any kind 

turns beer flat instantly. 


cleanliness and 
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maintained. It is well 
to lay a block of ice on | H =i 
the top or head of the BS he 
barrel if the conven- G~! eX = 
. . . i” 
tional ice box is used eS 
, ' > 
instead of a mechanical wy 
, a 
refrigerator. If a me- i 








chanical refrigerator is 
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ven a trace of 
suds is harmful. There- 


soap 


i fore, glasses should be 
J 


It is advisable 
to wash them regularly 
in a cleaning solution. 
This should be fol- 
lowed by thoroughly 
rinsing and then chill- 


scalded. 


























used, it is advisable to F ing. At no time should 
keep some water on top uo | f e beer be served in a 
of the barrel. | glass that has not been 

Remember that an - " properly chilled. The 
ice-box kept filled to eae Wz bar, counter, or foun- 
capacity 1s more eco- te m Dy tain should be kept 

. - fe ~~ ‘ 4h ° , 

nomically operated than , “A wiped. All dishes, 
one partly filled z glasses, steins, knives, 


If the refrigerator or 
ice-box is in the base- 








forks, should he 


disposed of as quickly 


efc.. 





ment, the beer pipe 
leading to the coil box 
in the bar, counter, or 
fountain should be weil 





as possible. 
Facilities to 
draught beer should be 


store 

















maintained at a temper- 








insulated with any 











ature of from 35 to 45 








standard insulating ma- 
terial. If not, the ex- 
posed beer pipe will be- 
come warm, thus warm- 
ing the beer. Care 
should be taken to keep 
kinks out of the hose 
and dents out of the 
coils. 

There is only one proper way to draw a glass or stein 
of draught beer. The inexperienced dispenser seldom 
hits upon the right way without being shown. 

Here is the right way: Place the glass or stein under 
the tap. Open the tap handle all the way and let the beer 
run until the glass or stein is about % full. Pause for 
a few seconds to let the beer settle itself. Then open 
the tap handle all the way again until the beer overflows 


ing items: 


Fig. 1—Here is a diagram showing a draft beer coil installation 
with non-mechanical refrigeration. The letters refer to the follow- 
A, carbonic acid gas tanks; B, inlet for carbonic acid 
gas line in barrel head; C, faucet connection hooked up to hose 
leading to coil box; D, blocks of ice; E, pipe leading from beer 
keg hoses to coil box on floor above; F, insulation; G, block tin 
coils; H, service tap; I, finely chipped ice; J, overflow pipe 


deg. Fahr. at all times. 
A mechanical refriger- 
ator will maintain a 
temperature of 35 deg. 
Fahr. if so adjusted, an 
ice-box will average 
about 40 deg. to 45 deg. 
Kahr. The 
should be kept most by putting some water on top of 
the barrel. 

seer dispensers should be cautioned never to leave 
empty barrels exposed to the sun, as this causes leaky 
cooperage. If draught beer barrels are delivered to a 
retailer in an open vehicle, they should be covered with 
a tarpaulin or some other material to protect them from 
Seer dispensing dealers should be cautioned 
The 


cooperage 


the sun. 
not to tap a barrel immediately upon delivery. 
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Fig. 2—This diagram shows 
a draft beer coil installa- 
tion with mechanical equip- 
ment. The letters here re- 
fer to the following: A, 
carbonic acid gas tanks; 
B, inlet for gas line in bar- 
rel head; C, faucet connec- 
tion; D, coils and fins of 
mechanical refrigerator; E, 
pipe leading from beer keg 
hoses to coil box on floor 
above; F, insulation: G. 
block tin coils; H, service 
tap; I, water kept cold by 
coil of mechanical refrig- 
erator; J, overflow pipe; 
K, coils from mechanical 
refrigerator encircling beer 
coils 


jostling to which it is 
subjected while on the 
distributor's truck and 
while being unloaded 
agitates the contents. 
Immediate tapping re- 
sults in beer with too 





When a barrel is 
empty, the service tap 
should be opened and 
the coils and _ pipes 
thoroughly flushed with 
hydrant water before a 
new barrel is tapped. 

These pipes and coils 
should never be allowed 
to dry. When not in 
use, they should be 
filled with water. 

If the coils are 
flushed regularly every 
3 or 4 days with tap 
water, hot water is not 
necessary. It is always 
good practice to give 
the coils a_ thorough 
cleaning with a cleaning 








much foam. Put the 

barrel in a cold storage 

box and let it stand for several hours before tapping. 
Since draught beer is a perishable product, it 1s im- 

portant that an outlet have sufficient volume and turnover 

to insure consumption of all draught on hand within 4 

weeks. Shipping weights on full packages of beer and 

empty returns are: MHalf-barrel, full, 195 Ib., empty, 

65 lb.; quarter-barrel, full, 105 lb., empty, 35 Ib. 


compound at least once 
every two weeks. 
Should the coils not be in use for any length of time, it 
is best to wash them and allow them to rest filled with 
fresh water. 
If beer remains in the pipes long enough to become 
stale or cloudy, open the faucet and let it run clear. 
Another vital consideration is cleanliness. A new day 
calls for a fresh start. 









Opens Beer 





and Bar Store 





This new Mitchell beer and bar equipment store occupies the site where the firm first opened a retail 
store 40 years ago 


-. 


Lop E. MITCHELL, INC., Baltimore, which 
installed the majority of the beer equipment and did 
much of the repair work in that city before prohibition, 
has reopened a show room and repair shop for the sale 
and maintenance of beer and bar dispensing outfits. This 
branch will be under the supervision of Lloyd N. 
Mitchell. 

Established in 1878 by the late Lloyd E. Mitchell, this 
firm, which has been executing some of the largest con- 
tracts for plumbing, heating and air conditioning re- 
cently, including the Senate and House of Representa- 
tives Office Buildings in Washington, D. C., has seen 


the wisdom ot re-entering the promising field of the 
sales and the repairing of beer and of bar equipment. 

Its store and shop, located at the corner of Gay and 
ast Streets for this work, is at the same place where 
some forty years ago the founder a small 
establishment. 

The return of beer has brought back into the busi 
ness many of the former customers, and the present suc- 
cessors of the old firm are making bar installations for 
those who have never had beer work done during their 
existence by anyone else but by the founder, Lloyd FE 


Mitchell. 


( | ened 


Some of these customers have been selling 
(Continued on Page 130) 











line of work. 


ble prices. 


Specialists in Beer Work Since 1878 


Let us install and service your beer dispensing 
equipment with our skilled mechanics in this 


We carry a full and complete line of coil boxes 
of every description, also coils, faucets, rods, bungs, 
peerless taps, bar drainers, pumps, (water, electric 
and hand), picnic pumps and air cocks at reasona- 





2315 Cecil Avenue 
Chesapeake 7100 





LLOYD E. MITCHELL, Inc. 
Plumbing, 


Heating, Ventilating 
424 North Gay Street 








Old customers as well as new prospects get this announcement of Mitchell's re-entry into the beer 
and bar equipment field 
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S ervices for the 
ompletely Hquipped Bar 










Where food 1s served 


in connection with 


W cn the legalization of 


beer and the hitting out of beer dispensing ment 


establishments a new impetus has been given to 

the sale and installation of equipment for these 
places. Furthermore, since many bars have been 
installed in connection with restaurants and other 
places for serving food, this interest has been extended 
to restaurant equipment. It is imperative that those 
serving this field should have a comprehensive under- 
standing of these special services as well as of straight 
beer and bar equipment. This 1s especially so when it is 
considered that the newness of the subject and the sud- 
denness with which the various changes have been 
brought about have found a general lack of information 
on the part of those already engaged in and entering 
this business. 


Fig. 1—The illustration at the top of this page shows one sec- 
tion of a beer dispensing establishment. The serving of food 
in such places requires additional equipment 


bars, additional equip- 


1S neceSSaTy. 


Grease traps are Cov- 
ered in this article 


Among the provisions which must be made in com- 
bination beer and food dispensing establishments is that 
of handling grease which is discharged in sinks. This 
is the most common cause of stoppages in waste lines 
and sewers. Fig. 2 shows one type of grease trap in- 
stalled in the kitchen of one of the large beer and 
food stations in Chicago. The illustration marked 
Fig. 3 shows another type of grease trap with the cover 
removed so that the inner parts may be seen. This 
leads to the question of how much grease is discharged 
in the ordinary restaurant kitchen and what size equip- 
ment should be installed to catch it before it has a 
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chance to stop the drainage lines. When grease 1s 
mixed with hot waste water and when it is in a liquid 
state, it is impossible to judge accurately how much 
grease is handled. Therefore the need for catching 
this waste product sometimes is minimized in the minds 
of owners until stoppages occur. Even this.does not 
tell what quantities of grease must be removed from 
the waste water to eliminate trouble for the restaurant 
and bar owner. 


Since this has to do with the drainage sys‘em and 
since such systems are covered by local and state ordi- 
nances in most localities, a review of such regulations 
has been made to determine what sized grease traps 
should be installed for different sizes and classes of 
establishments. This is what was found: 

Some regulations put the matter into the hands of the 
plumbing inspector, giving him entire discretion in the 
matter. 

Another group specifies a minimum size, as, for ex- 
ample, the following: “This grease trap in no case shall 
be of less capacity than 12 in. in diameter and 18 in. 
high, the size to be larger if deemed necessary by the 
plumbing inspector.”’ 

Another regulation of this type is: “One sink shall 
have 10-in. by 10-in. trap, with 2 in. waste. Two to 
four sinks shall have 18-in. by 18-in. trap with 3-in. 
waste. Traps and waste sizes shall increase with the 
number of sinks connected.” 

Also, “Waste pipe from kitchen sinks in any hotel 
restaurant, boarding house or other public cooking places 
must be run into a grease trap not less than 20 in. in 
diameter and 30 in. deep.” 

Another method is to show a table of sizes, hased on 
the number of people that are served at each meal, as 
per the following: 


“All grease traps of the water-cooled pattern shal! 





Fig. 2—This illustration shows a grease trap installed under a sink in one of the 
large Chicago restaurants serving beer 


| 
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comply with the following capacities, or be traps of 
equal area: 


No. People Served 
Diam. of Trap Depth At Fach Meal 
12 in. 15 in. 35 
12 in. 18 in. 75 
20 in. 24 in. R5 
20 in. 30 in 100 
24 in. ov in. 150 
24 in. 36 in. 200 





The 


grease is 


Fig. 3 


interior 


The top of this grease trap has been removed. 
construction and the manner in which 
collected is shown 


Still another method of arriving at the size of 
traps is the following: “Kitchen or other greasy wastes 
from hotels, restaurants, club houses, public institutions, 
boarding houses or other establishments in which much 

cooking is done or 


vrease 


preasy wastes 
obtained, shall be intercepted by a 
catch kasin or a trap of at 
least twice the capacity of the dish- 
washing 


grease 


machine and_ sinks, and 
should have twice the capacity of 
the discharge.” 

We believe this is getting down 
to the more correct method. 

The Department of Commerce 


Recommended Minimum Require 
ment for Plumbing has a regulation 
on this subject which we believe is 
intended to be the same method, but 
it is not so clearly and definitely) 
stated as the foregoing regulation. 
The statement is: “When a grease 
trap is installed, it shall be placed 
as near as possible to the fixture 
which it the 


from dis- 
charge, and should have twice the 


receives 
capacity of the discharge.” 

Our reason for feeling that this 
1s the proper method for the heer 
and bar equipment dealer to follow 
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in determining the correct size for a grease trap is the 
following: 

It is a well known fact that when a greasy water 1s 
allowed to cool, the grease will separate trom the liquid 
and rise to the top. This common action is seen in the 
cooling of a bowl of hot gravy. It is this principle that 
is made the basis of the action of the grease trap. 

However, it takes some time for the separation of 
the grease to take place, because of the fact that the 
cooling of the greasy waste is not attained instantly 
We see, then, why it is necessary for a grease trap to 
have sufficient capacity to allow the waste to remain 
in it long enough to give time for the separating of 
the grease. 

[f the trap is too small, only a small part of the grease 
will be removed, and the rest of it will be carried along, 
to be deposited on the sides of the waste pipes and 
bring about their ultimate clogging, or perhaps to be 
carried into the septic tank, in rural districts, and after 
a time cause its failure. 

If the beer and bar equipment dealer specifies that 
the capacity of the grease trap be made twice the capac- 
itv of all the fixtures discharging into it, it will be seen 
that the waste of any discharge from fixtures will of 
necessity remain in the trap long enough for the neces- 
sary action to take place. 

It must be understood that when a water-cooled grease 
trap is used, the cooling of the greasy waste takes place 
continually and rapidly 

One point that should always be covered in connec- 
tion with an underground grease trap is that it should 
lhe located as near the fixtures which discharge into it, 
as possible. If the arrangement is different than this, 
grease from the fixtures will have an opportunity to 
deposit on the sides of the cold pipe on its way to the 


catch basin. 


Bar Business From Southwest 

Into the arid areas of the great Southwest are going 
carload after carload of beer service fixtures. These 
carloads of bar fixtures illustrated were shipped from 
the Muskegon, Mich., plant of the Brunswick-Balke-Col- 
lender Co., manufacturer of bars and equipment. From 
counters, back counters and bar tops together with coil 
boxes, novelty boxes and mechanically refrigerated com- 
plete service bars, were included in the shipment. These 
fixtures are intended for the southwestern distributors 
and to fill the flood of orders which came with the repeal 
of prohibition’s first line of defense. Now that it seems 


= = VF " 





Shipment for the Southwest 


November, 1933 


to be the end of governmental regulation there will un- 
doubtedly be a new market opened for more bars. 

Shipments in carload lots have been made to Dallas, 
Tex., St. Louis, Mo., and San Antonio, Tex. All of the 
service equipment is of the latest design, newly styled to 
the changed demands of beer service. The bars are made 
of choice matched woods with mahogany bar tops. 


How Many Glasses in Half 
Barrelr 


Following is a table showing the proceeds a beer dis- 
pensing dealer may expect from a half-barrel of draught 
heer when the draught is sold in glasses of different sizes 
at the prices, for example, of 5 cents and 10 cents a glass. 
Naturally a glass will not hold the number of liquid 
ounces of beer specified on the following pages because 
of the foam on the beer, but this difference will be ad- 
justed by the waste and shrinkage. 

HALF BARREL 





Capacity Number of At 5e At 10c 
of glass glasses in per glass per glass 
in ounces /, barrel proceeds proceeds 

14 146 $ 7.30 $14.60 

13 157 7.85 15.70 

12 170 8.50 17.00 

11 186 9.30 18.60 

10 204 10.20 20.40 

9 227 11.35 22.70 

s 256 12.80 25.60 

7 292 14.60 29.20 

6 341 17.05 34.10 

5 409 20.45 40.90 


The following table applies to a quarter-barrel: 
QUARTER BARREL 


Capacity Number of At 5c At 10c¢ 
of glass glasses in per glass per glass 
in ounces ' barrel proceeds proceeds 

14 73 $ 3.65 $ 7.30 

13 78 3.90 7.80 

12 85 4.25 8.50 

11 93 4.65 9.30 

10 102 5.10 10.20 

; 4 113 5.65 11.30 

s 128 6.40 12.80 

7 146 7.30 14.60 

6 170 8.50 17.00 

5 204 10.20 20.40 


— —_ — ot 





T ‘ 
Opens New Store— 

(Continued from Page 127) 
beer as far back as thirty-five years, and many date their 
beginning from twenty to twenty-five years ago. 

The show room is complete with the most modern 
dispensing units and all necessary accessories. A com- 
plete line of pumps are on display. All the old cus- 
tomers are being reached by direct mail with return 
postpaid postal cards enclosed, and a series of news- 
paper advertising is bringing the business to the atten- 
tion of the public Only the best equipment is handled 
and installations are made by the most experienced me. 
chanics and in this way alone, explains Mr. Mitchell, 
does he hope to build again as permanent and profitable 
business as they had in the past. 
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Emap i wang to tap 5: Tiny 
Ene iy £ Ae : oney. I prefer the Peerless: 


> 


*s permanently sanitary and’ 
ich. ‘It saves a lot of beer and’ 
bother and helps me to make a better profit. | 


»% 
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e made the reryect AyAtem -YOU MADE IT STANDARD 


® Among tapping systems ‘survival of the on a fountain pen and they pay for them- 
fittest” is the rule... The overwhelming selves many times over by saving on corks, 
popularity of the Peerless System hasmade barrels and beer... Write for our new lit- 
it practically the accepted standard forthe erature. « American Tap Bush Company, 
industry. The reasons for this preference Detroit, Michigan. Manufacturers of beer 
are obvious—Peerless taps and bushes handling equipment for over 38 years. 
make the operation of tapping a barrel of New York Sales Office...717 General 
beer almost as simple as screwing a cap Motors Building... Phone: Circle 7-4146. 











sdleataeaiieniabteednemasssantliitns atees tek amerainee Tee 
+ ~ 
. — 


~ > 


4 


LE SURI RRR ORES Be TE: GN AES NE RE IR ee I BR ONS 
3 ~ . , «a * oe e+ ™ - 
o _ 


: 
| 


Siieisielihinainhap diene innate in cajheaittina taaniettlieia emanate deanipiinannasiaademaidanahedimetnintdetdEbtaainnsdsatapnatienta teases tvndmdsniedltdeltadsadnttiteaneanatd teed dentate nadaedinndiatndanadtdasriapadiinasdiiioneetc cee Tt 


fe 
7 ”% 
‘\ 


9 
= 
mu, 

4 


po" 
¥, 
“? 


> 
- 
es 
io =, 
a 


100 Foot Beer Bar at Convention 


T THE south end of the Coliseum, during the re- 

cent convention of the Master Brewers in Chicago, 
was a large room with a bar across its north end, more 
than 100 feet long. 

Here, hundreds of the thirsty brewery and allied ex- 
ecutives congregated, hour alter hour, throughout the 
duration of the Convention, and each man could take 
his pick of 25 different brands of draught beer—all 
served at a uniform temperature. 

Never before, in the history of brewing had there 


been a similar opportunity to compare so many differ- 
ent brews under exactly parallel conditions, in one bar. 

The responsibility of satisfying practically all Amer- 
ica's super-critical brewmasters with their own—or 
other—brews drawn exactly to their liking, was placed 
in the hands of the Liquid Carbonic Corporation, Chi- 
cago, which installed this bar. At each of 32 stations 
along the long bar, two barrels of a particular brew 
were hooked up to a drum of “Liquid” CO,, and to 
“Liquid-Zahm” unit, under the bar. These control and 





Views of 100-foot bar at which 25 different brands wére served. 
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November, 1933 DOMESTIC 
cooling units are interesting; in fact, as the manufac- 
turer points out, almost revolutionary, as they offer the 
answer to the old, old problem of taming “wild” beer 
and insuring a uniform temperature, sparkle and collar 
at the tap, of all beer, whether from the top of a new 
barrel or the bottom of a nearly spent one; or whether 
the barrels had had rough handling in hot weather, or 
had arrived in ideal condition. 

This unit employs a very simple patented invention— 
so simple that one wonders it had not been discovered 





Philadelphia 


Bottle Crowner and Filler just installed in 


long ago. By it, the beer, instead of passing from the 
keg to the tap through a refrigerated coil, 
a refrigerated silver-lined copper tank, 30 inches high 
This tank has 
inside of it a large silver-plated ball-float that opens and 
closes valves as it rises and falls in the liquid. Each 
time a glass, stein or pitcher of beer is drawn, an inlet 
valve opens to admit exactly that amount of -beer. And, 
meanwhile, the gas (or air) pressure inside the tank 
is held at 8 to 8% Ibs. by the automatic opening and 
closing of pressure-valves controlling the admission and 
release of gas (or air) from above the body of beer. 
The beer enters the tank a little below the top and is 
drawn off from the bottom, where it is cool, solid and 
quiet. With air, or gas, pressure on the top of the 
beer, always uniform, all draughts are made under ex- 
actly the same conditions; and every glass has exactly 
the same “collar” of foam—not too much, not too little. 


goes into 


and 6 inches dia., holding 3 gallons. 


This unique set-up enabled every brewmaster, or other 
official, to compare his own brew with that of 31 com- 
petitors under exactly parallel conditions. 

Thus the Liquid Carbonic Corporation, while frankly 
interested only in featuring its own system, really ren- 
dered a far reaching service to all 25 concerns, as well as 
to scores of others whose beers were not included in 


the 25. 
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Morrison Beer Fau- 

cet. Smart in design, 

sturdy in  construc- 

tion and fast in ac- 
tion. 
















Morrison Tapping 
Rods are made of 
the same qualit 
materials and in 
the same skillful 
manner that char- 


acterizes all Mor- 
rison Beer  Fit- 
tings. 








Morrison Two-Way 
Distributor carefully 
made of high quality 
brass. 


MORRISON 
BROTHERS «&® 


QUALITY 


BEER 
FITTINGS 


Every Morrison Brothers Quality Beer Fitting 
is designed for appearance .. . engineered for 
utility ...and built to stand hard service. 
Every modern accepted idea has been combined 
with a knowledge and experience backed by 78 
years to produce Morrison Beer Fittings. Write 
today for FREE Folder and Prices. 















us. 























MORRISON BROTHERS CO. 


’ 


‘‘Beer Equipment Headquarters’ 


Dubuque. lowa 


At right: Morrison 
Universal Beer Tap. 
Fits snugly and stays 
tight on any keg .. either. 
wood or steel. A wing 
nut that is not split 

that has added leverage— 
that can be easily tight- 
ened without the use of 
a hammer . and that 
will clear any barrel chime. 


At left: Morrison Picnic 
Beer Pump is one of the 
most attractive as well 
as useful pumps on the 
market. Smartly de- 
signed, sure in action 
and supplied with Morri- 
son universal tap. 
















Morrison Golden 
Gate Taps. made 
of highest grade 


brass aud precise- 






j “The only way to get 
Ye ted aS = MORRISON = Engineer- 
with barrels. ing is to buy MORRI- 
equipped with SON Equipment. 
Golden Gate 


Bungs. 
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BAR FAUCET 


with 


ice, 














DISTRIBUTING PIPE 





ICE BOX COUPLING 


Faster and Better 
Installation 


IMPERIAL 
EQUIPMENT 


VERY installation or re- 

placement job on beer 
equipment work is in the 
“rush” class. The Imperial line 
of parts and appliances is thor- 
oughly complete, so that elab- 
orate installations or quick re- 
placements of any kind can be 
ready in minimum time, and 
assure long, trouble-free serv- 


Special tools for cutting and 
flaring block tin pipe are a re- 
liable time-saver in making 
connections, especially in 
emergencies. The compact and 
convenient kit shown below 
helps to simplify the service 


man’s work and to prevent 
costly delays. 





BLOCK TIN FLARING KIT 


Write for the revised Imperial 
beer equipment catalog No. 440 


IMPERIAL BRASS MFG. CO. 


1231 West Harrison St.. CHICAGO 
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Sales Helps for Dealers 


Bulletin on Beer Pumps 
E. R. Seifert, Inc., of Syracuse, N. Y., is distributing 
a bulletin describing and illustrating its line of beer 
pumps with high quality motors. 





Bulletin on Service Bars 
The “Dry-Kold” Refrigerator Company of Niles, 
Mich., has issued a bulletin featuring its lines of service 
bars, bottle refrigerators, beer draught cabinets, and 
beer storage coolers. Its service bars can be supplied 
for ice or mechanical refrigeration. 





Catalog of Beer Service Fixtures 
The Brunswick-Balke-Collender Company of Chi- 
cago, Ill., has issued a new catalog of fixtures for beer 
service, showing new designs with mechanical improve- 
ments, including electric refrigeration. Several counter 
cooler and workboard units are also included in this 
catalog. 





Circular About Beer Dispensing Equipment 


Mueller Company of Decatur, Ill., has issued an 
attractive circular illustrating and describing its beer dis- 
pensing equipment, including polished brass beer faucets, 
tapping rods, inlet and outlet connections, air pressure 
regulators, polished brass self-closing water faucets, 
rough brass overflow pipes and sockets, carbonic gas 
regulators, double air or gas distributor valves, air or 
carbonic gas fittings, water shut off valve, air or carbonic 
gas tee fittings, complete picnic beer faucets and com- 
plete beer dispensing outfits. 





Catalog of Brewery Fittings and Dispensing 
Equipment 

Rundle-Spence Mfg. Co. of Milwaukee, Wis., has 
issued a catalog of its brewery fittings and dispensing 
equipment consisting of 24 pages, 8xil in. in size, illus- 
trating and describing its products in these lines, includ- 
ing a long list of cast brass fittings for breweries as 
well as beer dispensing equipment such as bar faucets, 
ice water faucets, picnic pumps, portable coolers, dis- 
tributors for air and carbonic gas, faucet couplings and 
unions, air pressure regulators and gauges, tumbler 
washers, rubber hose, block tin pipe bar drainers, copper 
sweat fittings, etc. The catalog contains 112 illustra- 
tions. 





A folder has just been issued by the Ingersoll Stee! 
& Disc Company, division of the Borg-Warner Corpora- 
tion, Chicago, illustrating many applications of stainles- 
clad steel. This new piece of literature contains installa- 
tion views of tanks, pressure vessels, yeast culture tanks, 
and many applications of the stainless clad steel for 
counter tops, beer barrels, cooking utensils, etc., which 
indicate a wide use of the material in many different 
industries. The text and descriptive matter deal with 
the application of this metal in almost every phase ot 
the metal working and process industries where the cor 
rosion resistance and sanitation of stainless steel is 
desired. 



























Products 


for the 
Beer and Bar Equipment Dealer 


Readers will find in this 
section information and 
news regarding prod- 


Unit for Draft 


ucts for use in beer and 


pot bar equipment sales and aioe — rs Pn pee -_ 
. . pieted., ooling 1s accom 

Here is a unit for dispensing installations plished by means of direct heat 
draft beer It is equipped with two transfer. The heat in the beer is 
* faucets and two compartments for ‘transferred directly to the hquid 
storing and tapping beer. As indicated by the accom- refrigerant in which the beer coil is immersed. The 
panying illustration, the front and ends are finished at- temperature is controlled automatically. The tempera- 
tractively. The manufacturer is Superior Refrigerator ture range is 35 to 50 deg. Fahr. The foam in the 


Company, 100 Sidney Street, St. Louis, Missouri. 




















Dispensing Unit 
for Beer 

The dispensing unit illustrated here is provided with 
two beer spigots. In addition, it has a glass cooler that 
pre-cools glasses before beer is drawn. The glass cooler 
is connected to the water cooling coil and therefore 
sprays 40-degree water in the glasses. This spray is not 
for rinsing or washing glasses. If water is not required, 
three spigots may be had. The base is made of 16 
gauge steel finished in dull black lacquer. The top sec- 
tion including the drain is of monel metal throughout. 
The spigots and the glass cooler are furnished in bright 
chromium. The water spigot and the glass coolers are 
of the self closing type. All spigots are furnished with 
3g-in. block tinned connectors. The glass cooler is 
connected to the cold water spigot and has a %-in. 
copper tubing flare connection. Three inches of cork 1s 
installed in the bottom of the unit compartment for 
supporting the beer cooling unit. In addition, four 
pounds of insulating material is furnished to insulate the 
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glass also is controlled. Gem City Sheet Metal & Mig 
Co., 472 Huffman Avenue, Dayton, Ohio, 1s the manu- 
facturer. 


A Protecting Shield 
for Beer Faucets 

A new protecting shield for beer faucets was displayed 
for the first time at the brewers exposition recently 
held in Chicago. This little device has been designed to 
slip over the spout of a ground key beer faucet as 
shown in the accompanying illustration, thereby prevent 
ing breakage and chipping caused by the stein or glass 
coming in contact with the faucet. Its flexible construc- 
tion makes it adaptable to various makes of beer faucets 
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COIL CLEANERS 


Sour beer will lose 
good customers 
for your custom- 
ers. 










Fisher Coil Cleaners quickly 
and thoroughly solve the prob- 
lem of sour beer. Sturdy, com- 
pact and efficient, they are 
simple to operate and effective 
in their work. Here is your op- 
portunity for immediate sales 
and sure profits. Write for 


complete information. 

















FISHER BRASS, INC. 
Marysville, Ohio 


New York Office & Warehouse 442 West 49th St. 





Designed for : 
BEER ALONE 





DeVilbiss Beer 
Pumps are de- 
signed express- 
lv for the pump- 
ing of beer. 
Their highly ef- 
ficient oiling 
system, three 
ring piston and 
the slow speed 
of their opera- 
tion eliminates 
any possibility 
of oil leaks. They are noiseless and vibra- 
tionless—fully automatic in operation— 
economical to run. Write for illustrated 
folder. The DeVilbiss Company, 303 | 
Phillips Avenue, Toledo, Ohio. | 


DeVi/bIss 








' 


BEER AND BAR EQUIPMENT 
Section of 


ENGINEERING 








November, 1933 





It is available in one size only and is of moulded live 
rubber. Crane Co., 836 S. Michigan Avenue, Chicago, 
is the manufacturer. 






A New Cooler 
and Dispenser 


The cooler and dispenser which is shown here has 
been placed on the market as a portable unit. Insulation 
is brought about by a high vacuum being maintained in 
the sides of the body. The unit is 36 in. in height. It 
contains 50 ft. of block tin coil and is used in connection 
with barrels of beer. Its only capacity is for ice and it 
holds 22 pounds. This dispensing unit consists of a 
top, a base with a drip pan attached; a drip pan sieve; 
an overflow pipe; a block tin coil with two couplings and 
a faucet with one coupling. The exterior finish is com- 
pletely chromium plated. This item has been placed on 
the market by Vacuum Can Company, 25 S. Hoyne 
Avenue, Chicago, Illinois. 











A Double Barrel 
Cabinet 

Here is a double barrel cabinet for dispensing beer 
It is constructed with 2 in. of insulation. The waste 
beer flows directly to the sewer connection with the idea 
of eliminating odors. The exterior has been made rust 
resisting. It has three coats of lacquer. All metal 
joints are described as being double seamed or welded in 
addition to soldering. The outside height is 44% in., the 
length is 56 in. and the width is 28 in. Each barrel com- 
partment is 24 in. by 24 in. by 2734 in. in size. The coil 
box is 22 in. by 25% in. by 11 in. in size. This unit has 
an ice capacity of 150 Ib. Provisions have been made 
for keeping steins and bottled goods cold. Two 13 1n. 











by-22 in. by 11 in. bottle or stein compartments are 
included. Beer cooling is accomplished through two 40 
ft. lengths of block tin coil. Multiplex Faucet Com- 
pany, 4319 Duncan Avenue, St. Louis, Missouri, is the 
manufacturer, 





Air Compressor for 
Pumping Beer 

The main features which are listed for this beer pump- 
ing compressor are bronze bearings throughout and a 
small oil pump located in the bottom of the piston which 
is designed to force lubrication into all of the bearings 
while the head of the compressor is entirely separate 
from the operating mechanism so that only pure air 1s 
taken into the compressor and discharged into the air 
tank. Tests conducted with this compressor indicate 
that it will empty a barrel of beer in six and one-half 
minutes. In addition, this compressor is rated as being 
capable of supplying sufficient air to allow the user to 
tap as high as six half-barrels at one time. The outfit 
is completely equipped with all accessories ready to in- 
stall by simply plugging into a light socket and attaching 
the air hose. The manufacturer is The Monarch Engi- 
neering Company, located at Dayton, Ohio. 





Oak Service 
Bar 


The service bar which is shown in the accompanying 
llustration is 6 ft. 8 in. in length. It has been designed 
tor use with two half-barrels of beer and, as indicated, 
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BEER EQUIPMENT CO. 


| 

















































J % 
BREWERY and BEER 
DISPENSING EQUIPMENT 


We manufacture 





for the 

BREWERY | DISPENSER 
Beer hose sight feed fittings Beer and water faucets 
Round way stop cocks Straight and bent tapping 
Government Lock cocks rods 
Hose couplings, nipples, re- One, Two and Three way dis- 

ducers and caps tributors 
Test cocks Mixing switches 
Brass pipe plugs | Distributing Y fittings 
Sight feed Y fittings | Hose nipples and unions 


Cast brass return bends ao. 


Brass pipe return bends Ice box couplings 
Combination outlet ell and 


Outlet plugs 
racking cock pis 


eat Picnic pumps 
Combination outlet ell and k oe 
lock cock Keg top cooler pumps 
Spring racking valve | Brass bar rails 
Spring valve opener | Overflows and sockets 


Our New Catalog is Now 
Ready for Distribution 


RUNDLE-SPENCE MFG. CO. 


445 North 4th Street MILWAUKEE, WIS. 





Sixty Years of Brass Manufacturing Experience 


\ y 


SUPERIOR 
DRAFT BEER 
DISPENSERS 


AND 
BEER NOVELTY 


mete F 3 


SORTORESEER SESE CEOteeeEReeECS — - Be ss 
MODEL ZX—2 

% BBL. 
ICE éaPAaciTy — 
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1 2-way Distributor 

Stainless Steel Sink 

Stainless Steel Top 
Drain 

| Gas Regulator and 


auge 
15 Ft. Air Hose 
5 


Ft. Beer Hose 
2 25 Ft. Colles Block 
Tin Pipe 


735 N. Michigan Ave., Chicago, Ill. 
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Beer 





wt BO Cum Past 


CURTIS 


Equipment” Outstanding 


QUALITY 


|: Makes It Easy to Sell 


CURTIS 
BEER PUMPS 


Compact (1934 x 1844 x 1214"), Ajr 
Strainer on intake, quiet, rubber 
mounted, V-belt drive, wick-oiling. 
Lises Po-Ri-Co for lubrication. Wont 
contaminate beer. Cost of pumping 
much lower than with gas. Adaptable 
to stationary or portable bars. Also 
larger sizes, vertical or horizontal tanks. 
Attractively priced. Details on request 


Refrigerating Units 


Design and precision tooling combine to make 
these units extraordinary from the standpoint 
of efficiency; and amply able to withstand the 
exacting requirements of long continued inter- 
mittent service. Buyers who seek good equip- 
ment will be interested in these units. Details 
on request 


CURTIS 


PNEUMATIC MACHINERY CO. 
1934 Kienlen Avenue, Saint Louis 
5518-Y Hudson Terminal, New York City 





PRECISION MADE MACHINERY 








90’ 


53 E. 25th St., New 


MADANITE 


“Pure Aluminum Beer Coil’’ 





CHEAPER 


RATS CANNOT EAT IT ON RUNS 
NO MORE ICE PICK PUNCTURES 
ICE CANNOT CRUSH IT 





MADANITE 
PURE ALUMINUM COIL 


IMMEDIATE DELIVERIES 


MADANITE COMPANY 


York Ashland 4-8772 
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it is supplied with two beer drawing faucets. The manu- 
facturer is the Liquid Carbonic Corporation, located at 
3100 S. Kedzie Avenue, Chicago, Illinois. 


































Draft and 
Cooling Unit 

This draft and cooling unit is equipped with a full 
opening faucet with removable end for cleaning. ‘The 
cooling coil is of %4-in. 6-o0z. block tin. It is coiled in 
such a manner that the drawn beer leaves from the 
cooler portion of the coil. The coil is submerged in 








a water bath close to the refrigerator coils. Thermo 
static control is provided for the cooling coil. The aver- 
age temperature of the beer drawn is 40 deg. Kahr. 
under ordinary conditions. The cold water tank in 
direct contact with the air in the keg storage compart- 
ment holds the temperature of the keg down to approxt- 
mately 50 deg. Fahr., thus preserving the beer in the 
kegs and pre-cooling it at the same time. The stee! 
exterior is finished with a high baked primer and two 
coats of white lacquer. Household refrigerator insula- 
tion 214-in. thick is installed. Casters for the cabinet 
are available. The manufacturer is the Crosley Radio 
Corporation, Cincinnati, Ohio. 
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Cooling and Dispensing 
Equipment 


This cooling and dispensing equipment for beer is of 


the double coil type. It is equipped with two quick 
opening brass faucet stations, designed not to drip, to 
each of which are attached 50 ft. lengths of '%-in. block 
tin coils. The sides are of heavy gauge stamped steel. 





The legs are furnished in black enamel. The fronts of 
the faucet splash and bottle compartment are of copper. 
Parts specified as copper can be furnished in a zinc alloy 
sheet of white silvery appearance. The unit is 24 in. 
wide by 23 in. deep and has an all over height of 42 in. 
lt can be furnished without the coils ready for the in- 
stallation of special types of beer cooling equipment. 
The Edwards Manufacturing Company, located at Fifth 
and Butler Streets, Cincinnati, Ohio, is the manufac- 
turer. 


Kaw Tait Ma 





Hydraulic 
Beer Pump 
Water power is used in operating the automatic beer 
pump shown in the accompanying illustration. The con- 
struction of this beer pump has been made so that the 
pressure in the storage tank is maintained constant. The 
air, before it iss compressed, passes through an air 
hiter which is designed to take out any impurities 
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The air compressor unit of the pump is entirely sepa- 
rate from the water motor and because of its slow 
operating speed, no lubrication is considered necessary. 
The air pistons are especially impregnated for long wear 
before assembling. The Cincinnati Ball Crank Com- 
pany, Oakley, Cincinnati, Ohio, is the manufacturer. 


A Draft Type 
Beer Cooler 

The exterior 1s 
finished in black panels trimmed with burnished alumi- 
num beading. The top is of hard moulded composition 
with a hardwood rim finished in resistant black enamel. 
The workboard and back are of 


HHere is a self contained beer unit. 


stainless steel while 





the hardware and draft arms are chromium plated brass. 
Two refrigerated compartments each 21 in. square and 
oO in. high, lined with 18-gauge sheet metal provide 
space for two half barrels connected to the two draft 
arms. Space for 44 pint bottles or for glass chilling is 
located just below the draft arms. All refrigerator 
space is insulated with 1'%-in. insulating board which 
has been water proofed. Features are designed to insure 
uniform draft temperatures at slow or fast draft rates 
The unit is equipped with an air cooled commercial 
refrigerating machine and with a connection tor a CQ, 
drum. All-over dimensions are &81'4-1n. 
high and 2834-in. wide. This equipment has been placed 
on the market by Servel Sales, Inc., Evansville, Indiana. 


long, 4534-1n 


A Bar 
Combination 

The accompanying illustration shows a bar combina- 
tion which includes a front bar, a back bar upper and 
the back bar base. The front bar has a length of 12 ft., 


a width of 42% in. and a depth of 32 in. 


- 


white Mexican mahogany, 114 in. thick which is banded 


Its top 1s ot 


at the face with red African mahogany. The front and 
ends are matched straight grain Oriental wood with three 


reeded mahogany bands. The corners have quarter 
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You don’t fool 
the “old-timers” 


They’ve been relying on the FARNAN line for so long a 
time that they don’t take any chances on jumping around 
here and there trying to find a line that will replace it. 
They know the quality and reputation of the FARNAN 
line because they and their fathers ahead of them have 
been standing by it. For 81 years FARNAN have been 
building a line that is well-nigh perfect. 


THE FARNAN BRASS WORKS CO. 


Manufacturers of High Grade Brass Products 
Established in 1852 


1104 Center Street, N. W. 













Cleveland, Ohio 








No. B-1 
AUTOMATIC 
BRASS 
SPRING VALVE 
FAUCET 











Air Cocks Combination and Water Stop Co.k 
Try Cock Spring Valves for Connections 

Beer Cocks Breweries Overflows and 
Observer Sockets 


Draught Tubes and 





| 4 Hose Couplings : Tank Fittings 
We also Hose Fittings rapping Bungs Ice Box Couplings 
manufacture Vent Bushings Couplings for Brass Gauge and 
| Drain Cocks and Faucets and Tubes Regulator Arms 
Pipes Distributing Pipes Beer Pipe Cleaner 
Quick Opening Bar Regular Brass Air Couplings 
Faucets Cocks Beer Pipe Cleaners 
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round mahogany columns with four white metal inserts. 
The base is 12 in. high and is of live dull black rubber. The 
back bar upper has a length of 11 ft., 10 in., a height 
of 60 in. and a depth of 14 1n. The exterior of the open 
end cabinets are of European beech while the interior is 
of aspen. It has a mahogany base and capping. Two 
stationary glass shelves are supported at the round cor- 





ners by a stainless steel post. The section at each side 
of the mirror consists of horizontal matched grain Eu- 
ropean beech with mahogany trim. Two tubular bracket 
lights, one on each side of the mirror, are equipped with 
cast white metal caps. The mirror is sunk in a mahog- 
any frame. The Brazilian maple panel above the mirror 
is equipped with a cast white metal ornament. The 
back bar base has a height of 42 in., a length of 12 ft. 
and a depth over the ledge of 20 in. It is built of 
matched American black walnut and is faced with a 
/ in. high black dull rubber base designed to be cleaned 
with soap and water. Each set of hinged doors encloses 
a cupboard section fitted with one full width stationary 
wood shelf. The two drawers have dove-tail joints 
and are 334 in. deep inside. All hardware is satin chro- 
mium finished cast brass. The American Bar Equip- 
nent Company, with offices at 320 Wrigley Building, 
Chicago, IIl., is the manufacturer. 


Pump Has Ten 
Keg Capacity 


The beer pump shown in the accompanying illustra- 
tion is one of a line of units which has been placed on 
the market. It has a capacity of from 1 to 10 kegs 
Other units in this line have a capacity of from 1 to 2 
kegs and from 1 to 4 kegs. This 10-keg unit has a com- 
pressor with an eccentric drive which is designed to be 
noiseless and efficient. It is powered by a 1/6 h.p. repul- 
sion induction motor. The tank is of 6-gallon capacity 
and is equipped with a drain valve. The pressure regu- 
lator is adjusted by a thumb screw, the idea being to 
eliminate the necessity of using tools. The controller 
automatically maintains a pressure in the tank of be- 
tween 30 and 40 Ibs. In addition, it is adjustable t 
higher pressures as desired. The pressure gauge shows 
the pressure on the beer at all times. Valves include 
both check and safety valves. The filter is described as 
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being of the cartridge type and is designed to eliminate 
dirt, oil and moisture. The unit is 39 in. in height and 
occupies a floor space of 14 in. by 14 in. with a weight 





of 126 pounds. Brunner Manufacturing Company with 
offices and factory at Utica, New York, is the maker. 


A Fully Automatic 
Bar 


A fully automatic and all electric bar is shown in the 
accompanying illustration. The ice machine and air 
compressor are installed in the lower compartment di- 
rectly under the two faucets- separated by a removable 
metal waste tank. As indicated, this unit is built for 
two half barrels of beer. Space also is available for 





bottles in addition to the two half-barrels. The beverage 
is pre-cooled before it enters the coils. Cork board 
provides the insulation. The exterior finished in 
porcelain steel and stainless metal trim. Thirty-five feet 
of 3@-in. 5-0z. block tin beverage coils are connected 
to each faucet. The beverage coil compartment is lined 
with tinned copper. Three-inch rubber tired ball bear- 
ing casters make the unit portable. The refrigeration 
coils are of the copper fin type and are connected in 
series so as to be operated by one expansion valve. 
These coils operate on a defrosting cycle which is de- 
signed to assure circulation of cold air. M. Leitner and 
Company, 2322 Ogden Avenue, Chicago, Illinois, is the 
manufacturer. 


1S 
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Get Your — 
BEER FITTINGS 
from 
Headquarters 


A complete and ex- 
tensive line of brass 
and rubber fittings. 
We manufacture rub- 
ber air hose, beer hose. 
washers of every de- 
scription—leather, rub- 


ber, fibre. 


Send for the new Key- 
stone Catalog No. 60 
before you buy. Get 
Keystone's prices. It 
will pay you. 


KEYSTONE BRASS 
AND RUBBER CO. 


811 Chestnut Street 
PHILADELPHIA, PA. 




















The BLOCH 


CHILERATOR 


is replacing other cooling devices 


in all makes of dispensing equipment 


because it: 


Chills beer instantly 
. . . provides for con- 


tinuous flow without waste 


even when new keg is 
tapped prevents riled 
or wild beer is insul- 


ated to prevent contamina- 
tion of flavor quickly 
disassembles into 4 parts 
and is easily and quickly 
cleaned . . . is standard 
equipment on new dispens- 
ing equipment. 


You can do a good business 
in bringing all types of dis- 
pensing units up - to - date 
with the Bloch Chilerator. 

















Write for plan on how 
to get this business. 


ONARCH 


ALUMINUM 
CO. 
Ave.., 








THE WARE 


930! Detroit 





Cleveland, Ohio 
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A Complete 
Coil Box 

The coil box which is shown here is described as being 
complete and ready for use in connection with a bar 
counter. It is built of standard height so as to enable 
it to slide under a bar. Its dimensions are, height overall 
4334 in., height of offset 4134 in., width 28 in. and length 








22% in. It 15 equipped with two 50-tt. block tin pipe 
beer coils and one 25-ft. block tin water coil. Also it 
gas two chrome plated rubber seated beer faucets and 
one chrome plated rubber seated water faucet, two 28-in. 
tubes, two taps, two single distributor valves, 4 ft. of 
'4-1n. beer hose, 15 ft. of 5/16-in. air hose and one 
regulator, gauge and wall bracket. The maker is Rich- 
Illinois Mfg. Co., located at Morrison, Illinois. 


Piston Type 
Pump 


A non-metallic piston type pump is shown in the ac- 
companying illustration. It is described as operating at 
a slow rate of speed with a long stroke and low pressure. 
30th the piston and the valves are listed as being non- 
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metallic. It is stated that no oil comes in contact with 
the compression chamber and that no oil separator is 
required. It is rated as having a capacity of 6 spigots 
—10 kegs. FE. R. Seifert, Inc., of Syracuse, N. Y., is 
the manufacturer. 


An Air 
Compressor Outfit 


Here is an air compressor outfit designed especially 
for liquid dispensing. It includes a single cylinder 
compressor directly connected to a.10 volt, 60 cycle AC. 
motor mounted on a 10-gallon storage tank. It has an 
automatic pressure control switch, regulating valve, high 
and low pressure gauges, check valve, a safety valve and 
15 ft. of lamp cord with plug. The pump is 2 in. by 
34-in. and has a displacement of 2.3 cu. ft. The motor 
is 4-h.p. The speed 1/50. The maximum pressure is 
75 lb. Floor space required is 14 in. by 14 in. and the 
height is 27 in. Globe Manufacturing Company, Battle 
Creek, Michigan, is the maker. 





Novelty Box 


‘for Beer 


The regular equipment listed for novelty box illus- 
trated here is as follows: two chromium plated faucets ; 
1 air distributor; one 6-ft. beer hose; one 12'4-ft. air 
hose; one air hose gauge with regulator; 2 taps; 2 tap 
rods for half barrels and two 45-ft. coils of %-in. 5- 


ounce block tin pipe. The unit is 68-in. long, 41-in. high 
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and 2534-in. deep. The exterior top, front and ends are 
of white oak while the back is of cypress with fir ply- 
All of the walls, bottom, front, top and 
doors are insulated with asphalt treated material en- 
closed in waterproofed asphalt treated paper. The finish 
is brown oak coated and designed to be waterproof, 
acidproof and alcoholproof. The manufacturer is Stod- 


wood facing. 


dard Cabinet Co., Kankakee. Illinois. 





Portable Beer 
Dispensing Unit 

Here is a portable beer dispensing unit with a Y%- 
barrel storage capacity. It contains 50 ft. of 3-in. 
inside diameter block tin coil. The rubber tired casters 
making the unit portable, are of the swivel type and are 
5 inches in size. The unit is furnished complete with 
5-ply extra heavy beer hose and with a choice of beer 
taps. A hand compressor also is furnished. This con- 
sists of a tank, plunger and dual gauge, one gauge indi- 
cating the amount of air compressed in the tank and 
the other gauge regulating the pressure to the keg. It 
is mounted on a stand in clamp to inner side of door. 
Finishes are black, brown or green frosted lacquer. The 
coil tank, overflow and beer drainer are connected to one 
drain leading to a removable container located in one of 
the corners of the barrel storage compartment. 
it is 41 in. high to the drainer top, 53 in. high over all, 
27 in. wide and 30 in. from front to rear. The inside 
dimensions of the coil box are 10 in. wide, 25 in. long 
and 11 in. deep. Southern Equipment Company, 5017 
S. 38th Street, St. Louis, Missouri, is the manufacturer. 


In size, 





-Eaton Detroit Metal Company Organized 


Eaton Detroit Metal Company has just been organized 
to take over the business of Detroit Metal Specialty 
Corporation of 1651-1671 Beard avenue, Detroit, Mich., 
and the Easy-On Cap Division of Eaton Manufacturing 
Company, also of Detroit. 
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We specialize in high 
quality Coolers, Drain 
Boards and Work Boards. 
Can furnish any type to 
meet purchaser's speci- 
fications. 


CHESTNUT WOOD 
CORK INSULATED 


High Class Metal Work 
only. Competent me- 
chanics do all work. 


BRONX BEER 
EQUIPMENT CORP. 


MANUFACTURERS OF 
BEER BARS and COOLERS 
1162 SOUTHERN BOULEVARD, BRONX, N. Y. 


—— 


An “OIL-LESS” Automatic 
BEER PUMP Mfd. by 


DAYTON AIR 
COMPRESSOR 


POSITIVELY PUMPS NO OIL! 


The “‘Dayton White Cap'’ beer pump 
is ideal for dispensing draught beer 
in large volume—bDecause it assures a & 
good supply of clean, dry compressed 
air at all times. No pistons or rings— 
prevents pumping of any oil whatso- 
ever into air line. % HP motor-——10 
gal. tank—cuts out at 30 lbs. pres- 
sure and in at 20 lbs.—dquiet operation 
—V-belt driven. Size 24°x25"x12”. 
— Ibs. net. Ask about Model 
-100 


























The DAYTON AIR COMPRESSOR CO. 
* Years of Specializing’ 


48 
425 Valley St., Dayton, Ohio “Dayton White Cap” 








What 1933 


Customers Demand 


Absolute sanitation. No more swishing 
steins or glasses around in open germ- 
breeding buckets. Rowe Glass and Stein 
Washers insure a clean, sanitary glass 
every time. No two glasses washed in the 
same water with this faster method. 


The ‘‘all-over’’ wash with Patent Spray 
Regulator, the thump- procf automatic 
water valve, the rodless rubber glass rests 
and automatic shut-off makes Rowe's 
Glass Washer the most eccnomical method 
to use. 

Write for particulars. 


L. L. ROWE Co. 


152 PORTLAND ST, BOSTON, MASS. 
WE MADE THE FIRST AND STILL LEAD 




















The New Ne. 15 Deckson 


UNIVERSAL 
REGULATOR 


Especially Adapted for High 
Pressure Gas Reduction, Air 
Compressors, Beer Pumps, Etc. 
Simplified design and sturdy construc- 
tion, made possible by the use of the 
new metal so successfully introduced in 
our Economy model. Maintains close, 
dependable limits at all pressures, Fully 
guaranteed, Large 24-inch diaphragm. 
Sensational Low Price 


See your nearest jobber or write- 


Cc. H. Dockson Co. 


28861 E. Grand Boulevard 
Detroit, Mich. 
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BEER and AIR HOSE 
(RED C. I. TUBING) 


Made in 50-ft. lengths, packed 
250 feet in a bale. 
We can also furnish Tap 


Made with a high-grade, 
WHITE, tasteless inner lining 
and a tough, RED, rubber cover. 


f,” —3-ply (Air) Washers, Vents and other rub- 
%”—3-ply (Air) ber parts used on beer dis- 
4" —3-ply ( Beer ) pensing equipment. 

Ya" —S-ply (Beer) If your jobber can- 







not supply you, 
write us. 


sd 


Lavelle Rubber Company 
320 WEST ILLINOIS STREET, CHICAGO, ILL. 








QUICK ACTING 
BEER FAUCET 


Makers of Tap- 





ping Rods, Aijr 
Cocks, Overflow 
Tubes, etc. 


A union behind the operating handle permits easy adjust- 
ment and no interference during operation. 


DETROIT BRASS & MALLEABLE WKS. 
100 S. Campbell Ave., Detroit, Mich. 











AUTOMATIC ®© COMPACT 


Most Popular 
Beer Pump 
in America 


Write for details and 
territory offerings 





WATER APPLIANCE CO. 
605 N. SECOND ST., MILWAUKEE, WIS. 








ECONOMICAL @® OIL FREE 











BEER 
BARS 


Hotel and Restaurant 
Cooking and Serving 
Equipment and Supplies. 





No. 20 BAR with body attractively fin- 


China — Glassware “== Ten other models in stock for prompt 





Silverware pment. 
Write Today for Cata- 
log No. 40 and Low MANUFACTURING CO. 
Jobbers’ Net Prices. 


ST. LOUIS, MO. crcosnn 





ished in the new brown al ename!. 
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Entire Brewing Industry Agrees on Code 
at Special Meeting 


Complete agreement on the code for the entire brew- 
ing industry was reached in a meeting, held October 19, 
at the Waldorf-Astoria Hotel in New York, between 
directors of the United States Brewers Association, the 
American Brewers Association and the Brewers’ Emer- 
gency Committee of independent brewers which re- 
cently attacked some features of the code proposed by 
the -Joint Code Committee of the two associations as 
unfair to independent brewers. Colonel Jacob Ruppert, 
president of the U. S. b. A., presided. 

According to an announcement by C. D. Williams, 
secretary of the U. S. B. A., an open price posting and 
anti-dumping clause was inserted in the proposed code 
of fair practices at the request of the independent brew- 
ers. The balance of the brewing code, already an- 
nounced, remains unchanged. 

The Administration Board, to administer the code 
when officially approved by the Government, will be 
the same as already provided for three representatives 
from the U. S. B. A., two from the A.-B. A. and two 
representing the independents. This had been one of 
the continual points brought up by the independent 
group. 

“We are very glad this controversy arose,” said Mr. 
Williams, at the conclusion of the meeting. “It allowed 
us to get together with the independent brewers, to 
study their problems and to reach a point of real co- 
operation with them. The entire brewing industry can 
now present a united front before the Government and 
the American people. The new code will be presented 
immediately to the Recovery Administration officials and 
we hope for its early approval by them, after the neces- 
sary hearings.” 





“Headquarters” — 


(Continued from Page 122) 
of accessories and equipment and were ready to give 
,first class service as soon as beer was put on sale lo- 
cally. They in turn passed on the information to their 
dealers. So far as their having any influence in the 
selection of the beer dispensing equipment, that is left 
entirely to the discretion of the operators. 

“There is a law in the State of Michigan whereby 
all wholesale beer distributors, breweries, etc., are abso- 
lutely prohibited from furnishing (gratis) equipment of 
any kind or nature—in fact, it is so stringent that distri- 
bution of even small souvenirs is banned.” 

The planned effort which Moersch & Degnan put 
forth to capture a share of the business brought about 
by the legalization of beer indicates what the alert dealer 
has been doing all over the country. Within the limits 
set by local conditions, these beer equipment dealers have 
heen responsible for a great volume of business. 

Their importance in the future development of the 
market is obvious. Moersch & Degnan will account for 
a steady volume of replacements ; and will, as retail beer 
outlets are stabilized, account for the sale of a volume 
of modern equipment to take the place of the “tempor- 
ary” arrangements made just after beer was legalized. 
























DOMESTIC 


November, 1933 


What Readers Ask 


Here is a department devoted 
to a discussion of questions 
which are selected as of out- 
standing interest to beer and 
bar equipment dealers. 


Wants Information About Tavern Signs 
To THE Epitor: 

Isn't it customary for the brewer to supply the owner 
of a tavern or a beer dispenser, who sells the brewer's 
beer, with a sign to be placed over the door of the tav- 
ern or the beer dispensary ? 

New York. N. H. 
To THE READER: 

Among the rules adopted by your State (New York) 
Alcoholic Beverage Control Board, July 26, 1933, were 
the following, which answers your question: 

“No brewer or wholesaler of beer, or manufacturer 
or wholesaler of wine, licensed by the State Alcoholic 
Beverage Control Board, shall supply or offer to fur- 
nish to any licensee any exterior sign—painted, printed, 
or electric—advertising the product of the brewer, dis- 
tributor, or manufacturer, or shall agree, or offer to 
agree to install or maintain any such sign for any mone- 
tary consideration or anything of value. No brewer or 
wholesaler shall render service of any kind to a retail 
licensee which, in the judgment of the State Board, may 
influence such licensee to purchase the product or mer- 
chandise of said brewer, wholesaler, or manufacturer. 

“Nothing contained herein shall be construed to in- 
terfere with the distribution of circulars, placards, 
wall trade name emblems, of value only in advertising 
the brewer, or wholesaler, or manufacturer, or their 
products.” 


Importance of Quality Block Tin Plate 


To THE Epitor: 
What is the effect of using inferior block tin pipe in 
inaking beer cooling coils ? 


Chicago, Illinois. S. W. 


To THE READER: 

Your inquiry has been referred to one of the manu- 
facturers of block tin tubing and the following are 
comments which we have received: 

“The use of tin pipe that contains impurities in ex- 
cess of those occurring in Straits Tin will cause the 
beer to cloud and discolor. We have witnessed this in 
a number of instances where tin pipe contained im- 
purities to the extent of 1 per cent to 8 per cent. The 
effect has been to cause the beer to have a metallic taste. 

“While we are not in a position to say that the health 
is affected by the condition, yet we most certainly agree 
than no one wants to drink green colored beer or beer 
that is clouded. We understand that some of the states are 
approaching this question scientifically, and no doubt 
the health departments throughout the country will be 
in a position, shortly, through their laboratories, to de- 
termine the effect of adulterated tin pipe upon the 
health of the nation.” 
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COIL- FLUSHER 


SUITABLE FOR USE ON ALL TYPES 
OF COILS, BLOCK TIN, ALUMINUM, 
COPPER, MONEL, ETC. 


Beer Coils must be cleaned. Everyone knows that. The best coil 
cleaner? Maybe everyone don't know that. If you don't, write 
for information on DE-CLOG-O. Safe, odorless and efficient. 
Use it frequently. It positively cannot damage beer coils, and 














































yet it does a 100%, satisfactory job—the kind of a job that brings 
in regularly established weekly profits. Write today. 
DE-CLOG-O SALES CO., Pittsburgh, Pa. 
4, 5, 6 and 8 ounces 
to the foot; '/2 inch in- 
side diameter 6 and 8 
ounces to the foot. 
order. 
Made of the purest 
grade of block tin. 
STANDARD ROLLING MILLS 
264 Calyer Street - - Brooklyn, N. Y. 
ELECTRIC Beer Pump 
Compare the ARISTOCRAT with other 
beer pumps. It is years ahead in design 
and performance. Back of the ARISTO 
ing, testing and handling of this type of 
equipment. Some territory is still open for 
live representatives. Write now 
AIR SPECIALTIES MFG. CO. 


STOCK SIZES FOR 
PROMPT DELIVERY 
3% inch inside diameter 
Other dimensions to 
“A, 
The ARISTOCRAT * 
CRAT are years of experience in the build 
902 North Spaulding Avenue, Chicago 


il jal 
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BEER 
STREAM 
UNDER 

CONTROL 


Hajoca Direct Stream Control Beer Faucets deliver a non 
squirting, non-wasting flow. Both stream and head are under the 
operator's control. Service is speeded, profits increased 

Taprooms in your locality are waiting to buy the Hajoca from 
you. Order a dozen today. 


HAJOCA CORPORATION, PHILADELPHIA, PA. 





(Patented) 
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MONARCH HUSKY COMPRESSORS 


dnt Pure Air Only 


No oil fumes to reach 
the beer. Bronze bear- 
ings throughout. 
Force feed lubrication. 
Quiet in operation. 
Completely assembled 
ready to install. 
Guaranteed for two 
years. A ready seller. 











Write for exclusive distrib- 
utor proposition. 


The Mencstth Engineering Co., Dayton, Ohio 


Bock TIN Pipe 


@ Our block tin pipe has long been stand- 
ard for beer-dispensing equipment. It is 
made from virgin metal only and can be 
depended upon for high quality and uni- 
formity. For sizes and prices or other in- 
formation, write nearest branch. 


























NATIONAL LEAD COMPANY 


New York, Baltimore, Buffalo, Chicago, Cincinnati, 
Cleveland, St. Louis; National-Boston Lead Co., Bos- 
ton; Georgia Lead Co., Atlanta; Gibson & Price Co., 
Cleveland; National Lead & Oil Co. of Pennsylvania, 
Pittsburgh; John T. Lewis & Bros. Co., Philadelphia. 


BEER TASTES TERRIBLE 


Unless beer pipes are clean 


Years of widespread use have de- 
veloped the finest agency for good, 
clear, tasty beer; in RITZ Beer 
Pipe Cleaning Compound for use 


with RITZ Beer Pipe Cleaner. 
“An Economy That 
Pays Dividends” a 


Ritz Beer Pipe Cleaner 
with rubber hose and 















1 . 
plete. 818.00" 
Sold in Boxes 
of 24 Cans 
Per box. .#3.00 
Murray Street and Avenue C 


RITZ CHEMICAL CO., Newark, N. J. 

















REGULATORS for 
BEER DISPENSING 


EQUIPMENT 


Watts No. 26 AC Regulator, the 
perfect regulator for all types of 
air compressor equipment for con- 
trolling air pressure to beer bar- 
rels. Easily adjusted and holds 
accurately. Just the right pressure 
on the beer. 
Manufactured by 


Watts Regulator Co. 
Massachusetts | 











JOHN G. KELLY, INC. 
| stributors 
| 210 E. 45th St., NewYork City _ Lawrence 
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Control Plans Urged for After Repeal 


Out of the total popular vote to date of 15,034,570 
which has been cast in passing upon the repeal amend- 
ment, a majority of 7,575,370 has been recorded in 
favor of the change. James A. Farley, Postmaster Gen- 
eral, predicts that prohibition repeal wil! be effective by 
December 6 or 7 and insists that control machinery be 
in readiness by that time. He puts the success or failure 
of the new liquor regime squarely -up to the States and 
urges them to act immediately to prevent the return of 
the old practices that led to prohibition. 

One of the first effects of abolishing the 18th amend- 
ment will be the automatic repeal of certain special taxes 
included in the revenue act of 1932 and the national 
industrial recovery act. These taxes are: 

The additional one-half cent tax on gasoline, the tax 
on dividends in the NRA, the capital stock tax in tue 
NRA, and the excess profits tax in the NRA. 

Repeal of these taxes is automatic under the law. 
If prohibition is repealed before Jan. 1, the President 
must so proclaim and the taxes are repealed. Should 
repeal not come before Jan. 1, the taxes would continue 
until Jan. 1, 1935, unless set aside by congress at an 
earlier date. 

The administration at Washington, D. C., recently 
rounded out its plan to meet the situation which will 
develop in the event that repeal is accomplished by 
December 5. 

A liquor control law for the District of Columbia 
which will be a model for the entire nation is being 
drafted and the measure is scheduled to be ready for 
presentation to Congress when that body convenes in 
January. 





Figures Given on Beer Consumption 


With the advent of cold weather, the monthly sales of 
beer throughout the country dropped below those of the 
preceding month for the first time since April 7, accord- 
ing to a statement by C. D. Williams, secretary 
of the United States Brewers Association. September 
sales were approximately 10 per cent below the total for 
August. 

“This seasonal decrease was expected,” Mr. Williams 
pointed out, “and is considerably less than that of 1918, 
the last year before prohibition, when the decrease in 
September sales compared with August amounted to 34 
per cent or 1,424,058 barrels.” 

In summarizing the first six months of legalized beer 
in the United States, Mr. Williams stated that a total 
of 7,037,969,264 eight-ounce glasses of beer had been 
consumed with a resultant revenue to the government of 
$84,917,539, including special brewers and grain taxes. 

According to an analysis of 105 brands of beer on the 
market the Schwarz Laboratories, of New York, 
ported to the United States Brewers’ Association 
that American beer has now practically reached its legal 
limit of 3.2 per cent. 

Figures just released covering the sales of draught 
and bottle beer in the various states for the month of 
August, according to tax stamps sold, show New York 
still holding the lead with 681,374 barrels. Wisconsin 
maintains its second place with 443,106 barrels and 
Pennsylvania remains in third place with 371,899 
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The Presto Equalizing 
System consists of the 
Equalizer Valve (A); 


a special tee and its 








fittings (B); and suf- 
ficient copper tubing 
red) 


(shown in 


which the plumber 
will furnish, to hook 
up with the air or 
gas tank. 


FOR THE 





PLUMBER 


The new Presto Equalizing System is a revolu- 
tionary improvement in beer dispensing. And, 
because it saves the dispenser money, it is a 
new and immediate source of profits for the 
plumber. 


Good dispensing practice requires drawing 
off enough beer every morning to ‘‘clear the 
pipes’ so that the first glass served comes 
from the keg itself. Thus the dispenser loses 
every day approximately an ounce of beer 
for every foot of pipe and coil . . . and takes an- 
other loss every week when pipes are cleaned. 


This loss is entirely eliminated by the Presto 
Equalizing System. And it pays for itself and 
its installation in about thirty days. After that 
it pays dividends. A turn of the thumb screw 
opens the needle valve Equalizer. . . the pres- 
sure on the beer in the barrel and at the faucet 
is equalized... gravity drains the beer back 
into the barrel. No beer stands in the pipe 
overnight. Coils will not dry out because the 
gas or air is saturated with moisture. Operation 
is simplicity itself... there is nothing to wear 
or get out of order. 


The Presto Equalizing System offers the 
plumber a three-way profit. . . profit on the 
system itself... profit on its installation... 
profit on the other work he will get as a result 
of the entree Presto gives him. 


The Presto Equalizing System is distributed 
through the plumbing trade. Wire or 
write for details of liberal Presto franchise 
.-. territory is being rapidly assigned. 


PRESTO PRODUCTS COMPANY 


907 EMPIRE BLDG. MILWAUKEE, WIS. 
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PRESTO 


EQUALIZING SYSTEM 
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DRAW PROPERLY CHILLED BEER 
CONTINUOUSLY WITHOUT WASTE 














BASBLECO 
CHILERATOR 


(Patents Pending) 


NE RO EI NE RIC SR 8 Cm Be ee 


“ ERVES patrons immediately with properly 
» ) chilled beer—holds their loyalty—attracts 
new patrons and builds a reputation for a good 
bar. Beer drawn through a Basbleco Chilerator 
is cooled instantly and properly, even when it is 


necessary to serve at almost continuous flow. 


What “CHILERATED” Beer Means to You 


Standard in place of beer cooling coils on all 
BASBLECO Beer Dispensing Equipment. 
Instantly, properly chilled Automatically syphons car- 


ee beer. Volume unlimited. eS bonic gas back into beer 


Insures prompt service and stream as beer is drawn. A 





uniform quality. 


Handles gases. perfectly 
Special vent valve prevents 
“wild” beer Gives right 
collars, always. 


Easily cleaned and disas- 
sembled, so that every part 
available for thorough, sani- 
tary cleansing 


Every connection thoroughly 
insulated, prevents elec- 
trolysis or contamination of 
beer flavor. 


Unnecessary to draw off 
amount of beer left stand- 
ing over night, eliminates 
waste losses. 


patentable feature 


Prevents wasting of beer. 
Perfect foam control, al- 
ways. No morning waste 
of beer. No metallic taste. 


Efficient, practicable and 
durable. Made to withstand 
abuse when ice is packed 
in around it. 


Reasonably priced. Within 
thirty days you recover in- 
vestment, in replacing coils 
with ‘‘Chilerators.”’ 


Saves you money. Increases 
your beer profits by im- 
proving your beer service 
and beer dispensing. 


a 














ASBLECO Chilerators assure the maintenance 

of highest standards of profitable beer dis- 
pensing service. Check up on the cooling unit 
when buying and insist on the BASBLECO Chilera- 
tor. With it your customers will build a reputa- 
tion for dispensing good, wholesome beer. 


THE BASTIAN.BLESSING COMPANY 
240 E. Ontario St., Chicago 


—~ 


- a 


Manufacturers of approved dispensing equipment for nearly half a century. 
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New Ideas From Patent Office 
Plumbing Department 


1,918,225. Water Softening Apparatus. Andrew J. Dot- 
terweich, Pittsburgh, Pa. 

1,918,074. Sink for Kitchen Cabinets. Arthur P. Wool- 
folk, Pittsburgh, Pa., assignor to Standard Sanitary Manu- 
facturing Company, a Corporation of New Jersey. 














1.918,225 WATER SOFTENING APPARATUS 

















1,913,622. HOT WATER SYSTEM 
AND VALVE THEREFOR 





1,918,074. SINK FOR KITCHEN CABINETS 








1,913,622. Hot Water System and Valve Therefor. Lyman 
W. Williams, Terre Haute, Ind. 

1,913,103. Plumber’s Torch. William Bernz and James 
Fdward Flitcroft, Newark, N. J., assignors to Otto Bernz Co. 
Inc., Newark, N. J., a Corporation of New Jersey. 

1,912,943. Faucet Water Softener. Vincent F. Lamela, 
Paterson, N. J., Eric Pick, New York, N. Y., and William 
Spencer Robertson, Madison, N. J., assignors to The Per- 
mutit Company, New York, N. Y., a Corporation of Delaware. 

1,918,715. Method of Making Pipe Fittings. Ward M. 
Robinson, Port Huron, Mich., assignor to Mueller Brass Co., 
Port Huron, Mich., a Corporation of Michigan. 











1 913.103. PLUMBER'S TORCH 
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1.918,715. METHOD OF 1,012,043. FAUCET WATER SOFTENER 





MAKING PIPE FITTINGS. 








1,915,827. Pump Unit. Thomas J. Kickler, Quincy, IIL, 
assignor to Modern Iron Works, Quincy, Ill, a Corporation 
of Illinois. 

1,914,826. Bathtub. Kelsie B. Ford, East Orange, N. J. 

1,916,466. Pipe Pusher. John W. Eckles, San Antonio, Tex. 

1,917,582. Beer Separator and Dispensing Faucet. Arthur 
Gordon, Chicago, Ill. 

1,916,553. Faucet. Martin C. Bersted, San Diego, Calif. 














THE BEST 
FOR LESS 


Travelers in lowa and Minnesota 



















say—‘‘Yes—if you want the best of 
everything at the most reasonable 
prices, stay at Black Hawk Hotels.” 
Black Hawk Hotels are popular! 


ses Moines, “tobe NEXT TIME you travel in 
lowa or Minnesota try Black Hawk 
Hotels for comfort, convenience and 
savings. Our low prices mean tray 
eling economy for you! Minimum 
rates at our hotels range from $1.50 
aiHotel Fort Des Moines to $2.50 and we have PLENTY 
of minimum rate rooms to offer 
Extra guest only $1.00. 


BLACK HAWK HOTELS 








Hotel Saint Paul 
St.Paul, Minn. 






Hotel stud 
ason City, lowe 


Mor E than a Hotel. 


ROOM 
AND BATH 





Hote! Wissesp Hote! Davenport 
Davenport, Davenport, 








Possessing Many 
Exclusive Features of 
Luxury and Comfort 
ordinarily found only 
in Outstanding Clubs 

* 


ALL GUEST ROOMS 
ABOVE a FLOOR 





















swanniee POOL 
& 
ROOF GARDEN 
for both Summer and Winter use 
7 
TURKISH BATHS 


with Graduate Masseurs 


* 
CAFETERIA AND 
COFFEE SHOP 


* 
Kansas City’s Newest and 
Miassours’s Tallest Hotel 


HANSAS CITIAN «#2 


PORMERLY KANSAS CITY ATHLETIC CLUB BUTLDING~ 
IN THE HEART OF THE DOWNTOWN BUSINESS DISTRICT 
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In Miami Beach itr 






| Opening for the Winter Season 
te January first. Europeen Plen. 
. An Exclusive Winter Resort Hotel, on 
isceyne Bay, with Oceen Bathing, « 
Private Dock and every facility for the 
comfort end entertainment of its exclusive 
end discriminating clientele. 
Rates Double from $8.00 to $20.00 per day. 
A le carte service and Fixed Price Meals. 















Other De Witt Opersted Hotels include: 
Cleveland its 
THe HOLLENDEN 
Chicego dts 
THe LASALLE 
Columbus its 
THe NEIL HOUSE 
In Akron its 
THe MAYFLOWER 
* 












FENWAY HALL, ~ 
Cleveland's Hi 


gh Cless 
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ment. 
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1,915,827. PUMP UNIT 1,914,826. BATHTUB 
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1,916,466. PIPE PUSHER 1.917.582. BEER 


AND DISPRNSING 








| 1,919,331. Household Filter. Karl Imhoff, Essen, Ger. 

| many. 

| 1,918,515. Drain Fitting. Ernst A. Baste, Kohler, Wis. 
1,917,773. Shampoo Lavatory. Robert A. Northcott, Los 


Angeles, Calif. 
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WITHOUT CHARGE 
Completing our *200000 
Modernization Program 
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1,916,553 FAUCET 


1,918,515. DRAIN FITTING 












1,917,773 
SHAMPOO 
LAVATORY 
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HOUSEHOLD FILTER 


the Coffee Shop 


ALL ROOMS 


WITH BATH 
AND RADIO 


BREAKFAST... .. 25¢ 


DINNER .. 65¢ Lipward 


$2 ve 
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1,916,632. Plug Stop. Frank H. Mueller and James W 

Simpson, Decatur, Ill., assignors to Mueller Co., Decatur, Ill. 

a Corporation of Illinois. 
1,918,597. Valve Structure 


Griffiths, Philadelphia, Pa. 


for Flush Tanks. William U 











1,917,033. Combination Hot and Cold Water Connection. 
Howard P. Hess, Chester, N. Y. 

1,915,776. Toilet Ventilator. William J. Connors, Sant 
Jose, Calif. 

1,919,093. Down Draft Plumber’s Furnace. William J 





Collison, Bakersfield, Calif. 
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1.¥16.632. PLUG STOP 1,918,597. VALVE STRUCTURE FOR FLUSH TANKS 
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78 x 2 qs 
(1.917.033. COMBINATION HOT AND CuLD 


1,915,776. TOILET. VENTILATOR 


WATER CONNECTION 








1,919,779. Toilet Flushing Apparatus. 
right, Philadelphia, Pa. 


New Contractors and 
Incorporations 


Norfolk, Va.—W. W. Hulbert has opened a plumbing and 
heating business at 712 Redgate avenue. 

Independence, Ore.—Peter Johnson has opened a plumb- 
ing business in the Hirschberg Estate building. 

Fort Worth, Tex.—The Osburn Heating & Plumb'ng Com- 
pany has been incorporated by R. F. Flowers and 8S. P. 
Osburn, 1900 Fifth avenue. 

Lansing, Mich.—The Lansing Hcating & Ventilating Com- 
pany has been incorpcerated with a capital of $25,000, to con- 
duct a plumbing and heating business. 

Suffolk, Va.—The Suffolk Plumbing & Heating Company 
has started in business at 212 Washington street. The part- 
ners in the new business are O. E. Sams and H. B. Barnes. 

San Marino, Calif..-The George F. Hartman Engineering 
(‘o. has opened a heating and ventilating business at 2169 
Adair street, under the management of George F. Hartman. 

Olympia, Wash.—The General Installation Company has 
been incorporated with a capital of $5,000, to install plumb- 
ing and heating equipment. The incorporators are M. L. 
Urake and Horatio C. Flagg. 

Cleveland, Ohio.—-A. Assze has opened a plumbing and 
heating establishment at 4117 Clark avenue in this city. 
Mr. Assze was formerly a partner in the firm of Minzhorx & 
Assze at 4223 Lorain avenue, also in this city. 

Cleveland, Ohio..-The Wayne Plumbing & Heating Co. 
has been established at 716 East 105th street, by H. I. 
Wayne, who was for many vears secretary of the Cleveland 
Flumbing Contractors’ Association and who is now secre- 
lary of the Cleveland Master Plumbers’ Council. 


Cleveland, Ohio.—The Shaker Heights Plumbing and 
Heating Co. has started in business with an attractive dis 
play room at 13609 Kinsman road in this city. O. Maurice 
Axelrod and Louis Miller are at the head of the new ven- 
ture. Both were formerly engaged individually in the 
Piumbing and heating business. 

Birmingham, Ala.—The Heating Service Company is a 
new concern which has started in business here. The or- 
ganizers are A. P. Anderson, formerly manager of the Hol- 
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“WHAT LUCK! ~ 


You're just the man 
I wanted to see!” 





At The ROOSEVELT, 


meetings like this are an every- 
day occurrence—you do meet 
the men you “wanted to see.” 
It isn't luck—it's simply that the 
men and women of your world 
naturally stop at the Roosevelt. 
They appreciate value, in hotel 
service as in everything else. 
And the Roosevelt is New York’s 
best value—the least expensive 
finer hotel. 


ROOSEVE 


Edward C. Fogg. Managing Dire 
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PITTSBURGH 


» the FORT PITT 
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TNR NR ET TE SN EI ON AT AUR RNY Rem eNO 
. is : 


EARLY half the 1600 rooms at the 

William Penn Hotel have now been re- 
duced to $3.00 and $3.50. ANEW DEAL 
for everybody! The same excellent serv- 
ice, the same luxurious appointments at 
Pittsburgh's finest hotel. All rooms with 
bath ... Management Eppley Hotels Co. 
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you Bellevue-Stratford hospitality? 





is a home-in-Philadelphia ... not only for those who enjoy 
residence here the year ‘round but as well for the many 
who return to the Bellevue again and again. In the heart of 
the business and financial district, only a few minutes from 
the best in concerts, plays, football —the Bellevue-Stratford 
combines accessibility with quiet luxury. ... May we offer 


«RR Wee 


CLAUDE H. BENNETT, General Manager. 


PHILADELPHIA 


low 
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land Furnace Co.’s branch in this city, and M. G. Overstreet. 
The company will make heating plans and write heating 
specifications and it will also specialize in air conditioning 


Business Changes 


Enterprise, Ore.—Bert Thompson has purchased R. H 
Danly’s plumbing and heating business. 

Fargo, N. Dak.—Ness & Brann have moved their plumb- 
ing and heating business from 1323 Fourth avenue to 612 
Fourth avenue, North. 

Stoughton, Wis.—A. M. Mellum has purchased Valdemar 
Furseth's interest in the heating and ventilating business of 
Mellum & Furseth and will conduct the business under his 
own name. Mr. Furseth has retired from business. 

Richmond Hill, N. Y.—The plumbing, heating and oi! 
burner business of V. J. Hirth, Inc., has been moved to 
115-08 Jamaica avenue in this city. 





Statement of Ownership and Management of “Domestic 
Engineering” for October 1, 1933 

The following is a statement of ownership, management, 
etc., as required by the Act of Congress of August 24, 1912 
of “Domestic Engineering,” published monthly at Chicago 
Illinois, for October 1, 1933. 

State of Iliinois, County of Cook, ss.: Before me, a Notary 
Public in and for the state and county aforesaid, personally 
appeared PD. J. Hansen, who, having been duly sworn a: 
cording to law, deposes and says that he is the business man 
ager of “Domestic Engineering,” and that the following is, to 
the best of his Knowledge and belief, a true statement of th: 
ownership and management of the aforesaid nublication, for 
the date shown in the above caption, required by the Act of 
August 24, 1912, embodied in Section 411, Postal Laws and 
tegulations, to wit: 

l. That the names and addresses of the publisher, editor 
managing editor, and business manager are: 

Publisher, Engineering Publications, Inc., Chicago, Illino’s 

Editor, F. P. Keeney, Chicago, Lilinois. 

Managing Editor, R. V. Sawhill, Chicago, Illinois. 

Business Manager, D. J. Hansen, Chicago, Illinois. 

2. That the owner is: (If owned by a corporation, its name 
and address must be stated and also immediately thereunder 
the names and addresses of stockholders owning or holding 
one per cent or more of total amount of stock. If not owned 
by a corporation, the names and addresses of the individual 
owners must be given. if owned by a firm, company, or! 
other unincorporated concern, its name and address, as wel! 
as those of each individual member, must be given.) 

Engineering Publications, Inc., 1900 Prairie Avenue, Chi 
cago, Illinois. Stockho:ders: F. P. Keeney, Chicago; O. T 
arson, Chicago; E. D. Winslow, New York City, N. Y.; Bf 
Herlov, Chicago: C. L. Davis, Chicago; E. G. Hutchison, Chi 
cago; R. Payne Wettstein, Pittsburgh, Pa.; W. J. 
Fairfield, Conn.: D. M. Kenney, Chicago; D. J. Hansen, Chi 
cago, ; 

3. That the known bondholders, mortgagees, and other se- 
curity holders owning or holding 1 per cent or more of total! 
amount of bonds, mortgages or other securities are: Non: 

4 That the two paragraphs next above, giving the names 
of the owners, stockholders and security holders, if any, con- 
tain not only the list of stockholders and security holders a 
they appear upon the books of the company, but also, in case: 
where the stockholder or security holder appears upon the 
books of the company as trustee or in any other fiduciar) 
re.ation, the name of the person or corporation for whom 
such trustee is acting, is given: also that the said two para 
graphs contain statements embracing afflant’s full know! 
edge and belief as to the circumstances and conditions undet 
which stockholders and security holders who do not appeat 
upon the books of the company as trustees, hold stock and 
securities in a capacity other than that of a bona fide owner, 
and this affiant has no reason to believe that any other pe! 
son. association, or corporation has any interest direct 
indirect in the said stocks, bonds, or other securit.es than 
eo stated by him. D. J. HANSEN, 

Business Manage! 
Sworn to and subscribed before me this 13th day of Oct 
ber, 1933. lL. M. DIXON 


[My commission expires September 14, 1934.) Notary Pubii 
(SEAL) 


Osborn 


“a. 
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S eents for 
ench werd in- 
eclading head- 
ing and ad- 
dress. Count 
seven words 
for keyed ad- 


dress. Mini- 
mum 82.00 for 
each insertion. 


DOMESTIC ENGINEERING 


CLAAIFIED 
ADVERTI/ ING 





One inch $4.00. 
Cash must ac- 
company order. 
Copy should 
reach us eight 
days in ad- 
vance of pub- 
lication date. 











Situations Open 











MANUFACTURER OF HIGH GRADE 
line of heating speciaities wants 
manufacturers’ aan or commission 
man for Southern ‘alifornia. Must 
have good ac quaintance in the heating 
trade. Address Key C910, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, 
SALESMAN WANTED FOR THH 
metropolitan area. Also one who 


has a following in Passaic and Bergen 


County. Address Key 908, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Ill. 





HELP WANTED: SALESMAN TO SELL 

high grade plumbers’ specialties di- 
rect to master plumbers: highest 
quality, competitive prices. Give full 
particulars first letter. Sheridan Brass 
Company, Cleveland, Ohio. 


SALESMAN: EXPERIENCED IN SELL- 

ing plumbing and heating supplies 
for jobbing house. One who previously 
covered Eastern Pennsylvania terri- 
tory. Reply stating experience and 
qualifications. Address Key 905, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago, Ill. 


SPECIALTY SALESMAN, CALLING ON 

plumbers in eastern states, desiring 
a new item of a metal filler for leaks 
in radiators, pipes, boilers—only blow 
torch needed in its use. 20% commis- 
sion. Give reference and territory you 
cover. Address Key $03, “Domestic 
Engineering,’ 1900 Prairie Ave., Chi- 
cago, 


MANUFACTURERS’ 

politan New York 
distinctive plumbing 
competitive prices. Tell your qualifi- 
eations in first letter. Address Key 
906, “Domestic Engineering,” 1900 
Prairie Ave., Chicago, Ill. 














MET RO- 
district. Line of 
brass goods at 


AGENT. 








Representatives | Wanted 
“WANTED IN 








REPRESENTATIV E 

Southern California to handle a line 
of standard brass valves and other 
items. Address Key C911, “Domestic 
Engineering,’ 1900 Prairie <Ave., Chi- 
cago, 











SALES REPRESENTATIVES WANTED 


to se.l popular, complete line of 
range oil burners utilizing electric 
ignition, including circulating heaters 
and domestic hot water units. Attrac- 
tive proposition. feputable organiza- 
tion. Fine profit possibilities. Exclu- 
sive territories. Monitor Utilities 
Corp., 43-00 Crescent St., Longe Island 
City, Be ae 


MANUFACTURER OF PLUMBERS’ 
brass goads destres direct factory rep- 





resentation—Strictly commission basis. 
Give qualifications, experience, lines 
represented. Address Key $04, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago, 
Lines Wanted 

LINES WANTED: A HIG H GRADE 

standard line to handle in Detroit 
and Michigan territory. Can offer 
successful sales record. Address Key 
912 “Domestic Engineering,” 1900 


Prairie Avenue, Chicago, Iii. 
WwW ANTED: L, INES ON ( ‘OMMISSION 
or to stock by small firm with large 
following among plumbers in Indiana. 
Address Key $02, “Domestic Engineer- 
ing,’ 1900 vlisieenicte Ave., Chicago, Il}. 


WANTED: BY MANUFACTURERS’ 

representative contacting heating, 
plumbing and wholesale hardware job- 
bers in Western Missouri, states of 
Kansas, Nebraska and Oklahoma, a 
complete line of pottery, pipe fittings 
and plumbers’ brass. Address Key $09, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago, II 


Poution | Wanted 


te rr nner mene an ne ee 


POSITION WANTED: POSITION WITH 

manufacturer who desires intelligent 
representation among the Jobbers of 
Plumbing Supplies. Have years of ex- 
perience and personal acquaintance 
with all Jobbers east of the Rockies. 
Highest Class References. Well quali- 
fied to get the business. Address Key 
895, “Domestic Engineering,” 1900 
Prairie Ave., Chicago, Ill. 


Miscellaneous 


PRINTING for PLUMBERS 


OUR SPECIALTY 
Letter Heads, Envelopes, Bill Heads, Blioctters, 
Cards, etc., with or without cuts; also Contract 
Blanks, Time Sheets, Job Tickets, etc., carried 
in stock or printed to or Prompt service; 
reasonable prices; samples with prices mailed. 
Louis Fink & Sens Co., Printers 
N RA Member 
Scheel Bidg., Laurel Springs, N. J. 
YOUR 
cient 


CHANCE TO EARN 
profit to retire in a 
fortunes made 


SUFFEFI- 
few years 

Three in this business 

Small amount of cash required. Ad- 
dress Key 913, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago. III. 


We Pay Cash 


for 


Pipe Couplings 


or we will allow highest trading value 
in exchange for our complete line of 
Malleable and Cast Iron Fittings, Pipe, 
Nipples, Unions and Brass Goods. 
Write today for full details. 


CINCINNATI NIPPLE & MFG. CO. 
INC. 


1557-63 Gest Street, Cincinnati, Ohie 


PLUMBERS’ BIN LABELS 


@ 1; 


Send for free booklets for plumbers: “How to 
Label Plumbers Stock Bins”; “Training the 
Stcre Room Apprentice to Know His Goods”; 
“How to Tag Stop Valves”; “How to Lay 
Out the Plumbing and Heating Shop”; sam- 
ples of Plumbers Bin Labels; metal card hold- 
ers; celluloid protectors. 

HADDON BIN LABEL CO., 

HADDON HEIGHTS, N. J. 








Have you a personnel 


No matter what your per- 
sonnel problem, Domestic 
Encineerinc’s Classified ad- 
vertising pages present the 
best solution because they 
put you in touch with the 
best men in the industry. 
Men who are ambitious, 
who are experienced in the 
plumbing and heating field 
and who are always on the 
alert for an opportunity to 





- 


problem ~ Are you seeking a new connection? 


make a good connection. 


If it’s a salesman, contact 
man for jobbers or contract- 
ors, architects, etc., Domestic 
Encineerinc is reaching the 
cream of these men. 


And if you're seeking a new 
connection, if you are look- 
ing for a permanent con- 
nection with a good house, 





Domestic Encineerinc Classi 
fied advertising will tell your 
story to your best prospects. 


If you have anything to sell, 
if youre looking for miscel- 
laneous “buys” in plumbing 
necessities, youll find the 
classified page the best 
market place. 


Tell us your problem — let 
Domestic ENGINEERING classi- 
fied page solve it. 
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REPUBLIC STEEL PIPE 


WILL HELP YOU GET 1 tion Jphs 


Real estate must have value if this Nation is to prosper again. 





That is the purpose back of the NRA—to restore value to your 
pOssessions. 

Tonight, right in your own city, many family groups will gather 
to talk about the things that must be done to make their homes 
more livable. And this talk will lead to action, because people 
realize that now opportunities are within their reach which will 
probably never be available again during their lifetimes. 

Modernizing old homes means new bathrooms, new kitchens, 
new heating systems—and all these call for new pipe. Republic 
Steel Pipe in your specifications will help you get business, because 
it is known everywhere for its quality, its durability and its depend- 
ability. During three years of low business activity, Republic has 
continued to tell home owners through national advertising the 
meaning of Republic quality. 

Republic is doing its part. You do yours and cash in on the 
work that has been done—and that will be done in the future. 


REPUBLIC STEEL 


CORP OR ATE WY 


GENERAL OFFICES YOUNGSTOWN, OHIO 
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HERES WHERE © 


“We aim to help you the best way we 
know, says H. T. Richardson, Vice-Presi- 
dent of Richardson & Boynton Co. “Your 
business is all-important to ours—and we 
don't forget it for a minute. 


“Here's where our cooperation starts-—in 
the products we offer you. You know our 
perfected line. We've made it as easy to 
sell and easy to handle as we know how— 
and we're constantly trying to make it 
even better. 

“But we realize that’s only the first step. 
To help you dig up prospects, to aid you 
in your own merchandising plans, to back 
you up every step of the way to the sale 
and the instal!lation—that’s our main con- 


MADISON AVE., NEW YORK, N. Y. . 


OUR 


CO-OPERATION 
99 


says 


7. BRICHARDSON 


Vice-President of Richardson & Boyn- 
ton Co., who devdtes much of his time 
to the merchandising problems of heat- 
ing and plumbing contractors with one 
thought in mind—more profit for the 
lealer. 


cern. Our cooperation doesn’t even stop 
when the sale is made! In fact that’s 
when it becomes invaluable — when the 
Richardson Time Payment Plan goes to 
work for you, paying you your whole 
profit immediately and completely reliev- 
ing you of the burden of making collec- 


tions. 
Day % % 


You want real cooperation like this. Drop 
us a line today—ask about our Talking 
Portfolio, full details of the Time Pay- 
ment Plan, booklets, leaflets, advertising 
material and other selling helps, organ- 
ized into one convenient plan. Easy to 
use, sure to be helpful. 


CHARDSONs HOYNTONG: 


Offices in Principal Cities 











